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Satisfied customers. 
Quicker turnover. 
Sure repeat sales. 
Stock Webster Prod- 
ucts Now for greater 
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§ OFFICE APPLIANCES 
is anews and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United S-ates. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


{ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year, $2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 
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by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 





{No person, firm or cor- 
poration, either directly or 
indirectly connected with 
the industry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the fieldit serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


{ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age isenclosed by thesender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


{ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, Ill., 
under Act of March 3, 1879. 


{| “Office Appliances” is reg- 
istered in the United States 


Patent Office, Washington, 
D. C. 


§ COPYRIGHT. Contents 
covered by Copyright, 1926, 
by The Office Appliance 
Company. 
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Wagemaker Od......sccscese 85 
Weis Mfg. Co...99, 100, 101,102 


Yawman & Erbe Mfg, Co... 91 
Filing Supplies. 

Aigner, G, 3:, & Gesscccecee 242 
American Clip Co....... 82, 210 
American Mfg. Concern..... 234 
Browne-Morse Co............ 193 
Dace Gable Os... onccds cekoat 245 
Filing Equipment Bureau. 


Fireproofing Co. 78. 
Co.121, 2, 3, 4 


General 
Globe-Wernicke 


Imperial Methods Co........ 225 

Invincible Metal Furn. Co....197 

Kiem Genbetis. s) .0<ccedbesses 157 

A eR ere 

Oxford Filing Supply Oe wre 118 

Rockwell Barnes Co......... 217 

Simonson, R. A., Go........ 241 

Steel Equipment Corp....74, 5 

Wabash Cabinet Co.......... 127 

Weis Mfg. Co. .99, 100, 101, 102 

Yawman & Erbe Mfg. Co... 91 
Fountain Pens. 

Conklin Pen Mfg. Co....... 130 

Brvem, A. Gee Geecvasdencnmene 

Parker Pen Co.......... 111, 2 

Sheaffer, W. A., Pen Co. .86, 7 
Gold Pens. 

Weigel, E. O., & Sons.. 240 
Gold Stamping. 

Aiener, |G. boo Gbiiscaviea 242 
Gummed ee, 

Aigner, G. ee 
Gummed Cloth Patches, 

Crownele BEGe. OO..ecscccvas 241 


Index Card Signals. 
Gost, Te, Gus tits oerd insane 


Graff-Underwood Co 212, 287 
Base Ge.. "Gees cvctadees . 96 
Moore Push Pin (Oo.......... 244 


Yawman & Erbe 
Index Tabs. 

Aigner, G. J., & 

Cook, H. Teg ae anh ted 

Globe-Wernicke Co. 121, a, - 4 
Ink Eradicators. 


Mfg. Co.... 91 


PGS Mee. Obs 6osb asadvee 244 
Ink Pencils, 

Inkograph Co.... Terr rt: 
Inks, Adhesives, Etc. 

Cemene Be Ci. sscee seas .152 

General Eclipse Co. 229 

Higgins, Chas. M., & yy “aie 245 

Johnston, bg. Woeoseccestvesss 207 

Rweeeten GOiacccccvcaveeeena 242 

laither Ink & Stamp Pad Co.230 

Sanford Mie. Co....cccccece 199 
Inkstands. 

Pachrach Specialty Co....... 237 

General Eclipse Co.......... 229 


Sengbusch S-C Inkstand Co.. 
Inkwell oaame, 
Irvin, A Civ nnescaksoull 180 
Labels, Law Book and Number. 
2 


Aigner, G. J., & Co. 


Leads for Mechanical Pencils. 
Amer. Lead Pencil Co...58, 
Panee, A. Wis Mibessndserass 242 

Leather Goods. 

Mashek, Frank, & Co.......215 

Letter Distributors, 

Bristow, Stanley R.......... 180 
Globe-Wernicke (Co.121, 2, 3, 4 
Imperial Methods Co........ 225 
Kemsenes 0e.. WeOcecscciocds 167 

Letterheads, 

American Embossing Co....226 
Goes Lithographing Co....... 2090 

Lettering & Show Card pens. 
Bridgeport Pen Co.........244 

Linoleum Desk =e, 

Fox, Geo. E., ees 140 
Petar BOt. Opi isos ceccecese 161 
Wagemaker Co...........6.- Sr 

Lists. 

Pox, B. Ee, @ Goiressoness 245 

Lockers and Storage Cabinets. 
Corry-Jamestown Mfg. Oorp. er 
General Fireproofing Co. .78, 9 
Globe-Wernicke ©Co.121, 2 a, 4 
Invincible Metal Furn. Co. . 197 
Lyon Metallic Mfg. Co....... 202 
Macey Od. .0ccdpetstdeaceunet v6 
Steel Equipment Corp... .74, 5 
lerrell’s Equipment Co cenne 194 
Van Dorn Iron Works Co... 83 

Loose Leaf Books and Systems. 
Accounting Devices Co...... 1 
toorum & Pease Co........ 103 
Obicago Binder & File Co....222 
Irving-Pitt Mfg. Co......... 126 
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WANTS AND FOR SALE, CONTINUED FROM PRECEDING PAGE. 





























SALESMEN WANTED. \ SALESMAN, perfectly competent, with a wide acquaintance 
= - ‘ “ on the Pacific Coast, will represent a manufacturer of office 
(OF FB » TD Pec T : Tv 4 nos ce pie edl } } ; 
- : —— AND DIREC - + . “ ~~ a — appliances—establi hing and supervising selling agencies. Ad- 
Men grade iine exc ’ e designs oa nanogal an ‘ ese > « ¢ ffi ‘ eo ‘ ~ 
walnut Wil est only high class commission en who = are OF Appliances, ——. —————— 
all on the Tt furniture trade Give full particulars about GENERAL AGENTS WANTED. 
irself. line w carried anc erritory « eres ddress K-? ; “hed —- ee eye 
eye Fag OF o —“ and ter ry vered. Ad K-21 WE HAVE an opening in Chicago and in other cities of r 
are ce inces, cago size for en experienced in specialty selling, to assume full 
WANTED—Ir cupied territories sales people to devote all charge distribution on three office appliances of unusual 
r part time handling high grade pewriter supplies, viz merit and practically without competition. Preference to men 
hem nanet nd ribbons Thies line woes Well with otha: who positior finance themselves and establish respon- 
ffice supplis nd consistent sal fort usually produces lib I consigned stock. This implies our cooperation in 
51 comr We also have ittractive proposition building permanently established business for themselves 
ffer dealers in the ind to s we give through their ability to organize office-to-office solicitation and 
ral advertising assistance to help them extend r sales deve o} é operation of dealers in their territory. In reply- 
S dar Office Appliances, C an ing g lars, experience and other qualifications. H. C. 
rut sident +’ Madison Ave., N. Y. 
LINES WANTED FOR SALE. Mar. 
WANT TO REPRESENT office machine or supply . bbing ELLIOTT-FISHER billing and bookkeeping machines bought 
ra y } lorado territory Five years distr man d sold Malone Gilmore Co., 508 8S. Dearborn, Chicago. 
ager importa culating machir here Elw Ar sor ELLIOT FISHER chines bought, sold and rebuilt. Teeter-— 
Ga er Warsh ¢ I ngtor Arcade, Milwaukee, Wis. 
: I. ee el Pee _— b : j VY 
; mo | L = fy 2 
> | . v —. a 
| os 1. | ] = shed ol 
| BTS: bs stedgiel* [ | 
: on ‘sil a . - 
. ,; = 3 oy Pe G4 
— a . ms 
- la P } 7 
‘ J —_ . 
. =] — 
*% [=| ‘aa ss aa ew « 
. > 4 . > 7) " —— 
wf fas = ihe “st 
2 > WV, a4 
(ag « S Nala '”? 
ee | “Mos HS: te Te 
i Ww : ics ——— 
» et L . 46063 ‘g J 
Pi Sd ee $73 
#5 on ~~» =a 
y ; o> 5 
— J, 4 
——_—— : = 
ae - 
| L ob a ee | 
ap : so ae 8 | : 
‘ — See : r ——— 
‘ ~ 1 606975 - 
],6¢6475 ete \ > 
. 4 
No. 1,604,787.—Stenciling machine; patented October 26, 1926, No. 1,606,930.—Fountain pen; patented November 16, 1926, b 
by Charles G. Rosenhauer, Brooklyn, N. Y., assignor to the Howard L. Fischer of St. Paul, Minn., assignor to Brown 


Underwood Typewriter Company of New York, N. 


Desk; patented November 9, 1926, by Luther L 


Bigelow of the same place. : 
No. 1,604,174.—Stencil card holder for typewriting machines; 


No. 1,606,347 
Davis of Newton, Mass., assignor by mesne assignment to Rand patented October 26, 1926, by Alfred G. F. Kurowski of Brook- 
Kardex Bureau, Inc., of Tonawanda, N. Y. lyn, N. ¥., assignor to Underwood Typewriter Company of New 
No. 1,605,483 Stenciling machine; patented November 2, 1926, York, N. Y. 
by Linden A. Thatcher of Belleville, N. J., assignor to Under No. 1,606,975.—Typewriter desk or cabinet; patented Novem- 
ber 16, 1926, by Fred W. Tobey of Grand Rapids, Mich. 


Company of New York 


wood Typewriter 














holder, loose 


88. Combined paper 
Charles A. 


if binder and perforator. 
Los Angeles, Calif. 


60 " 


elfer 

1,603,724. Cheek’ holder and protector. 
Vinfleld W. Stevenson, Jr., Steinman, 
\ (assignor of one-half to Wiley H. 


Steinman, Va.). 


evins, 
1.602.732. School desk. Everett D. Wel- 
he pa f to Under Typew! N Hastings-on—Hudson, N. Y. 
tained ae Yor N. ¥ corporatiol f Delaware 1,603,781. Typewriting machine. Joseph 
enaetiy’ , f lypewriting ma Ewe Lindburg, Brooklyn, } (assignor to 
stamps f | | t Ga. (assis nde (nderwood Typewriter Company, New 
, / r Sui 33. N. | " 17 writer Compar New Yor . York, N Y., a corporation of Delaware). 
7 ay ree Bee } ' f Delaware) 1,603,809 Envelope. Kenneth P. Sea- 
p4 , onauptiad att ' ord, Brooklyn, N. Y. 
I V Chicago, Ill. (assignot 603,811. Typewriting machine. Herbert 
= \ to At nv Ybanez. Sava ( H. Steele, Brooklyn, N. Y. (assignor to 
: “ ¥ interlocking m«e 1 Underwood Typewriter Company, New 
; = d tl ike Ay H. Ande York, N. Y., a corporation of Delaware). 
¢ eerie: . Re n Hart Micl p { 1,603,827. Typewriting machine. Edwin 
te , : T? B r—-Vawter ( YY I nt Barney, New Rochelle, i (assignor 
machi Alfr Harbor. Mich.. a corporati« ra Remington Typewriter Company, Ilion, 
| | RB klyr N. ¥ 1 ¢ Attachme Y., a corporation of New York) 
rvpewrite ( } 1 the iil ( 1,603,828. Typewriting machine. Edwin 
it cory Rat Tonawanda Barney, New Rochelle, N. Y. (assignor 
1 Attachment ' to Remington Typewriter Company, Ilion, 
Ty } | 1 | Mex ‘ N. Y., a corporation of New York). : 
\ ‘ o 693,918. Typnewriting machine. Alfred 
Compa ‘ 1.f ‘ +. F. Kurowski, Brooklyn, N r. (as- 
f Delaw Mes York. N. ¥ ‘ no! Underwood Typewriter Com- 
g ic) t R r Compa N pal New York, N. Y., a corporation of 
\ eT N y " ) | t Yor} ir ware). 
‘ f R rding per | | L, 1,603,928 Typewriting machine John 
Felty, ¢ go, Ill Waldheim, Elizabeth, N (assignor to 
} pewriting nderwood Typewriter Company, New 
| Ve \ N. Y., a corporation of Delaware). 
i ee \ issig 604,110. Coding typewriter. Harvey 
+ lls: 3 ‘er + S Le Heat M. Aronson, Pittsburgh, Penna. 
Ru “ f 1,604,174. Typewriting machine. Alfred 
- =" Typewriting Hen! G. F. Kurowski, Brooklyn, N. Y. (assign- 
4 Vestfield, N. J gnor t r to Underwood Typewriter Company, 
ge macl T writer ¢ i ev New York, N. Y., a corporation of Dela- 
( i = ¥ re) (Continued on Page 13.) 
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Index to Office Appliances—July to December, Inclusive, 1926 


This Index Appears Regularly in January and July of Each Year 


Starred (*) Items Are Illustrated 








ADVERTISING 


American Clip Cs Nov ive 
Advertising Club of New York ' 

Dec 176 
Beach Publishing Company Nov 0 
Direct Mail Advertising, Wa e R 

Elliott, July | 
Macey Company, The, Nov 11 
National Co., The, July if 
Pelouze Manufacturing (: Me 144 
Reliable Typewriter & Adding Ma 

chine Corp., July 161 
Remington Typewriter Co.,"July 149 

Aug ‘7 
Smith Premier Typewriter Co Aug wT 
Waterman Co., L. E., De 144, *158 

APPOINTMENTS AND ELECTION 
Adams, Wilson I Climax Statior 

ery, Nov 
Anderson, James L American Clip 

Aug 70 
Argo, Thomas M., L. ©. Smith & 


Corona, Nov 
Armitt, Harry, Oxford Filing, Aug 
Armstrong, Harry W 

on Nov Su De« 
Basker, Max, American Cli} 
Bates, FE. A Underwood, Nov 
Bates, E. E MeGill Paper, Oct 
Battelle, J. H., Phillip 
Becker, Neal D., Intertype Cory 


Sept 


Ribbon, Oct 


Joseph Dix 


Aug *159 
Becker, Stanley H American Clip 

Dex 147 
Bergh, Green Co., Ltd., Woodstock 

Dex 158 
Beverly, J lL) MeDonald Ledger 

Sept 60 
Blagg, E. Z., Globe—Wernick« Ly 0 


Blaine, Perry T 
graph, Nov 
Blanco, J. W., Elliott—Fisher July 

Boyce, Alfred, Dalton, July 
Bristow, R. A., Climax Stationet 
Nov r 
Bruhl, G., Old Town Ribbon, Oct 
Bryan, R. D., Monroe, Nov 
Cobo, Albert E.. Sundstrand. Aug 
Coder, George B Deflance N 
Corona Schreibmaschine Ciese 
schaft M. B. H ma ¢ Smith 
Corona Sept 
Cornwell, Elmer E, 
Book Oct 
Currie, W. 1 Dalton, De« 
Davilla, J. A., Jr., 
Davis, (. M 


Americar 


National Blar 


National Cash, July 


> 

153 
Sundstrand, Aug. 134 

1 


Dechau, William A., Chicago Binder 


& File, Nov 


Dewulff—-Anderson A Columbi: 


Ribbon, Oct 
Dot, F. R.. L. C 

Sept. 195; Novy 
Duffield, David W., Y & E. July 
Dunkerbeck & Co.. O Demountal 


Smith & Coror 


Oct 90 
Echeverria, M Woodstock, De« 158 
Ede, Kenneth L., Van Dorn. De 128 
Edison, Charles, Thos A. Edisor 

Inec., Oct *S9 
Egeent erger, A. John, Demountal 

July g9 
Everson, Alfred H., Jr.. Charles M 

Higgins, Aug 70 
Farnsworth, M. E Grand Rapids 

Show Case, Oct 128 
Ferguson. William, National Blanl 

Book, Sept 129 
Fisher, Charles J., Climax Statio: 

ery, Nov 5 
Freeman, R. J Tavior Chair C 

Dex 157 
French, Shirley 8S Berger Mfg 

Dec 7 
Gibbs, Frank L Ww \ Shea ffe 

Sept 7 


Goenen, L. E 

Gram, Jack, Frank Mashek. Aug 

Grauaug, Rene J 
32°; Oct 

Grenier & Co 
mountable, Oct 

Grogan, M = 
Nov 

Gunn, W. E.. Underwood, Sept 

Halmage, R. H.. Monroe, Nov 

Harris, Ward, Dalton, De« 

Hedstrom, oO William V 
Sheaffer, Oct 

Helwig, A. C 
Nov 

Herinex, Charles, | ¢. Smit! 
Corona, Nov 

Hickerson, C. F.. Remington, Nov 

Hutchings Sealy Jr Clarke 
Courts, Aug 

gay, M. B.. W. A. She 


Jones, A. L.. George EF. Fox. Sent 


Charles Ltd Ly 


Climax Stationer 


Miller 


Bryant-—Pier 


iffer Oct 


Fritz-Cross Co... De 


Adrema Sept 


Au 
Qn) 
155 
cof 
1 
\ 
& 
& 
70 
"122 
Ad 


jones, H. D., W. A. Sheaffe De 


Jones, Paul W Roval, Jul 
Keene, Wendall x Remingt 


July 
Kemple, George, Demountale, Ju 
Kirschbaum, Charl B \n 
Clip, Nov 


Kollmorgan, Paul, Smith 
Sales, Nov 
Kramer, Max, Woodstock, Jul; 
Sept 
Kroencke A. H W \ 
Nov 
Larson, W. B., Royal, July 
Leblane Sr ] 
able, Oct 
Leonard George O Cc 
Ewald, July 
Lindig, Harry J.. Royal, Aug 
Loaring, Short & Harmor Moore 
Pen, De 
Lund, John M 
Malone, Joseph A 
say. July 
Malonevyv-—Gilmore Co Ensig Ju 
Maracaibo, Jesue Echeverria G., De 
mountable, Nov 
Marshall, L. T., The |} 
Mathieson & Ashley 
stock, Oct 
McRaven, H. R 
Merckle, J. W. R 
Messimore J. W 
Metcalf H i 
Machine, Nov 
Miller, R. G., W. A. Sheaffer, O 
Monroe Calculating Machine Ce 
Nov 


Marchant, Nov 
Robert E. Ran 


‘air. Nov 
Ltd Wood 


Underwood, July 
Smead, No 
Aug 

American Wr 


Morales-Flietas, Manuel, Woodst 
Aug 
Morley H J Sundstrand July 


Morrison, J. R 
Mullins, A. Ls. Monrose Nov 
Nichols, George \ Peerles Type 
writer Agency. Dec 
Ohio Desk Co., B. L. Marble, Sept 
Osborne A. G Monroe, Nov 
Paper House of Michigan L, I 
Brown. Sept 
Parsek, Leon, W 


Sundstrand, Aug 


odstock Tuly 


Patton, Dean S.. Sundstrand, Aug 
Pickering, Harold B., Robt. EF. Rar 
Say Dec 


Pontey, R. F., Demountable Oct 
Porter, W. H., Henry Conolly, July 
Price Svdney R L. €. Smith & 
Corona Aug 


Reliable Typewriter & Adding Ma 


chine Corp \dd-Index J 
Richardson, BF. Sundstrand, Aug 
Richardson Hi J W \ Sheaffer 


Nov 
Roger, John 
Rouse H. L 
Carbon. Oct 
Rowe, W. J Lyon Metalli \ug 
Rowley. J. L.. Shaw-—Walker. Sept 
Rush, J. Austin, Climax Stationers 

Nov 
Sampson 
Sampson 


Woodstock, Sent 
Buckeye Ribbor & 


Harold R.. Y & FE, July 
Paul W American Mult 


graph Nov 

Savage, William P. Lyon Metal 
Aug 

Schade lohn, National Blank Bool 
Sept 


Schafer. H Domore Chair C ( 
Schmucki, George J Monroe Nov 


Serra, Joaquin. Demountable. Oct 





Sheplee Ww Ww 4 Sheaffer 
Nov 

Sheridan. Tor Dalton, Nov 

Smith. FE. W Elliott-—Fisher, Sept 

Smit! Harvey M John S. Gray 


Adding Machine & Ca 
Rewister Exch, Add-Index, Oct 
Stedman, Sim R.. Koch Bros... De 
Stickney. W. L McKesson & Rob 
bins, Nov 
Stromeyer, Walter H., Van Name & 
Hills. Sept 
Thiel. Leo 
Thrift Timothy 
Sales Book, Aug 
Twist. Stanley H., Gilman, Sept 
Van Leuven, W. L.. Monroe Nov 
Vasquez, Pastor, Woodstock, Oct 
Verbeek Trading Co W oodstoc} 
July 


Southern 


Sundstrand, De« 


Burr Ar 


Vinton, George E., Y & E, July 44; 


Aug 
Vogt, J. E W. A 
Wagner-Henzy - 
by, July 


Walmsley, Horace M Sept 


ASSOCIATIONS—LOCAL 


Ro S 
Wel I I \ 
Oct 

Wet! I I ( i 
pro x ‘ 

Whit I I \ ‘ 

Williar H. | S 

Wing I \ I 
No 

Winne ( I W s 
sept 

Witts ri {ys \\ 
Sept 

W olff kK t \adre i N 


Advertising Specialty \ N 

Baltimore Office App ee 
agers ! jul 17 S 
thet 

Balti: I st ASsI 

Bay Cit St Club, S 

Boston A i Club, On 

Bostor St \ 
Aug. 64; I 

Bostor ry} r De \ 
July 

Buffalo Stat ers Ass! Ju 
Aug. 62; Sept »; Nov. 62; D 

Capital Dist t Stati I ( 
Qutfitters ind Manuf 
ASS! 

Chicago Off Ap] i vi 
Ass! Ss et 

Chicago Stamp Clul J t \ 
60 Sept Oct 

Chicago Stat rs I ‘ ge Leag 
Dex 

Chicago Typewriter Dealers \ 
July 47; Oct. 101: Nov. 64; D 

Cincinnat Apela Club, O 

Cleveland \ itior f ( 
Men Ju 

Cleveland Offic Appliar 
Sept 

Cleveland Typewriter De 
*92; Nov. 7 Lec 

Columbus Stationers Clult Aug 

Connecticut Valls Stationers A 
Tuly »s \ug *57 Oct 6 
Nov 68 [ dec 

Dallas Stationer Clult 
Sept. 60; Nov. 6 Dy 

Denver Apela Club, Ds 

Detroit Stamp Clul Sept 

essex Count Stationet \ 
Aug 


Guild, The N 17%: Dec 4 
Kalamazoo Pacemakers Club, Oct 
Kansas Book Dealers Asst On 
Kansas Cit Of ¢ Applian ( 
Aug 
Little Rock Ay 
Oct. 101 Nov 
Maine Office Ay 
52; Nov. 6 Dec 
Mid-West Tra ers Ass} lu 
Minneapolis Asxociatior { S 
Managers N 
Monroe Seven-Year Clul lu 
Oct 
Montreal Stationers Asst Oct 
New Orleans Stationers Asst Ni 
New York Offi 


Applian M 
agers Ass! July S 0 
Nov 68: De 
New York Stationers Ass) N 
152: Dee 
New York Stationers Gk 
July 
New York Typewriter and Ad 
Machine Dealers Ass No 
Oklahoma City Apela Clul J 
Pacific Nor vest Statior \ 


July *54: Aug 
Philadelphia Office Appliance M 


agers Asst Julvw 20 . [ys 
Philadelphia Stationers Ass 
66; Oct ’ Ni HF if 
Pittsburg Office Appli: 
ager Ass! July * yf \ 
De 
Pittsburgh Typewr 


Machine Dealers As 
De 
Portland Stan ( b. Ne 


Rhode Islar St ner \< 
2; Oct 
Richmond Stationers Asst D 
San lieg vi writer a 
Ass: Sept ‘s Nov 
Society f Office Mac} 
of Aust! Aug 
Souther: (California Typewr 
Dealers \ < Oct } Nov - 
Dye 56 
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" 9 OFFICE APPLIANCI al 
Stat Club Tuls Waterman Ten-Year Conklin Pen Mfg. Co., The, Oct... 114 
~ 44 4: Aug Oct. 101 \ Watson Mfg. Co., Sep Daco Guide Co., NOV....sseccecesese 89 
Dex Webster ¢ Pr. Be Dalton Adding Machine Co., The 
St] Oct \ VW ms Stationery S NOV. wcccvéecnmeccausaneneuasaetien 61 
4 07 WwW istock Typewriter ¢ 64 Dameron-—Pierson Co., July......... 141 
1 ss J Y & Erbe Mfg. ¢ Jul Demountable Typewriter Co., Dec.. 106 
* 45 oO *94 Dennison Mfg. Co., July........+.- 165 
s Ass Ds Dietaphone Sales Corp., Sept..... *81 
‘ ‘ug CONTESTS Dodsworth Stationery Co., The 
, 3 Agen Nov \met I it I Zz Sam’), Get. .<crosscensbehaesncte 110 
j i | ‘ July ? Aug Drake & Co., George A., Dec....... 157 
Beye eS July Eaton, Crane & Pike Co., Nov..... 113 
ASSOCIATIONS—NATIONAL Rrown P r ce # N Eldred & Co., JO. cocwcnesktassess 133 
Ameri “A it Manufact r Dart Corp., July Este, Charies, Baept.. .ss.cecedseseus 51 
pote Aug Oct. 94: Nov : Inter t 11 Champ Evansville Desk Co., Sept.......... 187 
v o ¢ test. N Findlay Printing & Supply Co., 
ge ( bs « Multigrap SUE occcpoeh don oe be kee vay Uae 131 
World. Ss | Au Franklin Desk Co., Oct...........- 104 
. ay New Hampshire High S " Free Hand Binder Co., Aug........ 7 
Au . Furnit ‘ , * General Fireproofing Co., The, Sept. 50 
t ng As | j f Gill Co.. The J. B., JUY..ciccsess 36 
) o { Ih Globe—Wernicke Co., The, July..114, 162 
y 7 } ‘ VW iham & Company, John W., Dec. 
' bet ‘ 1) ‘ PET ee re EE 53, 105 
St l 4 e | iray Envelope Mfg. Co., Oct....... 89 
# Mar S : t ¢ Aug Hanna Register Co., July.......... 157 
" Auge. 4 Si . Hanson, Walte?, OGt.i ccs oscesvenes 122 
cy Oct. 9 Nov Inder d Tvpewrit ‘ Harland Co, The John H., Aug 52 
* Hartman Furniture Co., Sept...... 199 
stenograpl ‘ CORPORATE CHANGES Horder’s, Ime., AMS «orsscccsatuabas 117 
P oO Ay ectr ( Ideal Office Supply & Stationery 
f of \r \ it bP: ( gz ( Se  SPrverrr rif. ic ee 155 
\ July indiana Cash Drawer Co., Aug..... 160 
4 ‘ | ( H. H \ mestown Metal Equipment Co., 
) ( \ lr Ime BOR. »codsondéues ot ese 51 
Office A ( ‘ & | Ss Johnstown Office Supply Co., July.. 145 
. .) ( } \I or Kalamazoo Loose Leaf Binder Co., 
| luly The SOG, 206s o'tesese+scteeenseess 52 
\ oft Lug Kendrick-Bellamy Co., Juiy........ 141 
W Kendrick Furniture Co., Dec....... 148 
\ of Stat Sept Kennedy Stationery Co., The Wm. 
f d Manuf St Fo, BORE. .vkcecestcecencdnneneee 192 
154: Aug j ~ fax, Imc., MOUs c<cesscovasnetesant 57 
f S 14. *170 ( LD berty Typewriter Co,., Sept...... 35 
1 f \I S Sa ‘ I ve & Co., Marshall, July........ 85 
7 R ft Supply ¢ Mains & Oden, DOG. oscvcocssevqdss 113 
\ f Typew > ‘ I J Aug Marshall—-Jackson Co., Sept........ 60 
. Si S ! n Mf ( McKay & Co., W. Le, AUB. sssccoees 105 
I S ( ns¢ Melind Co., Louis, Sept............ 130 
S ' ~ july 4 Metal Office Furniture Co. The 
' \ O Cc s NOV. .cccccdebehbasaebeth enue *97 
G Dec | rit > Miller-—Bryant—Pierce Co., Nov 57 
\ ew r Ce Mosler Safe Co., The, Aug......... 179 
, . Oct , 101: D VW j ‘ \ iffice Outfitters Co., Inc., The, Nov 
61 Dex wrYerTTTrriT Ti °29 
BUSINESS OUTLOOK EDITORIAL Office Specialties Sales Co., Sept... *64 
Dr \ \ ( re D Office Supply & Printing Co, Sept. 155 
Bosto1 ( ( rtable Adding Machine Export 
) = ‘ DOS. seoorcncubbesnneteeeneee 195 
F gee a 4 Ju s Juinlin Printing Co., Sept.......... 183 
COMPANY MEETINGS AND DINNERS Should Rand Kardex Service Corp., Dec... 191 
\ e Car t Co \ugs } pid Addressing Machine Co., 
Oct , } i. bar Sept «hive m OM 05a te dats ae 49 
iressogl > sept N egal Typewriter Co., Sept........ 199 
£ \ berg | | Remington Typewriter Co., July 82 
er, . J ' | hards Paper Co., The 8S. F., Nov 93 
t Metal ¢ tion ¢ H Oct Ryan & Co. 3 ¥., At cctisesees *85 
ton A ne ¢ | ypew Seattle Office Equipment Co., Sept.*165 
“ . \ S busch Self-Closing Inkstand 
! Point Clul Let ( July RAS © SR eee 
Au , y Shaw-—-Walker Co., The, Nov. 171; 
p! . N Aug Dex ose ecb weak ae eee 54 
‘ | eaffer Pen Co., W. A., QOet...... 258 
x ( I ] Siebert Office Furniture Co., The R. 
‘N i ge M 1) Ie July ¢un0b666 66 6:680GRE 104 
; : ~ f Smith & Co., Clarence R., Oct..... 88 
ue \ug [de S Smith L, C., & Corona Type 
: yu B S ' writers, Inc., July 150, 161; Sept. 
' “5 . BB ‘ MOV. .6o0cskepeuceedds canes 37 
> J : Typewriter Sales Corp., Nov. 224 
. \., Nov 7 chnical Supply Corp., July....... 104 
. 1., Oct S is Metal Furniture Co., The 
: . : I g ( Sept PE ae 200 
\ I Ss ; writer Circle Co., Aug......... 74 
te. N : . ( writer & Office Equipment Co 
Co., . { | NOV » > Ral aaa 164 
{ 69 Se ‘ " pewriter Supply Co., July........ 133 
. Ju rden & Co., FP. &., MOV acsxvennen 38 
( ger; Richard, . AWB: ousweedsesx 38 
July ‘ 7 ‘ istock Typewriter Company. 
. 1 I Bind 17 Sept 166: Nov. 55: Dec...... 113, 191 
x—J} ] Ir ‘) FEATURES 
ony Machine FACTORY AND STORE CHANGES Collection Letter with a 99% Re- 
. \ 1 S. G., Sept ponse, R. C. Reber, Aug........ 27 
. , ; ‘ \ ( O Others See You, Frank Farring- 
i - : ( DOU. Geocececerstuelseenneee 
ae Mack orized to Draw, M. L. Hay- 
ird, Aug Pre He ee 51 
* 4 \ | Stationers Association, July 21 
: \ Ar ss Education and the Office 
‘ oO juipment Industry, Aug........ 22 
- W \ S . ness Research to be Organized 
SQ I ( Tu \ S Jationally, Walden Fawcett, Dec. 13 
‘ : 1 ¢ ees School's Contribution to 
‘ ( TI lucation, Laura E. Bright, Aug. 22 
. Tl ~ endent America, William C., 
MIachir Off S é edfield, Aug Pecrer. yt 183 
' i S ( Your Desk (Co-operate with 
. ’ | ! ~ su? R. Gilbert Gardner, Nov.... 21 
- thr ( No Oct Kline Depicts Results of Ameri- 
Svndica ‘ Sey ( M in Industry, Sept errr 10 
lerwe r 6 S: Foreign Credit Insurance, W. H. 
*¢ oO ( ‘ idsley, July Serr oe 22 
\ ‘ G Good Old Summer Time, 
. S t es P. Garvin, AUG. ...cescsce 
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Leave It to Economics, ©. 8S. Bier- , ILLUSTRATIONS Getting the Best of Old Man ‘¢ 
natzki, Oct esececcs . 15 A Group of the State High School tate, De . ‘ 
Legal Weight of Statements Printe d Champions, Nov 23 Hopeful Inventory, George St 
Re perenne Leo T. Parker, 26 Aksman, Ludwig, Staff, Aug 37 : Ray 1] I : y \" 
ept. .... secede . v4) . : atter “ : deas Cullec ron arious Sour s 
Making Portable Office Machines . a ty we — = Dec 
Percy 8S. Brown, Oct 19 ee, ue : — Once More the Thorn Under 
Modern Accounting. Profits and An Original Advertisement (John __ Saddle. B. C. McCoy, Sept 
Prosperity, P. D. Wagoner, Nov 29 Duvieilh & Bro.). Aug : 4 Personality an Important Fact 
Office Appliances and Modern Busi A Reminder of an Interesting Day Sales, L. C. Stowell, De« 
ness Training, F. W. Hazleton at the Convention, Oct 34 Price Cutting Is Peanut Salesn 
B. A.. Aug.. R- 726 Askew Office Furniture Exchange ship, Herbert N. Cassor Nov 
New Orleans in Finance and Man Booth at Texas Stats Fair, Nov o4 Private Imprint Brands, Aug 
ufacjuring, H. Van R. Chase, Nov Big Remington School Sale, Aug is Promoting the Sale of Ink, July.2t 
~ Pert ee RE 2 82, 140 Cheney (B. A ) Surrounded by Staff Protection for Office-Made Adver 
Name Display Key to Property of Lino Gonzalez Hoyos & Cia tising Forms Waldon Faw: 
Rights, Walden Fawcett, July 19 July .... : oo 34f Aug 
Office Appliances in the Commercial Chicago Store of L. | Smith & Questionnaire on Office Furnitu 
School, D. L. Musselman, Aug *23 Corona Typewriters, Inc., Sept 1 Merchandising, Oct 
Out of the Mail Bag, Aug 2 Conge r Ia ou Nov : li Recording and Analyzing a B 
Overstaying Your Market Method Cutting Down Expenses of Govern ness, Henry Simler, Oct 
James H Collins, Sept 101 _ ment, Ni V . 14 Relation of Manufacturer to 
Rubber Stamp Alphabetical Sets rane & Co Booth at Kansas Stat ers, L. J. Conger, Oct 
Coming Back, James V. Murray _ Fair, Nov : -4 Selling and Distributior Nov 
Sept ; : 27 Exhibit of Add-—Index Machines at Stationers Stock Incomplete VW } 
Slow Versus Rapid Combustion Zurich Exposition, De a out Office Furniture, J. S. Kr 
July . *37 First Business Show in China, De 0 Aug 
Suggestions for Something Better Five Office Equipment Men Fore Stocking and Selling Desk Chat 
in Rubber Stamps, Harry Heine gather in Denver, Oct 269 M. Marshall, July 
July . ie) Four Stationery Golfers, Nov “ Taking Out Sting of Collections 
“The Biggest Little Thing Helena Guthrie Mortgage Co., John A., Of Richard (. Walter, Nov. *1 Ly 
Lorenz Williams, Nov *118 fices, Sept c is The Man Across the Street, De 
The Desk in History, Nov 27 Holbrook, Wm. C., Nov 17 The Stationer and Visible Eq 
“Taps,”’ Aug 2 Hostesses of Underwood Typewriter ment, F. W. Guthrie, Oct 
The Letter That Brought the Coin Exhibit at Sesqui, Oct 102 Thorns and Thistles, C. W. R 
Sept 116 Hudson, 8S. B., Nov lj Oct 
The 4844th Bill Out Promptly o1 Japanese Schools Adopt Underwood Use After Refusal Bars Re 
the First, Hiram Blauvelt, Sept. *18 _Typewriter, Dec 50 Goods, Leslie Childs, Aug 
The Soulless Corporation Frank Kimball, a N Nov li “We Must Se Ourselves \ 
Farrington, Aug 1 King of Typists Shows Miss Amer Shields. Aug 
The Typewriter in 1876, John Bir _lca How It's Done, Oct 102 What's in a Policy? Oct 
ney, Sept eon Kinneste n, P. E., Nov 7 What Machines Mean to Execut 
The Will and the Deed, Frank Far Largest File Room in the World Hiram Blauvelt Nov 
rington, Nov 19 Sept 29 Why We Have Never Lost 
The World's Worst Stenographe: Lowman & Hanford Company. De iD tomer. (. S. Ober. Aug 
Mary Lowrey Roses, Dec *16 Mace y Co., The, July ys: 
They Don't Stay Put, Frank Fat Marchant Calculating Machines En MISCELLANEOUS 
rington, Oct 12 route to U. S. Navy Headquar Acceptan of Furniture Pra 
Three Ten Thousandths, Johr \ ters, Sept <3 Submittal, Aug 
Corliss, Aug 9 Monarch Desk Co Installation for Activities of 1 S. Veterans’ B 
Things to Know About Filing Sys Famous Players Lasky Cor] reau. July 
tems. R A, Jonas, Jr Oct 23 _Dec. < . ‘ zi Acute Shortage of Typewrite1 
“Trading Up'’ Hinges on Recogni Neahr J Kk. Nov c 1 Soviet Russia, July 
tlon Value, Waldon Fawcett Office Spe jalty Mfg. Co., Ltd., July 0 adding-Billine-Calculating R 
Sept } °1 Penn Traffic Co. Booth, Oct 87 keeping Exports, July 199 4 
What Is a Day”? Frank Farringto: Santa Claus to 530,000 Old Soldiers 219: Sept "240: Oct. 313: Nov. 263 
Dec 12 Each Month, Dee 17 hes : ; ‘ zs 
What Makes the Wheels Go? Frank Schiff—Mayer Co., The, Sept 24 7 Rie > 
> _ - . . ~ . ‘ Air Mail Betwee! joston and New 
Farrington, July . 18 Schwabacher—Frey Stationery Co Re gy 
When Is a Name Fixed in Public _ Sept = 2% \irpost Sannin nena Witmiien 
Mind? Waldon Fawcett, Oct 13 Sesqui Crowds Trying to Get a totes hue... _— 
When the Dealer “Draws,"’ M. L Close-up, Oct 102 Allowable Weicht Increased 
Hayward, Oct 23 Sheaffer Pen and Pencil Set Pre Br ti h P TP es > 
Who Infringes a Patent leo T sented to Queen Marie, De« 15 a =. aad a a ‘Co te 
Parker, Dec 18 Simler, Henry, Nov 17 De ~ a Wine - D a 
Yesterday and Today in Business Smith Premier Exhibit at Stuttgart An rican Typ writ r Sales Incr 
Education, E. R. Shaw, Aug °25 Exposition, Aug 38 ~ Chile da es — 
Smith, L. C., & Corona Typewriters a ceaal “gy noe ~ api Portabi 
FOREIGN NOTES—MISCELLANEOUS ieee oS 2g yporesetaeieenyy 
stee 4A ) en 0 ) '\ " ‘ 1 c let 
American Typewriters, Adding and The Flying Office. Dec 17 a, mane vou ilculating M 
Calculating Machines in Foreig: Three Prominent New Orlear : — oni } ’ 
Markets, Nov 18 Stores, Nov 1 Apartment to Succeed Amberg R 
Character in Staple Stationery Titled Typist Gives Prince Flock of \ < — July : “ls 
Wanted Abroad, Oct 0 Keys Dec 12 d — Grains n Popula 
Dealers Find Profitable Locations Typewriter Corporation Store at AL earl a ee is ; 
Near Bourses Abroad, Aug 7 Seattle, Wash., Nov y 7 cant Dest ee 
Demand for American Office M Underwood Booth at Industria actin ions me e “rr a uae 
chines in Germany, Aug ; Trade Exposition, Nov 9 ha ot in Chic ait Meeaed desma 
Economy Brings Machines to the Underwood Booth at Los Ange! Cor test. Jul P 
Fore in France. Oct " informashow, Aug 19 \ Gren mee od 
Fortoni Typewriter for Music an: Unloading Type writers it New Bavar - Market for Office |] , 
Regular Typing, Dec vi Building of Sears, Roebuck & Co ae . aa . , a — 
. . “ - eth L 
Notes from European Capitals, Jul th a ” Big Order for Adding Mac! 
Office Furniture in Europea Van Dor Iron Works Co., Chicago , 
Blomes. Dec e tfranch Furniture Displays, Aug 30) Building xt ia Ch ie] 
= toa Ct . . ere 4 > 2s oul lange aeVva 
Standardization of Typewriters —, —_ ion ares 5 Manners, Nov 
Sept 33 . ne, =e ‘ Business Administration Investig 
Standardizing Typewriters July i tg mm Rt | —~wr: ~-' Amet tors Required ‘Dec.. ae 
2° >> ct ospits Ass onference . ; 
_ 348: + anal Dec es r Dec I ; 19 Capper—Kelly Bill Makes Progress 
a > Nov Quiet, ut SOSPCCcts 2-0 Y and E Installation in Common Pre ws p P ai iene 
aoe ws Tex ooh Merk , wealth Bank of Australia, Nov 4 7 ih m Sage Ssoves ; ——_ 
The Office Appliance ree in Y and E Light Weight Safe Whict one Ribt ‘eS 
zen e, Hon. Damon ¢ oods ™ Resisted Burelars. Oct 87 SS agg ~~ ore ing Sup 
Sept. s ee 4 jies “xports al 205 Sent x 
The Ty pewritetr in France, Sept q4 GREETINGS ; 244; Oct. 31 ‘ Nov. 260 Dec 
Trade Conditions in Holland, De« 6 Barringer, Percy, Dec = Card Index Record Lists Wiscon- 
Trade Opportunities in Czechoslo te al a 022 sin Voters, Nov 
: > - Hancock, Gratton E., De« 3 Catalog. Requested t Tur 
vakia, C. W. Frerk, Aug 36 pes . “ “ .o ataliogues requester ry irkey 
; a Jackson, Edmund B. P.. De« °32 Chamber of Co rere Aue 
Trading with Russia, July a5 Marsh. Herbert R De 4 _Chambe mmerce ug 
Typographical Neatness Demanded Stewart W_ Neill D 099 Census Shows Increase in Adding 
Abroad, Aug 36 s —" a . Machine Construction, Dec 
Wales New Markets Overseas IMPRESSIONS OF CONDITIONS ‘ nese J ~ War Veterans’ Act 
Nov. . - 39 ABROAD ee Se! eee we 
Dunlap, W. «., Aug *24 ( hicago Stationers in Golf Endur 
FRONTISPIECE Hoover, Hon. Herbert, Aug 160 ance Contes Nov . 
5 Am Be@ustey. De ' Woodbridge, C. K., July *34 . pee ag — oners Were Ear 
‘ y, ~" 0 . irds, Jul 
National Business Show Company) MERCHANDISING ARTICLES Civil Service Examination for C} 
Officials and Madison Square Again, the Thorn Under the Sad Accountant, Oct 
Garden, Nov eee wee 10 die, Aug 28 Civil Service Examinations for P 
Officers of the National Type writer “All Right; I'll Pay Tomorrow to Printers, Aug 
e Dealers Association, Sept 12 Aug 15 Civil Service Examinatior f 
Sesqui ( entennial Views, Aug 12 Cost Plus Five Per Cent, Sept 29 Stenographers. Nov 
Ste yart, W Neill, Oct 10 Finding the Key to Typewriter Civil Service t Select AK 
Underwood, John T Tuly 16 Sales, B. C teber, Nev 24 ants, Aug 
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OFFICE APPLIANCES For 


Remington Typewriters Figure in 
Atlantic City Marble Tournament 
Sept ] 

R or n Santo Dominican Cut ~ 
Receivership, July S82 

Roneo and t! British Strib Sept ] 

Rotor-Ship Carries Portable “yr 
wr r, Jul ° 

Rubbe Stam] Customer ‘ es 
Throug! Finally, Sept 122 

Salvad Requirements for Office 
Ma Dec 219 

Service for I S. Nationals of Brit 
sh ¢ s, Aug 1; 

Sesqu entennial Memoria Post 
ige Sta Aug 208 
Settlen 2 Stipulatior Saves 
Mor July 8 

Seve Years of Bus Lif 
No ll 

Spair s Market for Modern Off 
Equip! Sept Ze 

Simonds Essay Contest on I! 
non Topic, Aug 121 

Standar ition Achieved in Ware 
house Receipts, July 78 

Sta ners Customs Rulings and De 

ns, July 92 

Stationer Sells Box H 
Set le 

Stationers Watch Canadiar lorug 

sts’ Price Fight, Oct 10 

Sta WJZ Broadcasts Royal Mu 

11 Program Aug 7 

Status of United States Trade witl 
Me ‘ Aug 04 

Subscription Faker Gets 1 I 
Hard Labor ct 

Suggestion for Printers | neg ! 
ber Die De 21 

Tex F ers Harvest Neglected 
Wa C1 July 

The ‘ I inity ind the Vi 
tur Aug 124 
The I f Texa Are | 
No 

rh “ Rubber Stamp, ! 

I I Penmar \ug 

Thu ( x for Illu 
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1927 
Schwabacher-Frey Stationery Co., 
Aum. 58: Bent. «.ccntenchas deen *46 
Sheppard Co., The C. E., Oct...... 90 


Smith & Co., Clarence R., 
Southern Adding Machine & Cash 


Register Exch., Sept. .........e0. 76 
Sterling, Harry C., Nov......cescces 172 
Sundstrand Adding Machine Co., 

Aug rere eT eee ee yl 134 
Sundstrand Adding Machines, Ltd., 

Sept. ..ccccccvcedessccvsecesvessess 32 
Thomas-Newell Co., Dec........++s> 147 
Van Dorn Iron Works Co, The, 

NOV. .0bsvondoseeteee8veeuensnnnee 105 


Western Equipment Co., The, 


NEW MACHINES AND DEVICES 


Acme Card System Co., Oct......... *90 
Addac Company, Sept. ...........+:. *44 
Addressograph Co., Dec. ....... *47, °48 
Aktiebolaget Engstroms Rullkort, 
Bese, ..cciencestseccesseceueee *144 
Allen Corp., DeC. ....cceccccecsecssss "44 
American Clip Co., July 137; Aug. 
76> Oot... aw'cosesvsvinsneveet I 
American Crayon Co., July ........ 41 


Lead Pencil Co., 
Multigraph Sales 


American 
American 


NOV.  cccce im Ciis ta hene eee *28 
Ames Safety Envelope Co., Nov..... *29 
Ariel Cabinet Co., Sept. ......-...: *43 
Art Metal Construction Co., Oct *79 
Art Steel Company, Oct............. *80 
At-—Site Time Saving Device Corp., 

Nov eee ee eee sees eeeeesesesessees *31 
Ault & Wiborg Co., The, Oct....... *83 
Autopoiné Coa., MV, vscecanesstbocsrs *29 
Bankers Box Co., Inc., Oct......... 80 
Barr-—Morse Corp., Oct ....csessces *76 
Bates Mfg. Co., Aug. 81; Nov....... *152 
Beacon Steel Furniture Co., Aug... °98 
Berger Mfg. Co., The, July °41; 

Oct nae b0e4s'n 0nd obsitibs nara *82 
Boomerang Chair Pad Co., July.... 38 
Boorum & Pease Co., Dec........... 52 
Brown & Bigelow, July ............ 146 
Brown Mfg. Co., M J., Dec......+-. *172 
Brown Paper Co., The L L., Sept.. 42 
Burroughs Adding Machine Co., 

Oot. 5 oricicvececccedesetunsueeeanen 83 

nklin Pen Mfg. Co., The, Oct..... %82 
Cooke & Cobb Co., The, Oct....... *81 
Currier Mfg. Co., The, Nov........-. *163 
Dalton Adding Machine Co., The, 

NOV °° eee eee eesseeseseseseeseeees *31 
Davenport—Taylor Mig. Co., Nov *172 
Defiance Sales Corp., Dec. ......... *45 
Demountable Typewriter Co., Dec.. %44 
Diets Co.. The Jd. Bes WOt. 2scaveteas *83 
Dixon Crucible Co., The Joseph, 

July *41, 141; Sept. ey A en *195 
Dolph, Fred A., JWhpcscccvccdssccsese *38 
Everyready Mfg. Co., Aug.......... *50 
Faber, Eberhard, July *117, *°%138; 

Aug Sept. *137; Nov..... *105, *164 
Gaffney Co., The James A., Inc., 

Bapt. occiveececepemeenssen snetanes *45 
General Pencil Co, AU@.......0++6. 47 





e~Wernicke Co., The, Sept.....°162 
Gorin Shocklesspeed Tabulator Co., 


ine., DUMP osc<cunespakedarsseeuane 41 
Green Duck Co., Sept.........ese0s- *138 
Hale Mfg. Co., The F. E., Sept. *43; 

Nov « bia 6 Sats oe ee ee *60 
Harris & Co., John J., Oct.... sce 108 
Hartford G!ass Products Co., Oct... *%82 
Heywood-—Wakefield Co., Sept....... *143 
Hoosier Desk Co , D@G.......ccccccsss *47 
Hotchkiss Sales Co., Oct............ *81 
Hunt Pen Co., The C. Howard, Oct. 77 
Hunter, Maud Th, Gets .<cisesassates *86 
Hush-a-Phone Corp., Dec........... *44 
I. D. L. Mfg. Corp., The, Sept..... 4 
Imperial Desk Co., DOG. cécecsvecas 127 
Inkograph Company, Dec. ......... *171 
nvincible Metal Furniture Co., 

Gent, 63. 160: BGs ccs diawscse cus *186 
Ireland & Matthews Co., Oct... o> Bae 
Irvin Co... Eme.. Asi Bees Deetectiseees *190 
Irving-Pitt Mfg. Co., Nov........... *2 
Kanner, Samuel, Nov, .i....ecceses *163 
Kobler @ Co.; Enc.. Get sseccanvode *31 
Lauser, Cast, Ja is sveds esesta tee *120 
Lion Systems, Inc., Dec............. %45 
Lyon Metallic Mfg. Co., July %239; 

Sept. *44. *137; Nov *30; Déc.....*161 
Mabie, Todd & Co., Ltd., Aug...... 50 
Mamet @& Cie., ©€., Gemk. csssdecene 144 
Marchant Calculating Machine Co., 3 

ect cece eseee eee eseseseos ‘a 
Marsh Stencil Machine Co., July.... 38 
Mashek & Co., Frank, July ........ *40 
McCarthy, George B., July......... 104 
Meilink Steel Safe Co., Sept. ...... 75 
Melind Co., The Louis, July *40; 

Dec . coeeeeseoseeseeeeerese . 
Mercedes Typewriter Co., Oct...... 78 
Moise-Klinkner Co., Sept .......... 196 
Mosler Safe Co., The, Sept......... *45 
Mun-Kee Products Co., Nov. ...... *86 
Neuburg, Ernest P., July ......... *146 
Office Specialty Co., Sept. 151; 

De s0cébheeees: ebcneeenaneeaee 40 
Office Specialty Mfg. Co., July..... *32 
Pansy Gesellschaft m. b. h., Aug. 51 
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Parker Pen Co.. The, Oct . *80 
Portable Adding Machine Co., July. 39 
Postage Meter Co., Oct a 
Protected Refill Corp., Aug *51 
Pyralin, Sept. .. ‘ 141 
Quality Park Envelope Co., Sept 
PRs DOOU. once cee ee 224 
Quigley Furniture Co., Dec *48 
Rand — Kardex - Bureau, July *40 
en wees . *183 
Riteall Checkwriter Corp., Nov *227 
Ross-—Gould Co., Aug. *50; Nov 4 
Royal Typewriter Co., Sept °42 
Ryan & Co., J F bet *S0. *118 
Nov ; 185 
Schmidt, Ludwig, De« 15 
Schwab Safe Co., Sept. *141; De« 18 
Smith, L. C. & Corona Typewriters 
Inc., Nov "20, *31 
Smith Noise and Shock Eliminator 
The, Nov. . ‘ *25 
S. S. Loose Leaf Binder Co Sept 138 
Schiuns, Carl, July Saf 
Sheaffer Pen Co., W. A., Oct *277 
Speedaumatic Addressing Machine, , 
Inc., Sept. : "45 
Stafford, S. S., Inc., Sept. *62; Oct. *77 
Stationers Loose Leaf Co., Sept *45 
Steel Equipment Corp., Oct *78 
Sundstrand Adding Machine Co 
Dec ‘ , : : "4 
Swanberge Mfg. Co., The, Nov *106 
Tharp, Clark A., July 39 
Todd Co., The, Dec *46 
Uptown Mfg. Co., Oct *83 
Vernon, S. E. & M., In Oct ve 
Victor Adding Machine Co., July *38 
Wabash Cabinet Co., Oct 128 
Wahl Co., The, Sept 42 
Weeks Mfg. Co The Frank \ 
Aug *51 
Weis Mfg. Co., Oct. *76; Nov *29 
Welty Co., William A Sept 43; 
Dec 1X 
Workman Mfg. Co., Nov *58 
Yawman & Erbe Mfg. Co., Ju ‘ 
Sept 66 
Zion Institutions and Industries 
July 149 
PASSED AWAY 
Alford, Mrs. Florence Muay, Sept 191 
Alkire, D. M., July 107 
Armstrong, W. D., Nov 160 
Bacon, George T Sept ISS 
Churchill, H. © Aug 168 
Clark, Edwin H., Oct LOS 
Claus, August H., Sept 191 
Duryea, M. H., Aug 168 
Ensworth, E. B., Oct 10 
Ernest, Albert, July *112 
Esleeck, A. W., Nov 159 
Fetter, Mrs. John, Sept 188 
Force, William A Ir Aug 172 
Gaylord, George W Aug 171 
Gradwell, Ricord, Aug *171 
Grainger, Frank E., Aug 168 
Hazard, George E., July 112 
Hindermyer, Harry ©., July 111 
Holmes, Will, Sept 191 
Isaacs, Albert, Nov 160 
Johnson, H. P., Oct 106 
Jones, Mrs. Joyce Catherine, Nov 159 
Judd, John F., Sept 188 
Kendall, Miss Laura A Aug 172 
La Ganke, Charles F., Oct 108 
Lane, Frank W Dec 176 
Lopp, C. Green, Oct a 
Mann, Charles H., Jr., De 176 
Marsh, George C., July 111 
Merriam, John A., Aug 172 
Mittag, F. O., Aug *167 
Moody, J. B., Dec 175 
Moss, Bernard, Aug 168 
Myers, George, Oct 106 
Nesbitt, Abram G., July 89 
Plimpton, James M., Sept 188 
Ralls, Florence Wilson, Dec 175 
Rice, David Edgar, Dec 175 
Rice, Henry, July 111 
Rowbottom, James W., Nov 160 
Saunders, A. H., Dec 176 
Scheminger, Albert, July 108 
Shaw, Robert W.. July 108 
Sholes, Clarence Gordon, De« 175 
Sternberg, Harry J., Sept 191 
Thompson, W. H., Oct 106 
Tinker, Frank A., Sept 188 
Van Dorn, Mrs. Horace B., Aug 17 
Weir, John J., Aug... 168 
PERSONAL 
Acme Staple Company, De« 53 
Alexander, Jesse, July 42; Aug . & 
Allen, Ivan, Sept. *27; Oct 91, 117 
American Athletic Union, July 158 
Ames Supply Co., Aug *45 
Andvord, Richard, Sept 32 
Art Metal Construction Co., Dec 52 
Barker & Sons Co., S., Nov 180 
Barringer, J. H., Oct 90 
Bates Mfg. Co., Sept 126 
Bauer, Mayor Ralph S., Aug. 46, 98; 
Nov 57 
&5 


Baugh, Atha, Aug 


terolzheimer, Alfred, Aug 74 
Berolzheimer, Philip, Aug 54 
Blankemeyer, E. E., Oct 126 
Blied, Office Supplies, Aug 44 
Blumberg, Julius, July. 134 
Brandt, D. E., July 82 
Briggs, Rev. W. A., Nov 43 
Brownstein, J, Dee 110 
Burns, Ronald G., Sept 208 
Burroughs Adding Machine cr 

July 134; Aug. 42; Nov 117 
Burroughs, John, Sept 208 
Buse, H. W., Aug. 81: Nov 151 
Bushnell Co., Alvah, Aug 152 
Cardinell, John D., Sept a0 
Carlson, Senator M. R., De« . °41 
Carter's Ink Co., The, Oct *74; 

Nov. 193: Dee 195 
Casa Systema, Sept 32 
Cornelius, E. W., June 124 
Cramer, John B., Aug 13 
Crane, Z. Marshall, Nov i 
Crerar Library, Sept , 109 
Dalton Adding Machine Co., The 

July 45; Nov ae 89 
Davis, George L., Aug Sept 200 
deFlines, Jan, Oct 25 
Dick, A. B., Nov.. 43 
Dodman, H. G., July *44 
Donovan, John W., Sept... 129 
Eclipse Fountain Pen & Pencil 

Corp., Nov. .... 57 
Elder, Miss Patsy, July *33 
Erbe, F. G., July. 120 
Faber, Eberhard, Sept *152 
Fansler, H. E.. Aug 124 
Fay, C. J., July. 52 
Feather, William, Sept 130 
Fischer, Gustave, Oct 261 
Fleming, Mrs. H. W Nov *180 
Fox, George E., Aug 117 
Frerk, C. W., July 36 
Friden, Carl M., Dee *109 
Goldblatt, Edward J., Dee 10 
Grubbs, H. C., Aug 113 
Gustavus Adolphus, Crown Prince 

July 34d 
Hancock, G. E., Nov 171 
Hanson & Co., Aug. 6 
Hassett's College, Dec 172 
Hebard, Colonel Arthur F., Sept 155 
Hibbard, Spencer, Bartlett & C: 

Aug / Tee *47 
Higgins Co., Charles M, De« 179 
Hillstrom, D. A., Nov *23 
Hoffman, George R. S., Oct 232 
Horder, E. Y¥ Aug... 134 
Hoskins Co., William H., Sept 208 
Institute Schoevers, Sept 60 
Johnson, C. Evan, July 33 
Johnston, W. AA., July . 145 
Kardex International, Ltd., July. 34 
Kling, Charles, Oct. 89 
Hotel LaFayette, July *37 
L. & N. Railroad Company, Oct 126 
Landsiedel, Harry, Aug 180 
Lanston Monotype Co., Jul) 14 
Larsen, W. B., Aug 56 
Little, Edward L., Dee +9 
Magee, A. C July 74 
Maverick-—Clarke Litho. Co., Nov 126 
MecGlathery, A. G., Nov 132 
McLaughlin, Peter F.. Aug 77 
MeNeill, Miss Daisy, Oct 22 
Meilke & Eddieman, Oct 102 
Miller Bros. Cutlery Co., Aug 77 
Miller, W. S., July ‘ *131 
Mitchell, Charles L Sept *179 
Monarch Desk Corp., Nov 58 
Moulton, W. J., Sept 184 
Muller—Frossard, L., Dee *53 
National Cash Register Co Ihe 

i «ak ee a 50a>0 ate 78 
Nobles, J. R., July.. 81 
Norman, Edward A., De 106 
Orr, George W. D., Aug —ee 113 
Pacific Stationery & Printing Cx 

Ss eeénnes shame ese< ‘ *18 
Parker Pen Co., The, Sept *84 
Peacock, Edgar H., Dec 41 
Peerless Key Co., July ; . 138 
Pelouze, Mrs. William Nelson, Sept. 109 
Perry, P. Nov. wd 180 
Pisanoff, P. W., Aug 38 
Pomerantz, A., July.. 117 
Queen Marie, Sept....... 125 
Rand, James H., Jr., July 161; Aug 49 
Rand Kardex Bureau, Oct *18 

i ee a Odea eS a kn ae ale we 56 
ee. Cy Bi BV sc cee TT . 59 
Reliable Typewriter & Adding Ma 

CRime COFp., AUG... ..cccese. sace “OO 
Remington Typewriter Co., July 44 
Richmond & Backus Co., Nov *42 
Rogers, Harry H., Sept... 129 
Royal Typewriter Co., De *51 
Salins, Howard D., Sept 130 
Schuette, Louis, July..... a *45 
Sheaffer Pen Co... W. A., Nov 113 
Skipper, Frank H., Nov *189 
Slingerland, C. A., Oct.. *130 
Southern Office Equipment ¢ 

Le Ae eee 118 
Spencerian Pen Co., Sept 181 
i i wet Mn escecees 179 


Stowell, L. C., Sept. 


Tholen, W A July 131 
Tribe of K, July 123; Aug 26 
Underwood, John T., July 12 
Underwood Typewriter Co j 

Paes. DOG. scudence ‘ ) 

UL. S. Playing Card Co., Oct 89 
Wahl Co., The, Sept 207 
Waters, C. B., Aug *55 
Weeks, Frank A., Aug. *152; O 2 
Weis Mfg. Co., July 89; Aug 14 
Wells, H. G., Nov.. 
Weston Co., Byron, De } 
Willard, M. L., Dee 124 
Winchell, B. F., Dee l 
Woodbridge, C. K., Aug. *48 

Dec oe 
Wright, Vorley, Dec 
Yer Wiliam S.. July 
York Industrial Institute Alvin ¢ 

Aug 

PUBLICATIONS 
Aladdin Mfg. Co., Oct. *104; N 89 
American Dependence lL por 

ported Materials, Sept 
American Printer, Aug 
American Stationer and Office Ma 

ager, Aug eves dacs 
Atvidabergs Losen, July ih 
Automatic File & Index C Ju 

85; Nov. 172; Dec 6¢ 
Bank Report on Typewrit« 

France July 
Buxton & Skinner Printing i 

Stationery Co., Sept.. 2 
Can We Compete Abroad Aug 
Colombian Public Finance Part 

Aug 
Columbia Steel Equipmer ( 

Sept : so 
Commerce Year Book for 182 S 
Commer: Travelers Guid 

Latin America, Sept 
Current Notes on Compet 

Latir Ame a Sept 
Dameron—Pierson Co Ltd 
Dennison Mfg. Co Dex 
Dictaphone Mouthpiece, Ju 
Fag! News. The Oct 
Gene | Fireproofing Co., T 

*164; Ne lt Dec 
Gift and Art Shop, Jul 
Gill Co., The J. K., Oct 
Globe—W er Company 

Nov esease 
Graff-t rw 1 < July 

w | I rea TI I 

ness, O 
Hordet I July 
Hotel Ss s C Sept 
Idle H ight f ar Active F 

Nov 
Industrial Greatness of Ca Fe 

Mass Dec 
Insurar \ nac , | 

pedia for 1926, Aug 
Latin—Ame ! lonetar l 

hange ‘¢ ditions, Oct 
Leopold Desk C Nov 
Lyon Metallic Mfg. ¢ \ 

Macey C rhe (ug 
March's Thesaurus Di i 
Mashek & ¢ Frank, Oct 
Merchants Association of New 

Dex 
Midland Paper Co Oct 
Milwaukee Chair Co.. Nov 
Moore Ton Sept 
Muller—Frossard L, De 1 
Myrtle Desk Company, Di 
National Association of Office 

agers, Nov 
Office Life Magazine Aug 
Oxford Filing Supply Co., Sept 

Dec 
Pansy Gesellschaft, n b. } \ 
Paper and Paper Products in C¢ 

tral America, Aug 
Papyrus, Nov 
Printing Ink; 4 History V 

Treatise on Modern Meth 

Manufacture and Use, Sept 
Reliable Typewriter & Adding M 

chine Corp Aug 
Scheckschwindel und Dokumente 

Falschungen, July 
Star, The, Johannesburg, South Af 

rica, Nov 
Ten Years After An Ameri 

Achievement, Aug 49 
The Association, Oct ) : 
They Had to See Paris, Jul 
United States Trade with Lat 

America in 1925, Aug 22( 
University of Iowa, De« 147 
Wagner, Lloyd A., Sept 18 
Yawman & Erbe Mfg. Co., De 8 

SHOWS AND EXHIBITIONS 
Brussels Exposition of the Moder 

Office, Dec *35 
Chicago Gift Show, Sept 12¢ 
Chicago Merchandise Fair, Sept 04 
Cleveland Business Show, De *22 


Columbia University, Aug 
Consolidated Manufacturers’ Ex} 


bition Corp Sept 
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I 
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Boyd, H 
} 
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Patents 
604 
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Business Failures Gain Numerically, 


NOV. os cckcovscncscvaehaunne ae 
Business Outlook Bright, Nov...... 32 
Federal Trade Commission Re sapeties 

Dec e . . 42 
Foreign Markets, 860... cas eduosoak 42 
Inks Manufactured in 1925, Nov. 32 
Marketing Survey of New England, 

NOV. ocvcostecedeeeness sek 32 
Output of Fountain Pens Shows 

Gain, DOC. .ccccccscccdseneseeasee 42 
Recent Customs Court Decision, 

Dee. .<crcnteseeces ebinaaeaeeeue 42 
Recent Gov ernment’ Publications, 

BOG. cccceeteebetsbee bubend eee 42 
Retail School for Salesmen, Nov... 32 

WINDOW DISPLAYS 
An English Stationery Store Win- 
dow Featuring Pullin’s Maps, "a 
SOD. ccccceccesesesesssesesessdses - 
\ atopoint “Window Display of Hor- 

der’s,  Int.;. Bemticssocescs4sdnuean "24 
Barber Co., Edgar H., July........ *23 
Bixby Office Supply Co., Oct...... *87 
City Drug Store, Lubbock, Texas, 

PROC. ocvcoaseachenescntanete saree *17 
Crocker Co., H. 8., Sept.cccsececess *180 
Displaying Fountain Pens, Aug.... 52 
Duggan-Rider Co., July.........++. *25 
tlobe—Wernicke Co., The, July..... 27 
Horne Book Store, George D., Nov.*193 
Hultqvist, George G., Sept......... *49 
invincible Metal Furniture Co., July *23 
Kistler Stationery Co., W. H., Sept. *49 
Lockwood, Millington, July.......... *26 
Marshall—Jackson Co., Sept......... *196 
Maison Blanche Co., Aug.......... *17 
Rapp Stationery Co., E. H., Sept..*176 


Reliable Typewriter & Adding Ma-— “4 


chine Corp., AUS. .cccscocssccecese 42 
Royal Ribbon & Carbon Co., July.. *24 
Sable’s, JSON <6 o0desssetenteeee *45 
Smith & Co., Clarence R., July.... *26 
Smith Bros... FW. vcsccsrvccobhissens *24 
Smith Printing Co., NOV......s-e.+«:. *14 
Standard Office Supply Co., July... %25 
Steel Equipment Corp., Nov....... 85 
Stevens-Maloney & Co., July...... 25 
Swan Co., Frank P., AU@..cccccsce “OS 
Toledo Edison Co., NOV.....-se.+s.+. 86 
Underwood Typewriter Co., July 

*24; Aug. *56; Sept. °24; Nov.. *54 
Ward’a, SONY .asicccasssivesaweel 26 
West Co., HB. Ti Oi sccheeneeeen *23 
1,606,126 Automatic typewriter. Rob- 

| Houston, New York, N. Y. 

06,337. Typewriting machine. Greg- 

K. Block, New York, N. Y. 


06.347. Desk. Luther L. Davis, New- 
Mass. (assignor by mesne assign- 
nts to Rand Kardex Burezu, Inc., Ton- 


Ga, BM. Beds 


606,358. Addressing machine. Edwin 
Geiger, Ridgewood, N. J.; August F. 
schragle, Ridgewood, and Henry T. Jen- 
£ Glendale, N. Y. (assignors to Rap- 
Addressing Machine Company, a cor- 


tion of New York). 


606,362. Typewriting machine. George 
| Going, Middletown, Conn. (assignor 


Remington—Noiseless Typewriter ¢ 


‘or- 


yn, New York, N. Y., a corporation 


New York) 


06,694. Filing envelope. John K. Cas- 


Ainsworth, Nebr. 


6,762 Loose leaf binder. William 
tuina, Detroit. Mich. (assignor to The 
S. Gilkey Printing Company, Cleve- 


Ohio, a corporation of Ohio). 


109 Mechanical pencil. John 


Chicago, I (assignor to 


C. 


The 


Company, Chicago, IIL, a corpora- 


Delaware) 
06,930 Fountain pen, 
e! St. Paul, Minn. 


Howard 
(assignor 


L. 


to 


wn & Bigelow, St. Paul, Minn., a cor- 


mn of Minnesota). 


606,973. Fountain pen. William D. 
er Dwight, Il 
6.975. Typewriter desk or cabinet. 
W. Tobey, Grand Rapids, Mich. 
16,998. Platen carriage shift and re- 


d lock for typewriters, Otto A. Ho- 


on Woodstock, Ul (assignor 


\istock Typewriter Company, Wood- 


ch lil., a corporation of Illinois). 


607,112. Typewriting machine. Edwin 


KE. Barney, New Rochelle, N. Y. (assignor 
emington Typewriter Company, Ilion, 


Y.. a corporation of New York). 


1,607,213. Card index device. James H. 


nd, Jr., Tonawanda, N. Y¥ 


Kk Block, New York, N 


232. Typewriting machine. Greg- 


607,544. Copyholder. Frances A. Mc- 


idy, Washington, D. 
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Adding— Billing—Calculating—Bookkeeping 


calculating, bookkeeping and 
October, 1926. In exports 
machine is driven by an 





United States exports of adding 
billing machines, by countries, in 
under this classification where the 
electric motor the value of the motor is included with the 
machine. Parts of adding and calculating machines are not 
shown separately. They are included under a general classi- 
fication, “Other machinery and parts of,’ which is not segre— 
gated for publication. By the Division of Statistics, Department 
of Commerce: 
Billing and 
Bookkeeping 

Machines 


Calculating 
Machines 


Adding 
Machines 








Country No No. No. 
Austria 10 $625 oe 14 $6,909 
Belgium . tole 48 6,551 l 55 44 21,729 
Czecho: lovakia 10 1,011 27 3,850 " 3,875 
Denmark and Faroe 
Islands . 27 964 ) 500 ? 1,557 
Finland 0 4,910 5 500 
France ; ; 30 t 8,172 5 136,555 
Germany 192 116 17,829 39.589 
Greece P 3 
Hungary ... . 12 14 7,128 
Iceland ‘ 5 ; , a 
Italy ... é , 33 4s 6,752 35 19,239 
Netherlands ot 34 a 3 110 
Norway ... ; 15 l 10 1,600 4 2,763 
Poland and Danzig l 60 1 760 
Rumania ee , ; 2 300 
Spain 3 187 : 
Sweden . 345 22,760 16 3,179 3 2,007 
Switzerland 10 1,474 9 827 37 18,079 
United Kingdom 144 937 3 9,794 62 16,215 
Canada .. 70 9,003 88 19,111 18 11,265 
British Honduras. 1 100 
Costa Rica l 100 3 387 . 
Guatemala 10 668 2 225 1 722 
Honduras ‘ 11 1,224 : 
Nicaragua x 787 2 679 
Panama 30 1,787 1 12 
Mexico 45 6,915 13 2,613 4 2,815 
Newfoundland and 
Labrador 2 166 
Bermuda 3 254 
Jamaica 2 905 
Trinidad and To 
bago , 1 135 
Cuba . - 49 3,139 10 1,025 
Dominican Republic 39 4,686 B 
Dutch West Indies a 1 100 ‘ 
Argentina 221 15,854 56 11,082 167 7.831 
Bolivia 8 R06 8 1,197 
Brazil 58 4,784 14 1,597 4 5,108 
Chile . ‘ 29 1,73 8 1,164 
Colombia .. 15 906 11 1,275 7 830 
Ecuador 3 307 
British Guiana 1 221 , 
Dutch Guiana : l 200 
Paraguay 6 1.334 
Peru . 33 2,939 3 388 
Uruguay : ; 51 3,648 3 387 | 711 
Venezuela 9 1,288 6 688 ; 
British India 24 153 6 600 
British Malaya 6 367 4 688 
Ceylon ‘ ae 1 110 
China . see 1 100 
Java and Madura. 36 3,832 14 810 r 1.755 
Other Dutch East 
Indies .. , l 100 
Japan, including 
Chosen . 4 575 36 6,165 
Kwantung leased 
territory . 1 m0 
Philippine Islands 12 i44 10 1,713 1 621 
Australia 144 16,298 2 225 66 19,861 
New Zeland , 21 2.584 3 388 10 1,441 
British South Africa 45 2.667 50 4,327 
Total 1.913 $172,993 662 $115,743 908 $331,485 
‘ounting, and Other, In- 
Tabulating cluding Used 
Machines and Rebuilt 
Countries No No 
Beigium 2 $6,550 ; 
Finland . 12 $769 
France 11 37,200 12 1,480 
Germany 4 12,292 2 108 
Italy 11 476 
Netherlands 7 4.950 9 641 
Norway . : 24 1.920 
Sweden in 3,000 1 123 
Switzerland 12 3.507 3 251 
United Kingdom 7 700 11 1,848 
Canada rn 640 61 2.977 
Mexico 1 42 ; 215 
Brazil l 550 
Java and Madura , } 474 
Japan, including Chosen 2 3.506 1 150 
Total 57 = $72,937 155 $11,432 


Shipments of Adding and Calculating Machines to Non- 
Contiguous Territories. 


Alaska [Number] 9 $1.71 
Hawai [Number] 56 5.781 
Porto Rico [Number] 23 9 437 


Export statistics furnished by the United States Department 
of Commerce appear in this issue on the following pages Car- 


bons, Ribbons and Filing Supplies, Page 236; Metal Office Fur- 
niture, Page 239. 
Statistics on Typewriters were received too late for the pres- 


ent issue They will appear in the February number 








GOr the 


Lon of the 


rer, 





been received direct 


The detailed inquiries which follow have 
tangible business 


from readers of Office Appliances They are 
opportunities which are well worth following 
Overseas. 
Berlin, Germany.—Otto Krebs, Blumenstrasse 93, Post s 


trict O 27, wishes to add several good office appli: es office 


machines to his lines He is a manufacturer of star ten 
cils, numbering machines and signs 

Buenos Aires, Argentina.—-Fred Berg & Company, 77 San Mar 
tin, is interested in securing a good line of office chairs, desks 
and office specialties This established business hand icl 
well known lines as those of The Shaw-Wa ker Company and 
The Terrell’s Equipment Company In addition to these manu- 
facturer the company gives as reference the First Nationa 
Bank of Boston 

Calcutta, India.—The Colonial Typewriter Company 1/2 Nazir 
Lane, Kidderpore, is interested in stationery items of all sorts 
including fountain pens, steel pens, paper fasteners nks, ink 
tablets, calling and business cards. paper weights, typewriter 


ribbon, carbon paper and erasers This company is an importe 


and retuilder of all sorts of typewriters, printer a1 
“ommunications should be addressed for the attentior Mr 
S. Koyal, manager 

Paris, France.—-Forges de Strasbourg, 109, Rue de |} ve! 
sitie, 109, plans enlarging the scope of the business Its product 
is steel furniture for offices and libraries It is de te 
secure agencies for France on calculating, adding and ileu 


lating machines, cash registers and loose leaf systems, and any 


other items which come within the range of office organization 
Domestic. 
Austin, Texas.—The Morgan Printing Company ‘1 Brazos 


street, is in the market for clips Address communica 
tions to F. T. Morgan, Jr 
Bellevue, Ohio.—The Bellevue 
line of stamp affixers. This is an 
retail dealer in office equipment 
Cedar Rapids, lowa.—H. A. Wilson, district manager 
Kardex Rand Sales Corporation, wishes to get in touch with 
manufacturers of safety deposit boxes for banks Manufac 
turers interested are invited to send catalogues and prices 
Chicago, II!.—A well known specialty selling concern wishes 
to add one or two good selling items to its present line Low 


paper 


Con 


wholesale 


pany Se€eKsS a 


Merchandise 
established 


7 ; the 


or moderately priced items are preferred In replying kindly 
enclose a sample of direct by mail literature which will be 
supplied without imprint. Address Mess 7, Office Appliances 


117 South Dearborn street, Chicago, Ill. 

Danville, tit.—The Browning Equipment Company 
Harrison street, desires to secure rubber seat cushions 
communications to W. E. Browning 

Hillsdale, N. J.—W. J. Moulton seeks lines to handle the 
basis of a manufacturers’ representative For years was 
connected with the Cushman & Denison Manufacturing Con 
pany, and more recently with a New York wholesale stationery 


ll West 


Address 


house He will call on the trade in New York City, New York 
state, Pennsylvania and New Jersey 

Ithaca, N. Y.—R. C. Van Marter, office manager of Asst 
ciated Gas & Electric Company is interested in typewrit 
desks in small units suitable for operators in close q rters 
At least thirty-four inches of working space should bs rovided 


Brown, 1246 North Congress street 
shortly We understand that 


Oliver B 
new 


Jackson, Mich. 
is planning to open a 


store 


he has a thorough knowledge of the office equipment lustr 
having spent many years in the line He wishes to 
catalogues and price lists from manufacturers in this field 

Lima, Ohio.—W. J. Noonan, of The W. J. Noonan Compar 
Box 308, is interested in handling a line of metal cuspidor 

Los Angeles, Calif.-H. A. Homeyer, 5160 South Wilton } é 
plans to call on the stationery trade as manufactur: ! re 
sentative He will consider handling a single line wt ! ffers 
sufficient volume, or a group of lines Mr. Homeyse thor 
oughly acquainted with stationery lines throug! eal f retail 
experience He is interested in California, but w d probably 
cover other sections of the West for any line I 
justify the additional traveling 

London, Ontario, Canada.—The A \. Langford « 
Ltd., office equipment dealer, is interested in securing eal 
steel table about 30x60, which will be suitable for " | ! 
lunch room table 

New York, N. Y.—Miss Diemer, of the John F 
pany, 519 Broadway, is interested in a cabinet to l isica 
records, ten-—inch and twelve-inch, something sir ir t ok 
Case Manufacturers supplying such furnitur: ire t 
send literature and prices 

Philadelphia, Penna.—Francis H. Turner, 2557 Fr 
nue, is introducing a new office equipment busines I A 
to receive price list catalogues te from ir 


é 
buying stock 


the industry to aid in 


German Leaflets on Production Machinery. 


From Wilh. Quadt Maschienenfabrik, Weisenstr. N } 
berfeld, Germany, come several leaflets in German, descriptive 
of various small production machines Included is at ffice 


paper cutter with screw propulsion, cutting both straight edges 


or paper and fatric samples with plain or scalloped edges 
drawknife cutter for paper, cardboard, leather, et« inked ribbon 
renewing device: ribbon impregnating machine: cutting machine 
for stock in rolls; bias cutting machine for stock in 1 : it 


ting machine for suspender and garter fabric 
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Principle is defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with princtple. 


‘The Books say well, my Brothers! each man’s 
life 
The outcome of his former living is; 
The bygone wrongs bring forth sorrows and 
woes, 
The bygone right breeds bliss. 


“That which ye sow ye reap. See yonder fields! 
The sesamum was sesamum. the corr 
Was corn. the Silence and the 
knew ! 


So is a man’s fate born 


| darkness 


“He cometh, reaper of the things he sowed, 
Sesamum, corn, so much cast in past birth; 

\nd so much weed and poison-stuff, which mar 
Him and the aching earth. 


“Tf he shall labour rightly, rooting these, 
\nd planting wholesome 
they grew, 
Fruitful and fair and clean the ground shall be, 
\nd rich the harvest due.” 


seedlings where 


Aight of Asia.” 


“ thou workest at that which 1s be fore 


thee, following right reason seriously, vigor- 
ously, calmly, without allowing anything else 
thee, but keeping thy divine part 
thou shouldst be bound to give it back 
if thou holdest to this, expecting 
fearing nothing, but satished with thy 
and with 


to distract 
pure, if 
immediately. 


present activity according to nature, 
















































“That man who does not believe that each 
day contains an earlier, more sacred, and 
auroral hour than he has yet profaned, has 
despaired of life, and is pursuing a descending 
and darkening way. After a partial cessation 
of his sensuous life, the soul of man, or its 
are reinvigorated each day, and 
again what noble life it can 
lhoreau. 


organs rather, 
his Genius tries 
make.” 


* * * 


“Remember that every person and every- 
thing that you contact becomes a part of you 

that is, takes a place in your thought sub- 
stance and remains more or less permanently 
in your consciousness, according to the amount 
of thought you give it. {| Whether a person 
or a thing is good or bad is of no consequence 
to you until you make that goodness or that 
badness a part of yourself, by your thoughts 
about it. Your world is made of your thoughts. 
If your thoughts are good your world is good; 
if your thoughts are bad your world is bad. 
{ A resident of a town was asked by a traveler 
what kind of people lived in the town. The 
resident asked the traveler what kind of people 
lived in the town from which he came. He re- 
plied that the people there were excellent, kind, 
ind good. He was then informed that he would 
find the same kind of people in this town. Later 
the same resident was approached by another 
who asked the same question: ‘What 
in this town?’ 


traveler 








heroic truth in every word and sound which kind of people live .. ' The reply 
thou utterest, thou wilt live happy. And ther was a question What kind of people did you 
is no man who is able to prevent this.’ have in the town you just left? ‘They were a 
Ly Meveue Auveling bad lot, disagreeable, and dishonest, came the 
* * - repl ‘Then,’ said the resident, “you will find 
“Give love. and love to vour life will flow. that the same kind of people live here’ { Our 
ul, \ strength in your utmost need ; thoughts about people and things go with us 
i Have faith, and a score of hearts will show and form our environment. When we have 
(heir faith in your word and deed built up an unpleasant consciousness we carry 
it with us and try to judge everything and 
as “Give truth, and your gift will be paid in kind, rybody by it. As a matter of fact, we 
\nd honor will honor meet; simply judge ourselves. “ Thinking resentful, 
And a smile that is sweet will sures unforgiving thoughts about others does not 
l, \ smile that is just as sweet hurt them nea much as such thinking 
(i harms u | destructive thought in one’s mind 
“Tor lite is the mirror of king and slave hus him, 1 matter who he may think is re- 
lis just what we are and do; sponsible for it. For our own sake we cannot 
% Then give to the world the best you have, ifford to harbor ill thoughts about anybody. 
\nd the best will come back to you.” Wi nnot afford to do less than forgiwe.”— 
Madeline S. Bridges Unit 
: 
se 3€ 3. = 3 3€. —9€. <— <— 3€ Ee = 
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Greetings 


Office Appliances wishes 
everyone connected with this 
Industry a Happy New Year. 
May we so guide our ways as 
to increase in health and per- 
sonal power and well-being. 
May we remember that en- 
thusiasm, faith and labor are 
the angels that preside over 
the gates of destiny. May we 
remember that temperance 
and selt-denial forestall 
many ills. May we never 
forget that work must follow 
wishes, and that more bless- 
ings travel in the train of the 
job well done than the re- 
ward for the task itself. 


Em 
~y 


y 


4(C™ 


What the New Year shall 
bring is locked in the brain of 
eachofus. May we open our 
minds to understanding—to 
good will—to industrious- 
ness—to kindness. May we 
control appetite and realize 
that whatever we would have 
we must first win by work. 
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WORD OF THANKS 

















li’e start the New Year with a sense of inspiration crising from the expressions of good will that have 
hed u mt near and far. Cards and letters are friendly messages reminding us of those whom we have 
on our journey and who take time off at a busy season t member us with helpful greetings. We are 
t 4] t | spirit ot ge od & which smoothes our pathway and removes many a thorn from beneath our 
We ca forward joyously in the light of the Christmas glow, resolved to strive for better things and 

me 7 ntribute se t] n of human happiness 

- 
YPECIALTIES SE ON 
[his month we desire to focus the attention of our readers upon the specialties section which begins on page 
ind ends on page 188. This tion is devoted very largely to the views of dealers upon the question 
ther ov it is advisable for the dealer to stock and s the various office machines which are now so 
ly ¢ 1 / spe tal agents of the manutacturers. L hy Us f the dealers who have expressed them- 
on ft unt are interesting and, of irse, opinions at lored l rience. Most of those who have 
sed 1 elves sce mto | a n mind. Some are enthusiastic supporters of the idea, having been 
nate yr experience. We recall one man who is maku r littl rtune selling all kinds of office ma- 
es in| tore in one of ti ! ities of the Middle West. Dealers in the large cities are seemingly more 
rvatiz it we have not found any who deny that the trade is likely to take on more and more of the 
yr ma of the offic 1 market it he logic of tl tuation seems inescapable when we consider 
teps t igh which the stationery trade | leveloped up to the present time. The one big stumbling block 
the fact that the majority of nufacturers | not yet arranged discounts which are wholly satis- 
we 
> 


Trade Prognostications for 1927 


Views on the Probable Business Conditions from 
Prominent Men Throughout the Country. 


E FIRST give a svmposium of opinions sup Babson: General business should continue at about the 
plied by Russell B. Williams of Chicago, cover t e are no indications of many material 


, price fluctuations for the immediate future, and production 
i 


= —, should continue at relatively high levels. 
ee - voted uO the study Of economics Alexander Hamilton: There are sufficient favorable fac- 
\imost any review Of opinions or expressions 1 tors to prevent any trade reaction from becoming a general 
garding future business will reveal the one outstanding business depressios There has apparently been some 
haracteristi Confidence. Not onlv has the recent OV¢t-production, but not of serious proportions, 
lid 1] st Bankers Economic: While there are no indications of 


iday trade, which paralleled, if not exceeded, all pa gear Aue 
: , “gee. general business exceeding its present levels, it is sig- 


rdc nrovid ] al rT|I0 mdiuctrialic wna : - - - 
ecords, provided the average lustrialist a met nificant that money has become easier. Europe appears to 
ant with a stock of conservative optimism, but those ve making persistent headway in straightening out her 
hose business and prestige depends upon their ability nances 
predete rmine commercial trends are almost unant! Gibson: Gen ral business promises to continue in good 
us in the belief that throughout at least the first half Yolume with extremes neither one way nor the other. The 
1G? aemarel teoilin ents he matin Genet el : ong term outlook is for lower commodity prices, although 
iY2/ general trade can be nothing short of good general demand should keep production volume at a high 
With on r two exceptions, notably lumber and _ level 
rriculture, the sentiment of the business world seems Brookmire: Business may show a slight decline during 
ell contained in the statement of C. H. Markham, the first quarter of 1927, Credit extensions should be care- 
heirm: f the Illinois Central Railroad. which was: fully scrutinized in anticipation of possible declining bus- 
penn —s a ee : WasS- iness profits The present tendency is toward lower 
[he momentum attained by business in general dur volume and better quality. 
<a 11 a _— - slemenanatl ee Ae : . 
ng 1926 will serve to keep the channels of trade in a Harvard Economic: The present level of general bus- 
reasonable degree of activity during 1927, irrespective iness, we believe, should continue during the first quarter 
1 9 of 1927. although some curtailme 7 i 
minor disturbances which may possibly develop. f 192 _although me curtailment of production may 
\ 7 Sy : , : . reasonably be ex] ected to follow. 
4 ~ wens. S re Ti > . nine Fi l- . . : ° . . 
S a consensus of opinion from the leading ecor United Business Service: Moderate contraction in gen- 


onusts, we present the following: eral business is indicated for the next few months, al- 














a>) 





Ge 


Volume of 
year ago, 


though severe deflation seems 
trade continues from 3 to 5 per cent 
despite spotty condition. 

Moody: General business is continuing in large volume, 
hut not of boom proportions. There seems little chance 
vf any immediate downward revision of tariff to disturb 
business. 

Poor’s: We see no reason why the volume of general 
business should not continue satisfactory. The _ political 
outlook is for a Congress that will probably accomplish 
very little. 


unnecessary. 
above a 


Ivan Allen of Atlanta. 

Here is the truth about cotton and the South. The 
South's income for 1926 will be the highest in history. 

Cotton is off—yes. But cotton is only twenty-three 
per cent of the South's agricultural income. And agri- 
culture is only a third of the South’s total income. In 
spite of twelve-cent cotton, the income from agricul- 
ture alone will show an increase of $185,000,000 over 
last year. And the income from manufacture and 
mining is twice the agricultural income. 

Grasp the full significance of these facts. Let this 
truth sink in: The South’s prosperity is no longer 
dependent upon the price of cotton. The South is 
prosperous as it has never been before. 

With cotton down, income from agriculture in- 
creases. Agricultural income for 1926 is nearly $200,- 
000,000—net—better than last year. Corn gained 
$216,000,000. Oats, $72,000,000. Tobacco, $22,000,- 
000. Hay, $69,000,000. These gains, with others, 
show an increase of nearly half a billion dollars with 
which to offset the loss in cotton values. 

Take Georgia for example: The 1926 income from 
chickens and eggs alone totals nearly a third of the 
cotton-crop values. Georgia tobacco brought nearly 
two and a half million more than last year. Corn 
shows a five million dollar increase. And a substantial 
increase in peanuts, hay, sorghum cane and other agri- 
cultural products more than offsets the loss in cotton 
for this state. And Georgia is typical of the whole 
South. 

Cotton is no longer an alibi for poor sales in the 
South. If you are not getting the volume you should, 
you must look elsewhere for the reason. 

Those great American concerns that are serving the 
South as it should be served—from close by—are re- 
porting good business. They have learned that indus- 
trv can no longer hope to serve the entire United States 
from any one point, however centrally located; they 
have established branch factories, warehouses, offices 
in the South. 

More than seven hundred of the outstanding con- 
cerns in America, after a careful analysis of Southern 
cities, have chosen Atlanta as the point of greatest 
economy for distribution and for branch factory loca- 
tion. The ideal ccmbination is here. Prosperous mar- 
ket. Low production cost. Unexcelled distribution 
facilities. 

E. Y. Horder, Chicago. 
a background of over fifty years’ strenuous 
request ot 


With 
business experience and in 
Orrice Appiiances, | try to pierce the veil and ask: 

“Watchman, what does 1927 hold for me, for my 
organization, for my city, for my country?” and the 
answer comes back, “The future hangs largely upon 
the past. What have you accomplished in 19267 Have 
you strengthened the foundations of your life and of 
your business? Is your life richer and are your aspira- 
tions higher? Have you lived so that your city and 
country are better than a year ago? Are you worthy 
of the success which comes to men of vision? 

“If so, you will surely have a share in the prosperity 
which must come in 1927 to the office supply industry, 


resyx mse to 
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for, with wages higher than ever before, living costs 
decreasing, heavy savings bank deposits, tremendous 
influence of radio, great development of super-power, 
and increasing demand that the nation’s laws be re- 
spected, the future is bright with promise.” 

W. L. McKay, Chicago, Dealer in Office Machinery 

Exclusively. 

It will not take ten minutes for me to tell you what 
| think of the business outlook for 1927. 

Our sales activities in this business are largely con- 
fined to Chicago and vicinity, but I have other connec 
tions that give me a somewhat wider outlook, and it 
seems to me that there is every indication of continued 
prosperity. We are going to be handicapped from time 
to time by ambitious politicians stirring up the people 
in their effort to hold their jobs or to secure higher 
ones, but I believe the wonderful resources of our 
country and the unbounded enthusiasm of our workers, 
which includes both those who work with their hands 
and those who work with their heads, will carry us 
along and maintain us in our place as the greatest na- 
tion on earth and the best place either to live or to 
die in. 

James S. Ball, Portland, Ore. 

I believe most of the office supply dealers in the 
Northwest look forward to 1927 with a very optimistic 
view. While the lumber business, the basic industry of 
this part of the country, has been very unsatisfactory 
during the past year, indications are that this condition 
will be remedied within the next few months. 

Reports from the country are that the farmers and 
fruit growers expect very good conditions to prevail 
during 1927, 

The building programs of the larger cities are quite 
extensive. The steady migration of industry to the 
source of supply prophesies a prosperous year for us, 
and the faith outside capitalists are showing here by 
investments of large sums of money is a happy augury 
in which the office supply dealers will participate 
And Finally, Senator Carlson of Moline Sounds a Cautious 

Note. 

Business conditions for 1927 are going to be fair, 
possibly not as good as the year 1926. We are ap 
proaching a presidential nomination and election, and 
the big business men are very cautious at that time, not 
knowing whether or not the policies in Washington 
will be changed by Congress. 

Congress must do something to buoy up the farming 
and agricultural interests. We in the Mississippi 
Valley depend largely upon the success of this i 


try. Many country banks closed their doors during 
1926 and more will close their doors in 1927 becaus« 
they are holding mortgages on farm lands and fore 


closing them, and in this liquidation are taking a tre 


mendous loss. I am speaking particularly about this 
phase of the outlook because, after all, agriculture 1s 
the first industry of this country. When the 


prosperous everyone else is prosperous 


farmer is 
Generally speaking, we have gone through a most 
prosperous year with $500,000,000 surplus in_ the 
United States treasury, which reflects a great deal of 
credit upon President Coolidge and his economical 
policies. 

It will be well for all business to buy in small quan- 
tities, and this suggestion is for the manufacturer as 
well as the retailer. 

let us hope for a continuation of the present gen 
eral prosperity and that we may have some farm relie! 
in the Central and Western states. 


i (_tststststs—‘CSOSOCsd 
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Outlook for Foreign Trade 





Views of Prominent Men in This Field with Regard 
to Trade Prospects in Other Lands. 


N ORDER to obtain a general view of the situation 

in other countries with reference to trade, Office 
\ppliances recently wrote to managers of a 
number of the leading houses and to the head of the 
Bureau of Foreign and Domestic Commerce in Wash 
ington, 

The following 


exp rt 


replies will give the reader a very fair 
idea of what the foreign trade of this country has been 
in this industry during 1926 and what the outlook is 
1927 he substance is encouraging, in view of the 
fact that 1926 was a very satisfactory year and that 
conditions abroad seem to be improving. 


Dr. Julius Klein, Director of Bureau of Foreign and 
Domestic Commerce, U. S. Department 
of Commerce. 
Exports for 1926 have been about two per cent less 
n value, but five per cent greater in volume than those 
f 1925, the gain being chiefly in manufactured articles 
indicating increasing stability, enhanced buying 
foreign countries and efficiency and enterprise among 


powel 


\merican exporters and manufacturers. Barring tem 
such as the strike in England, 
igar depression in Cuba and political uncertainties 1m 
, conditions in practically all foreign countries are 
gradually im perhaps most note 


orary situations coal 


proving, progress being 


worthy in Germany, Italy, Canada, South America, 
India, British Malava and Straits Settlements, Aus 
tralia, Ne Zealand and South Africa Every im 


foreign economic conditions, even includ 
ympetitive ability of European industrial 


vement 1n 


mcreased ¢ 


untries, tends to favor expansion of American ex 
orts by stimulating the buying power of our European 
rkets and of far Eastern and Latin American pro 
cers of raw material for Europe. American private 
estments foreign countries which now exceed 
l en bil s of dollars contribute in an important way 
t toward improved living standards and _ purchasing 
1 we 
Barring wholly unforeseeable events, prospects for 
merican foreign trade in 1927 seem excellent, espe 
. lly as regards manufactured products. There is no 
parent reason for a cessation of the steady progress 
tr recent 
( Richard Drechsler, Vice-President, Kardex Inter- 
national, Ltd., Inc. 
ur 192¢ rt volume has exceeded by ul 
S margin 1925 \ggressive sales efforts a eni 
is new te ies are the principa ictors wl ¢ 
is ibute the in 
(senerally speaking, conditions throughot e worl 
st gradually improving, especially in Europe and 
1e - h Ame 
f \ careful study and survey of conditio1 liberal 
4 lit tern lvertising help, personal contact with 
™ stribut a careful selection of agents will ad 
e the cde pment of export trade 
ail \VWhile there are a few clouds on the horizon, genet 
2s speiking the outlook for foreign trade in 1927 is 
ctl ivorable and encouraging. We exp to 
reak all previous records during the next vear and 
Ci | 1 


our plans accordingly 


y 
~ 


W.H. Beardsley, General Manager, General Type- 
writer Exchange, Inc. 
1927—We are here. 
Hindsight—we all have it. 
site. 


Foresight—not by —— 


Therefore, 1927, we welcome you, but we must be 
introduced before we can fully establish an attitude. 

lhe glorious prospects for 1927 rest in the fact of a 
new clean slate on which, like children, we must do our 
sums. Either in addition, multiplication, subtraction 
or division, according to compulsion, caprice or the 
“winds of chance.” 

Forecasts will be colored by the mental state of the 
forecaster—which may be hopefulness or momentary 
discouragement 
Conditions of 
(in used typewriters) are normal. 


Conditions of demand are favorable. 
supply 

l‘inancial conditions favorable to full activity on the 
part of retail dealers, and unusually favorable in pur- 
chases by the using public. 

lmprovement in foreign trade with improvement in 
foreign money exchange should result, despite threat- 


eTie d pt y] 


itical disturbances in certain directions; those 
disturbances reaching a climax might favor volume in 
movements in this line, or otherwise, depending on how 


ital or wide-spread. 
Export activities are also limited, or increased, very 
largely by the attitude of exporter toward foreign 


1 


credits; a liberal attitude established in this regard, 
under present conditions, should make movements very 


Until such time as foreign exchange becomes stab- 
lized, movements will be largely affected by price con- 


siderations, with less respect to actual intrinsic values 
uubtful if increase in volume of move- 


a decrease in values moved would 


involved. It is d 


ments coupled 


offer advantage to exporter or importer or eventual 
retail purchaser abroad. Indeed, such activities would 
seen he only temporary expedients and liable, sooner 


to necessary revision of present opinions based 
on immediate tacts 
the outlook is extraordinarily favor- 
ditheult to forecast whether the result 
will be increased movements at low price levels or re- 
Hected tn larger values moved through the attainment 
r better rstanding of conditions by importers or 
lishment of some system for handling reason- 
able foreign credits by the exporters. 
lly weighing all things, I believe 1927 will 
ee more typewriters moved than ever before in the 
history of the 


C. N. Murray, Export Manager, W. A. Sheaffer Pen 
Company. 
ts in 1926 will show a very nice increase 
ver 1925. Possibly the principal reason for this is 
le w ve been shipping into the export field 
number of years, our export business has been en- 
and not until January 1 of 1926 did 
ve attempt to increase our export business. 
In Latin America we believe that the markets that 


industry. 


tirely unsolicited 











Sf 
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are in the best condition at this time, in which the 

internal conditions are improving, are Argentina, 

Uruguay and Colombia. 

We have also done a very good business in Chile. 
Conditions, however, in the nitrate trade are not of the 
best at the present time, and if conditions should con- 
tinue no doubt it will affect the trade in this market. 
The other Latin American countries are not in the best 
of condition, except Venezuela which is in very good 
condition. 

No doubt the end of the coal strike in Great Britain 
will help this market very materially in getting back to 
normal. 

In Holland we have done a very good business, and 
while Holland is on a sound basis financially, the buy- 
ing seems to be very conservative. 

In France, while the franc seems to be strengthening 
considerably, no doubt it will be some time before con- 
ditions will be the best there. 

In Spain conditions seem to be very good and we 
have done a nice business there in the short time we 
have been in this market. The balance of Europe we 
have shipped very little merchandise and would not 
be prepared to give any information of value. 

We have done a very nice business in China, but 
conditions are in bad shape there and it is doubtful 
whether or not they will improve for some time. 

We are just now making arrangements to enter the 
market in India, but would not be in a position to give 
any information of value regarding this market at the 
present time, and this would also apply to the balance 
of Asia. 

From our study of the export markets, as well as the 
experience we have had during the year just closing, 
we see no reason why 1927 should not be a better year 
than 1926. We expect it to be considerably better in 
our own business and believe it will be in other lines 
as well. 

George Carter, Assistant Foreign Sales Manager, 
The American Multigraph Sales Company. 
Our particular foreign business shows a slight de- 

crease over 1926. This is almost entirely due to a 

difference between 1926 and 1925 figures for Germany. 

For several years our business in Germany has been 

a sizable factor in our total foreign sales. However, 

in the middle of 1925 internal conditions in this coun- 

trv caused a severe decline: at that time we were op- 
erating through an agent (who had assumed control of 

a subsidiary company which we had established and 

operated until 1922), but on July 1, 1926, we re- 

established our own direct organization and since that 
time results have indicated an improvement. 

Except for this particular instance, together with 
relatively minor differences in some other European 
countries, our foreign business has been maintained at 
an even level. South American countries have equalled 
1925 figures, which were easily a record up to that 
time: this in spite of a change in our representation in 
Argentina, which is our biggest Latin-American mar- 
ket. A substantial gain has been recorded in Australia, 
while other individual important markets making in- 
creases are Austria, Holland, Italy and Sweden. 

In our opinion, most of the European countries are 
improving as a market for our equipments, due to the 
marked favorable change in German economic condi- 
tions. Belgium, Switzerland and Sweden are particu- 
larly affected. We look forward to a substantial 
increase in 1927 in the British Isles, where conditions 
have been very difficult all during 1926, but the gradual 
subsidence of the coal strike, with its consequent effect 


on British business, can scarcely fail to be beneficial to 
all British business. 

We believe that South American countries will main- 
tain their present level, at least, and in the cases of 
Brazil and Chile, we look for improvement in internal 
conditions which should favorably influence our bus 
iness in those countries. 

Australia and New Zealand, at the present time, are 
in excellent economic health, and we anticipate a 
stant degree of prosperity in these markets. 

Our ultimate aim is to have our foreign distributors 
pattern their efforts in distribution after those used in 
our domestic organization. Of course, this means that 
due allowances should be made for varying conditions 
existing in foreign markets. Such things as these 
tribute to more effective results: 


\ more perfect knowledge of our equipment from 
the mechanical standpoint. 

A better idea of “service” and its consequent eftect 

A more scientific analysis of possibilities. A care 
fully weighed program of advertising. Constant stri 
ing for improvement in the work of salesmen, which 
means training in the details of the selling process 

More carefully directed sales effort, in respe 
vocations, individual sales territories. 

Many other items could be added, but we feel that 
those mentioned above are of prime consideration in 
our particular business. In short, all of this means that 
we must be constantly “selling ourselves” and our ideas 


to our representatives abroad, with the view of secu 
ing the fullest possible degree of concentration o1 
special line. 

We do not anticipate an especially abnormal increase 
We feel that, on the whole, there will be a slightly 
better tone in most of the important markets. ‘This, 
together with the probability of our introduction to 
foreign markets of new equipment in the latter part of 
1927, should mean a much better year, both in dollars 
and cents sales figures and total profit from foreign 
operations, than has been the case in 1926, 

A Prominent Fountain Pen Manufacturing 
Concern. 
Our foreign business, taken as a whole, and esp: 


the South American and Asiatic business, has 

creased, in proportion, almost three times over and 
above that of our business in the United States. \hile 
we have had a considerable increase in the United 
States, yet the competition is so much greater here 


than it is in the foreign fields that our percentage of 
growth in South America and Asiatic 
been quite marked. 

Venezuela, Colombia, Chile, Argentina and Brazil 
show the greatest improvement in South America. The 
Federated Malay States, Ceylon, and portions of India 
are also very active in our line. Java is only medium, 
and Australia, fair. 


countries as 


From what we can learn, the conditions in South 
America are especially favorable. The friendly atti- 
tude of this government to South America is overcom- 
ing in a way the prejudice that formerly existed. Then, 
too, the comparatively easy access to the market, the 
fast ships that go from New York to Brazil and the 
Argentine, and the improved service down the east 
coast of South America are very considerable factors 
for the improvement of trade. Then, too, there are a 
good many firms, we find, like ourselves, who are send- 
ing experienced travelers into the territory who can 
speak the language of the country, and they make much 
better headway than those who know nothing about 
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characts 

whom they call. No matter how experienced or first 
a salesman might be in this country, if he failed 
e of how to deal with the Latin Ameri 
certainly 


the language or the ‘ristics of the people upon 
class 
in his knowledg 
can and uld not speak the language, he 

might prove to be very much of a “flivver,” as it 
requires the utmost amount of tact, and 
knowledge local conditions in order to successfully 
get hold of the market. 

In the Asiatic countries, espe 
E-ngland, there is very little prejudice against American 
irticles. Of course, the English work their dominions 
much more thoroughly than do the Americans, but the 

sa rule, are more tactful and better sales 
nsequently, lines like American-made auto 
used in the Asiatic countries to the extent 
five or eighty per cent more than the other 
automobiles Articles like toilet 
\merica are very popular, as well 


patience, 


ially those governed by 


\mericans, 
en, and, 
mobiles are 
I sevel 
xisting types ot 
preparations from 
pens. 
Ceylon and the 


Malay 


speritv 1s concerned, are hardly without a 


l‘ederated States, so far as 


rallel in part of the world so far as the writer's 
business is concerned. When the writer was in Cevlon 
he saw nber of statements from rubber companies 
showing from torty per cent to one hundred forty per 
ent dividends. With the good price for tea and the 


-ohit in rubber. you can see what that means 


a rubber and tea growing country 
()ne e things that assists most to advance the 
rt bi ess in any foreign country is to have a 
nowledge local conditions. For instance, a great 
manv chickens are raised in india, but thev are very 
smail as compared with the chickens of this country 


Naturally, they lay small eggs ! was told by one ot 


st importers of that country that he 


ler 1to1 large numb r ot egg containers with an 
\merica cern. (You know the peopl India 
lways eir eggs and place them 1 tle con 
er en break the ind eat tl ( out oj 
the shell Imagine his surprise wh« ening the 
hipmi f the. kind of an egg cup used 1n this 
ntry, 11 hich the average [ndiatr egg ad rattle 
ea pe a quart measure. Naturally, he was 
m iscusted at having several s of egg 
ntainers that co ild not be used on his hand : for he 
) ted that the man who t k the ordet 
( e local conditions were. 

he territory to which I have alluded, the 
iness in 1927 is most exct Chere 
portions of India, for instance, that are not so good 
(hina, o1 unt of its internal war conditions, will 
be anything like normal, but in spite of this, bus 
ess in China, as far as export and import business 
ncerned, is continually on the increas Should a 
ble g rnment finally be secured in China, it will 
pen up one of the greatest markets in the world for 

ost everything that we have to sell abt 


Joseph L. Ryan, Sales Manager, Foreign Depart- 
ment, Royal Typewriter Company. 


t is our optimistic belief that the final figures for the 

that there has been an increase in the 

lume f America’s exports practically all lines 

1 particularly in specialty lines In a good many 
tries the intensive sales methods of Amet 

manufacturers have resulted in a healtl rease 

the demand for such products, even though economic 





conditions in those markets might not be as favorable 
as some of us had hoped they would be early in the 
vear. Generally speaking, however, we think that 
\merican exports, as a whole, have shown a decided 
trend upwards 

It would seem to us that the most notable improve- 
ment in recent months has taken place in Germany. 
Of course, she still has a long way to travel, but her 
men and capitalists are displaying great 
energy, which we think will bring their country to the 
front again in the commercial world within a compara- 
tively short time. Belgium is beginning to show the 
beneficial effects of the currency stabilization, and we 
believe that internal conditions there’can be expected 
to continue the favorable trend toward permanent im- 
provement. Spain and the Netherlands have likewise 
shown improvement. The development of oil 
resources in Venezuela have tended to improve the 
internal conditions in that country. 

Che policy of a great many American manufacturers 
in whole-heartedly co-operating with their foreign dis- 
tributors has probably done more than any other single 
factor in expanding the volume of export trade. They 
spent for advertising in a general way ; 
they have launched extensive campaigns of intensive 
selling methods so successfully used in the United 
States, and in many cases they have sent trained men 
from the home office to show these distributors how it 
We really believe that these efforts on the part 
of American manufacturers have done much to offset 
any detrimental effect that may have ordinarily resulted 


business 


some 


have freely 


is done 


from conflicting economic conditions in some of the 
1 ries abt 
We have every confidence that 1927 will bear out the 
fruits of what has been done abroad by American man- 
facturers and exporters in the way of trade develop- 


ment. We are also optimistically looking for a very 
definite change for the better in internal conditions of 
of countries where such conditions are today 
handicapping the best effort of those who would en- 
cle r to surmount these difficulties. Trade with those 
re difficult of development at this time, 
however, will be more than offset by what we all expect 


to be able to accomplish with the more favorable mar- 
kets, with the result that the outlook for the coming 
vear, in a general y,1sa decidedly bright one. 


Export Department, Dalton Adding Machine 
Company. 


rts in 1926 have exceeded in volume those of 
1925. ‘This is to be attributed to the fact that there are 
re dealers and that prices are lower. 
ons are improving on the European continent, 
sutlook, in our judgment, is about the same as 
that for 1926 


John A. Zellers, General Foreign Director, Rem- 
ington Typewriter Company. 
Exports in 1926 exceeded in volume those of 1925 


because of hard work put into the export field. 

nternal conditions are improving in most of the 
countries abroad 

[he conditions and policies which tend to advance 
development of export trade are summed up in the 
statement that one must understand local markets. 
rhe iter the understanding, the better chance has 
the seller to develop his foreign trade. The outlook for 
1927 idgment, is good. 
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AT RIGHT.—CHRISTMAS TREE OF CHICAGO DICTAPHONE OFFICE 





A. E. Blackstone, Manager at Chicago, Arranged this Tree to Visualize the 
Advance of Individual Salesmen in a Quota Contest. Each Salesman was 
Represented by a Riblon, on Which Stars of Different Colors Showed the 
Advance Made During the Contest 

This “‘Sapling’’ was the Chicago Representative of a Large Tree in the 
New York Headquarters. Salesmen in All Branch Offices Who Made Quota 
Were Represented by Colored Lamps Which Indicated the Percentage of 
Quota in Ten-Day Periods Branch Managers Were Also Designated by 
Lamps on This Tree 





- 


“Y AND E” FIRE WALL CARD RECORD DESKS IN THE RETAIL 
CREDIT SERVICE BUREAU, ROCHESTER, N. Y.—The telephone service to 
each desk speeds up the service to the Bureau's clients Installation was 
made by Fred. D. Haak of the Rochester branch of the “Y and E Cut by 
courtesy of the Y and E Idea 
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President Coolidge on Advertising 


PEAKING before the convention of Advertising 

Agencies in Washington recently, President Cool- 
idge expressed interesting views on the subject of 
advertising, outlining in the following paragraphs what 
may be said to be the heart of the modern advertising 
idea. We quote from the President’s remarks : 

“When we stop to consider the part which adver 
tising plays in the modern life of production and trade, 
we see that basically it is that of education. It informs 
its readers of the existence and nature of commodities 
by explaining the advantages to be derived from their 
and creates for them a wider demand. It makes 
new thoughts, new desires and new actions. By chang- 
ing the attitude of the mind it changes the material 
condition of the people. 

‘Somewhere I have seen ascribed to Abraham Lin 
coln the statement that ‘In this and like communities 
public sentiment is everything. With public sentiment 
nothing can fail; without it nothing can succeed; con 
sequently he who molds public sentiment goes deeper 
than he who statutes or pronounces decisions. 
He make statutes or decisions possible or impossible to 
be executed.’ 

‘Advertising creates and changes this foundation of 
all popular action, public sentiment, or public opinion. 
It is the most potent influence in adopting and chang 
ing the habits and modes of life, affecting what we eat, 
what we wear, and the work and play of the whole 
Nation. Formerly it was an axiom that competition 
was the life of trade. Under the methods of the pres 
ent day it would seem to be more appropriate to say 
that advertising is the life of trade.” 


Lis 


enacts 


<> 


Mote and Beam. 


Hk following editorial from The Dearborn Inde 
pendent of December 11, 1926, is a lucid statement 
fact. It presents pertinently some matters which 
worth attention. America is not an utopia—it 
a good place in which to live and work for 
he means whereby one may live well and accomplish 


T 


ire 


is 


Desire 


ONFIDE 
mfidence man who used 
long lost brother, and end by selling him a gold brick. 


l dont mean tii 
ity Street, 


kind of 


nim like a 


Greet] 


useful things is no crime. And the love of money is 
no greater here than elsewhere. No sort of alchemy 
has changed human nature. The Independent says: 

“America, one gathers from Rabindranath Tagore, 
is gross and materialistic and selfish. Moreover, Amer- 
icans are too occupied with business ; they have no time 
to live or think. 

“The error into which the distinglished Hindu poet 
and philosopher slips is one common to most old-world 
critics. They compare this nation, not with the other 
countries of the earth, but with some utopia of their 
own imagining, some impossible land of perfection 
where their own ideals flower into magnificent bloom- 
with utter disregard for realities. Thus, when 
lagore condemns all Americans with a grand and 
sweeping gesture, he is thinking of them probably in 
terms of this utopia; surely not in comparison with his 
own countrymen 

“Judged by the standards of the rest of the world 
\mericans are not so backward. Few would class them 
as more selfish than the ordinary European, or contend 
that their mode of living is lower than that of the aver- 
age Asiatic. But this charge of materialism will not 
down. It a fetish with old-world critics, the one 
thing upon which they all agree. And why should 
\merica not plead guilty? America is materialistic. 
It is this very materialism which has brought the nation 
to a plane of prosperity never before equaled. It is a 
materialism of initiative and invention. It is a mate- 
rialism that embraces science and the arts as well as 
the more prosaic things, a materialism that insists upon 
education not alone for the few but for the many. 
It is a materialism that promotes the welfare of the 
nation. Under it the value of leisure is, for the first 
time, becoming known. Not a leisure devoted to soli- 
tary meditation upon abstract matters, possibly, but a 
leisure that extends the needs and therefore the pros- 


Ing 


1s 


perity of the race. It would be nonsense to claim that 
this American materialism is perfect. It is not, far 
from it. But it has played an important part in bring- 


ing this country to the highest development ever at- 


tained; and that is a phase the old-world critics seem 
to have overlooked i 
NCE MEN 


farmer on the 


{o meet tite 


dont inean the man who gains the confidence of someone else only to abuse it. 
The confidence n I have in mind ts the one who has confidence in himself. 
Rube Waddell was a q? pitcher in lus da Several times he showed his 
sublime confidence in his pit bility | lling the ba and then calling tn 
the outfield while he strucl it three me 
Thomas A. I:dison iong ago said, “We're ng mak tric lights so cheap 
that onty the rich can afferd to burn candles.” Hasn't his confidence been justified, 
lespite the 1 ugh that greeted that statement when it was made? 
I wonder how much the ability of a mai » a mplish the difficult is 
bendent up nhiden im his ability to d 7 
Gen. Zacha } Md Rough and Read pursu f Santa Anna, heard 
stafi officers advise him against battle, swept aside their suggestions, told them 
would take y ! for possible defeat, attacked on the strength of 
oun confide) ind won 
History ts filled with example f men wh von ise they knew they 
uld win. Thy have had confidencs i emselves and have a cepted the 
responsibility and faced their star of destin 
[he history of the next hundred years will be filled with further similar examples 
ind many men who have the power to understand just how far thetr ability 
reaches atid who have the courage to test it, can be among those who win because 
they have confidence that they will win 
rank Farrington’s Business Talks for 'y N 
All rights reserved 
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ow Successtul Sales Contest Was Conducted 


By Arthur R. Frey. 


Note—Sales contests are popular and prevalent. Some are successful and some are 4 1 behind 
non-success there always lies a reason, or several of them. This article by Mr. Frey, who ts one of the top 
of The Globe-Wernicke Company, relates not only the particulars of a successful contest and the ensui 
presents step by step the details of the contest so that anyone heving the organization requisite and desiring 


competition may “follow the directions” and emerge with -satis faction This, be it understood was a ; 
In the belief that this artacle will be of value to many of our readers, Office Appliances takes pleasuri 
offering at the same time our thanks to Mr. Frey and Mr. Netshammer for making its presentation possibl 
HAT is the true value of sales contests? Do they ve is the case may warrant) should be t 
pay Is the return commensurate to the time, sale of each truck 
effort, and money expended in putting on sales con Besides planning contests properly, inter 

tests? These are much discussed questions with the re maintained during the entire life of the 
tail dealers of today course, can be done in a number of ways 

Sales contests, if properly planned and properly handled contestants into teams and the consequent 
do pay They are much like advertising. In many i team prize to the winner—the use of cl 
stances we are unable to trace the immediate benefits of ad progress of contestants during the course 
vertising. We are unable to see the return, but I think we the issuance of periodical bulletins on the 
are convinced that advertising does pay, otherwise wl i tew ot the ways to keep up interest A} 
would so many thousands, yes, millions of dollars be spent putting something novel into the contest f 
in advertising by individual concerns each vear score which I will explain late 

In planning sales contests there are certain prerequisites lhe two basic thoughts then to be | 
Rules must be laid dow! sO as to cover any de velopme nts Ist, lat the contest pt per! 2nd 
that mav occur during the course of the contest. The de 1 t entire life of the ¢ tes 
tails of the contest must be worked out in such a way that Ver often in sales contests as 
they will make for the keenest sort of competition In inable ft ascertain the exact tat 
other words, each contestant must be put on a basis so Many of the benefits accrue months atte! 
that he will have an equal chance with each other cor terminated, tor the simple reason that 
testant Chis necessitates the assignment of quotas eloped during the course of a contest wl 

Perhaps the main reason why some of us are not sold until weeks or months after Besides whet 
on the efficacy of contests is because we do not properly ire put in competition with one another 
plan our contests. Planning a contest is no easy matter each one a desire to win, or at least to mak« 
and requires a lot of thought and attention It is not a ing, and accordingly there is greater | 
“hit and miss” proposition, and therefore in conducting nd more intense study of the product 
sales contests, except in fal instances, it is not sufhcient ong tter the particular contest has be mie 
to declare the time of the contest and say the person who A Contest Which Brought Results Forthwith 
sells the greatest amount in dollars and cents during that Herewith, however. is published a des 
time will receive five hundred dollars—the person who sells test from which results have been immediat 
next to the greatest amount in dollars and cents will receive During the months of September and ( 
three hundred dollars. et It is far more than that. There western Furniture Company Milwaukee 
must be something done to put the junior salesman on an 1 sales contest on Globe-Wernicke products 
even basis with the senior salesman as far as his chance So that readers may better understand 
of winning is concerned There must also be taken into this contest and adapt it with possibk 
consideration the buying power of the territory a man is own use, the complete outline of the 
covering soth of these difficulties are taken care of by 


, 7 Contest on Products Manufactured by The Globe- 
the proper assignment of quotas Wernicke Company 

Then there is the distinction between certain types of : 
the ease with which they can Time. 


merchandise in reference t 


. . hh 1 — eal ons ‘ , 9 ‘ as 
be sold. For instance, in the automobile field there are I he re will be a wn 5 nt st on all ( , . 
Tt products for a period of eight weeks wnmer Tues 

leas re ve -les 1 ruck 1e ‘ 6 . . “ . : ’ 1 
pleasure vehic and trucks Che latter, perhaps, art day, September 7, and ending Saturday. Octobet This 


harder to sell and accordingly an extra point, or two. or ontest will be preceded by a trip to the ¢ 
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tory by the salesmen, where a survey of the entire 
tory will be made, and the working mechanism of the 
fferent departments studied with a view to getting a clear 
sight into the way the various Globe-Wernicke products 
al ed 
Sales School. 
addition, there will be conducted a sales school at 
ch an intensive program has been worked out, and 
will be ndled by the most capable instructors 1n 
Globe-V icke office and tact 
Two Groups. 
Salesme! go in two groups to Cincinnati at the ex 
s ‘ ane the guests of the Globe Wernicke Com 
Each group will spend three days there 
ups onsist of the following 
GROUP NO. “1” GROUP NO. “2” 
‘The Reds’”’ ‘The Brewers” 
R. C. Forres C. Haase 
©. R. H I \. Forrer 
C. A. Netzhammer <. K. Cl 
Andre Ford 
? Bor Smith-H: 
Gus Sorensen 
Kni Spill 
iw23rTrs x 
Pul <lemme 
ers R ke 
Schedule Trips. 
N vill leave Milwaukee 5 ight, 
ust 22, arriving in Cincinnati Monday morning, August 
This g leave Cincinnati on the return trip 
esda g August 25, arriving in Milv e Thurs 
orning, August 20. 
N 2” will leave Mil kee St night 
gust 2° ¢ Cincinnati Mone mot g, August 
is OT 1 \ il] leave Cincinnati on the returt tri} 
esda night, September ] arriving 1 Mi ikee 
re; i\ . ’ ng September 2 
ddit . the two groups 1] two teal ( sed 
é n the contest eam headed by O. K 
se and ( \. Netzhammer will be known as the “Reds’ 
he one ided by E. A. Forrer and K. K. | Imers 
he “Brewers Each member ot tl losing team will 
ase for the member of the winning team op] Site to 
St prize ilued at $5.00, said prize to be chosen by 
ner and presented to the winner by the | with 
iate remarks on the night of the Globe nicke 
lucts ( test dinner [his dinner will take place on 

















j 
PERSONS ARTICIPATING IN THE NORTHWESTERN 
RNITURE COMPANY'S “GLOBE-WERNICKE PRODUCTS” 
SALES CONTEST Top row, left t right: C. H. Fore r. 
itke ce a % t so! F. B. Lars ms « Bera, 7. & 
? ! gt E. W. Ki w. A. S H 
nan ‘ Sorensen, | I Hacke ‘ | Pul = 
. Miss I Bort 
I n ‘ eft to right: K. K. Chalmers, E. A. Forrer, R 
Haass R. ¢ Forrer, O. R. Haase, ¢ A. Netzhamr sales 
we f tl Northwestern Furniture Company) 
e left e group are the Brewers—the winning team 
ght-t are the Reds 
d - rday ght. November 6, which is one week ter the 
nination of the contest. 
: C. Forrer will be an honorary member of the “Red 
: ind R. C. Haase an honorary member of the “Brewer” 
Essay. 
the ( me lusion of the trip the Globe Wernicke 
each man will write an essay, not less than 500 
ds, not more than 1,000 words, on his impressions. 
lalf of the essay is to be devoted general impressions, 
lf to one specific impression, that is, on the one thing 
e ° - . . 
: t strikes most forcibly and from which he derives 
; he most benefit 
| The essays will be rated and prizes awarded as follows: 





) 


$5.00; second place, $4.00; third place, pa 
e submitted in typewritten form, in 


January, 1927 





First place, 
Each essay will I 
triplicate 
The following men at the Globe-Wernicke office will be 
the judges: H. H. Wittstein, C. R. Miller and F. J. Getty. 
\ny contestant who fails to hand in an essay will be 
penalized ten points in the contest. All essays must be de- 
livered into Mr. Netzhammer’s hands not later than Sep- 


tember 15 


Questionnaire. 
be given to all contestants at the 
Tuesday morning sales meeting September 7, and must be 
delivered fully answered into the hands of Mr. Netz- 
hammer not later than September 21. 

Questionnaires will be rated and points awarded as fol- 


Questionnaires will 


vs: First place, 10 points; second place, 8 points; third 
place, 6 points; fourth place, 4 points; fifth place, 2 points. 
fhe judges of the questionnaires will be the same men 

‘ pass on the essays. Any contestant who fails to hand 
1 questionnaire fully answered, will be penalized ten 


sake of classification and to carry out certain 


features of the contest hereinafter referred to, Globe- 
Wernicke products will be divided into the following 
groups a : 

1. STEEL, including all Steel Filing Cabinets, Safes, 
Visible Indexes and Steel Shelving. 


2, WOOD, including all Wood Filing Cabinets, Book 
ind miscellaneous furniture. 
‘APER 


, 1 
Safe-Guard and Angul: 


GOODS, including all items in Stationery, 
ir Tab Catalogs. 
Credits. 
points. 
t of quota made, one point will be 


{ ontest vill be by 


ror eat one per cen 


Extra Credits. es 
tides and folders and all Safeguard 
ld without cabinets, will be counted 


' ' l times. For instance, if you sell 
$50,00 it be counted as $75.00. 

\ll ( y kind sold with cabinets and to be 
used counted twice, instead of 1% times. 


a cabinet for $50.00 and supplies 


to be used in same for $30.00, it will be counted as a total 
ot $1 (i 

I le door Globe-Wernicke Structural 
Strenet e there will be an award of 5 extra points. 

( single door Globe-Wernicke Structural Strength 
safe there e an award of 3 extra points. 

Fi g proof chest sold with or without a 
safe, there ill be an award of five extra points, 

Globe-Wernicke home desk No. 2648 (double 
pedes er ill be an award of 3 extra points. 


a Wernicke home desk No, 2636, (single 
pedestal) there ll be an award of 2 extra points. 


th of steel shelving there will be an 


For each 12 dr: er Globe-Wernicke visible index cabi- 
net there ll be award of 4 extra points. 
Globe-Wernicke visible index cabinet 
thers | be an award of 2 extra points. 
Golf Score. 
pt a golf score of the three different lines 
ositions in the golf contest will be award- 
nts as follows: First place, 20 points; second 
16 points; third: place, 12 points;.fourth place, 8 
points tth place, 4 points. 


Hf drawe! 


The three lines as explained above are: First, steel; 
second, wood; third, paper goods. 

If “X” is first steel, third in wood and third in paper 
goods, he il] golf score of 7. 


emplification of the possible score: 
Golf 
lesmal Steel Wood Paper Score 
Brow! | 3 10 14 
( 2 


rreen 4 7 13 
White 9 5 4 18 
Grev 3 6 1 10 
| lue 10 9 6 25 
Carmine 4 10 5 19 
Purpl 7 8 2 17 
Black 8 7 3 18 
Red 5 2 9 16 
Orange 6 1 8 15 


With this line-up Mr. Grey would be first, having the 
lowest golf score—l10. Mr. Green would be second, having 
the second lowest golf score—13. Mr. Brown would be 
third, having the third lowest golf score—14. The lowest 
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Golt Score is the highest standing, by virtue of 
1, the lowest number is the highest rating. 

product, but to be “hot” 
strengthening 


a single Globe-Wernick« 
so as to show a good volt score 
hance of winning a prize 
Prizes were as follows 
Grand Prizes: 
fourth, $40.00; 
Golf Score Prizes 
$5.00: first in wood, $10.00 
paper, $10.00; second ir 


second, $60.00 
fifth, $30.00; sixth, $20.00 

First in steel, $10.00; second in steel 
second in wood, $5.00: first in 


second, $4.00: third, $3.00 
to the contes 
Prizes will be award 


suitable prize award 
tant with the least number of points 


NORTHWEST 


Contest dinner November 6. Further announcet 
details of the dinner will be made in a later bull 
We reserve the right, as the contest progress« 
seems advisable for the best interests of the cont 
develop and add further rules and interpretations 
C. A. NETZHAM) 
Sales Manager, Northwestern Furniture ( 
Progress and Termination of Contest. 
At the outset of the contest a chart of the ‘ 
pictured herewith, was hung upon the wal! 
testant was designated by a boat, named in 
after the wife or sweetheart of the contes 
stance, F. B. Larson was represen 
beat named, “Margaret 
The object of the chart was to show the prog 
testants during the life of the contest 
‘Milwaukee” was the starting and the nis ‘ 
The various ports along the route showed 
points that each contestant had registere: 
when the boat “Adele” has reached “Maniste: 
that Contestant C. J. Puhle had registered 30 


contest 


Che daily standing of the ontestants in ti! re 
was kept on a blackboard photo of whicl 
which lent a new interest to the contest, becaus« 
at the head or the golf score Vas to merit att é 
contest 20 extra ports Se ¢ nd rmositi ] 
et 
Each week during the course the test 
published by the sales manager, ( \ Netzl c 


attention to the standings ot the various 
urging then in some way t do things yl 
helpful to them in meriting one of the places 
the end of the contest 

Typical of these Bulletins is the following 


GLOBE-WERNICKE PRODUCTS 
CONTEST 
Bulletin No. “5” 
The Three of Us. 
You The Globe-Wernicke Compar 
ern Furniture Company” are partners—t 
he most carefully planned Sales Contest ever 
Now what does it mean to you—what does 
us, OF iat does it mean to the Globe-Werni 


e 205 


(Continued or | 


ie eyes , 


ae, ' ‘ 
4 


TOUR OF GREAT LAKES 


veerion .” Slobe-Wernicke Prodls (ies 





SEPT. Ist p OCT 30m 1926 






























oo 2 


“ LAKE = 
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Moses Cleveland Returns to Earth 


A Playlet Presented at the Recent Cleveland Business 
Show in Which Moses Cleveland, Founder of the City, 
His Chief Surveyors, and the First Settler, Who 
Was the Husband of Tabitha Stiles, Return 
to the World of Men to Inspect 
Modern Marvels of Invention. 


Scene e National Business Show, Public Auditoriun \ What's it all about? 
Cleveland, Ohio \ Voice Chis, gentlemen, is an exhibition of appliances 
November 17. 1926 used modern business 
Prologue: ol \h, shucks! I’m trimmed again. I though it was a 
: é ; ; 
: ; — , show, with girls and everything. 
i am the rroigue Ere the show can start , 8 
| take the stage and let the curtains part A Voice [It is just that, sir. A show with girls and 
Mose Cleveland and his group are here agai everything 
Surveying things that are Remembering whet Gus: Oh, boy! In the language of that good old hymn, 
Che valked the earth in quaint old days of yore ‘Lead Thou Me Or: 
And founded Cleveland on Lake Erie’s short lob: Me. too 
he S Mi Loo 
) ie siness ent the Oo ft See - ; ; 
= a ; : ‘ vi ose 1 typewriter is heard writing): So that thing is 
The Business Show, and solve the myster ; 5 
. * vnat call i tvpewritet 
Of how the modern man can make such spee : 
On with the drama. Let the show proceed \ Voice: Yes, sir. That's a typewriter. The world’s 
champion typist can write 146 words a minute on that 
_ , hi 
The player Let the music now begin ' . 
First, the Founder shall be ushered in lob: B racky wish I’d had one of them. I could 
And then the Knights of Transit and of Rod have kept track of what Tabitha was tryin’ to tell me. 
Who brought from chaos all our virgin sod ( Laughter.) 
And then that sturdy soul, the pioneer Seth: You mean to say he can write a hundred and 
Of early settlers, shall his shade draw neat forty-six words a minute on that contraption. 
* * # \ Voice: I say just that. In fact he writes more than 
The shades appear that because he makes an error once in a long time and 
when he does they take off ten words for every error, and 
Moses ( eland. Founder f vou please he can still write a hundred and forty-six words net. 
M. ( Good evening, folks.) lob: I thought there was a catch in it somewhere. 
lis chiet sur ors. ( s Port and Seth Peas re 4a : 
¢ veyors, Gus | cr and o reas Gus: What do you mean “catch,” Job? 
(Gus and Seth Greetings : ds ‘ ‘ 
: lo Why didn’t you hear what he said. He said a 


And the first settler, with his sivules, ; Sanne 
hundred and forty-six words NIT. (Laughter.) 


The husband of Tabitha Stiles 
7 ; \ \ ( misun ret: > : See 
Howdy, folks, how be ye?) \ misunderstand me, sir. I said net. One 
’ ’ 
undred a forty-six words efter they’ve made all sub- 
Dialogue. tractions for errors 
fro Prolog into “ t th Original Four . ‘ ° 
” Frologue int We Are : 5 Mose: I don’t want to be discourteous, sir. But I think 
, 
Mose: We oys, they're not going to fool wit urs some of my ancestors came to Massachusetts by way of 
} tonig! Miss Laughter 
Seth: That’s the idea, General, got the fighting clothes \ Voice: Gentlemen, would you like to meet the man 
eh who is the champion typist of the world? 
I ] 
Mose Right. We tried all last week to find out about Gu The hundred and forty-six word guy? 
business that’s being done in this town—well, tonight ; , : 
ae being don oer wy . A Voice [he gentleman in person. Step over this way, 
re going to find out for ourselves without asking any - 
= 2 . y om irselve : a . men Let me introduce Mr. George Hossfield, champion 
+ C f the world 
Lyener, : ‘ , 
H ral \ Hossfield: Glad to meet you, gentlemen. 
\ \ . yy ere tl sa ‘ 
= [ saw a sign . oe al \ Voice Mr. Hossfield, these gentlemen are Moses 
< ec + ‘ S ight ne wdaitor t< P . . 
: It's righ Au ‘ Cleveland and a party of his surveyors. They are looking 
ae Wass ee over the old town after a hundred and thirty years’ ab- 
Any girls in the show Laughter sence hey have some doubts as to your ability to write 
Gus: If there’s any research work needed, Genet count a hundred. and forty-six words a minute on the typewriter. 
mie Do you mind showing them how it’s done? 
Mose Well, I'll count on all of you Tune up, boys, Mr. Hossfield: Why not a bit. I’m delighted. 
use I imagine we'll have to sing our way through Mr ossfield DOES TYPEWRITER STUNT. 
rol ‘ t Co d meet \Mionda , : - . e . 
' : —_ ’ Set Can he tickle that thing? Say, boys, when he 
Set \ll right, General How bout “Beside a Garde got under way it sounded like this: 
Wall’: Seth does PIANO STUNT. 
hey sing seside a Garden V lob: What did you say the gentleman’s name is? 


S ow. I'd say it ‘4 e: Hossfield, Mr. George L. Hossfield. 














ae 


Job: 
(Laughter. ) 

Mose: Well, Mr 
you're showing us how to do it 
the right place, 
your All right, Job, tu 

Job sings “TEMPLE BEI 


Right over here, boys 


Hossfield, eh You're sure it 
Hossheld, we 
And 
hearts are in we'll do a 
show 


a 


Gus: 


mals they've got in here 


Mose: Animals? In where, Gus 


certainly 


up on “ 


Let’s see 
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Hoss 


isn't 


just to show 
bit of singing for 


Temple Bells.” 


what kind of ani 


Gus: In here. It says: Fountain Pens. (Laughter 
A Voice The world has changed since you gentlemen 
were on earth. This is a fountain pen with which to write 


The ink 
Job 


going to 


in the pen itself, 
know 
and squirt 


is contained 
Point ft the other Wa \ I 
push on something 
(Laughter. ) 
Mose Well, 
that's impro\ 
who thought that 
They 
Job 
cracked 


A Voice 


| ‘ | 
Job 1ou Say you Cal idd 


ror the kk ve ot roodness 


some ement over the croose 


thing up was no “Slee 
sing “SLEEPY HI 


Ha, ha, ha! 


What seems to be so funny 
multiply 


playing on that thing 


joke 


water in my) 


the 


quill. The fell 


py Head 


and subtract by 


A V olce Exactly. sit hat's a moder add: ez i 
chine It does evervthing but think 
Job I know a lot f human machines like that 


(Laughter 
A Voice 
Mose 
Job: | 

machinery 


Mose I 


Yes, and t r it all 
| guess that « ‘ vill hold vou 


alwavs did get hurt when | 


guess mavbe le n nt that 


—_" 
rm 











modern. (1 


for awhile, Job 


monkeyed around 


Race? 


appreciate 


our 


let's show him we're good sports anyway \\ 
him with “My Tango Girl.’ 

They sing “MY TANGO GIRL.” 

Set! Say. General, I want to get right 

\l Sé What's the trouble. Net! 

Set! Why a fellow invited me t 
piece and then he pushed a button and t 
right back at me That's enough, I want 

\ Vote here's tl g e ala é 

, 

é [his 1s merel 1 er dictating 
: s the exact , . oy ‘ 
rom the record 

Job: You mean that t R e1 : 
said ty ‘ vord for ra | » 

s t then Laught 

\ \ r It doesn't ré « It 
pres s made bv the \ it 
I I Lhe record the rings the voice 

j What's the recor ‘ ; 

\ Wax 

ir ix Sa \ Mi ~ ‘ é 

t { ‘ aT i i t ~ 
f | aught 

{ —- \ \ ~ ‘4 
“~¢ “F ‘ ? < ’ { ‘ 
~ ‘ 

é 

a You're right. Set} First thing 
é g e morning “Meadow Lark.” 

Ihe sing “MEADOW LARK 

Mlos Sorry ve ( e «¢ lot ; 

Bart rowde tor t 

\ t We ( ree ( (ys 
ke t siness Sho 

Mos Liked 11 \\ , $s 

J ’ I'd Sa\ Includ gy ft a steno 

a 

\] il ird \\ ! WI st 

Lee T JOHN P HARRINGTON 
TRUMBULL STEEL COMPANY WARRI 
RIGHT—WILLIAM H FOSTER PRESIDEN 
MRATI FIRE PROOFING COMPANY YOUNGS 


OHIO Tw presidents 
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Snap Shots and Sketches 


Fifty Years in the Trade. | id grat i ch less enjoyed by the good citizens 
that ess is ¢ Boston 

By William H. Greenleaf, Manager, life e to the é Business is interesting because there 

Service Department, The Carter's tion of e men rather than things in it. Here 


Ink Company, Boston, Mass. an whose successful activities have 


hrough a half-century of stationery 
Fifty long years—fifty short 
rather—have brought and sustained 


high Sout nt to work in 1877 the st 1 good reputation for fair dealing and 
t have an as siness progress. These same fifty 

have brought and sustained the 
ling of the house of J. L. Fair- 
and Company in the promotion of 











se business Mr. Southack has been 
, ; ose association with Abner K. Pratt 
“ ll these years and now also with Mr. 
’ Pratt's son, Mr. George W. Pratt. 
rerst Theodore Southack’s friends may smile 
tle now and then when they look 
f by ck to the day in 1877 when the young 
. eh school graduate from Sandwich, 
nm sachusetts, took down the old-fash- 
ed wooden shutters from the store 
lows every morning and laboriously 
them back every night, a man-sized 
’ 8 1877. a at that. He doesn’t put the shutters 
of wask 6 and off the windows now—but that’s 
is & Com saying he couldn't easily enough if 
, ot Bost ai had the shutters and wanted to. He 
ee , a good job on the shutters—and he 
$3 (XK) vot the habit of doing good jobs. 
31) rhe Boston Stationers are extending 
_ - vratulations and good wishes for at 
ea 1s promoted, his salar THEODORE L. SOUTHACK least another quarter century of station- 
C4) vedic Elie third ry adventure for Mr. Southack. Long 
perience ~~ fe and continued prosperity to him. 
doubled WI 
Aolindes 2 Q ecdore Southa: a8 a1 Nore.—Bill Greenleaf says he was an 
era ss salle editor once. Bill is a little hike “Lightnin’ 
: lones’—he (Bill) was a lawyer once, or 
oday this is still on the job 1 ad a lot of argument about ng sal tudied to be one—and then he became 
ill t }. J Fairbanl & urday afternoons. Some of tl dit in organizer and traveling secretary for 
wane (1 + 62 Federal street stationes id they might not be abl the National Association. Now he su- 
ere ene thie to cb oie perintends the educational department of 
ia lhe Carter’s Ink Company. Because 
8, 1927, this same Theodor time Bill was once an editor,-we just have to 
Southack will celebrate (if he wants t Strangely enough, prices t take a crack at him. We'll say this for 
—e h anniversary of } tonery 1 back in 1877 ren’t ' m, though: He has made good at every 
Pe OS fe, car wale Pe i, real job he has had. We don't know his 
i - ae hes ea mae politics nor his religion. Having been 
yeal € house and today af OF OTg allosi v site an in editor, he is probably wrong. There 
t he man who et of manufacture have pt ly counte one outstanding difference between 
mean is TNOR Abe balanced 1 ncreasing t of Lightnin’ Jones” and Bill Greenleaf— 
2 ii ie 4 e e former had no prejudice whatever 
igainst corn likker. Furthermore, Bill 
ng C1 ns quality of set gooG mat ce me ung and a go-getter and “Lightnin’” 
! ntegrity of method 1 hat he | in the early « tie old and never got anything but 
! ethin for the mere WI plac Ros , ble 
; eee 1877 wee i whan A We are certain that readers of Office 
, ; \ppliances have been interested in what 
a. : Bill has had to say about the career of 
about taviol uld have t ignt ir. Southack, whose biography could 
id eil ood stations nd ; Boston t hone direct ly ive been placed in no more capable or 
Renn Mr. Southack has t ool ail nd Cent f mpathetic hands.—M. 
ganizations. He i t t the wrong nut Hor _— 
Incidentally. | as f sub ' Showing "Em Up. 
embership in bot | Ister f 1880 f1 t e following sketch of L. S. Sto- 
Temp! { Shrine and Bost the ines and ra vice-president of The Dictaphone 
N lt P.O. Elks 1 ng picture and aut ! ~ s Corporation, was written by 
Sout been veri most the things that make the twe n B. Donnelly for the New York 
‘ é tw tiet ent ( mmercial of October 22. Mr. Don- 


not only wrote the article, but 














drew the accompanying cartoon: 

“A great demonstration of speed in 
the disposal of the business routine of 
an executive office was witnessed by 
the writer when he sat down to sketch 
the features of L. C. Stowell, 
president in charge of sales of the Dic 


vice 


taphone Sales Corporation. Mr. Sto 
well was answering his correspondence 
and during the four or five minutes re 
quired to complete the sketch, he re 


plied to five inquiries regarding his 
dictaphone He 


fact that 


letters upon a was 


unmindful of the the speed 

















L. C. STOWELL 


Cartoon 
by J. B. Donnelly in The 
New York Commercial 


and tacility with which he disposed of 


his executive duties was observed. He 
was not attempting to set any record 
or demonstrate the machine which he 
other hand, he ap 


sells but, on the 


peared to enjoy that ‘grind’ which rep 


resents a great volume of his daily 
routine, 

“It is interesting to watch the execu 
tives who get things done, those who 
make their minutes mean something in 
business pro 


their daily 


Stowell is in that class and 


the sum of 
gram. Mr 
it has listed him as a member in good 


standing since he entered the business 


world after he was geraduated from 
Harvard in 1914. 

“At that time Mr. Stowell became 
assistant to the city sales manager of 


the Loose-Wiles Biscuit 
Boston, after he had spent some time 
that 


Massachusetts and Connecticut 


Company in 


as a salesman for concern and 


toured 


cities. 
“When the World War reached a 
point whrere it appeared that good 


salesmen and keen-minded business 


executives must shoulder arms Mr 
Stowell joined the United States Army 
That was just nine years ago this 


month As a private, he marched to 


the squads right and squads left com 


mands until he memorized them so 


completely that he received the three 


stripes of a sergeant. Later he was 


commissioned a first lieutenant and at 


Page 30 OFFICE APPLIANCES For January, 1927 





the close of the war when he was 
about to be mustered out of service, he 
was acting captain. He still holds the 
commission of captain in the Ordnance 
Reserve Corp, Second Corps District, 
New York. 
“Following the 
filiated with the 


promotion 


war he became af 


Dictaphone as sales 


manager. Early last year 
he was made secretary of the corpora- 
tion and about a year ago was elected 
vice-president. He has since served 
as vice-president in charge of sales. 

1924 and 1925 Mr. Stowell 


the educational activi- 


“During 


was director of 


ties of the Advertising Club of New 
York. He is also a member of the 
Harvard Club of New York and the 


Elmwood Country Club.” 
a 


Fifty Years on State Street 
Some Memories of Half a Century in 
the Stationery Business of Boston 
By E. H. Warren. Reprinted 
from Stationethics for Novem- 
ber, 1926. 

N OCTOBER of 1873, almost a year 
the writ 
Messrs 


aiter the great Boston fire, 
er entered the employ of 
Hooper, Lewis & Company, 


122 State 


stationers, 


street, (where the Cunard 


huilding now stands). 


It was a narrow five story building, 


with a spiral stairway at the back, con- 


necting all floors and a door leading 


out to Butler's Row and Chatham 


street in the 
The 


(a partner and successor of 


rear 
John 


Benjamin 


firm consisted of Lewis 


Loring, who had started in the station- 
ery business around 1796), and John §S., 
and Charles H. Hooper, sons of John 
Hooper who had also been a partner 


of Mr. 


Loring. 


[heir salesmen were Charles H. Mil- 
ler, James M. Kennedy and Fred M. 
Smith, afterward of Hill, Smith & 


Company. 


There are now living of all their em- 


ployees but three besides the writer: 
T. P. West, their ruler; and John 
Hunter and George Grottendick, their 


finishers 
and 


isiness on 


Other stationers in bi 


around State street, at that time were 


Doane & Greenough, 116 State street 
(next door): Aaron R. Gay «& Com- 
pany, 128 State street; Mr. McAdams, 


present William M. L. 
Merchants 
Company, in the 
street; 


father of the 
McAdams, near 
Groom & 
building, 82 

Darling 15 
street: and Ward & Gay state 
Washineton streets. 

In 1878 the firm, believing that busi 


Row: 


Thomas 
old India 


Charles K 


state 
Exchange 


and 


ness, on account of the fire, was mov 


ing up town (many of their customers 


had moved to Franklin, Summer and 


i) 


Chauncey streets), secured and f 
nished a store at 8 Milk street—dir 
ly back of the Old Sout! hur¢ 
with bindery accommodations 
Old South Chapel, Spring Lane, in the 
rear of the store. 

All of these locations are now « 
ered by the Old South building 

\fter three years on Milk street 
writer, longing to get bach St 
street and its business, left H 
Lewis & Co., and secured a posit 
with Messrs. Thomas Groom & ( 
going there in December of 1881] Mr 
Groom’s partner at that time s M 
Charles A. Cutting, and | d 
clerks Albert © Brow! 
Hopkins, Charles FE. Greenoug! 
Charles F. Cutting and Matthew |! 
ton, with Mr. George H. H 
Irving Cotton in charge 
counts 

[he store was most unus 
nate, having directly 
main entrance a large 
case with marble-topped panell 
counters grouped arou 
borate decorated wall ses 
ing [The stock was in n li 
ferent from that kept by other stator 


ers at that time, as Mr 


trequent trips to England t t his 
siste in Birminghan I 
back trom there and the 
many novelties that he fel ld 
of interest and value to his 
He told the writer that wher e Start 
ed in business, he opened the st 
every morning at 6 o clock 
9 o'clock at night, and all the wat 
that was used for drinking 
ing had to be brought fr 
front of the Old State Hous ( 
vear, in the late 30's, he 
Birmingham, some pens ma 
shaped like a quill but t 
the end to form a holder 
been made by a spring 
ame Harrison, who had sed 
round barrel-spring, cutti y a 
part u derneath and pointing I 
same as with a quill pe \ 
he doubted thei practi 
he | ht a dozen as a 
1 Gl €a tof; the dk Y i 
them home, the st ste [ 
brought into and sold 
Needless to say. atter 
found practical and mor 
the quill, the den d 
immediate and hurried 
more | ears t c 
ing with hin many cust 
tinued write with « 
cust ers using t 
swan quills, hand ta 
1 cos $35 per hundre V\ 
to a ¢ se Oo blunt 
stopp resharp 
with esh one Bl 
stil] cé ! hy, ma ’ 4 
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pe State street” as yet, as pr eplied: “No; not exactly, but I know 
ted bv manv after the fire. instead it the firm and have written them ex- 
s so grown and. expanded that the plaining why I was unable to call on 
- firm deemed it wise to establish a them.” The reason was that, from the 
: eR ae ot ae place where Mr. Thomas was located 
the Park Squar. didines it the tme, the only means of travel 
Pines ; a Re the port the customer's city was on the back 
date wenak Oh ts ue i é; joes a burro. Mr. Thomas intimated 
gee © ae: hat, on account of his size he would 
ve to ride two burros at the same 
, > me to get there—a feat which he 
Veteran Traveler for Fountain lidn’t care to attempt, aside from the 
5 Pens. fact that it would have constituted 
Et D the simple ruelty to animals—including himself. 
[Thomas Mr. Thomas is an enthusiast with 
avele Parker ens regard to the present and future of the 
regu S the United S is the South American countries. He has 
s interesting ee! Mi ittle patience with those who assert 
‘ Ss spent prac South Americans are not friendly 
n Mexi ind = to the people of the United States. He 
; > ind = ( H : beleves in the adage that, “if a man 
| 
r 
2 
a a itis 
- DISEMBARKING AT SAN JOSI DE GUATEMALA - 
R, Mr heb ss the rge and ing gentleman in the black 
( | s to hold friends, he must show him- 
CI He 5 elf friendly.” Mr. Thomas is friendly 
d long be onspicuously so—and with a 
ect " Pa endliness that includes thorough 
; deste derstanding and the tact that goes 
it. He has built up a clientele 
ong the best concerns in the sta- 
S é nery field in the South American 
al mi H ntinent, also in Central America, 
f ( Mexico and Cuba He says that 
e he ere is a constantly increasing mar- 
d 1s in Latin America for fountain 
and propelling pencils, and the 
I ness of the Parker Pen Company 
we irs out this assertion, for they find 
O ( t the percentage of increase is even 
iter than it is in the United States. 
( e company’s export business in 
Mr. | ous parts of the world is growing 
{hy There is a large demand 
H fror India, Burma, Straits Settle- 





. and even in China 


Ceylon, etc 


sale of pens and pencils is increas- 
| 


despite civil war and consequent 


ss disturbance. Mr. Parker 
that the business of the com- 
is growing rapidly in England, 


thstanding the fact that British 
constantly advocating the 
Dominion- 


ers af 


English and 


ase of 


( ods 

















Representatives of office equipment concerns abroad, visiting the United States, are cordially mvited to make the othces of this 
journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff at the 
branch in charge of C. H. Everly at 1701 Pershing Square Bldg., Pershing Square, 42nd St. & Park Ave., 


New York, will be happy to be of any possible service. 


While the facilities at New York are not 


so many as at Chicago, there will be found the same desire to serve. United States manu- 
facturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London correspondent, Mr. W. Teignmouth Shore, 
18 Templars Avenue, Golders Green, London, N. W. 11, England. 
Mr. Shore’s knowledge of the office equipment business and 
its possibilities in Great Britain makes his counsel 
valuable to those desiring to 


the British 


cultivate 


Market 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11. Telephone, Speedwell 4931 


London, December 6. 

A HAPPY NEW YEAR AND A PROSPEROUS 
ONE FOR ALL OF YOU is the sincere wish of all Office 
Appliancers here. I suppose that there is no closer alli- 
ance in business between us and you than that which exists 
and daily grows stronger between those engaged in the of- 
fice appliance trade here and those on your side of the 
water who are similarly busy Long may it continue so. 
Why don't a big bunch of you come over here this next 
summer and have a jolly good time with us all? A Con 
ference—an International Office Appliances Trades Confer- 
ence It would be a big success trom every point ot view, 
[ am sure, and would be a very happy time for all con- 
cerned. Don’t you think there is something in the notion? 
Would it not assist to secure that Happy New Year which 
we all desire to sce? I put up the bare idea; it is for the 
big Associations on both sides of the water to get busy and 
put it through, and I am sure | am correct in saying that 
anything that “OFFICE APPLIANCES” can do to assist 
will be done. There, now; what about it? 

<--e- > 
Past Year and This. 

I should not be talking of “this” year at the time of writ- 
ing, as the New Year will not have vet begun until vou are 
reading this. But we are all eagerly looking forward to the 
passing of 1926 and to the opening of 1927. The former 
vear has not been happy for British business, with some 
few exceptions. The coal strike has been a blight upon all 
] 


enterprise. It is at last at an end and its ceasing has light 


ened and brightened the business atmosphere tremendously 


But like a man who has been ill and has reached the jo) 
ful stage of convalescence, who feels his energies beginning 


to boil up and who lays plans for an energetic future and 
for deeds that will make that future prosperous and happy 
—so we all in the business world here feel that we are at 
the turning of the road, and that we are going to travel to 


the RIGHT. Everywhere there is a spirit of temperate and 


reasoned optimism which must tell in the end, for when a 


ount roused and dete ! d to de ce t 
takes a great deal to st p it nieving its p 
not looking for a “boom,” indeed would not 
it should come, booms not being really health 
good business But we are setting our hous« 
ting our achine into working trim, organizing 
ganizing, and soon there will be a great push Che 
point is that there is now a spirit of steady t 
has bee ibsent for too long; we have take 
pill d are now looking the future tull 
bright « S It would be difficult t point t i t 
t s and figures to support this opinion, but figut 
everythin | do state, with utmost certainty, that ) 
right there is an healthier tone about busin 
business men now han there has been since 
the Wa si we shall say “good-bve” to black 192¢ 
u regret that it is defunct, and shall wel 
Ni Y« vith a sense th ve are going ( l 
ire wg yy to make good t and tl it whe 
oact! 1928 we shall be better off in all d 
g all this as strongl l ca st as w 
cle f the future and was depressed 
le ] t! strot oly | was } rn an opti ‘ : } 
ptil st ind hope t 1] the ¢ 
ist need ot e blind t« Ss and she 
and squarely especia \ ( it¢ s 
Reckless timists have sa deal « 
last tew ears, because not were tl 
selves, bu thev succeeds wing us 
otne We ire ilwavs Set 
gs t the brightness dos it have . 
ess careful to co1 1 the « 
<--o-—-> 
Cone the most che oe signs < t 
business men ¢ ill lasse s my <¢ 
of thos ! know far t I de 1 + 
tha eve efore to the ecessi not merel Ss 
t ce ducting the l Ss sses ol the s 1 Y 
Cs I e re i] i’ S ] s 
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OFFICE APPLIANCES TRADES buyer spect them with as little trouble as possible 


hat the best off machinery is t only in tl 1 ! t of time with the minimum expendi- 


missionary work to be dor especially “The British | stries Fair is the latest development of 
ver here, and once again | rge the this 1 itl f the manufacturer. It is organized 
e of a thorous tudy and understand innua His ijesty’s Government at the manufac- 
1 of the re tion of tl teful fact ture juest the definite object of enabling the trade 


nt of the business man het 1 rule buyer 1 his business quickly, cheaply, and in comfort, 


hat it is witl Talking t istute ind its ss has proved that it has achieved that object. 
been working here for s¢ l years ~>tarte n 1915, it is already a permanent and important 
hat it had cost im dollar lollars part t mmet! il organization of the British Empire. 


lerstood at first m tl ry first r the Fair's undoubted success are many, 


e was not there.” A r way but e the most important are the strict classification 
sive. Every t f a marketins f t ( ts, 1 ncentration due to the fact that only 
uur side should examine tested mal rs a permitted to exhibit, and the enterprise 
view. After u con to d of Brit ma turers in producing special articles to 
hen you are it gland is it t wist suit customers ill parts of the world. Buyers from 


does? You ] iwht mu the tv-four countries visited the Fair last year. 


doubt. te us much in t future [ Britis stries Fair is held in two parts, one in 


nk, there is o1 ess virt have Lor d the other in Birmingham. They are held at 


s brair t would profitable the same time and the trades exhibiting are so carefully and 


laptability.” ( not e for trict vide t the two sections that a buyer can 


vhich ] ten ul lread rest 1 that the exhibitors in any particular trade 
the fullest t that from re r in Birmingham. 
evival, | sure t 1 am The Government’s Part. 


organized by H. M. Government 


na \ ‘ Dey t of Overseas Trade, and the Birm- 
< ‘fe ized by the Birmingham Chamber 

' direct support of the "Government. 
ee > as representatives of the Depart- 
«0 ; i tg vork actively for the Fair, and 
= gots sequently obtain full information 
. m any of the thirty-six Commer- 

? Of ittached to the principal Embassies 

tities ourteen Trade Commissioners, and 
Correspondents within the Empire 

: 5 Consul, The usual visa fees for pass- 


be remitted in the case of buyers 


keener interest in the development 
, Majesties the King and Queen. 
‘shin sdte p 2 visited the Fair each year since the 


Jueen each year since its foundation in 
Hi. Prince of Wales has also shown great 
did he visit last vear’s Fair, but he 
given by the Government to repre- 
hibitors to celebrate the opening.” 
sdetiaatnde 
Stenography vs. Stenotypy. 
go t Belgian Stenographic Review of 
ry with a view to making a com- 
tten stenography and stenography 
\ meeting was accordingly held 
e Review on Thursday, November 
Meeting Room of the Hotel Com- 
Collingnon place Madame 
Gr reate at 220 words per minute and 
typing championship, placed her- 
e Review for the purposes of the 


e have no report of the results 


utiadenan 

Stationery Trades Exhibition at London. 
The front pict ‘ ’ Kindred Trades Exhibition will be 
enter tl ral hall, London, N. 1, England, 
s being organized by Bridges & 


that British 1 t e it So! Ave vers, Southampton Row, London, 
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Attractive Scotch Pencil Display. this Batavia fair is known, are for native trade 4 mucl 
The Glasgow (Scotland) branch of the American Lead clearer conception of the merchandise and devices is given 
Pencil Company of New York City recently installed a by display at the fair. It is stated also that white men 
window display which attracted attention and favorable bers of the population make frequent requests t shops 
comment. Parenthetically it may be mentioned that the for articles which had been seen at the fair, particular! 
Singer Sewing Machine Company is not the only American office appliances, equipment and supplies, i \ 
manufacturing house that has its own stores in Great Bri can exhibits were conspicuous 
tain. a 
It is said that the window, a picture of which is here Ownership of Genoa Firm Changes 
reproduced, was a fine example of how to produce a domi The partnership of Ballari & Gogna, Genoa, Ital as 
been dissolved Mr. Silvio Gogna has retire: 1 the 


management of the business was taken over 
1926, by Mr. Guglielmo Ballari The address 


Santa Luca, 53, Genoa 


All transactions and dealings with the diss 
have been taken over by the firm Gugliel 
which communications should be addressed I 
the settlement of credits, abilities and other « gements 


Mr. Ballari is the only person authorized to as 
vations and to accept money in the name 


Guglielmo Ballari 














AMERICAN PENCILS SHOWN IN GLASGOW STORE 
WINDOW 


nating effect in a comparatively small space, and that, in 
the novelty of the theme as well as in the handling of the 
products involved a high type of merchandising ability was 
shown 

The giant replicas of the well-known Venus stub are ef 
fectively placed, while the statuette of Venus is given a 
central position which brings out the trade mark, lending 





an artistic note and connecting a first grade commercial 
product with a masterpiece of sculpture. 

The center of the window is given over to a display card 
featuring “Unique” thin lead colored pencils. Be'ow this 
card on the floor of the window are packages of “Unique” 
pencils. 

While the display possesses a marked decorative note, 
nothing has been sacrificed to the essential selling “punch.” 

The American Lead Pencil Company, 220 Fifth avenue, 
New York City, has prepared for the use of its agents and 
dealers much attractive window display material on Venus 
pencils, Blue Band Velvet pencils and “Unique” thin lead 
colored pencils. This material is available on request 

- 





B ILD IN BI SSELS 
BELGIUM.—This display was visited by sev: 


; isc} SMITH PREMIER EXHIBIT AT TH 
Java Fair Attracts Many Admissions. UREAU MODERNE’ RECENTLY H 


Che annual carnival and fair of Batavia, Java, exceeded 


business people and brought very tangible result 


any previous record. It was held from August 27 to Sep 








tember 7, with paid admissions more than 375,000, which 


is more than the population of Batavia. Many American Leipzig Fair Dates Announced 
products of this field were shown, including adding and The Leipzig Trade Fair, representing «¢ 
bookkeeping machines, cash registers, steel desks, safes, the industrial life of Germanv. will be held 
filing cases and bookcases, typewriters, index card files and 6 to 12, 1927. The Fair makes it possibk 
check writers nitely the recent progress of German industries 
This kind of advertising is particularly effective in the clude more than 12,000 exhibits, a gai 
Netherlands East Indies. Even when prepared in the form per cent over any pre-war Fair. The official 
of pictures, printed advertising fails to impress the native. shows that substantial progress has bee! l 
It has been shown that the average native does not dis industrial lines. From previous experience 
tinguish the details of a photograph or reproduction, as that more than 150,000 buyers from upwards 
his eyes have not been trained to see things in two dimen tries will attend [The United States will 
sions only sented both as exhibitor and buver at the So: 


Many of the articles shown at the Passas Gambir. as ‘ r before The Letpzig Fair has beer 








—— . 
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Amsterdam Import 
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Industrial League of Nations 


Germanv's reputation for ingenuity and organization 1s 
istified b her enormousl\ varied < ni ts ere vill 
be included some 2,300 exhibits of machinery, 1,500 exhibits 
xtile goods and a similar number of metal wares. Up 

ds of 1,000 exhibits of toys will be displayed and a sim 
number ill illustrate each of the divisions of furnt 
ture, leather goods, ceramics and graphic arts Che radio 
oving picture exhibits will be the largest of their 

kind ever assem bled More thar a score ot countries will 
d exhibits \n unusual opportunity is thus presented 


American manufacturers and buyers to establish foreign 
cts. Detailed information concerning the exhibts may 


btained trot the Leipzig Trade | air Ine 6230 Fifth 


te 
Salonika Fair Showed American Typewriters. 


Che first international fair was held at Salonika October 
0-20 120,000 paid admission tees | iving beet received 
\n ng the important exhibits were Ameri i typewriters 

- 
London Office Furniture Business Changes. 

Che oftice furniture business of the Lamson Paragon 
Supply Company, Ltd., London, England, has been pur 


ised by Shannon's, Ltd., Victoria street, London, S. W 


It is understood that this transaction includes the transter 
the Lamson Paragon branches abroad A number of 
ches is located in important cities of South America 


> — 
German Typewriter Man Pioneer in Trade. 
Adolph Brandl, now residing at Augsburg, Bavaria, Ger 





HARRIS IMPORT COMPANY, 














F. N. A. HUEBER. 


Holland and its colonies 
are buying Sheaffer pens 
and pencils. This situa- 
tion is interesting, in view 
of the fact that there is 
a plentiful supply of 
cheaper made-in-Europe 
merchandise available. 
Mr. Van Erkel believes 
that the demand for 
American pens and pen- 
cils will increase as the 
advertising on _ specific 
items is increased. 

The W. A. Sheaffer 
Pen Company, which en- 
tered the export field a 
short time ago, is now 





carrying on a_ profitable 
business with practically 
all the countries of the 
world. 








many, has the distinction of being one of the first men to 
introduce the typewriter in Southern Germany—in fact, 


the first man to sell the writing machine in the district 
in which he lived Mr. Brandl has visited the United 
States several times, his last trip having been made about 
fiftes €al ig 

He relates that 1884 he saw for the first time a Rem- 
ington No. 2 typewriter at the office of the Lone Star 


Brewery in San Antonio, Texas. He thought then that one 
must be exceptionally talented to use a writing machine 
and very likely he himself would never employ one. Some 
time after his return to Munich he started importing United 
States goods of all kinds, mostly the newer inventions. 
The letters he received at that time from the Folding Sew- 
ing Machine Company of Chicago were written with a 


pewriter, a Remington No. 5. Mr. Brandl soon made up 
his mind to buy such a machine and in April, 1890, he pur- 
chased a Remington No. 5 from the general dealer at 
Wuerttemberg he machine came without an instruction 
book, but ng h to play a musical instrument with 
ten fingers, Mr. Brandl applied that fingering to the type- 
writer After a good deal of practice he got along very 
well and finally became quite a speedy operator. 

Mr. Bandl continues: “When my friends and acquaint- 


ances heard that I was using a typewriter I was laughed at, 
ridiculed and declared to be crazy, because at first I could 
not write with it as fast as with the pen, but I disregarded 
the jibes of my friends because the writing machine satis- 
fied me from the beginning. When I informed the general 
dealer of my satisfaction with the machine he requested 








a 
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I accepted his offer and 
little 


me to deal in these typewriters 


started selling No. 5 Remingtons, but with very 
success because the price of 450 marks for such a machine 


that skilled 


machine caused me t 


and there were no 
This fact 


train young ladies and gentlemen, free of charge, in oper 


was a large sum at time 


operators to use the 


ating the machines and to recommend this service to buy 
I was obliged to learn repairing of the Remington by 
myself, as there was nobody living at Munich 
Luckily, I have a very good natural 


ers. 
who could 


teach me how to do it 


gift for mechanics and performed the work after a time 
with much success This enabled me to sell many more 
typewriters. 

“In 1592 I read an advertisement in the Scientitic Amer 


which publication I have been a subscriber for 
many years, of the Densmore 
York City. I made 
Densmore typewriter 


W hile 


language, | 


ican, to 
[ypewriter Company of New 


a connection with them and received a 
No. 1, 


number 


sample printing but seventy 


this was not sufficient for 


six characters 


found the Densmore otherwis« 
awaited the model No. 2, 


market 


the German 


satisfactory and ardently havine 


characters, which appeared on the 


eighty-four 
1893, in which year I stopped selling the Remington an 
offered only Densmores 

“After a time the Densmore Typewriter Company a| 


pointed me their general dealer in southern Germat 


where I sold a great number of Densmores No. 2, 5 and 6 
up to 1910. Among my customers were big companies wl 
bought 165, 40. 35 machines and so o1 

About 1910 the Dens lypewriter Company, bet 
they could bring out their new visible model, was absorb: 
by the Union Typewriter Company of New York City 

‘About 1900 or a little later I also sold the New Century 
Caligraph typewriter, mad tl American Typewrite 
Company of Newark and Ni York City. I sold this 
addition to the Dens re havit g been requested t do s 
vy the Densmore Typewriter Company In 1909 I als 
sold the L. C. Smith and Bros. typewriter 

By selling ¢ Dens ind other typewriters ma 
a little fortune 

“In 1910 I retired f: business and in 1911 I mad 


third trip to the | I ited states 


Mrs. Heyenbrock Celebrates Twenty-Five Years in 
Typewriter Trade. 


On January 3, 1927, it will be twenty-five years sin 


Mrs. M. Hevenbrock became 


of Messrs Heyenbrock, Haselager 


proprietress and manageress 


Amster 


& Company of 


dam, Holland. 

The firm of Heyenbrock, Haselager & Company is 
doubt one of the oldest of the typewriter trade in the 
Netherlands 


1892. Since the death of Mr 


The firm was established in 


Heyenbrock in 1902, the business has been conducted by 
Mrs. Heyenbrock 
Since 1919 Mr. Heyenbrock, Jr., has 


the firm, and now successfully conducts the business to 


been a partner in 


gether with his mother 


Messrs. Heyenbrock, Haselager & Company have 


branches in The Hague Rotterdam. 
Very few people can claim to be equally liked by their 


and 


manufacturers whose lines they handle, their customers and 
their competitors; but this is the case with Mrs. Heyen 
brock, who is a lady whom everybody who comes into 
business relationship with greatly respects 

Heyenbrock, Haselager & Company at first rep 
resented the Williams When this 
was no longer manufactured, they took up the Secor type 
Then the Monarch typewriter 


taken 


Messrs 


typewriter machine 


writer they represented 


this machine was over by 


until the manufacture of 


January, 1927 


the Remington Compan Since then they 
the Barlock typewriter 
We extend our very best wishes to Mrs 
and hope that she will continue to grac: 
many more years 
> 


Anderson To Enter Specialties Field 


Elwood Anderson, for five years district ma 
the Marchant Calculating Machine Company in | 
has resigned and will enter the general 
field in Colorado and surrounding states 


j 


1145 Garfield, Denver, Colo Mr. Anders: 
1‘ bbir eg Or agency proj ositions 
— 


Albany Stationer Recovers from Operation. 


Kenneth Gallien, head ot Stetson-Fisk, I: 
N. ¥ who underwent an operation not long 
Alba spital, is now well on the roa 
- 
~ > 
Rand Kardex Earns $3,082,823. 
IKardex Bureau, Inc., reports 
September 30, 1926, net profit of $3,032,82 
S ind reserves for depreciat 
equivalent, after preferred dividends $6.84 
83.8 5 shares of no-par Class A 
S$? 84 4 chare on 50.000 shares f $1 par ¢ 
— juarts { Se] 
45 ‘ terest. depre ted 
< eq il t $] s2 i ( ss 
sTlal ¢ ( iss | 
Class A s K re $4 op 
‘ I] ( s | 
| 
| shee s hel 
S S 599 OR? : ’ ~ 
| é ’ T 
~ ) 192 
Nent _ 24 ~ 
(tr. | 
$5 664 228 $ " 
nit lle te s r 
nd tederal taxes 82.82 
Preferred dividends 
Surplus ue $741,465 $? 767.80 
The Wall Street Journal, Decet I 192 


> 


Percy Brown and Family to Go Abroad. 


\ Brown, United States representat! 
& Cie.. Paris, France, will sail with his family on the ¢ 
from Boston on January 2 t 


ibly exceeding six months, w 


spend an indefinite 


rking 


with the Int 


justrial Institute, which is being established at Ge Sv 
land, in order to promote more scientific methods « 
und distribution in the International field; to provide facilit 
or personal contact between specialists and persons practical 
interested in problems connected with the impr nent 
these methods and to coordinate and advance the 

each country through a regular exchange of 
ind documentary material 

Mr. Brown and his family are sailing wit! Ss. D 
son, one of the executive officials of the Institut 
abroad on Institute work. 

Mr. Brown will be remembered as having 

mnected with the Corona Typewriter Comy 

» hy] A { 


N. Y., and more recently with the Portable Add 


mpany of Chicago 


His address for the present will be car 


( ney ‘ serlar 
ttn (reneva, Switzerla 
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Under the Capitol Dome ra f 


and Current Trade Event 
<eported from Washington 
By 
FRED E. KUNKEL 





tle 


Coal Protection 


Postal Rates 


——#) 


rates, providing for restora- 

ent rat 1 private mailing cards, a flat 1-cent 

es on second class matter, stampless 

s, additional mail sent short of 

special handling postage charges 

were introduced by Representative 

and are identical with legislative 
subcommittee at the last Congress. 





ta] 
ial 


charges on 


The Congressional Calendar. 


Christ recess no other measures of im- 
ce appliance field were brought 
legislation on the floor just before the 
governmental affairs not relating particu- 
Che Congressional calendar, how- 
ng bills pending which indirectly 
pplia s dealers and manufacturers: 
¢ Army and Navy” 
200, Mr. Knutson, Minn.) 
establish a bureau in the Depart- 
e! R. 3858, Mr. Hock, Kansas.) 
goods, to divest of interstate char- 
Ohio.) 
fabrics (S. 1618, Senator Cap- 


prohibited 


fe SHS Mr ( ooper 


Recent Customs Decisions. 
York won a recent decision re- 
ertain mechanical pencils without 
tor levied duty at the rate of 80 


paragraph 1428, Tariff Act of 


( Court held that the proper rate of 
} 1 25 per cent ad valorem under 
S. | irt, in a decision just handed 
f Marshall Field & Company of 
g that certain pencils in sterling barrels were 
duty at 80 per cent ad valorem 
g 428 xed duty under paragraph 1451 
pon the decision of the Appeals 
40204, on silver mechanical pen- 
Canadian Rulings. 

S. trade commisioner at Ottawa, the 
requires that all printed or lith- 
kinds and wooden or fibre lead 
an indication of the country 
S. A.,” and for printed mat- 

5. A the report siates. 


Federal Specification Board. 


S itions Board in its annual report 


ations completed in the year 


new ones as follows: 


iurniture, cabinets 


resistit 


lg Sales; 


stands and pads; 


; ng d pin cups 
asteners Tass 
< ind cabinets office steel, 
a 
‘ 
nd Dra! 
du g the year covered 
ds d desk blotting paper, 


Demand Increases for Metal Furniture. 
tal furniture all over the world 
se during the past three years, 


page 199.) 
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Tribe of K in Three-Day Celebration 
Big Gary Stationery Holds “Open House” December 9, 10 
and 11 in Celebration of their Establishment 
in the New Tribe of K Building 
—History of the 


Concern. 


The completion of the Tribe of K building in Gary, Ind., 
and the installation of the Tribe's amazing business therein 
may be looked upon as a stride in the progress of a busi 
ness the development of which has been one of the most 
striking things in the commercial stationery field of our 
time. The history of this ‘family firm’ is a commercial 
romance which brings out some of the finest qualities in 
human nature, for the success here achieved was wrought 
after repeated failure in other fields and discouragement 
which would have broken the spirit of lesser men than 
Frank Kleinschmidt, the founder 

On Wednesday, December 8, the Gary Post-Tribune 





devoted an eight-page section to the Tribe of K, carry 


FRANK KLINESCHMIDT 


ing advertisements of the different lines handled, likenesses 
of the founder of the business and his son, Harry H. Klein 


schmidt, present president of the company, also a large schmidt joined the father and mother, M1 M : ; 
illustration of the new building the erection of which fol Nleimschimdt in boosting business through 
lowed a fire which practically destroyed the company’s hard work 
entire stock on June 27 last. Pictures of the progressive Quick Service 
steps in the erection of the new building were also shown John and his father got up early and delives 
A history of the Tribe of K was published on page 3 of the papers while Mary kept store. The policy of the stort 
special section. This history we take the liberty of repro to ‘get it for you’ if the wanted article was not 
ducing herewith stock, so Frank Kleinschmidt would pick up the iy's O! 
“Faith in Gary's growth was rewarded, and dreams ot ders. go to Chicago and bring back the goods 1 
a genuinely beautiful business block that would serve Gary desired article would always ‘be in tomort rning 
for years to come, will be realized tomorrow with the open sure. The afternoon papers were delivered Mar 
ing of the new $500,000 Tribe of K building at 832-842 ind her mother kept store and then the met 
Broadway The opening will cover a three-day period to the ‘tribe’ often working fourteen and sixtee! 
give all an opportunity to visit the big store “Mrs. Kleinschmidt kept house and pro 
“The building is four stories high with a frontage of 75 ild-fashioned meals which kept the ‘tribe’ ¢ the 
feet, its beautiful Gothic front standing as an impressive strain the daily battle for a new start N M 
tribute to persistent public service through the trying time Kleinschmidt nor John lived to see the 
of Gary's trying pioneer period down to the settled, stabl f the ribe of K being opened this 
city of 100,000 today ith disease brought on by exhaust! 
The history ot the Tribe of Kk reads like a novel with a made ry ssible the success | start of the 
commercial background In 1907, when the Gary mills ‘The newspaper service started in the 
issumed large proportions o1 Lake Michigan's shores ure rapidly as did the cit increas 
Frank Kleinschmidt got ff a trai at the ‘boxcar’ sta moval ot the store to 1 re desirable ‘ 
tion and looked at the rather bleak landscape. He had fail Proadwayv in 1909 Chis s the st 
ed in business twice and wanted to begin ovet In the co Brell lock 
struction under way at that time, he saw the opportunity to Continue Expansion 
begin again with a big city-to-be ‘Another step in expans , s th, 
‘Although he had no home other than a tent, he brought 654 Rerosdwav where hetter Sxtures iol 
his family here and started a newspaper agency and t still larger stock carried 
bacco stand Every member « the family worked loyall “In 1913 the store was moved aga 
to make the new enterprise stick” the whole tribe was Broae just opposite n cat 
“or the job.” bane his store root vas syste! ¢ 
Origin of Name ae | , 1 se 
i r stocKS Im eac aey t 
Che new institution needed a name, humble as it might ates saloie al Se a eee 
s, Tes iw Irom the de ind f ( 
be. Mr. Kleinschmidt recalled the advice given him by a Mr Klieinschmidt’s prompt service 
friend after his last business failure ‘If vou go in business wholecsic houses and manufacturere 
again, the friend had said, ‘get a name that is short, attrac “Berry WH (‘Cy’) and Edward Klein 
tive and easy to remember.’ , P +] Pethea’ ¢ 
me as ve actors 11 rie i ( { ( { 
‘Mr. Kleinschmidt had about him his entire family and ae 
the ‘tribe’ suggested itself, while the initial ‘K’ was added he store became literally packed and 
to designate the tamily name and to keep the title short which had been the slogan of the ‘trite 
hus, the ‘Tribe of K’ was named and today is known not brought real results and rapid strides 
only to thousands in Lake County but to hundreds of visi Re 
tors from all parts of the country. To 675 Broadway 
“A location was secured in a small storeroom near “Crowded to the extreme, the Tribe of Kk t 
renth and Broadway. Here, during 1907 and 1908 Mary the fine new building for it next to the Nat | 


Kleinschmidt (now Mrs. L. L. Henderson) and John Klein America at 675 Broadway his was in 1918 t rs 











HARRY H 


KLINESCHMIDT 


as 1 t n ample for the that 
ess than t ears the floor space vas filled 
e me e vears found every inch of the 
led as Che next step ccuy 
i t ind even thet S| p vac ' 
, one newspaper and tobacco stand 
esigi equate business building exclus 
st 
On June 27 of this year, the majority of th 
> 67 B is destroved I vhi . 
‘ Hoot Chis necessitated the 
, the store é ‘ | ‘ 
( a 
Still Rushing Job 
rk then rushed on the 1 
832-842 Broadway, under t 
resident of the ‘Tribe 
é letail ; 
e ot kK e { 
| Oval « rs 
( o req 
{ floors a ( 
on afl 
1 1 
satur¢ 
‘ ’ 
Ss ° th 
ae 


Mr. Dilworth Grows a Little Careless. 


‘ ‘ “~/ f { 


( it reports M 
{ } ? ‘ aq 
pa , 
I 
t ¢ 
{ ‘ 
cata 
| ye ( 1 M 
j 
( 1 ( 
Office Se e ( ‘ 
ileged t 1 
es ‘ \" 
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MacEw Dilworth, is des g 
' 4 of clicht build. He ts 
mce € HDusimess d is ( ( 
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He applied to the Office Serv- 
and Sioux City Typewriter Exchange for a 


January, 1927 





ible personality. 


December 8, saying that he used to be em- 
the Office Equipment Company in Minneapolis 
Mir. Fleenor was in business there. Since that 


imed he was in the radio business, being con- 


some firm in the Twin Cities. He also said 
d been with The Macey Company in Grand 
number of years. His story was readily be- 
h as he was very familiar with the Macey 
e Service Company desires to be notified of 
in’s present address. 
> — 
s Buys Property Adjoining Warehouse. 


estate transaction in Chicago during 
purchase of the land and building at 
Horder’s, Inc. The warehouse 
upy the building at 236 West Lake 


nds north on Franklin street to an alley. 


lake street by 


warehouse extends east, forming an “L” to 
uilding The parallels the 
making the present Holder hold- 


intervene between the 


recent purchase 
ntage 
[Two small buildings 
ground site of the new purchase is 40x150 feet, im- 
building. The frontage of this 
luced to twenty-six feet, the remaining 
frontage, and the depth to the alley, 
city of Chicago for a ramp to the 
A similar slice of property 
from the alley north to the drive. 
West Lake street will be re- 
to provide for expansion. It 


The 


story 


el of Wacker 


K¢ by the city 


Drive. 


at 226-28 
Horder’s, Inc 
e rear with the present warehouse. 
$190,000 
Wacker 
Wabash avenue and that 
Market street. The 
lock long, will be known as “Fork” 
will 


ations on 


ck g with the lower level of 
eral between 

formerly as 
give the consolidated Horder 
Lake street, one at 


1 


ork drive 


o 
Betty Erny. 

vii Harry New York, on 
Bett Miss Betty tipped the beam 


Erny of 


York manager for the C. Howard 


- 

Periodicals Received from Abroad. 

received the following exchange 
during the past year: 

Amsterdam, Holland; Anzeiger, 
lie Stenografiche, Milano, Italy; 
Berlin, Germany; Buro Industrie, 
Imparcial, San Juan, Porto Rico; 
neck, Germany; Fonderia, La, To- 
i| Export Review, London, Eng- 
e, Dublin, Ireland; L’Arte del Dolce, 
Numeros, Guayaquil, Ecuador; Le- 
Re The, Constantinople, Turkey; L’Or- 
Belgium; L’Usine Belge, Brussels, 
Burea P France; Neue Bureau, Das, 
Ces] enska; Organizzazione, Torino, Italy; 
Schi ren Zeitung, Vienna, Austria; Papier 
lit rmat Revue du Bureau, La, Paris, 
stenographique Belge, Brussels, Belgium; 
grafi, Firenze, Italy; South African Sta- 
journal, The, Johannesburg, South Africa; 
3arcelona, Spain; Stenographe 
Zeitschrift fur Burobedarf, 


iris, 
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NEW MACHINES 
ano DEVICES 


The Monroe Full Automatic shifted by hand in the same way as « 


nodel except that the shift lever its replaced 



































[he full automatic addine calculator which was intro- 


duced at the New York Business Show in October and ; 
, , he machine has mat other teatures in g 

shown at the Cleveland show the following month, is the 

, , ure addition, extremely fast direct subt: 

result of several years’ research in engineering work by the hot! ane ' 

‘ , ; arkers on both of the dials easily set bel 

Monroe Calculating Machine Company of Orange, N. J. 


: , s started; instantaneous dial clearout, upper vel 
to develop a full automatic machine without sacrificing ad- eo é 
dials, plus and minus bars, clear key, rep 
vantages found in other Monroe models. It is said that . 
"1 ’ repeat Keys, ete 
this machine offers maximum efficiency tor all kinds ot pe , ‘ 
, btr . The keyboard is SIO] ed at the natural 
figure work including automatic addition and subtraction , ; : 
stems are of uniform height The machine 


and automatic multiplication and division, One may visual- ; 
’ peration. 
ize it by thinking of the regular Monroe electric with a : 
ize 1 king gula ‘ 


Modern Genii of the Lamp. 


The Silverglo Lamps, In ot Baltimore 
mplete line of desk lamps which are decla 
principle, different in design, scientifica 
economically sound for the user, also, profit r the 
dealer, the lamps themselves being silent sales 
said that these lamps successtully solve the ] 


direct lighting in desk lamps 


[he bulb has a reflective coating whi 





MONROE FULL AUTOMATIC ADDING CALCULATOR 


» 


column of automatic multiplier keys, an automatic carriage 





shift and full automatic division 

rhe automatic multiplier keys are built into the machine 
on the extreme left of the keyboard where they do not 
interfere with the use of the other operating bars In auto- 


matic multiplying, the amount to be multiplied is set on the 


keyboard and a touch on the proper multiplier key causes 
the machine to multiply by the number on the depressed 
ke On completion of the operation the multiplier key 
comes back to normal position, when the carriage auto- 
matically shifts to the next column position Meanwhile 
the tinger is placed on the next multiplier to be employed 
and as soon as the carriage shifts the key is depressed by 
touch of the figure and the process continues. The upper 
dials give visible proot of accuracy 


In tull automatic division the operator places the divi- 





dend in the lower dials and the divisor on the kevboard 


then pushes the division control kev into the upper position 
pI I ONE OF THE SILVERGLO LA ~ 
and the machine speedily performs the entire division witl 
out further effort on the part of the operator When once he ie directed from this coati ea 
set tor automatic division the machine will continue until urface of the shad es a 
i S if ( th Snat { < 
its full capacity is reached, whereupon it stops automatical ul G tiny ¢ ' 
sands of ti ravs. g g ete « 
lv, but the operation may be st ypped before reaching full a are Ge tai 
capacity when, for instance, a limited number of decimal ts injurious ha a ee 
spaces is sufficient. This is accomplished by reversing t , 
| 
division control ke e light = ee vee ~ 
} | } ‘ ‘ ’ 
Che machine has an a matic carriage shitt his is ving out the contrast between the 
ictuated by the depressio1 ot the zero kev in the 1 Itiplier \ blue band edging thi nside of the 
row. Che zero key its virtually an electric shift button aids the eves bv absor ge side 1 < 
By depressing the zer Ke epeatedly the carriage apid ese | s seve 
shifts as many spaces as desired The carriage mav also be nis 
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Powers Corporation Adds New Specialties. i six. After sig 
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ing they are cut apart and stacked auto- 
saves about twenty cents per thousand for 




















Accounting Machine Corporation. 115 Broad matically I 
City, manufacturers and lessors of perforating the checks, and about ninety-five cents a thou- 
nting equipment, have successfully d. sand for tearing apart and stacking. The checks are much 
ilphabetical punch machine and a nev easier to insert in envelopes because there are no rag- 
» tabudatos ged or perforated edges. When dealing with thousands 
ila eta a ee eae or hundreds of thousands of checks for pay roll or dividend 
a oo , 5 Sy epesees ‘ I hia 3 , lerahle iten 
S accounting records from the basi eS ee eee 
s new fhelds for accounting and tabu 
The tabulator prints names and w 
1D CHECK SIGNER 
sii is equipped with two locks, each 
iring lifferent key The principle is the same as 
; ety deposit boxes. No checks can be signed 
tig a ess bot cks are opened. Since the employee who op- 
; ; erat : e | ind the treasurer the other, it can 


ind crea 
I eld 
1 
with 
is i\ 
ounting 
¢ 
Che 
( 
( 
, 
ke 
ird 
yr t 
eT he 





thorized purposes. A numbering de- 
instant check on the total num- 
through the machine. When not 
wheeled into the vault. 
ner saves hours of time, both for 
ng of checks, and employees in the 
It produces a signature which any- 


ifiicult to imitate 


- 
Numbering Machine Ink Now in Tubes. 
e American Numbering Machine Company, Atlantic 


Shepherd avenues, Brooklyn, N. Y., has put on the 
or numbering machines. This ink re- 

irring and is packed in tubes. The 
advantages. The tubes prevent 











‘-HABETICAL PRINTING TABULATOR 
its in columnar arrangement from one 
the basic card, which, when us« co 

alphabet al equipment, produces su 
lls, voucher and disbursement registers 
ecords. purchase and order ree 

a : 
HOWING METHOD OF APPLICATION OF 

cks Signed 7,500 an Hour FROM TUBE 
mpany, Rochester, N. \ has placed o é oration so that all of the ink is usable clear to the end 
eck signing mechanist vhich has a speed of the tube The require less care in packing and the 
00 an hour In addition the signature is breakage is nil 

anner that forge te ting is A di k a e applied on the pad permits little 
cult than in the : f a pen signature smearing ink on anything else. The nasal tip of 
odd check signer reduces materially the é e can be used for working the ink into the pad. 

indling « ter t S are | ye e packed in special cardboard contain- 


dozen tubes to the box. These 











ox— 


tubes are supplied in three sizes, numbers 2, 








or two 


slide ‘ 


Each 


SIX 


3 and 4 


dozen box contains regular assortment of colors 


black, 


a 
three red and three blue 
— bi 


Brass Angle Corners for Glass Desk Tops. 


Zt 





pens, al 
rr hand 


tone, pre 
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id the bs 


4 olore d 


is¢ 


vided witl 


adi 


i 


] 


desk set lamp has a solid 


‘ 


ver sement 


hin 


a dark 2 


as 





The Polar Manufacturing 119-125 North 
Fourth Philadelphia, announce a de- 
vice to prevent glass desk tops from slipping out of place. 


The device consists of hi 


Company, 


street, Penna., new 


ingle corners 


ghly polished brass 





Cut Shows Actual 
Size of Corner 





























SHEAFFER Dk I XI LAMP DESI 
POLAR BRASS ANGLE CORNERS, ACTUAL 
SIZE 
‘ ‘ ches hig lt is equipped 
A set of four corners is supplied with screws tor attaching les ‘ cluding a “I time pe 
them \ desk set packin se was ve | 
These corners are sightly, efficient and inexpensive, and time It is covered xpensive e! 
may be used with or without felt discs to go under the 
glass The company also manufactures these discs in va 
rious sizes 
> 
New Line of Gold Plated Pens. 
The Miller Bros. Pen Company, 305 Broadway, New 
York, N. Y., is introducing a new line of gold plated pens 
-_ MILLER BROS 
= GOLD PLATED 
NEW GOLD-PLATED PEN, 
ONE OF A SERIES INTRO- 
DUCED BY MILLER BROS 
Display cases for these pens will be furnished to dealers 
free of charge 
The illustration here shows one style of the pens witl 
characteristic lettering 
> a 
A New Ink Pencil. PACKING SET FOR SHEAFFER PEN § 
The Inkograph Company, 99-149 Centre street, New 
York City, is offering a new No. 11-X pen or ink pencil. neludes a holder vhich a size Sheaft 
This new device is priced at a popular figure, but has, it be placed \ strap across e case fre 
is said, all of the features of the higher priced Inkograph holds the desk set in place. 
except that it is made of black, hard rubber and there are — “de 
no gold bands on it. It is equipped with nickel clip and A New Correct Position Chair. 
lever. It is said that the Inkograph has many of the tea he ritz-Cross Cot y of Saint P 
tures of the pen and the pencil. It has a steady, uniform rought out the Eff & C line of chairs t 
flow of ink as a result of the action of a patent automat general office workers and factory employe: 
feed. It is claimed that it will not blot, scratch, leak or is fitted to the individual occupant so that 
soil the hands broug into balance, the spine coming 
- urve his permits the weight of the bor 
Additions to Sheaffer Desk Set Lines ed by the spine, freeing the vital organs 
Che W. A. Sheaffer Pen Company, Fort Madison, Iowa, tween ribs and pelvis 
offers several new items in accordance with its plan of sup These chairs are built of tubular steel, flat 
plying the writing public with new conveniences. The “De ible castings. Casters are of steel with bras 
Luxe” lamp pen set is designed for the library, bank or Automatic height adjustment and vertical 
palatial office. Its base is genuine Italian marble, with justments are provided. The tilted, slightly s 
lamp fittings of antique finished brass. Two Sheaffer “Life seat with the roll on the t end is declare 
time” pens are included. A hotel desk set is an attractive pressure along the thighs The seat S 
fitting for hotel desks. This is provided with either one woven curled hair padding, 
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Five-Drawer File in Globe-Wernicke Line 
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etter height, riding on a roller bearing. 
locks into position with 


} > 
Y 





long easily; 
is easily released. 
live green enamel, baked on for 
finishes are available. 
formation when 


mahogany 


G-W 5” in battery 


Typesetting Machine. 
ichines Company of Dayton, Ohio, 
fected the “SetOtype,” a mechanical 
lard typewriter face type, either 
hase plate or the circular printing 


tigraph from a standard typewriter key- 





eed \ny typist can operate the 
revious experience, the speed be- 
It is said that 250 to 350 
readily obtained with accuracy. 


é operator! 


ilso developed a type-distributing ma- 
which is not in production 








SETOTY PE 


e, however, they are furnishing 


ture—a high grade type espe- 
th the SetOtype—under their 
re the type is used only once. 


the SetOtype, the type is 

run. The scrap metal is ac- 

the company for credit, to apply 
pe. They claim for their “Type 
type for each job cost 


Kes new 


] 


used type | 


by hand. 
ling accomplishments of the SetO- 
with their “Type Service Plan,” 


tinued on page 203.) 
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\Otable / 
in Every Section of the Field. 


Elliott-Fisher Absorbs Sundstrand. 











ce-] esident in charge ot sales ot both divis 
of the General Office Equipment Corporatio: H M 
Merger of Big Bookkeeping and Addiag Machine Interests y will be sales manager tor the Sundstrand D 
eads News of the Past Month. M. A. Seeley sales manager tor the Elhott-Fis! D 
Hugo L. Olsen will be in charge of the Sundstr 
Office equipment men throughout the world will be in t Rockford, Illinois, and will have the titl 
terested in the announcement sent out by the Elhott-Fishet 
Company on December 27 to the effect that that company 
has acquired the assets and business of the Sundstrand 
Corporation, manufacturers of the ten-key adding, book 
keeping and calculating machines and cash registers, with 
factories at Rockford, Illinois. The announcement, signed 
by Philip D. Wagoner, president of the Elliott-Fisher Com 
pany, states that as soon as possible after January 1, 1927, 
Elliott-Fisher and Sundstrand products will be marketed 
throughout the world through the General Office Equy 
ment Corporation, a subsidiary of the Elliott-Fisher Con 
pany, and generally known as GOEC. Elliott-Fisher prod 
ucts will be marketed through General Office Equipment 
Corporation—Elliott-Fisher Division and Sundstrand prod 
M. S. EYLAR 
© Sundstrand Corporation lI ft 
ene thce Equipment orporation 
executives of the Elhott-Fisher Com] 
The | itt-Fisher Company had its origi 
he combination of the Elliott-Hat 
\ any and the Fisher Billi MM 
. esstul fre eginning I 
. SSIVE ad ances ~ ré ught 
g by machinet in imy 
t t i) Tice ¢ ] ~ 
mpany, Philip D. W é sa 
P. D. WAGONER { rare capacity, with ; 
( s of the fel s pal 
ucts through General Office Equipment Corporatio Sund Che Sundstrand dit é 
strand Division, each extending to the other ery opera t 1914, and tl S S 
tron 1 M g Macl ( 
General Office Equipment Corporation is e! ( was org 
iting in Europe tor some time and is now the t dis ependent existence It velope 
tributor of Elhott-Fisher products in toreign coun v k throug! I 
[The working personnel of both the Elliott and M. S. Eylar, vice-pr« ( fe 
Sundstrand organizations will remain as they are at present. livisions, has had a wt valuable ex] 
Headquarters for sales and distribution will be at 342 Mad- ind sales manag H s a typewrit 
ison avenue, New York City M. S. Eylar, vice-president bookke« g machine s well Durit g 
I charge of sales t! Elliott-Fisher Con pany, will be s s n Ie Fisher les 








ia) 
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sales have abundantly evidenced his capacity as a d 
tor of salesmen : 

Hugo L. Olsen, vice-president in charge he Sund 
strand Division, Rockford, Illinois, is a product engi 
neer of experience and unusual ability He is intimately 

touch with the Sundstrand business and his past record 

e that stands as a guarantee of future success 
> 
Trussell Co. Wins Gold Medal. 

[he Trussell Manufacturing Company, Poughkes N 
Y., exhibited thei line of loose leaf price books, memora 

books and “featherweight” memos at the Sesqui-C¢ 

¢ al at PI ladelphia and were awarded the Id eda 

by the Executive Jury of Awards Exposit 

7 —— 

New York Controller Modernizes City mainpenens. 
In preparation for the for thcoming nsolidati of the 
reau for the Collection of Taxes, the Bureau Assess 
ents and ears and the Bureau of City Revenue int 
( rea nown as the Bureau of Collections, Con 

er Cha W. Berry, of New York City, has begut 
stalla modern mechanical ofhes juipmer 
( é will make the new bureau a 
( " lent nsists $ re b il 
reg kkeeping ma es | tne Ihe 
es. v speed up the work of th aia ~~ 

ake it sible speedily ‘ t ¢ ‘ 

e bureaus art i ears si 

odels machines for var s purposes é 
rs A inting Machine Company are 

and essential factors his stal ( 
reductior personnel will follow the instal 

_ . 
Company Organized to Distribute Victors in 
Northern Ohio. 

Victor Office Machines Company ene siness 
24 | enue, Clevel t latte t De 
( | iken over the Vict line g¢ ma 

tribute it in Cleveland and } () 
Victor Company Cleveland bra hi vas cated i 
Huron | Ninth street building has been discontinued 

Eggleston, its former manager, is directing the affairs 

‘ ‘ pany who wil specialize or sales and 
> 
Chicago Typewriter Dealers. 
ng and dinner of the Chicago 1 woines 
\ t . | lace at t Hamilt ( r 
De r 14. Preside Hol | Mi 
a t in charg Portabl 
g M ( ipa Mr. G ( Smitl 
Sales Corpora M é 
( ( ompar 
certain f ti ( ( j 
s spoke ( } net 
7 d stressed the "7 rtance f using the 
sale tracts time payment deal H ggested 
rit undesirabl unt \ 
tended to Mr. Hi aker 
tat 1 be caenied 1 D ) 
meetit 
a 
Burroughs Denies Rumor of Gardner Deal. 

Burt s Adding Ma 

nee sa the rumor that it had 
eT ( 
— 

Dictaphone Sales Meeting at New York. 
he Dictaphone Sales Corporation will hold a conference 

h managers at New York the first week January 


por 


pec 
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Allen Corporation Absorbs Wales Adding 
Machine Co. 
of the business of the Wales Adding Ma- 


ine Ci 


tio! 


ted 


asc 


ympany 


of Philadel 


o! 


Iphiz a, 


Wilke 


Barre, Penna., by the Allen Cor- 
a consolidation that has been ex- 


r several weeks, was officially confirmed by Ralph 


| 


resident < 


hine Company, 





rf ti 


f 


combuini 


ie purchasing company. 


ng the old, established Wales Add- 


who have for years been successful- 


RALPH C. ALLEN. 
g marketing the Wales visible adding 
e Allen Corporation, manufacturers of the 
new and advanced calculating ma- 
to be placed on the market after a 
eriod—places the Allen Corporation 


the business appliance field. 


cnedaule 


a 4 


which has been amply financed 
ipitalists, contemplates an increas- 


for the Wales visible adding ma- 


ularly strategic position to add other 


' niet 
id 


Oo I is 


other office appliance devices. 


s, having now a perfected calculat- 
well as a popular and well-known 


Allen Corporation as well as his 
prominent in the industry and wide- 
duction and sale of adding and cal- 
Ralph 
he Allen Corporation, and his staff 
the past two years in perfecting the 


Mr. Allen was for sixteen years with the 
Machine Company. The Allen Calcula- 
Grand Rapids, Mich. Newspaper re- 

e Wales plant at Kingston near Wilkes- 


yperation 


at least for some time. 

about to be offered to the business 
in calculating machines in a 
ys, though the mechanical principle 
than years in the more 
rs Sut the application of Amer- 
Mr. Allen will enable 
e a calculator with twelve exclusive 
ce that conforms to the require- 


nent 
forty 


ds 


says, 


idy in and in a few 
reach a point that will take care of 


ire said to be increasing rapidly. 


production, 
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Rand-Kardex Globe-Wernicke Merger Dissolved. 


United States Court Declares Merger of the Rand-Kardex 
Bureau and the Globe-Wernicke Company 
Combination in Restraint of Trade under 
the Clayton Act. 


News of the suit brought in New York for the 
dissolution of the above merger appeared in the daily 
papers a month ago and in Office Appliances for De- 


cember 
Winslow 
declared 


On December 9, after a hearing, Judge Francis A 
of the United States District Court of New York 
the to combination in restraint of 


merger be a 


trade under the terms of the Clayton anti-trust act, ordered 
the two concerns to dissolve the 
David H. McAlpine III, a 
attorney, as trustee to dispose of one million dollars’ worth 
stock held by the 
the sale to be consummated by December 31 


the 


appointed 


states 


and 
United 


merger 
former assistant 
of par value Globe-Wernick« Rand-Kar- 
Bureau, 

The 


Trust Company of Cincinnati, a defendant, to return Glob« 


dex 


1928 also ordered Fourth and Centra! 


court 


Wernicke stock to stockholders and discontinue the ex 
change of this stock for Rand-Kardex shares. James I 
Rand, Jr., of Tonawanda, N. Y., and Stanley M. Knapp ot 
Buffalo, N. Y., were directed to relinquish within ten days 


their positions on the board of directors of the companies 
shall be 


ot 


so that there no interloc king of directorates, ban 


the Clayton Act 


is without prejudice to either concern and 


ned under section & 


Che dissolution 


both, it is said, declared themselves satistied to continue 


their former separate identities 


(he toregoing report was extracted trom newspapers 
December ' 

Shortly after the foregoing item of news was put in tv pe 
the following announcement was received fron The Globe 


Wernicke 


Companys 


Cincinn December 15, 1926. 


AND 


att, 


R CUSTOMERS FRIENDS 


The States District ¢ 


Y ork 


of the Southern Dis 

decree on December 9th 

Globe \\ ernicke Co. and 
1 


absolutely and entirelh 


United 
trict of New 
under the 
the Rand 


ourt 

red a 
Che 

Ine 


re nak 
terms ot which 
Kardex Bure 


tu 


are 


divorced 

Che suit, which was hled in October, was brought undet 
the Clayton Anti-Trust Act and was directed against the 
icquisition by Rand Kardex Bureau, Inc., of a controlling 
interest in The Globe-Wernicke Company, which the gov 
ernment claimed resulted in a lessening of competition. 
Chis was strenuously denied by both companies but, in 
view of the government's position and the fact that there 
had been no actual merger or mingling of assets, it was 
considered better for both companies to consent to the 


elimination of any control of one by the other rather than 
become involved in a long and expensive litigation which, 
irrespective of the outcome, could not fail hurt their 
respective interests 

By the decree the control of 
pany by Rand Kardex Bureau, Inc., ceases at once. All 
directors who represent Rand Kardex interests are to re 
sign at once from the board of The Globe-Wernicke Com- 
pany and the stock of The Globe-Wernicke Company now 


+ 
tO 


The Globe-Wernicke Com- 


held by Rand Kardex Bureau, Inc., is to be placed in the 
hands of a trustee to be disposed of for the account of 
Rand Kardex Bureau, Inc., in such a way that it will not 


sacrificed. 
From this time on The Globe-Wernicke Company will 
continue to be operated under the old management sub- 
stantially as it was prior to the acquisition of control by 
Rand Kardex Bureau, Inc 

All of The Globe-Wernicke Company branch stores, how- 
ever, except Washington, where the principal customer is 
the government, having been sold to Rand Kardex Bureau, 
Inc., the policy of The Globe-Wernicke Company will be 
to have no more branch stores but to confine its business 
entirely to the stationery and office furniture trade. 


THE GLOBE-WERNICKE COMPANY. 
H.C 


be 


3oard. 


Geiser, Chairman of the 


Kiplinger Enters Adding Machine 


John W. Kip 
recently resigne 
C. Smith & Cor 
dent in charge 


Company 


of Chicago at 


%) 





Field. 


linger, well known among type 

d as assistant domestic sales manag 

ona Typewriters Inc, to become \ es 
of sales of the Portable Adding Ma 


d is now installed in tl 


that company in the Fisher building. 
Mr. Kiplinger began his business career as 
pher, then for a time he was a teacher of s] 
typewriting The next most logical step 
coming a typewriter salesmat In 1904 during t \\ 
lair St. Louis Mr. Kiplinger demonstrated t 
at the Fair, afterward remaining with the C. Smith & 
Bros. Typewriter Company's St. Louis ofhiec 
For a time he was stenographer to the secretat f t \\ 
ters-Pierce Oil Company St. Louis \ posit 


Panama offered uset 





G,overnment service in 
ind Mr. Kiplinger took the position, remaii 
JOHN W KIPLINGER 
( ( Isthn Ret - os ( ( > 
os e Chicago sales departme , & 
s. Typewriter Company, where he re1 
time In the meantime the St pe w 
\l Kipling immed the Chicago office 
t ine Was later made mMmanaver of the ot 
s New York ofties Resigning attet 
e sales departmeni of the | ( Smith & 
sVvracuse., He iugurat« i aeve 
on department, which is conducted 1 
il ¢ ind upon the pri ciples on vl 
organized it He was next advanced to the 
t domestic sales managet He accepted 
sig ent with the Portable Adding Ma 
ut a month ago 
\ number of years ag Mir. Kiplinger 
ter « the ite | K. Stephenso1 toreign Sa 
ie L. C. Smith organizatior Mr. and Mrs. Kk ' ive 
two daughters and a son 
Che Portable Typewriter Company is 
positior Under the presidency of R. G. Art 
of the Arnold Company, engineers of Chicag 
dation of the three allied con panies has eC ¢ 
Portable Adding Machine Company, the | ‘ \ 
Machine Sales Company and the Portable A g 
Export Company The two companies first 
consolidated last May under the name of the Port Add 
ing Machine Company. The affairs of the export mpan) 
were then taken over, as of November 18 
corporation was liquidated and discontinued. Obligations 
have all been discharged and the Portable Adding Machine 
Company, it is stated, owes nothing except regular cur 
rent bills which are taken care of in the usual Irse 
business. At the first of the year new capital will be added 


sufficient to deve 


‘lop the possibilities of the business 


It is understood that the a tivities above outlined not 
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iffect the close relations which have existed and still exist 
tween the Portable Adding Machine Company and the 
L. C. Smith & ( ona Typewriters, In The adding ma 
nes will continue to be made in the Corona factory, 
h 1s ide equipped for the purpose, and the sale 
he machine will continue under the same angements 
eretotor 
> 
Reiner’s Rotaprint, Inc. a New Organization. 
On Decet r 10 Reiner’s Rotapr Inc., was organize 
ces Park avenue, New Y« { \ Y ( the 
ile and service of the Rotaprint machine 1 German pro 
now being distributed in the ed States col 
tors and directors include Dr. | ert Rei ert 
ner, Inc., Weehawken, N. J sident; Har >. oe 
e-pre ent and general ma ‘ ind D Her 
Hoboken, N. J] Dr. Reiner incorporated his compat! 
OS t ‘ oidery 1 te en off 
R < ited States H ieved es cess 
S S these er an 
orw eqi su ( ce 
Dr | s bor (3 ‘ G " 
Sif t 
| —— r st < tec V 
ected \ erica \l Na { 
( i Balt } ‘ 
ened a brane Bal 
F sferred to be ie \ 
é Ositi ( ( six 
Mr ~ os t nis r KT 
‘ Tle t ele ri 
Kked exe ( a I 











TARRY S. SANDERS DR ROBEI REI EI 
< pphance ‘ He S ¢ 
" \ {) ( Apphia ce M ers A d 
¢ i s work ince the He rted 
F ESS it he ¢ thirte } ais a 
e¢ r cessful achievements He has een the 
+ ; f ] -1] 1 ¢ ly +4 +; 
1€@1 ( 1 1 expressions ¢ " oC \ i and é i ons 
hie friends in the feild 
Che Rotaprint is an electrically operated machine ised 
} 7 ‘7 ' ml ¢ r Awnls + tran ' + 
e oftse rinciple It prints luplicates 1 pa 
metal sheet which for all purposes can be treated as 
ere i ¢ Aper it 1 \ e draw with 
o! k. It ma ev en u 1 pen 
ewr ¢ ( printed. o eve ster itt ma 
oduct f tone in a J echa pon 
metal sheet It is not necessary to prepare a f be 
e the met sheet reflects the cop) The Rotaprint 
eeds from a roll and will produce, it is claimed, six thou 
salt gle ' a = oe irvy and read 
excell a iplicates or prints and are dry and ready 
r mailing on any kind of paper he etal sheet, inked 
ers the ression to a rubber roller just like an off 
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>) 


nuary, 192 





niall sheet can be filed away for future 


pe Fe 
Cutler Adds New Sizes to Matched Suites. 

The Cutlets Company of Buffalo, New York, has 

types and sizes to their Colonial and 
This decision is the result of 

consequent increasing demand 


Desk 
decided to add more 
latched suites. 
popularity and 
| nstallations. 

Colonial desk and _ table, 
added both a Colonial 


present 
which are 72x40 inches, they have 
ng 66x08 inches. The new table will 
nd stretcher and the present size will also 
come with open ends in the future. 

[he demand for their “N” grade suite has compelled 
flat top desks 60x34, 50x32 and 42x32 
respectivel These are in addition to the present N-63 
smaller desks will permit the dealer 


home and smaller offices. 
manager of the 
also have in the “N” suite double and single 
vriter desks 50x32 inches and 42x32 


table in 


Gord I Mum sales company, says 


, 


demand for a smaller size 
ake one 60x34 with open ends and 

stretches , similar one in their present regular size. 

_— 

Star Pencil Now in a Variety of Polishes. 
Phe se of Eberhard Faber of Brooklyn, N. Y., have 
of their No. 390 Star pencil, hither- 
only for all four 


four degrees 


el il the appearance 
polish degrees. 
he vy get t this pencil in the same 
r different polishes, one for each 
degre ey el lack for No. 1; for No. 2; 


for No. 4. 


natural 


reel \ a \ OW 


er ( distinguish any degree instantly. 
most widely popular round un- 

ped pencils it neral use 
iber believes the adoption of these 
cided help to large consumers who 
need to ke the different degrees distinct and separate. 


ae - 

Kkxcuse Please! 
Rectifying a December Error 
\ te on page 148 of the 
\ppliat purported to 1 


btenwn wh ¢ v - 11_] 
lars ja 


December issue of Office 
a change in the organiza- 
24-26 South Clark 


street e details were not correctly understood when the 


arrate 


kson Company, 


ite! \ ] pared Hers are the facts. 

Modene and O. R. Geuther 
Harry Jones, the then president 
ones remains with the organization as 
the new officers 
Oscar F. vice-presi- 
David Jones, secretary. 


Nard, Oscar 


rchased the interest of ] 


Following are 
illard. president; Modene, 


dent: Otto R. Geuther, treasurer; 


[he Marshall-Jacks organization goes on much the 
same t has always. No radical changes are planned, 
ind the offic to continue and enlarge the business, 
whicl s been successful ee 


Correcting a Garbled Name. 


An ite n page 165 of the December issue of Office 
Appliances referred to the nuptials of Miss Myrtle Raynoa 
and .Mr. Joe Burto [he bride’s name was Miss Myrtle 
Roynot Had the item been written on an Underwood 
tvpewriter, the ichine would have spelled the name cor- 
rectly as a part of its mechanical function. Both bride 
ind groom of this recent union are members of the Chi- 
cago { of the Underwood Typewriter Company. 
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Reliable Issues New Price List. 

The Reliable Typewriter & Adding Machine Corpora- 
tion, 170 West Washington street, Chicago, IIL, has just 
issued a new price list, effective December 15, 1926. The 
table of contents includes adding and listing machines, 
miscellaneous information on adding machines, calculating 
machines, bookkeeping machines, adding non-listing ma- 
chines, typewriters, both standard and portable, miscel- 
laneous information on typewriters, check protectors, terms, 
etc. 

The price list contains twelve pages with numerous illus- 
trations and much useful descriptive matter. It may be 
had on request. The back page contains some interesting 
facts about the Reliable Typewriter & Adding Machine 
Corporation such as sources of supply, service innovations, 
the activities of the company, its responsibility, etc. 


SR 

Montgomery Directs Ellis Adder at Buffalo. 
F. K. Montgomery, son of F. H. Montgomery, managet 
at San Francisco for the Ellis Adding Typewriter Com 
pany, has been promoted to manager of the new offices of 
that Buffalo, N. Y. F. K. Montgomery had 


been connected with the Chicago branch of the Ellis Add- 


company at 
ing Typewriter Company. This promotion is recognition 
of his excellent work in the Chicago territory, and a fine 
compliment to his father 

The new offices at Buffalo are equipped with a complete 
line of Ellis adding typewriters, and equipped to render 
keen service for users. 


Sell Made Treasurer of Columbus Kiwanis. 
E. H. Sell of E. H. Sell & Co., 
president of the National 
fice Outfitters Manufacturers, 
treasurer of the Club of that 
George T. 


Columbus, Ohio, former 
Association of Stationers, Of 


was recently elected 
Mr. Sell’s as 


Harding, president 


and 
Kiwanis city 
sociates in office are Dr 
brother of the late Warren G 
roll, vice-president, editor of the Catholic Columbian 
iiicaninan 
Frye Resigns from Defiance Sales. 
Charles S. 


office of the Defiance Sales Corporation of New York City, 


Harding, and James T. Car 


Frye, for four years manager of the Chicago 


resigned on December 31 
Prior to his connection with the Defiance organization, 
Mr. Frye was with The Wahl Company for several years 


We have no information as to his plans for the future 


a 
Northwest Travelers’ Club Is Formed. 
Northwest Travelers’ Club has been organized 
manufacturers, jobbers and 


rhe 


among travelers representing 


wholesalers selling the office equipment industry in the 
Northwest, for the 
project instigated to raise the level of this business It is 
their conjunction with the National 
\ssociation of Outfitters Manufac- 


turers in every way, although not allied with this organiza 


purpose of aiding every meritorious 


intention to work in 


Stationers, Office and 


tion. They have pledged their support to Sterley F. Jerue, 
the governor of the Seventh District 

The officers of the organization are Jim T. Lacey of the 
Shaw Blank Book Company, president; Fred C. Scheafer of 
the Santord Manufacturing Company, first vice-president; 
Karl E. Castle of the Wilson-Jones Company, Sam’l Tatum 
Division, second vice-president; Alvin R. Skibbe, Associated 
Stationers’ Supply Company, secretary; Harry L. Murdoch 
Irving-Pitt Manufacturing Company, treasurer. 

A cordial Mr. Skibee to 


all travelers selling this trade exclusively, to join the or- 


invitation is extended through 


ganization. 


es 
Esterbrook Salesmen in Convention. 
Salesmen of the Esterbrook Steel Pen Manufacturing 
Company from all parts of the country assembled at the 


factory in Camden, New Jersey, during the week beginning 


m pe 
ems pt 


December 13, and discussed trade prob! 
culiar to selling. The 
at all Men were 
the country, and from intermediate points as well 

Among those present were J. H. Hildreth, C. M. Flight 
and H. L. McFarlan of Chicago; Harry F. Homer, Sout! 
Pasadena, California; James B. Stites and Walter 7 
way, Camden, N. J.; William I. Halsey, Harry W. Lyn 
R. W. Mueller, Jr., and R. B. Gingland, New York ¢ 


Courtland J. Worth, Needham, Mass.; 


Monday, 


pen utmost good feeling prevailed 


sessions. present trom the extremes of 


Harry C. Sharp 


sales manager, and Robert N. Wood, assistant to sales 
manager 
A dinner was held on Tuesday evening, Dece1 r 14 


the Walt. Whitman hotel—a pleasant affair 


> 
Fifty Years a Chair Man. 
John Freeman, vice-president of The Taylor Chair Cor 
Bedford, Ohio, fiftieth vear of his 
that 
\ dinner in his honor was given at the 


very 


pany, celebrated the 


service with company the latter part of November 


Regt itz te 


Warren road, Cleveland, by Joseph Fitch Tay] 


of the company, and Mrs. Taylor. Others who assisted 
in the celebration included Mrs. Helen Freeman ( tt 
pianist and concert director of the Cleveland La Stud 














JOHN FREEMAN 
who played her father’s favorite numbers. Rola Fre 
man, his son, came from New York to be present rt 
feature of the evening was the presentation to Mr. Freen 
ot a gold Masonic ring set with diamonds 


Taylor on behalt of the company. 


began his career with the Ol 


be en 


and first vice-president of the 


Mr. Freeman 


tloor sander, and has traveling salesma 


company, and has seen the 


company grow to ten times its original size He remen 


bers when it manufactured spring bottom and 


chairs of the Colonial type and comfy household ers 
Its present output is office chairs, swivel chairs 

Although sixty-seven years of age, Mr. Freema 
as yet taken up golf as he intends reserving this pastime 


until he grows old. His principal recreation is working 


in his large garden, reading and listening to 


i. Be ob 








} 


yventy-six embers attended the December 
Philade Stationers’ Asso at 
Sti ord hot Thursday, December 9. Con 
excellent dinner the interest d ut 
ng but teresting session 
e bus session, according custo 
ible e conclusion of the dinner and re 
re quickly disposed of. These were followe: 
two de embers Eugene | Metcali 
Crane & Pike Company, d Sigmund 
s Bros. Several members prot ed pers 
e characters ot these two met 
President Francis B. Irwin appointe: mm 
suitable testimonials to be sent t tne es] 
ind sprea¢ on the association’s nute 
\. Pomerantz ot A. Pomerantz & Compa 
gorous nd carnest speech on ¢ ecessity 
I vetween stationers to influence and contr 
s of the trade and to handle the various 


e bee rted by the standing committees 
Sidney J. Burgoyne of Sidney Burgoyne 
s the association's first secret d cont 
office throughout the first decade the 
ste ( ficially welcomed and invit 
\ a te rds ot greeting, Mr. Burgoy: 
( outline of the ad ess he g 
Vashingtor nvention, emphasizing service 
ship many apt strat S 
Wi mposition, bearing o1 ‘ top! 
iS Mm shed in ring bool wl 
0 ( rs especially ers 
Friendl vs, which Mr ¢ é 
ho are pledged to be helpful to others 
eside brought up tl ject « 
third regional t whi 
al 17 *hiladelphia He nat 
Ass s the right t ela Ww 
g put across the ‘ 
ne I int « de ile . c¢ A 
ila compat ied | l 
i 
{ iti 1 | t Mr 
& ! man Ss at tw 
‘ eata 4 jn 1 1 Ace 
4 eacn and eve nie | 
thing to make the coming ceas 
He appointed the following « tees ( 
Regional Governor Francis B. It iirmal 
S \\ He 1 Brooks, \ Pr mera 
St x, Rol 1 Altemus, Charles A. ¢ ell, Ge 
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Meetings--Conventions--Dinners 


Philadelphia Stationers Meet. 


Walter C 
William H., 


Stringel 


ner and Stringer. Program—William Henry 
Publicity—Charles Hodge, 
Roland Altemus and all of the manu- 

Banquet and luncheon—Frank R. 
Michael J. Casey, Thomas. Stagg, 
Walsh. Registration—Charles A. 
\Wustner, Alvah Bushnell, Mr. Ridgway. 
Finance—Charles A. Connell and A. Pomerantz. Printing 
har! nd Charles Hodge.—C, H. 


Brooks, Russell. 


Walter G 


harles } Paist, 


lames 


Van Dorn Folk See Steel in the Making. 


Members of the sales training school of The Van Dorn 


Iron Works Company made one of their periodical inspec- 
tion trips to the plant of The Trumbull Steel Company, 
Warren. Ohi Che party arrived at Warren November 23, 
heade« Kent L. Hardy, vice president of the Van Dorn 


orks Company assisted 


He the officials of the 
Steel Company in conducting the several parties 


ous works 


throug e var of the plant. Thus each indi- 
vidual was able to get a clear conception of the many pro- 
esses W h are cluded in making the raw material for 
Van Dorn steel office furniture. 

Che blast furnaces were visited first, and the Van Dorn 
party was fortunate in arriving just as the heat was being 

the ! e blast furnaces the party went 
tl ‘ e ope earth furnaces; through the blooming 
mills, sheet and strip mills; then the annealing and finish- 
ng departments; finally through the tin plate, terne-plate 

d ga nized sheet departments. 


lt s the um of the Van 
der the supervision of H. J 


Dorn sales training school, un- 
Zimmerman, to give the men 


the most complete understanding possible of the manufac- 
re a sale steel office equipment. Not only do the 
dents ve w the engineering construction of the 
various products, but they must know also the “why” of 
he materials used in that construction. It is for this rea- 
S that ese pt lical trips are made to the sources of 
supply of raw materials that go into the making of Van 

De icts 
Che é ers e Van Dorn organization who visited 
he Tru il plant were \pprentices—Messrs. Oldham, 
Wil ré Prosser, Jordan, Williams, Anderson, 
Platz, Col Skillman, Copen, Aitken. Others—Mrs. 
Messrs Kohler (inspector), Barr (shear de- 


artment Hard VV iter 
Haines, Erbe, Zimmerman 


hafer, Ede, Townsend, Walsh, 


Agents Meeet at Philadelphia. 


Eastern Van Dorn 
Central Eastern agents of The Van Dorn Iron Works 
Company held the annual fall convention at the Sylvania 


oe 





THE 


PRODUCTION OF STEEL 
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GROUP ATTENDING 


EASTERN 


Cleveland Exchange Typewriter Dealers’ 
Association. 


‘ es ane ¢ ‘ 
meet vs i d 
dl feeling t esire 
‘ ? 1) ? 
MEETING OF AGENTS | rder that the business should ‘ 


OF THE VAN DORN IRON WORKS COMPANY AT THE 
SYLVANIA HOTEL, PHILADELPHIA eT I st perate ‘ ( ¢ 
( Terence r t 
Hotel Philadelphia be na NO ember } | r proceedings ol 14 
hroneal uuiiding uy ( ‘ t 
were pre sided over by Bet hI Potts Eastern sales Manage! j 
r wit | ewriters ine ‘ wiitiie = 
of The Van Dorn Ire Works Company This proved , ‘ _ 
ae ‘ ‘ eT ‘ }« ) ‘ ‘ ee 
to be one of the peppiest sional meetings ever held ae ars “aE ae diene 
by the company It gave the agents opportunity to talk ior . ‘ 
dlee ccesstully in a t or mis 
over the latest plat s tor sé ne steel furniture, and whet e intelligent buvinge before there can he 
the meeting was over the general question was “How soo1 ay a , : P 
ClinkCG! SCTVICE ] ~ i ill¢ i 
can we get together agan € ste p - re 
| \. Burkholder, Westet sales manager, and E. ( ' Te oe 
Monroe Eastern district representative ol T he Van Dor 
‘ regoing sugges ns come 
Iron Works Company, assisted Mr. Potts in directing the ‘ : eat ; 
resident fr the Cleveians SS ina | 
discussions on ways and means to increase the sales. ¢ \ 
steel ofhece equipment 
Those attending this meeting were: B. H. Potts, Cleve 
land; L. A. Burkholder, Cleveland; E. C. Monroe, Phila Cleveland Office Appliance Club 
delphia; David Thomas, Philadelphia agent Edwin SS Othce Appliance Clu f Clevelane () 
Fiske, agent, Wilkes-Barre Penna.: S. Burt Schlaudecket r ilar monthly meeting I luesda e! rR 
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1. k. Astbury, agent, Trenton, N. J.; Harry R. Ritter, agent eal l’resident, Al | / e! vice 


Middleburg, Penna.; J]. H. Bevan, agent, Pottsville, Penna ormelker: treasurer, Le 

W. H. Bailey, salesman, Philadelphia; R. A. Taylor, repre Metzung, 3802 Arcl 

sentative, Lancaster, Pen -F. A Duffy, representative The retiring president mes Ba 
Baltimore; IE. W. Richards, salesman, Philadelphia; W. | the lol which he g ” n Dece: 
Bockmiller, agent, Baltimore | \. Kunkel, agent, Alle P ed of typewriter — iding 1 
town, Penna.; C. I. Moore gent, Norristown, Penna.; | salesmen and anvone els is 

(5. Rhoades. agent Norristow1 Penna Edw Wetzel thee pphances. Ther 

igent scrantor i i H H Hlerr agent Lancaster c date is ‘ ‘ 


DALLAS 
VERNOY SEND-OFF I 


Dallas, Texas, or 


Apela Club of 

Nov ov gave a tarewe air 
ner party to CC. A. Vernoy, Pres 
ident of the club, just before he 
left to take charge of the ©} 

cago office of the Monroe Cal 
culating Machine Compatr The 
names of those it tl picture 
are left to right VW \ bs 

ton, Burroughs Adding Machine 
Company Georg: Randolpl 
Curt-Teich & Co Sylvan Jar 
rett, Rand—Kardex Service Cor 
poration; Jos. T Aller Ernst 
& Ernst. Secretary of the Na 
tional Associatior of Apela 
Clubs, In Cc. A. Vernoy, Mon 
roe Calculating Machine Com 


pany, Second Vice-President of 
the National Associatior of 
Apela Clubs, In J J Mer 
ritt,. L. C. Smith & Corona 
Typewriters In Frank Fil 
ingm Manager, Fort Worth 


Office of the Burroughs Adding 


Machine Company and Presi 
dent of the National Associa 
tion of Apela Clubs, In sill’ 


Elliott 
Company; W. L 


Campbell 
Machine 


Addressing 
Ha 
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nett, Dictaphone Sales Corporatior F. CC. Buck, Parker Brothers Distributors for the Librar Burea I B. Ay 
Manager, Rand-Kardex Service Corporation; Rh. H. Goodman, Rand Kardex Service Corp , Ss. H. H t 
Billings and S. H Smith & Corona Typewriters, In (".. N. Reynolds, Dalla M ng Comy 


roe Calculating Machine 


Phillips, L. Cc 
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ompan 


y, and James Glover, Burroughs Adding Machine Company 
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Chicago Stamp Men Meet. 
mber 3, the Chicago Stamp | 
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TION ce \NY’S AGENTS AT BIRMINGHAM, ALA. 
t t l, meetings were held in India 
ers a the cit nentioned are W. T. Fincher, 
B. K W. W. Zaring, Indianapolis, and 
} Tt tow included H. B. McMaster, 
Als dent and generai manager, 
S} A | ( npany Macon, Ga.; C. A. 
Di H. I f pany, Chattanooga, Tenn. ; 
ither? Printing ¢ npany Griffin, Ga.: Sidney 
tg 1 I) ) Dameron—Pierson Com-— 
pl I nt | Memphis, Tenn.; C. W. 
I L. Lawrence Printing Company, 
‘ ‘ t Ss _&- It lL, McMeans, Office 
H. H n Company, Louisville, Ky.; 
K \ I Office Equipment Company, 
K | | ~ Lemkuhl-Shepherd Company, 
t ( ! W Va J Preston Smith, 
Hi t | ul Welch, W. Va Phillip 
ge } sw Huntington, W. Va.; J. R 
| H i | Company, Mayfield, Ky.; 
K Llex ‘ \ Ky M. W. Canter, Bristol 
~ \! ( ( irleston, W. Va 
‘ ) ' 4 npany, Tampa, Fla.: G. W 
FI \“ i Cochrane's Palatka Sta- 
1) ~ Company, Daytona Beach, 
} d tenford, president, Benford Sta 
re The H. and W. B. Drew 
Offi West Palm Beach, Fla F. F 
he guest of honor being James 
the International Stamp Manu- 
) e, December 8, another meeting 
being B. A. Stewart of New 
R. | Hershey of Pittsburgh; 
nd Henry Evers of Providence. 
t at this meeting and a pleasant 
ryon Several interesting talks 
d also by members of the club. 
( lecember 14, the club held another 
Old Colony club. About twenty 
December 22, a special final 
held at the Hotel La Salle on 
oe 
Yuletide Merriment at Woodstock. 
oyed in the factory offices of 
\\ ch ter Company, Woodstock, IIL, held 
( Dece er 20. The evening was one of 
Santa Claus showed a keen conception 























NEW YORK OFFICE APPLIANCE MANAGERS 


New York Office Appliance Managers Honor Win- 
ners of Unusual Contest. 

On Thursday, December 9, at the Hotel Waldorf-As 
toria, New York City, the New York Office Appliance 
Managers’ Association gave a dinner in honor of the win 
ners of the association sales contest in the month of Ni 
vember, 1926. It is said that this was the first dinner of the 
kind ever held and that the contest and dinner were r 
markable affairs The reception committee consisted of 
C. H. Reed, Elliott-Fisher Company, president of the asso- 
ciation; E. J. Ferris, Addressograph Company, vice-presi 
dent of the association; C. R. Fox, Dictaphone Sales Cor 
poration, secretary and treasurer of the association. Those 
present included C. R. Acker, Brandt Automatic Cashier 
Company; J. A. Noonan, Kee Lox Manufacturing Com 
pany; M. E. O’Brien, Felt & Tarrant Manufacturing Com 
pan) \. H. Phillips, American Sales Book Company, 
Ltd.; C. F. Price, Kardex Rand Sales Corporation; H. HI 
Kobinson, The Postage Meter Company; W. Strain, Mult 
h Sales Company; M. L. Stith, Burroughs Adding Ma 
chine Company; J. W. White, Baker-Vawter Company; 
C, G. Woosley, Yawman & Erbe Manufacturing Company 
[. Sheridan, Dalton Adding Machine Company; R. D 
Brvan, Monroe Calculating Machine Company, Inc.; J. H 
Kerr, Sundstrand Adding Machine Company, and H. S$ 
Sanders, Riner’s Rotaprint, Inc 

The guests of honor consisted of the winners of the con 
test. Each one was presented with a handsome pen and 
pencil set in silver with his name engraved upon it. The 
guests of honor included William FE. Phillips, Elhott 
Fisher Company: C. A. Disbrow, Brandt Automatic Cashier 
Company; Kenneth MacGregor, Addressograph Company 
Carol Lyttle, Dictaphone Sales Corporation; Charles | 
Robertson, Kee Lox Manufacturing Company; W. D 
Carlton, American Sales Book Company, Ltd.; W. S. Jep 
son, Kardex Rand Sales Corporation; S. W. Sells, The 
Postage Meter Company; John A. Harris, Multigraph 
Sales Company N. Malkasher, National Cash Register 


Company; St. Clair Bromfield, Burroughs Adding Machine 


Company; George C. Higgins, Baker-Vawter Company; 
A. Emmerick, Yawman & Erbe Manufacturing Compan, 
L. F. Kollie, Dalton Adding Machine Company; H. A 
Daniels, Monroe Calculating Machine Company, Inc 

This dinner was remarkable, it is said, in that competi- 
tors met in fellowship around the same table to honor the 


winners in the same contest with each other. About forty 


persons were present, all told 
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Remington Deluxe Typewriter Office in Chicago. 

[he accompanying group of illustrations are of the new 
office of the Remington Typewriter Company at State and 
Madison streets, Chicago, called by Chicagoans the world’s 
busiest corner, and called by Remingtonians the world’s 
finest typewriter salesroom. 

This Remington Chicago branch strikes a new note in 
typewriter salesrooms. Both in spaciousness and elegance 
of appointment, as well as effectivenéss of layout, it is 


[he picture in the center is of the salesmen’s show room, 
so large that it is possible to show in a single row all the 
component members of the Remington Typewriter Line 
When it is stated that the walls of this room are satin 
finished brown mahogany from floor te ceiling, and that 
the desk stands and chairs are of the same material, that 
the floor covering is of specially designed inset rubber 
tile, that here and there in the room are handsome over 
stuffed leather chairs and settees, also several high backed 
throne chairs, with exquisitely carved arms and legs and 

caded upholstery, that the hangings are of tastefully 
selected and artistically hung velour, some idea of the 
elegance of this deluxe Remington salesroom is conveyed 

\t the left of the center picture will be noted the recep 

room. Here customers and casual visitors may rest 
keep engagements, hold conferences, or be served in much 


same manner as are guests and customers at modern 


hotels and department stores [he furnishings and hang- 
ngs of this room, while striking a different note from that 
he salesroot ire exceedingly tasteful, rich, and restful 


VIEWS IN NEW CHICAGO 
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Remington Portable typewriters, stationery, telephone, and 
messenger service, all are provided for users of this room. 

The picture to the right of the center is a detail, showing 
the entrance to the Remington salesroom from the eleva- 
tors. Manager Roberts’ office is shown in the picture at 
the top left. The floor manager’s desk at one end of the 
salesroom is shown in the top right picture. 

The pictures at the bottom are from left to right—the 
Remington Chicago salesmen’s quarters, Assistant Man- 
ager Sulzer’s department, with the cashier’s cage, and a 
view down the accounting and record keeping section. The 
three parts of the Chicago office shown in these lower 
pictures occupy the floor above the general salesroom 
floor, and are finished and furnished throughout in golden 
oak, as are also the rest rooms, employment department, 
etc., which are also located on this floor. 

Surmounting the roof of the fourteen story building 
where the office is located is being erected an enormous 
electric sign proclaiming the Remington gospel to Chi- 
cago and the world at large. Over each of the twenty-four 
windows on the two floors overlooking State and Madison 
streets occupied by these offices have been installed spe- 
cially built Flexlume electric signs which day and night 


blazon forth the names of all the component machines of 


the complete Remington typewriter line. 

Many Chicagoans have seen and are visiting this beau- 
tiful new Remington office. Manager Roberts is holding 
what amounts to almost perpetual receptions. He is ex- 
tremely proud of his new quarters, and he has every right 
to be 





REMINGTON OFFICES 
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onfined business office His qui e) y the 
| the drawing up of a chair was always the beg i 
hak ” — pleasant time in which through the years f $8 
—— every subject in which we were interested 


He was a studious reader. having nformat 


Albert H. Hitchcock. ‘ 


range of subjects and a thorough grasp of pul 


Our good rien and associate has passed away and we His iews were broad and sound He freely 


vrieve at his going or twenty vears Albert Harvey hat he demanded for himself, the p le 


Hitchcock has beet iss ated with Othe Appliances as opinion, and he thought nothing less of any 


part owner and during most of that period as vice-president n disagreement with hin 

of the Office Appliance Company There was charm in his quiet ce a 
Mr. Hitchcock died of acute heart disease on Thursda onviction in his precise and clear staten 

night, December &, at } intain Lakes, New Jersey, where his home and his books and found joy t} 


ilhert Hitchcock long ago thought his iy ti nn y 





nortal illusions to the genuine values 

















refused to entertain belief the superstit 
ind its specio ( ‘ ist i 
thing to he « rp Sey } his da j 
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il years ed t c 
Mir rit ( s¢ ears t ive He Was ) \ - Ss sul ‘ > , \\ 
2 | y \ew y h i i é to ( hin iv 1875 start Ss pos . 
ing ol the . tt t tine N thwestern Lumberma e Best » \ 


worked up to the position of managing editor He was - + + 
successively owner f the imberman, edi 
tional Laundry Journal and founder of Hardwood It 


1896 he established the Stock List: in 1899 the Machiner 


{) \ Weissenhi oO ad? 
| ist il ad im 190 Hite} < s MN ichine Tool Blue Book Hy ‘ P enci] neluet 
was successtul im ea t is several enterprises His 1 
“S . . = “i iti¢ i nz see the I 1hit 
widow survives Pe A Mr. Weissenbort wae the 
Mr. Hitchcock’s home in Chicago was at 3425 West the General Pencil Company, | 
Adams street funeral services were held at the May y ss . —_ her | 1 ‘ oi wf 
LiKe any others e starter | 
Chapel, Rose Hill, Chicago, on Tuesday December 14, erienced all the thrills of hard 
amid a wealth of floral tributes from sorrowing relatives early days were days of searing trial 
and friends. Interment was in Rose Hill cemetery t the qualities which later enabled 
In the passing ot \. H. Hitchcock his associates realize } lh , } 7 f 
a 1) ‘ { Ve rs is 
the hse nan of rar oualities S re 1e oniet ‘ . , P 
t! absence ot a ——- rare His were the quie spectec place in the pen industr 
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y aus asa ad } shower 
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< ’ minlaint not ahat me 71 <S NM 7 rood 1 ; ‘ ' 1 
was no complaint and ibatement of hi apparent good is father. and which later became ons ‘ 
cheer. Lightly and courageously he carried the burden t ae on 
the end—a true man and a real American roughout his school years he fairl 
> nod he T r 1} 
APPRECIATION. itmosphere and so it was not strange t 
It was my aood fortune to be associated with Albert H 1 course of mechanical engineeri: gy at Nt 
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T is conceded that a workman must 

have the best of tools in order to 
perform efficient work, and this is 
notably true in the use of Ribbons 
and Carbon Papers. We feel it an 
obligation, therefore, as manufactur- 
ers of the highest grades of Ribbons 
and Carbons, to assist our users in 
obtaining the very best results, and, 
in doing so, we are assisting the dealer 
as well by increasing the demand for 
our goods. Of the highest import- 
ance in making carbon copies is the 
use of the proper Manifold Tissues. 
It seems almost pitiful to take a high 
grade carbon and use it in connection 
with the ordinary cheap yellow sheet, 
the use of which is so prevalent today. 
The entire result is spoiled, and by 
paying a little more for a light weight 
Bond sheet, it improves not only the 
character of the copy, but is also an 
advantage for filing purposes, and par- 
ticularly so in those cases where the 
copies are kept a number of years. 
The Bond Sheet has the strength of 


wear, where the cheap sheet easily be- 
comes detached and may be fre- 
quently lost, involving much incon- 
venience lateron. The best Manifold 
Tissue for average use is the 11 Ib. 
Bond and is suitable for making from 
six to eight copies. Where up to fif- 
teen or twenty copies are required, a 
thinner sheet will be necessary, but 
these thinner sheets can also be pro- 
cured in a good quality. The dealers 
handling our goods can greatly assist 
in this by illustrating to their custom- 
ers the better results obtained from 
the use of the proper paper, and, nat- 
urally, it is to their advantage to sell 
the better grades. It will be our de- 
termined effort, from now on, to 
assist our users in getting the very 
finest results from our goods, and 
which can be obtained from the 
simple process of using the proper 
material. In this connection we give 
a tabulation which should prove of 
infinite interest to the users of 
Carbon Papers: 


Distribution of the cost of 
writing 1000 letters 


Dictation $125.00 
q 9 Shorthand 80.00 q 
Overhead 32.53 | 
Stationery 26.80 
Mailing 24.50 | 
Filing 6.00 
CARBONS and RIBBONS 1.80 
Total $296.63 


This means a cost of 6/1000 for the best Carbon Paper and Ribbons against 994/1000 as the re- 


mainder of the letter-writing expense 


In another advertisement we will take up the matter of Typewriter Ribbons, in an endeavor to 
show the users how to secure the best results from these 


Extraordinary qualities have been incorporated in our typewriter ribbons and carbon papers 
representing characteristics which at once distinguish them from all others. In the durability 
of our products and for their general excellence they invite the most critical comparisons. 
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CLEVELAND 
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BOSTON 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 
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OFFICERS: 


W. Neill Stewart, President, Dalias, Tex.; Edward S. Towne, First Vice-President, Holyoke, Mass.; Edward E. Crandall, Second 
Vice-President, San Francisco, Cal.; Woodson P. Waddy, Third Vice-President, Richmond, Va.; Charles D. Brewer, Treasurer, New 
York City, N. Y.; Arthur J. Walker. Auditor, Minneapolis, Minn.; Fletcher B. Gibbs, General Manager, 403 Conway Buslding, 
Chicago, IU.; Mortimer W. Byers, Secretary and Counsel, 41 Park Row, New York City, N. Y. 


REGIONAL GOVERNORS REGIONAL GOVERNORS 





Charies P. Gavin, F. 8 E. H. Clarke, E. H. Clarke L. B. Clegg, San Antonio Howell! D. Melvin, Melvin 
Webster Company., Bos- & Brother, Memphis, Printing Company, San Roberts & Horwarth, San 
ton, Mass. Tenn. Antonio, Texas. Jose, Calif 

Uri. Doolittle, W. H. H Carl Schutz, Browne-Morse ™ 
Chamberlin, Syracuse, Company, Muskegon . gg oe a nen William F. Dawson, Charles 
mm Be Mich. Greeley, Colo : P F Dawson Ltd Mon 

Francis B. Irwin, James Sterley F. Jerue, McClain treal, Canada 
Hogan Company, Ltd., & Hedman Company, St Joe E. Harvey, West Coast 
Philadelphia, Pa. Paul, Minn. Stationery and Printing James 5 Ball, Kilham 

Daniel S. Hansen, Carlson S. B. Hudson, The Star Company, Los Angeles, Stationery and Printing 
Brothers, Inc., Moline, Ill. Printery, Muskogee, Okla. Calif. Company, Portland, Ore 


SECRETARY'S OFFICE—4! Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 


Regional Meeting Dates Announced. Stationers ot District No. 7 will meet at the H St. | 
‘ 3% St. Paul, Minnesota, on June 29. Regional Governor S. | 
Charles P. Garvin, governor of the First Regional Dis- 
: ' Jerue will preside 
trict and chairman of the Promotion Committee of the Na 
, | -s S. B: legio Ge “nor istrict N l Ihe 
tional Association of Stationers. Oftice Outfitters and Jame a Ball, Regi nal rovernor, D ric 1] iil 
é ‘Tl r of » stationers of at strict to he held + Seatth 
Manufacturers, announces the following schedule of region 1 meeting of the oe that distri ’ l 
, vies ) > ' >< 
al meetings during February Washington, June 23, 24 and 25. 
District No. 14, Joe E. Harvey, Regional G 
On February 14 there will be an all-day regional meet hold j 1 . "7 . A 
. - : 1old a meeting at Los Angeles on june lo. 
ing of the First District at Boston, with the annual ban os 2 
: . . : ion mes mm iwtricts Tos. 5. 6 and 1? 
quet of the Boston Stationers Association in the evening Regional meetings in D1 N », and 12 
Charles P. Garvin, governor, will preside. Headquarters nounced later 
Hotel Somerset As all regional meetings will be held after the 
. - 1" . Third regional governors this month, those officers will be abl 
On February 17 an all-day regional meeting of the Third : il al t! " 10SE ONC 
report back to the trade of their several dis t 


District will take place under the chairmanship of Regional] 


Bellevue-Stratford Ho ached at the con 


Governor Francis B. Irwin, at the 
tel, Philadelphia, 
On February 24 the stationers of the Second District will 


meet at Syracuse, New York, Regional Governor Uri Doo- 


Penna. 


Chicago Conference of Regional Governors. 


little presiding. Hotel Onondaga, headquarters. \ conference which, it is hoped, will be atte 
At Montreal, Canada, the stationers of Montreal will the regional governors of the National Associat r st 
meet on February 21 at the Hotel Mount Royal to welcome tioners, Office Outfitters and Manufacturers, will take pla 
President W. Neill Stewart of the National Association of January 17 and 18 at the headquarters of the Association in the 
Stationers, Office Outfitters and Manufacturers of the Conway building, Chicago. President W. Neill Stewart, S 
U. S. A. William F. Dawson, governor of the Thirteenth retary M. W. Beyers and General Manager Fletcher B. Gibbs 
will attend the conference, in addition to the regional g 


Regional District, will preside 


In addition to the foregoing, the Promotion Committee, 


its chairman, announces following meetings 


through the 


Annual business meeting and ban 
Valley Stationers Association on 
officers attending 


At Hartford, Conn 
quet of the Connecticut 
Wednesday, 
Headquarters 


February 16, national 
Hotel Bond 

Toronto Stationers Association 
will meet on February 23 at the King Edward Hotel. 
District No. 8, S. B. Hudson, 
Missouri, March 23, 1927. 


At Toronto, Canada, the 
>? ‘ 


Meeting of Governor, will 


take place at Kansas City, 

In District No. 9, L. B 
held at the Hotel Gunter, 
and on the following day 
Baker in Dallas. It is expected that both 


well attended. 


Clegg, Governor, a meeting will bx 
San Antonio, March 29, 
a meeting will be held at the Hotel 
will be 


Texas, on 


neetings 


District No 10, George fF 


Stationers 


take 


A meeting of the 


Horne, Governor, will place at Denver, Colorado 


March 25. 
well represented 


The stationery trade of the South will be 


at the Hotel Peabody, Memphis, Tennessee, where a regiona! 
of District No. 4 held on April 28 and 20 


meeting will be 


FE. H. Clarke, Regional Governor, will preside. 


\ report of the meeting will appear in the Febr 


( tt 


\pphances 


New Lieutenant Governors for District No. 6. 


Daniel S. Hansen, governor of District No. 6 of the Na 
tional Association of Stationers, Office Outfitters and 
Manufacturers, with offices at 1405 Fifth av M 
Illinois, announces the appointment of the fol ng 
tenant governors for the district: George | - eld 
member, Wilson-Jones Company, Chicag rles P 
Mueller, field member, Joseph Dixon Crucible Company 
Ch izo: Utto VW agner, deale r, 12 West Main street Fre 
port, Illmois; Harry O. Williams, dealer, 119 North Thi 


Stafford Siekert 81 East 


Wisconsin; M. A. Bredeser 
Wis an loseph 


street, LaCrosse, Wisconsin 


Water street, Milwaukee. 


lealer, 435 East Grand avenue, Beloit, 
E. Loyd, dealer, News Record Printing Compar [r 
wood, Michigan; Frank R. Simmons, dealer 24 8 
Sixth street, Springfield, Illinois 

Arrangements are being made to hold the district meet 
ing in Chicago in March, the date being tentat S 


the eighteenth of the mont! 
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“The Line that can’t be matched” 









































A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 
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188 Third Avenue 
BROOKLYN ‘station L2) N, Y., U.S. A. 
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Manifold Supplies Company 








IITA ANA 


HUA 





“S| TTT 











A Seu te 
Whi il 


l 








3 


MIM 











a 









VELVET 
ENCILS 


Suprem 


in its 
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BS Doyou know 


that this cele- 
brated pencil is 
now made in five 
degrees? 


The new 557-% 
is slightly harder 
thanthepopularNo. 
557 and softer than 
the No. 558. It is sure 
to be a big seller. 


HEXAGON 
with rubber tip: 


556-1 557-45 
557-2 558-3 
561-4 


ROUND 
with rubber tip: 


559-1 559-2 


HEN ordering include 

the business-bringing 
display assortments Nos. 1612 
and 1614—they are very beau- 
tiful and price is the same as 
for pencils in regular half 
gross cartons. 


By the makers of 
VENUS-The largest 
Selling Quality Pencil 
in the World 

and 
UNIQUE—the only 
really THIN LEAD 


Colored Pencil. 
American Lead Pencil Co. 








\ 








I 220 Fifth Avenue, New York ; 
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(Passed Away—Continued fron 


. he should assoc 


father was 


11th 
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ISSENBORN 
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+t + 


William penerendner. 
Scheffnacher succumbed 


Baltimore, M« 
pany bear 


He« Was 


“his wean 
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Remington 
Syne ewriter Line 


vand J 


nd, 


HE International Jury of the Sesqui-Centennial 

Exposition at Philadelphia has awarded the 
Remington Typewriter Company the Grand Prize, 
its highest award, for their typewriters and book- 
keeping machines, adapted to all purposes, and 
particularly commends as a notable advance in 
typewriters the Remington- Noiseless, Model 6. 











It was also at Philadelphia, at the 
Centennial of 1876, that the first 
practical typewriter—the Model I 
Remington—was shown to the world. 


Remington has kept the pace! 


A MACHINE FOR 
EVERY PURPOSE 


TABULATING 
PORTABLE TWEEWRITERS ACCOUNTING 


Remington Typewriter Company 
374 Broadway Branches Everywhere New York 
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John B. Culpeper 
John Brooks Culpeper, born in Portsn 


died at his home at 1808 Hanover avenue, R 


yn the sixth of November last. 
Mr. Culpeper moved from Portsmouth to Nori 
CHAIRS / he spent several years as a ourt reporter H 
ee ee a. notes in shorthand and transcribed thet 
PHILADELPHI® chirography. 


Office Easy Chairs In 1881 he served as private secretary to General Vit 


ginius D. Groner who was at the time gen 

















the Merchants & Miners Transportation Li 


While serving as court reporter he learn t perate 
typewriter and determined to engage in the ss of 
its sale He moved to Richmond in 1885 a stablished 
limself as a typewriter dealer, handling tl Remingto 
nachine in Virginia and North Carolina Hi 


the dealership until 1892, when the compar 





wn omeces and appointed hin manager 
il 
Ml \ ) er eld his tion 
d « account of ill hea He str 
ga s old vig | it avail, a 
i i half years ned 
" Despite his iti M ( e 
irkablv cheert S Friends 
thought i sits mig 








v ment 


ppoeeins Company "Keon ad Jo 
of Resolutions %  S..6 cu. 


why not determine to feature the office s ma ends 
chair that is nationally advertised—and +t + 

nationally recognized for comfort, beau- W. J. Logan. 
ty, dignity and durability. tee, tee seis we teareed Gk tf 


Resolve now that during 1927 the ‘big the Remington Typewriter Compa 
little differences’’ of Sikes Office Easy Mr. Logan, accompanied by Mrs. Log 

Chairs are going to bring you constant- n October 9 to visit some of the Remingt 
ly increasing business. fices in the Far East. Only a few days aft 


Then put Sikes Office Easy Chairs on 
your display floor—and let them keep 
the resolution for you. 


SIKES COMPANY 


Chairmakers for More Than 60 Years 
PHILADELPHIA 





The Nationally 
Advertised 
Office Chairs 
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“It Fits Our Business 
~and Yours” 
Wwe you manufacture heavy machinery 


or run a corner grocery — WwW hether you have 
an accounting depart ment, or just a bookkeeper— 










—there is an Underwood Bookkeeping Machine 
that will fit your business. 






For the Underwood comes in many models—for 
both the iarge store and for the moderately sized 





enterprise as well. 






Take for example this smaller type of business. 
Here one bookkeeping machine can handle many 





Your business may 
be retail, wholesale 







or manufacturing. jobs. During part of the day it may be used for 
bar whonpeny billing, ledger and statement work: at other times 
Yet the Underwood for accounts pay rable and other accounting work. 





will carry your ac- ss 
counting load, with Information on the application of the Underwood 


precision, within Bookkeeping Machine to your own business, is 
















working hours— 
ee ee yours if you wish. Your letter will bring you the 
ably reasonablecost. facts—without cost or obligation. 





UNDERWOOD TYPEWRITER CO., Inc. 
UNDERWOOD BUILDING - NEW YORK CITY 


UNDERWOOD 


BOOKKEEPING MACHIN 
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& eae - 5h 
FREE Trial 


Has Convinced 


Thousands! 











Canadian Main Office: 
60 Front St. W., Torente, 2 


903 W.Van Buren St. 
Chicago, U.S. A. 












- « 
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PRINTS FROM TYPE 


Diitcnsbar — The 4iddressogfaph 
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Makes Him Your Best Salesman- 


Mailman Always Gets in 


YOUR sales letters, circulars, post cards, etc., going in with the morning’s 
mail, receive immediate attention, while your competitors’ salesmen are 
waiting in the anteroom. 


Mailman Does Preliminary Work 


so that your high-priced salesmen can go in and take orders from pros- 
pects who already know all about you and your products. You can’t SELL 
them if you don’t TELL them, but your salesman’s time is too valuable to 
be used for ‘‘EDUCATING”’ the trade. 


Mailman Brings Customers Into Your Store 


by keeping logical customers favorably informed about your goods and 
your service until they become regular buyers. 


Addressograph-ed Mail Most Effective 


because Addressograph PRINTS THRU A RIBBON just like your type- 
writer—so its work looks exactly like best typewriting. Therefore 
Addressograph produces excellent fill-ins, and makes your sales letters more 
effective because it ‘‘INDIVIDUALIZES” them. 


100,000 OTHERS USE IT— 
YOU MAY TRY IT FREE—MAIL THE COUPON NOW! 


A 
aX 
> "Way 








100,000 


Use It For: 
1—lIncreasing Sales 
2—All Office Forms 
3—Shipping Tags, etc. 
4—Speeding Collections 









5—Pay and Dividend Forms 
6—Routing Schedules 
7—All Addressing 

8—Identification Tags 




















4 
4 







MAIL 
WITH YOUR 
f LETTER HEAD 


: 4 To Addre: 
ssograph Co. 
= / 903 W. Van Buren St., Chicage 


7 f Send FREE Bookiet 
4 __| “Which Is Yours—Di- 

rect Mail Advertising or Direct 
Mail Selling ?*’ 






4 
4 
4 Send Latest 3-Color Catalog 
and Price List. 


7 
e° * 7 Send Express Prepaid FREE Trial 
Prints Thru a Ribbon— “#2. 


374-1-27 
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Helping the 
Order Department 


has been estimated that 35% of 
the Order Clerk’s working day is 
wasted on details incidental to 


Order Writing. 


Time is lost not only in lining up the 
original of the order form and its ex- 
tra copies but also in inserting them 
in the machine. Shifting carbons is 
still another wasteful operation. 


The Underwood Continuous Fan- 
fold Biller relieves the Order Clerk 
of this routine— handles it auto- 
matically. It leaves more time for the 
actual typing of orders. 


A demonstration will show how the 
Underwood Continuous Fanfold 
Biller will increase the production 
of your Order Department. 


UNDERWOOD TYPEWRITER CO., INc. 
UNDERWOOD BUILDING NEW YORK CITY 


Branches in all principal cities 


UNDERWOOD 


Continuous | 
~ ~~Fanfold Biller 


— 
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ame ove 


to the ofhce appliance industry, and the Re 


writer Company loses an employee of long an 


ed record, whose work was highly valued 
Mr. Logan entered the employ of the 

[vpewriter Company as auditor on April 

March, 1912, on the cor 

tions of the Remingtor 


isolidation of the 
Smith Premier 
lypewriter Companies, he joined the ho 
the Remington Typewriter Company as 
comptroller. He was appointed assistant 
July 1, 1922, which position he held at 
death. Mr. Logan literally died in harness 
befitted his long and faithful record 


bot + 
Henry C. Miller. 


In the passing ot! Henry ( Miller, 1 
dent of the Stationers’ Loose Leaf Company 
Chicago, and New York, the loose leaf industr 
its most progressive minds. Mr. Miller died 
cember 13, after a short illness, followed 
His death came unexpectedly, for he had be 
gaged in business up to a few days befor: 

Mr. Miller was a pioneer in the develop 
facture of loose leaf books, having devoted 
time and his exceptional mechanical and 
to the loose leaf line since the early 90's il 


brought him into national prominence. H¢ 
and ts survived by two sisters, Mrs. Emil G 
Mrs. Len Lotter. He was a member 


Athletic Club and Lodge No. 46 B. P. ©. |} 


Funeral services were held on Wednesda 
Henry C. Miller was born in Milwaukee 
He entered the stationery business as a st 
cal concern. He attended a night schoo 
days, and soon began to advance 


He becan 


M 


the ruling department and later went to Har 


where he worked at the trade for a time, whe: 


a place on a Mississippi river boat Not 
he went to New York City, 
until a chance came to do gold finishing or 


He returned to Milwaukee to visit his mothe 


where he worke 


suaded to remain, entering the employ of a stat 


After a time, learning of the offer of some 
chinery, 
Soon the loose leaf idea began to develoy 
took it up, pioneering in the production 
ledger with the closed back. He continued t 
of-his ideas, producing after a time, among ot! 


he bought it and went into business 


the Flexi-Post Binder, now used throughout th: 
trade began to demand the privilege of manut 


inventions and he finally 
Leaf Company, which has a long record 
loose leaf field. Mr. Miller's last important 
the Faultless Visible Record Binder—a pr 
regarded as a fitting finale to his achiever 
dustry 


+ + + 
Miss Anna Babson 


Miss Anna Babson, daughter of S. M. Ba 


dent of the Bates Manufacturing Company, N 


Y., died recently after an il 
Office Appliances joins other friends 


tending sympathy 


+ + + 
T. Sanders Orr. 
r. Sanders Orr passed away some we 
illness of several months. He was fift 
d had been a salesman for the Office | 
pany, Louisville, Ky Mr. Orr was bort 
Ky., and had operated local newspaper 
Harrodsburg and Winchester, Ky. 
- + + 
G. L. Stevens. 
(y | stevens, vice | esident and g¢ 


Clarke & Courts, Galvestor Dex 


December 11 


organized the Stat 
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Spencerian Advertisements on Every Date Circled : | 
Nationally advertised pens selltaster. Lookat the calendar. | ; 
On every date circleda widely read magazine appearsurging | i 
4 j gin} 
y people to buy Spencerian pens. i 
i These Spencerian advertisements reach millions of people ; 
y who buy pens and other articles sold by you. Weare giving ( 
k, you continuous support. Use our free displ: 1y mz terial, and , 
h¢ vet your share of the business this advertising will develop. t 
¥ \V e ofter you w indow dis splays; counter ¢ lisplays; beautitul 
i¢ new sales-cases carrving the most popular pens; imprinted t 
nN prone pen envelopes, blotters, and folders for envelope stuft- , 
A . s; electroty pes of individual pens and of complete station- y 
; ery store advertisements for your local use. 
) Use the coupon today—let us send you dealer helps that 
y sell more pens. SPENCERIAN Pen Co., 749 Broadway, N.Y. 
| _ 
\ NATIONALLY - ADVERTISED - PENS - MOVE - FASTER 
y 

ERIA Pr ¢ 4 a w Y 
¥ F ase 
k, _) pia r type 
‘ ame : sia 
Ry Pier as . LA ta 
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David Jester. 


David Jester, vice president of the 2. oo ins 
pany, Camden, N. J], succumbed to hear 
17, aged fifty-nine years The widow and 


Jester, IJr.. survive Mr. Jester was 
Gloucester, N. ].. and entered the emp! 


company in 1884, at the time of tts orga t ~ 
itter he was placed in charge of the sales 
became a director when the yuSINEeSss 
1898. In 1905 Mr. Jesier was elect 
pecame vice president ( , 
ster was active 1 C1 Ss. and 4 


ve terms He eld mat 
active in a number of 


eTs a 


ok bf + 
Eugene L. Matlack. 
| wen lL. Matlack Was stricKel ind 





Irie Philadelphia, Pent i He had ree 

Philadelphia for the Eaton, Crane & P 
veloping in extensive territory s] ril 
brancl othce there twent one years 
was born July 10, 1878, at Sale N. } 

ia at an early age \iter receiving 
idelphia he joined the Kat (rane w& 
Surviving are the widow 


Robert | Matlack. 
Mi Matlack was at enihusiasti iux! 
e Pl ‘ladelphia Stationers \ssociatiol 
Masont irders, and a met e! t the 
he Pent Athletic clu 
+ ob + 
Old Town offers Robert W. Day. 
- Robert W. Day passed away several 
greatest durability pital at Springfield, Mass., aged sev 





. Vas s Vice preside V L nit > 
ever produced in Company, and an officer in several 
utiiit institutions He rked up 








carbon paper and Dinas tier deekens Havel Cate 
the finest quality a. 





. bb + 
nbbons made. Sigmund J. Gans. 


Sigmund J. Gans, one e founders 
Philadelphia, Penna., passed away, age 
He had been a representative 1 the state 
burg, a member of the Philadelphia 


held other positions of public trust. The 


ters. a s« ind a brother survive 


Old Town Ribbon & Carbon Co. ines > Cleese. 


INCORPORATED ; P Cl all 
l I last Os Is ite I il 


157-201 Center Street New York, N. Y. He was a veteran statione: 

Mass He was seventy A ears old 

Vt Mr. Chase had lived 1 Andover 

London Office: 17-21 Emerald ind spent about thirty of those vears 
Street, W.C., 1 and newspaper distributi1 hacinesc 
Boston: 143 Federal Street ea onati Said : 

Chicago: 516 West Jackson Bivd. vse hk of 











J. G. Gwynn. 
(;. Gwynn passed away at Birming! 
five ears He had ee! Souther repres¢ 
Blackwell-Wielandy Stationery Compa St } 
| ist twenty vears he wid 
- + + 
John F. McKinny. 
John F. McKinny succumbed to a briet 
beet! representative Of sS | & M Ver 
of vears in the far Western and Pacific 
re joining the “Roval” line he had been with t ge 
ties Manutacturing Company 
- + + 
Mother of A. A. Redford. 
he sympathy of his many friends goes t 
ford, of the Kardex organization at Los 
in the passing of his mother at Salt Lake ¢ 
+’ - + 
| Sorrow Comes to H. P. Rockwell. 
From the many friends of Harvey P. Rockwe 
S$ of agencies and export for the Yawman a! Er M 
2 facturing Company, came heartfelt sympat! 
of his parents. Mr. and Mrs. William R 


lives during a fire in their home at Los Ang 
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tertrook Pen Pointers 


A PAGE FOR EVERYBODY WHO SELLS OR USES PENS 
JANUARY, 1927 Q 
o> of Published by the Esterbrook Pen Co., Camden, N. J. Gee 
NEW STAND SELLS RADIO PENS 


a 
om 

















Another pe 
Promises to Duplicate 
Nation-Wide Success of 
First Self-Service Pen 
Rack, Introduced Last 


| WANT NEW a 
CUSTOMERS? 


* 
—+*° 


Every Secnchocslil 
Product 
Must Be Right 


Try Drawlet Pens as An 


qt UCSC eeeeeeneeseseeeees 





or or , 
oo « “ f\ 4 oo all > : 
: — ee to I rofit S =3 Vous 
sed to g it on the able Dusiness. 3 — e 
nd talk quality pens 3 S — ne > d 
vy throat got raw, but ae N = CAMDEN, N. J.: The 
ny Sees > oO 4 ; P °¢ : Ji — 7 ate “ ™ ” 
1 a real argument and Useful specialties, when S 4 Esterbrook revolver” has a 
| mow tf enka featured. bring in new cus- Ni : big brother! No. 16 Rotary 


case, which sells pens in 


, ' mie eee waren 
st tr Esterbrooks If tomers and ead o extra 
y boxes of a dozen and cuts 


in see that they bring | sales and extra profit 









































S maneensees ag lake Esterbrook Drawlet | the time necessary to serve 
your rk, decreas Pens for instance—the draw- customers, was such an im- 
> vour effort, and making | ing and lettering pens any- mediate success from the 
aaaaad frequent. | body can us merchant’s point of view 
roht to b them. The Recently an Esterbrook Pens could be used without that there was quick call to 
ference very real, I as salesman was telling a sta previous art school training. | have the same principle ap- 
erence is V real, a : : | i li Radi P N 
u’”’ | tioner the advantages of | Since then, this stationer plied to Radio Pens. died 
we can show vou th using and selling Drawlet | makes all his own signs and | YOU can sell the brilliant, 
eh nat differ. | Pens The stationer ob-| price cards. He has sold the silvery-finished, long-lasting 
Sear Ieapagg elias cae | oA ee: let Pena | Radios with the same speed 
two jected at he couldnt use idea of using Drawlet Pen - | sadial 
s of em mself and s cus- | to his customers for making and sees as the usua 
| . ‘ ‘«< > - 
tomers couldn't use t 1. | their price cards and special Esterbrooks. 
He declared that such pens | signs, lettering filing enve- Esterbrook salesmen and 
ere r t onlv b artists lopes and iddre ssing pac k- jobbers can give you imme- 
ind show card ext | ages diate delivery dates on the 
On the salesman’s insis- | [here’s a good profit for | N¢w Radio cases, in spite of 
tence. les er, | him in this Drawlet busi- | the sudden demand which 
cons to trv using D | ness. and in addition he sells | as arisen for them. 
ets That night he | more drawing board. ink The new “revolver” is pre- 
made three neat signs in a | rulers, and colors than ever | S¢mted in the characteristic 
letle over half an hour. That | before He is featuring a | Radio color, a deep maroon, 
| convinced him that Drawlet | useful specialty nd it mavet | harmonizing with the bril- 
mY l | Im) thle a W ; 4 ul } lea \ alia t pay | “ 
| liant Esterbrook scarlet cf 
pen pa E - ens the original case. It is offi- 
- ; . > : ‘ Py 
YEARS OF HELI ING Y Ol SELL | cially Assortment No. 916. 
= riba gg I the With Effective {dvertising ae 
bs rol . Clever Use of the 
‘ k ¢ ~— = = — | ee R 79 
“24 evolver 
Se ae ESTERBROOK’ s. pe , 
only oe PENS invat p For sale by all CLEVELAND, OHIO: 
ett ne | iva ‘ . 
You have 1 Reterbrosk steel Pen Co., | One of Cleveland’s leading 
pen—fals bs | Stationers has recently de- 
| veloped an enterprising mer- 
The old clit shove is | chandising idea with the 
The Y Companion | help of the No. 16 Ester- 
st 5. 1880. Even this | brook stand. 
nat the t Esterbrook ad The F. W. Roberts Co., 
ment ely illus seeing how little room this 
Ect adver busy stand took up, placed 
sing s consistent d pen four of them in their store. 
for you, through all these years Several of these were far- 
ES ; , removed from the pen coun- 
f eT | il vet ‘rm . 4 
sie r ter. [he idea was that it 
re 4 would pay to remind people 
he etake % It about pens no matter what 
whe they need other errand had brought 
od a PP ge ies Golerliook | them into the store. At the 
and why Esterbrooks ‘ 
‘ Rat ie at holds Zz same time, Roberts offered 
. ' alae) leeds: Bae . wait a sales bonus of 2c. per box. 
cerbrook pt ——— = Last year this policy in- 
flexible i r you. ; 
~‘wee . creased the Roberts pen 
sales 3,000 boxes! 
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A’”’ Label and T-20 Label Mosler Safe 
for Steel Files. Also made in‘ B"’ Label models. Made 
in various sizes. Through the installation of Steel Fil- 
ing Units can be made to suit any type of business. 


No. 4160,—“ 


Why MOSLER Safes 


are easy to sell 


Mosler Safes have more ‘“‘selling features” 
than any others, because: 


1. They offer protection against Fire and Burglary. 

2. They constitute a complete line of Underwriters’ 
Laboratories “‘A”’ and “B” label safes with T-20 
Burglary label, on the market. 

3. They are of the latest design and construction. 

4. They represent the experience of over half a century 
of safe construction. 

§. They carry a name known throughout the world as 
the leader in the safe industry. 

@. They are priced right and represent the greatest 
value on the market. 








SAFES 


A Complete Line of Underwriters’ 
Laboratories “A” and “B” Label 
Safes—all with T-20 Burglary Label. 





Money 
When installed in Mosler Safes these chests reduce 


Chest 


No. 216, with IRC Mosler Armored Stee! 


er cent 


Burglary Insurance Premiums from 20 to 75 7 
Can be used in any safe or vault. Made in various sizes 


The Mosier franchise is the most valuabk 
one in the Safe industry. Made in the larg 
est Safe works in the world, Mosler Safes 
are the accepted standard everywhere. 
In addition to a complete assortment 
of standard safes, the Mosler line includes 
Armored Steel Money Chests as well 
as specially designed Safes for Hotels 
Theatres, Furriers,Chain Stores and other 





7. They take lowest burglary insurance rates—the T-20 businesses requiring the best type ol 
Burglary Label affording 20 per cent. reduction. protection. 
RESPONSIBLE DEALERS 
are invited to apply for exclusive territories in 
sections where we are not already represented. 
THE MOSLER SAFE CQO. 
LARGEST SAFE WORKS IN THE WORLD 
373-375 Broadway, New York City Factories: Hamilton, Ohio 
“3 

BOSTON PITTSBURGH SEATTLE LOS ANGELES KANSAS CITY 
CINCINNATI BALTIMORE DALLAS ATLANTA SAN FRANCISCO 
PORTLAND ST. LOUIS CHICAGO CHARLOTTE NEW ORLEANS 
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Putting Action Into Stationery. 
sing the service of the stationer | 


nal Blank Box Compan) 








\f \ Dak | ertisement to app T I Dhe ~ t 


he 


«morte i the bane He of the count NI UF. 
THIN LEAD 
CotorepPENcILs 


$4.00 
per doz. 


' 1 7 Se ie : 
Post uary & snouild @e « ective 























NIQUE Thin Lead 

Colored Pencils 
contain a colored lead 
of the same diameter as 
in No. 1 writing pencils; 
handy hexagon shape; 
sharpen easily in a pen- 
cil sharpener. Only in 
wooden Thin Lead Col- 
oredPencilscananeedle 
point be obtained— and 
UNIQUE has the best 
and thinnest lead. 


Optimistic Outleck for Office Furniture. 


Unequalled for fig- 
uring, checking, 
underscoring, 
sketching, marking 
blueprints, re- 
touching, etc. 


aive 


ASSORTMENT 
Box No. 1116 


contains one piece 

each of all 12 colors 
—6 Boxes tocarton 
(4g gross Pencils) 


anin 
Lea? 


ASSORTMENT 
No. 1222 
contains 1 dozen 
each of all 12 colors 
(1 gross Pencils) 
Davidsen in Charge of Boston “Elsie” Branch. No. 

rae ; aed ,. Blue. . 1206 


UNIQUE Thin Lead 
Red . . 1207 


Colored Pencils are 


) heer 


Smith & Cor 


Green . 1208 also supplied in 
me company at Boston. H rk Yellow. 1209 % gross cartons 
taken over by J. B. McCormi Purple . 1210 (solid colors) 

f dealer business at t ( vo Brown. 1212 
Orange. 1214 ‘Be sure your stock of all colors 
LT White . 1215 is complete! 
Res er ae eee Pe Te Blue. 1216 
ir. Davidson's promotion '- Pink . . 1217 American Lead Pencil Co. 
; Lt.Green 1218 220 Fifth Ave. New York 
Kres they advance to managerial res] Maroon 1219 


Makers of VENUS Pencils 
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NALALAARALARL Yo) Sheaffer Staff Changes Affect Four States. 
: Recent changes in the sales organization of the W. A 
r. Sheaffer Pen Company affect four states. C. E. Williams 





has replaced R. R. Banks in St. Louts and Eastern M 


H. ¢ Fulton is covering Southern Louisiana 


mY) 


western Mississippi, in place of E. H. Dean se 
has charge now of Central Kentucky and Souther: 
as a seller of “Lifetimes.” Mr. Turner wv 
ccupied formerly by E. J. McCarthy 
During several years past Mr. Willtams ha 
man for the Lazelle Perfume Company, Newburg N. i 


Spencer Perfume Company, South Bend, Ind.; C¢ 





Chemical Company, Chicago, Ill. He establi 
believed to be a record in the pertume line 

in one month over 250 pounds of bulk scent 

load of talcum powder. He has sold over 500 gal 


fly destroyer through agents 


The Royal Typewriter— 





A Business Asset 


YY AYAY YY SY D> 


HE WORLD moves on. 
Methods change with 

the times. Office equip- 
ment must be more mod- 
ern and more efficient to 
keep pace. Today no busi- 
ness can do justice to it- 
self without typewriter 
equipment which is eco- 
nomical in upkeep and 








QDWDQLPALPLDLYPDYDPDP PDD 1DODOODYLDOLYLYT) 
YOY AYAY AY LNYOsS 





RK efficient in production. K oe —_ a 
y mage 
Y, The Easy Writing Royal < nc ne Page 


Typewriter is offered with 
every confidence in its ex- 
cellent performance. To 
the user it means conven- 
ience, first-class work, and 
a sound investment. 


mY 






—NY, 


Y/ 
PY2YODS 


WY 


YAN 










SSL NTS 


‘Compare the Work”’ 

















rx 

D> 

» 

Ds < 

rk N 

~ A. H FULTON 

re “ 

~ Ai Mr 1 

i) TRAoE MARK NY s a idua of S Milita 

he » Wis.. a ) » atte L niversit \ 
~ ‘A he a ited with t | \ Phi tt 

¥~2 ROYAL TYPEWRITER CO., Inc., SS ir as igenmnigiok 0 Ia 

>) 316 BROADWAY - NEW YORK K a bias aaa 
K Branches and Agencies the World}JEOver » A ten ree 

¥ (a ea he " Ne ) 
S ¢ Compa 
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“Brown's Linen Ledger 
Holds Its Original Whiteness— | 
After Years of Use.”’ 























L.L.BROWN 
MILLS 
are the only 
mills making 
ledger, linen 
and bond pa- 
pers and us- 
ing none but 
Waite rags 


HE experienced public official considers 
the selection of the proper paper for his 
permanent records a matter of public duty. 


yo Mr. Ralph W. Leighton, Registrar of Probate, 
: County of Kennebec, Maine, is now serving his fifth 
, term of four years each. He is the author of “Maine 
i 4 Probate Law and Practice” and a recognized authority 
, A on public records. 
. a ‘ ms p F 
Z : yes ym Mr. Leighton writes as foll 
4 ‘ Mr. Leighton writes as follows: 
Ba rt , +“ 4p ee will ear nem MR.RALPH W. LEIGHTON 
“4 » 1 d er erperimen ing rin serera make 0 Re . r Pp. b ti 
> paper, this office has standardized upon the L. L. of 


County of Kennebec, Maine 


Brown Co prorwes and for several years we have 
used nothing else for our records and blanks. All 
other papers that we have used grow yell Ww ant 
dingy with age, while your product holds its original 
whiteness eren after years of use, 








“Over sirteen years’ experience in this office have 
convinced me that your papers are the best made for 
permaner nt records. 

Customer satisfaction,—for more than three-quarters 
of a century this has been an asset of printers who use 
any of the L. L. Brown papers listed below. 


Z —— L. BROWN PAPERCO., Adams Massa 
Ce 

















Kennebec County 


° 
Ledger, Linen and Bond Papers 
(Call actin [ SUPREME 1x QUALITY SINCE 1849 ] >) me 
| Brown's ADVANCE Greyiock GREYLOCK BROowN’S Brown’s Linen 


Linen Lepcer Linen Lepcer Lunen Levcer Linen LEDGER Fine C 


ream, blue; wove. 
kB n's Flext r 


White, buff, blue wu hite, buff, blue Wace buff, blue H. ngef as »0s¢ leaf Bo Whue, buff, blue, pk laid 


Apvance Bonn Greyiock Bonp Brown’s Linen ADVANCE AND Greytock Brown’s Manuscript 
White, buff, blue, pink White Typewriter Papers Typewriter Papers Covers 








“J 


te 





OFFICE APPLIANCES 


























A BUCKINGHAM SUITE INSTALLATION 


ey a o/d™~ 


Beautiful wall and window treatments and 
other fine appointments of impressive 
private offices find fitting supplement in 
the superior design of Leopold Desks. 




















Lop old~ 


esks 
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Chas. H. McGill Heads Farnham Company. 





ny « stati { { mpany Mi - 
Minn., is now headed by Charles H. McGill, presi 
é Prod H ; 
J 
< reside } es 
\ R \ Ss 1 l 
S \\ I mA 
5 te 
/ 
i i! | 
~ \. 
( { ‘~ 
’ 
Z r 
ry me i < 
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T 
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G ind spe <>, 
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SUNRUCO 
De Luxe 











coe" | Ogsice Men Appreciate 


aa eas Mr. Me! Sunruco Chair Cushions 
( ke ( 
Abe office workers and 
veste! | r ( ds Cor t on hard-bottom chairs. 
i Sunruco sponge rubber 
MeGi ( rt ! these desk men. Then 
es, sucl , | file tch tl ther in the same oftces 


j are not only com- 
Be Made in January ire good to look at. They 
: ie vith beautiful velour 


Bok Awards to 


fiat t \ ertis f \ c.f " 
elt (green, brown), or 
I cordovan). They pre- 
imples around to the 
mean, ome back witha sheaf 
) 1) ere are sizes for arm, 

gnt a ste ographer chairs. 
erve ire ef ' , & 

) eae oie Send the coupon today for 
PP LRG © ES dealer prices and discounts 


Kendall ctr of "Advertsing The Sun 
Cniversity of Southern Califor TT Rubber Company 


( Pea 
ow : ; ; ponge Rubber Idea in the 
eV ! lartore 1 ; ecially Field 
( Da t | 
Barberten, Ohio, U. S. A. 
ken om wo oo eS ecosimi chai 
THE SUN RUBBER CO. 
Bu . Barberton, Ohio 
Wit t f please send us descriptive lit- 
counts on Sunruco Chair 
( \ I 
Corrine & Heachard Ltd Nea |p AME ceccec erect erence ete eeneeeeeeeneeeeeteeeeseeaes 
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A Few Points of 


Construction 


Heavy steel angle reinforcements 
Outer steel body 

Fireproof insulation 

Inner steel body 

Insulated tongue and grooves 


Start the 
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OFFICE EQUIPMENT 
DEALERS 


The New Complete Line of fifteen 
of “SECURITY” Steel Office Safes consisting 
) of Underwriters’ A and B Label models, 
“SECURITY” Standard Office Safes, and 
} small sized Keystone Safes, is now ready 
to protect the valuable records of the busi- 

a nesses located in your territory. 








Write our Sales Department for complete 
information and prices on this new line of 
“SECURITY” Steel Office Safes, and place | 
yourself in a position to obtain your share of | 
this profitable business. 





ments 
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AMSON 


OFFICE AND DIRECTORS’ TABLES 








Compare the drawers 


Compare a Samson Table with another 
and note the drawers 


In the Samson Table, drawers are dove- 
tailed, back and front. Bottoms are of 
three-ply wood, framed in. Hard wood is 
used, finished inside to make a neat ap- 
pearance 


| 


Drawers work smoothly, even and easily 
because they fit properly, and are correctly 
supported 


Samson drawers will not tip down when 
extended, regardless of the weight 


All the way through are features like these 
No wonder Samsori l ables lead Would 
you like more complete information? a 
line on your letterhead brings it 


MUTSCHLER BROTHERS CO. 


501 Madison Street 


NAPPANEE, INDIANA 


ahi i) 5 


4 
>> 


' 
a — ah 


a | 
—) 
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executed locally in cities of 100,000 population or less; a 


f 


prize of $2,000 for the advertising research most 
ous for bringing about economy or precluding waste; four 
prizes of $1,000 each for the advertisements most effective 
in the use of text, in the use of pictorial illustra 


combination of text and illustration, and 1n the use of typ 


graphy, respectively 


In addition a gold medal will be awarded to the ial 
1 organization deemed by the jury of awards t merit 
recognition for distinguished contemporary services to 


advertising 
Postal Program for Congress. 
4 demand for the revision of existing postal rate was 


led in December with the Congressional } 


mittee on postal rates, the Postmaster Genera ind the 
Director of the Budget, by John W. O'Leary, pre nt of 
the Chamber ot Commerce of the United States 
Che Chamber of Commerce of the United States,” says 
Mr. O'Leary. “beheves that detinite action should } 
on postal rates in the present session of Congr 
perience has proven the present rates in Many r¢ t 
he uneconomic and unsatistactory The nationa e1 
ilready pointed out that the increased rat re get 
erally too high and that their correctness 
eae the publi interes 
de ontirmati est ( lus 
‘ cts as to the effecte existing 1 
cp of the postal se e col ttee 
cl ! The tar reaching « icter ¢ the 
t ess to ma t hes ot 1s 
S to the gene ublic we 
‘ s¢ t es < ess 7 S 
iF a iJ ‘ Ss] ( | I & é 
R R e postal sé IS 
n . 1 t t sta es shou 
. scibk , ; ts Ws 
tng , 1 oe , » tr offas ¢ 
. se to | stal « ees, | ( ‘ 
‘ e had a ‘ ttect 
‘ ‘ 
t s s ( +e 


ecerve rot 1 ny nec 
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1 
¢ 
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The New Oversize Autopoint 
Popular Price—*12° 


Here, we claim, is the fastest moving 
pencil on the market. Unlike any other in 
appearance. [he concealed eraser, ball clip 
have proved a sales appeal that put it at 
the top of the list. 


’ HEN you make a sale on Autopoint, you are sure cf net profit 
j . ' { - - 
Dealers favor Autopoint because it comes back less often for repairs 


than any other make... no difficulties of adjusting it 


Aut point is made of Bakelite, the feather-light composition, perfectly 


balanced. It comes in beautiful red or black finish. There are no screw 


ads to break . . . Autopoint uses a “ one-moving part” mechanism which 

inates a'l difhculties of adjusting, minimizes repairs 

he pencils come mounted on an attractive counter easel that keeps y: 
in order and at the same time brings sales. Another sales help is in 

form of window cards. Put a couple on display Note the immediate re 

Give your Autopoint card a prominent counter position. See how 

ly fast they 


ngly move. 


Ask for price list and description of our complete line 





“The 


Better Pencil” 


USE THIS TO -)RDER 
AUTOPOINT COMPANY 


4619 Ravenswood Avenue, Chicago, III. 


DI... 1 | dozen red Autopoint pencils at $12 per dozen less 
t ise send z — 
dozen black Autopoint pencils \ the usual discount 
, 
\ddres 
City State 












cAutopoint’s 4 
exclusive features 
[, Cannot “jam” 


protected by 
patents. 


2. Bakelite barrel—onyx-like, 


light-weight material. 


2. But one simple moving part. 

a oe y 
| Nothing complicated to go 
wrong. No repairs, no bother. 
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Desk No. 1645-TW 
Single Pedestal 
Typewriter 





Table Ne. 1660-TD 
60-inch Table 





Counter-height File 
No. 903-VL 













60-inch Roll Tap 


> 


Double Deer Storage 
Cabinet No, 25-S$C 





Desk No. 1660:F | 
60-inch Flat Top 






POE ee ae 
. 


7 wm PDS LAR Ms Sreress . - ~ 
TERETE R= 5 ~~ > 


























4-Drawer . 7 
Letter-File GF Allsteel : 
Ne. J04-V7. Shelving 
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THE COMPLETE LINE OF OFFICE EQUIPMENT 


There’s good reason 
why business is good 


for Allsteel dealers 


N the matter of completeness, the GF Allsteel 
line meets every requirement. You never 
need resort to fill-ins. 
In the matter of quality, GF meets the most 
rigid standards. You can always be proud of it. 


And in the matter of merchandising help—help for 
you in selling steel office equipment—GF leads the 
field beyond all question. 


Compelling national advertising in color —con- 
tinuous forceful campaigns in a big list of publi- 
cations—a wonderful assortment of striking 
mailing pieces directed to your own prospective 
customers—a complete series of window dis- 
plays - - - With such selling assistance provided 
free by the General Fireproofing Company, 
is it any wonder that business is good for 
Allsteel dealers? 

If the GF Allsteel line is not already handled 
in your territory, write today for our interesting 
dealer proposition. 


THE GENERAL FIREPROOFING CO. 
Youngstown, Ohio 


Export Department: 438 Broadway, New York City 
Cable Address: *‘Genfire—New York" + Canadian Plant: Toronto, Ontario 








~ 


at/, 








- 





Part of a large installation of Allsteel Desks in the 
Salesmen’s Department, Alex McMillan Co., Knox- 
ville, Tenn. Sold by Gaut-Ogden Co., Knoxville, Tenn 
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(Reproduction of page advertisement in THE SATURDAY EVENING POST, January, 8, 1927 











. 


© 1927, Nat! 











‘My Stationer’ 


“My doctor” or “my lawyer” flashes into your 
mind when certain advice is needed. “My 
stationer” can also mean much to you as a quick, 
dependable source of good counsel and service. 


Are you missing the help your stationer can give? 


NCE UPON A TIME, 
many of us thought of the stationer as 
merely a shopkeeper who sold pens 
and pencils, writing paper, and books 
to hold records. 

The modern stationer still sells 
those items. But his interest and ser- 
vice extend much further than the 
mere selling. 

Because many business men discuss 
with him their needs in the keeping of 
up-to-date records, his viewpoint is 
not limited to a single line of business. 
In the course of a year, he helps to 
solve many problems, in many fields. 
And, because of that, he may be 
qualified to help solve yours. 

Let's be specific. 

Can you tell right now, how much 
your business is ahead or behind last 
year — what accounts are past due, or 
inactive—what salesmen are gaining 
— what stock turnover you are getting? 
Your stationer can help you to get these 
facts. He can also help you to save 
money by furnishing you with time- 
saving records, right out of stock, at 
a price far below the cost of expen- 


NATIONAI 


CHICAGO 
618 W. lackson Blvd 


PHILADELPHIA 
1001 Market Sr. 


ational 


BLANK BOOK COMPANY : ror Riverside 


sive specially ruled and printed forms. 

In business, in professional life, in 
school, or personal activities—every- 
where that records can save wasted 
energy and control action—your 
stationer can serve you. 

The stationer who sells National 
Loose Leaf and Bound Books is es- 
pecially well qualified to be your 
valued business counsellor. You will 
find him alert, well posted, and thor- 
oughly practical. 

His line includes unique, exclusive 
and convenient features: the Aladdin 
Keyless Ledgers, which expand and 
lock in a jiffy—and without a key; 
steel hinged post binders and ring 
books; ball-bearing ring mechanisms; 
planned business forms on Hammer- 
mill Paper; improved loose leaf devices 
and bound books to meet every record- 
keeping need. 

You will profit, in improved equip- 
ment and better service, by making the 
National Stationer your stationer. He 
is located near you. If you don’t know 
his name, write us and we will put you 
in touch with him. 


: HOLYOKE, MASS 


NEW YORK BOST 


52 Duane St. 70 Franklin Sr 


Loose Leaf 
and Bound Books 


Control Business Activities 


Sania 





B. B. Co. 





NATIONAL | 





Write for our Plan to Help the Stationer- TURN SERVICE INTO SALES 


fee 
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1 foreign wel g 
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e cent rate on private mailing « 


en eighty pe 


tr existence 
Rates for Public Interest and Welfare. A Great 
tne SCCOIlI lass the commiuttec nds that Or threes 


P 
ncluding free 


1 fraternal publ! 


ce" Railway System 


et ee eee One of the largest Rail- 
us and freight transportation, i way General Office 
Buildings was to be 

furnished complete. 

Engineers and purchas- 

ing agents studied for 

weeks and then sub- 

ordinated price to ser- 

vice and selected John- 

son Chairs for complete 

equipment. The Santa 

Fe Building at Topeka 

is a monument to rail- 

way efficiency. Eas- 


E-Seat Chairs for all 


executives. 


-. 


Apply Business Principles to Pos 


JOHNSON CHAIR CoO. 


CHICAGO 


FACTORY AND SHOW ROOMS 


4401 WEST NORTH AVENUE 
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manager, mail, baggage & express traffic, Illinois Centra 


System, Chicago, Ill.); Henry S. Lyons (secretary and d 
rector, New England Fuel & Transportation Company 
Boston 9, Mass.); S. C. Mead (secretary, The M« ints 
Association of New York, New York City R. J ney 
(vice president, Montgomery Ward & Company, ' ig 
wnt ‘ (publisher, Northfield News ort 


Ill.); Herman Roe 

held, Minn.); Sylvester L. Weaver (president 
Henry Manufacturing Co., Los Angeles, Calif 
the work to be accon p 


In an analysis of 
present short session of Congress, The Natio 
makes this comment on the postal situatior 
° | 


“Minor rate reductions possible; whole prog 
general reductions of the present high ‘tempor 


have i he owe] second, third and fourth class matter very doubt! 
‘Chances of general reductions are considera 


than last year, and force behind reductions 


a clamp without enuf Recs ad ; 

oO oO : ganized—referring to publishers, direct mail lvertisers 
power iS a nuisance and mail order houses [he postal deficit rema 
objec to reducing rates, however, despite ar: 


hprection 


that the postal service should not be considered 
sition of ‘paying for itself within itself... Th 
restrict the supplying by the Governm: 
stamped el velopes has little chance ot passing 


Officers of Society of Sales Executives 


Socret ~ 


Che annual cunference of The American 
Executives, held at White Sulphur Springs, Va 
following officers: H. W. Prentiss, Jr. (vice-p 

eneral sales manager, linoleum division, Armst or 
Company, Lancaster, Penna.), chairman; Frank H 
(sales director, Becton, Dickinson & Company, | 
N. J.), secretary; F. E. Van Buskirk (vice 
Smith & Corona Typewriters Inc., Syracuse, 
urer. C. H. Rohrbach was re-elected ex 


to the executive com: 





Iwo were elected 
Haggerty (president, National Gypsum ( 
Sant 


Acco Clamps give satisfaction because 
N. \ ) and F M Payne (vice-presia¢ 


the gripping power increases with the 


Cy 


load when it is needed. sales, White Sewing Machine Company, 
their action is smooth and noiseless. New Dalton Agent at Yakima. 
they are attractive to the eye and a C. M. Kuykendall has been selected 
er! salesmet! ) the alto: cise { 
pleasure to use. - f the Da A ding M a 
ead tiie iwencv Cove;rineg t Yakin 
, tory, e ot the important districts 
Only three sizes to REE he Oe ini EE aA 
meet all requirements a ate aia Mr. K — 
ile in ul d r the dire tio! Wart H 


Keep Acco Clamps on °\..)..0se0 
display—they posi- «(°° ""™ 
t i ve ] y se | | on ss I g h t wf 4 pao, Soaring contre America 


Smith & Corona Typewriters In 
See page 14 of our Cata- Ame tates. H Cuba a 
log or send for circular Yor! 1 later visited trade 
On his way back to t oF d Sta M 
il " umber of e We India 


American Clip Company ake in a number of the | 
L.1.C., New York, N. Y., U.S.A. ‘maica, Haiti, Santa Do 


CANADA EUROPE J. A. Head anes pusaneare Business. 
Canadian Clip Co., Acco Company, Ltd , \ H lh é 
454 King St. W., Toronto 19 Whitefriars St., London, E.C. 4 James Cal as Orga l 
ARGENTINA ness at Birmingham, Ala witl 
Fred Berg & Co., 77 San Martin, Buenos Aires Ole en pire building He was manager at B 
brary Bureau prior t its « solid 
The business is known as James A 
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FOR SMOOTHER OFFICE OPERATION 
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FILES 
DESKS 
TABLES 
SAFES 
SHELVING 
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Business W ants Steel Desks! 


O doubt about it—Business wants Steel Desks! As fast as 

the news spreads that really fine steel desks can be pur- 
chased at prices comparable with wood desks, new prospects 
appear on the steel desk horizon. 
Van Dorn crafismen have succeeded in exciting a DEMAND—a 
wholehearted DESIRE for steel desks. How? By blending 
beauty, strength, durability, and serviceability at moderate cost, 
Any style for any service—-any color for any purpose — the 
market’s yours when you start selling the complete line of 
Van Dorn Steel Desks and Tables. 


The line is ready—the market is ready—are YOU ready to sieze 
the opportunity of increasing your sales with the increasing 
demand? 
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Style 4159 
Typewriter 
Stand 


nasi 


Style 4150 
Roll Top Desk 


—h 


4 
~~ oe 

. ‘ 
u 


Style 4158 
Drop Head 
Single Pedes- 
tal Type- 
writer Desk 


cr 
« 
oo 


Style 4154 
Double Faced 
Flat Top Desk 


Style 4163 
Off e Table 
There are 
three sizes of 
off e tables 


Facts—every detail you ought to know about the line—will be obtainable 
forwarded immediately upon receipt of your request for 
information. Write today—-NOW! 
The Van Dorn Iron Works Company 
Main Office and Factory, Cleveland, Ohio 
Branches New York—Chicago—Boston—Pittsburgh— Washington —Cleveland 
Agencies in All Principal Cities for Prompt Ser vice 
STORAGE 
CUPBOARDS 
WARDROBES 
SPECIAL 
EQUIPMENT 
LOCKERS 









MASTERCRAFTSMANSHIP 
IN STEEL 
Since 1872 
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AN IMPORTANT 
ANNOUNCEMENT 


Che Journal of Commerce 
America’s Leading Daily Business Newspaper 





The Journal of Commerce will inaugurate on January Ist, a new 
department, devoting, once a week, considerable space to articles 
written by successful and prominent business executives, dealing 
with some phase of business administration. 


In conjunction with these articles The Journal of Commerce will 
also publish news of developments in the office appliance and 
equipment industry, such as will interest the ultimate consumer. 


New devices, newly found applications; in short, the progress made 
along these lines will be given deserved publicity by The Journal 
of Commerce on this new management page. 


The manufacturers of this industry are invited to keep 
The Journal of Commerce informed accordingly. 


This department will be under the management of E. R. Singer, 
the former publisher of the Office Equipment Catalog. 


Che IJnurual of Commerce 


32 Broadway New York 
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Offices—Ancient and Modern. 


Reprinted from Transatlantic Trade, 

merce in London, Inc. Some of the View 

points Presented May Refresh the Minds of 
Readers in the United States. 


Q S S \ ‘ 
¢ | inconil i ( 
I w neay 4 | 
r al 1 T 
She r es 
derot \ 
en 
‘ { 
cerere ¢ 
‘ } 
I H . 
Ar | ( 
ent? il 
‘ nal! { ; 
larra Ma ( 
has er ; 
He | 
ds re 
ty? 
etwe 
#01 
«if | 
S t} ey 
har , 
; d Mr 
\ | 
} ‘ 
( i 
Furniture Has Radically 


Changed 


Pub- 
lished by the American Chamber of Com- 
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“Just what we needed 
yesterday for Mr. Smith 
—we couldn't give him 
the combination he 
wanted.” 

How often this remark is 
made to our representatives 
and how invariably it means 


a new booster for file fitting 
trays. 
Don’t send Mr. Smith 


across the street. It’s your 
chance to make a new friend. 


You save him money. 

You combine his 3x5 and 
5x8-——-ne waste space as with 
other methods and yet plenty 
of room for expansion. 


No separate awkward 
units. 


You make his records avail- 
able for desk reference. 


You satisfy every card 
filing requirement and with 
» the cash investment. 


Wagemaker Co. 


Filing Supplies Office Furniture 


Grand Rapids, Mich. 


Patented: 
Nov. 14 1922 
No (435351 
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The sagacious fountain pen 
merchant has discovered that 
it is very much to his advan- 
tage to sell a pen that needs no 
repairs, or if ever needed, cost 
the consumer nothing. By 
that procedure he puts him- 
self conspicuously high in the 
confidence of his trade, makes 
a fine profit on every sale, and 
a lasting, friend for his store 
in the same operation. Be- 
cause the Lifetime pen is 
built so that it will truly S1ve 
hard service for a lifetime, it 
is unconditionally Suaranteed. 


SMRALTERS 


PENS: PENCILS: SKR 


W.A. SeEASTER F Salad ren : = amet IOWA 
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— brought much new cash to dealers 
SES r, ly =>), ‘ P , ‘ 
Maen ENS One of the outstandin}, money-earnin?, achievements 
Ox (ADVAN E 
Ce SHY, ©) Ee RH a of the day has been shared by a well-chosen y,rou 
Neg m9)’ cw +} : ‘ 
ome = As of (US ’ ‘ ‘? ’ 
Sin TPN~ of dealers who enthusiastically push Lifetime® sales. 
x “N= @))\b, 
$8 Na WOE 7 
eS yoy Since that remarkable writin’ instrument has 
iy tremendously increased the consumption of fountain 
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pens everywhere, the net cash gain to these dealers, 


‘ 
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new money if you please, has been substantial. The 
enviable reputation which the Lifetime pen now 
owns is a very tangible asset in every store 
where Sheaffer products are sold. The right kind 


of dealers may still find easy access to this sroup. 





beth Pp “Lifetime pen in green or black, $8.75, Ladies’, $7.50—pencil, $4.25 
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To theMan_ 
WHO KNOWSVALUES  / | 











‘$s a 
’ 
Xo y 
; ; , , J 
I. should be an easy Myrtle A 
H convert. One look satisfies “> ‘eo 
m) his desire tor quality —a AS 
. _ wee = 








glance at the price tag convinces him 





of value. 


Myrile starts the new vear with the 
finest line it has ever produced. Bet- 
ter finished, sturdier, an improved all- 
metal drawer locking device, solid 
brass pulls, and other refinements that 
can be featured. With all these bet- | MYRTLE DEsKs | 
terments, ever mounting production 


has enabled us to reduce prices. | i 
L~ | 
/ ae | 


Myrtle Desk Company wt cons 
HIGH POINT, N. C. 


New York Representative J. WALLACE, Pier 21, East River 





The 1600 Series 
Quartered Oak 
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No. 1660-D 
The Twosome 
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Distinct Types of Adding Machines. 
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COOK’S FILE SIGNALS 


in new ‘‘20 packets”’ 
Speed Signal Sales 


\t Z package of Cook’s File Signals 
20 ( ‘20 packets” give you a popu- 
lar unit of sale a ive your clerks’ time—No more 
ls—no more broken packages 

100—S Ps rns ll now adopt signals to 


ng the twelve “Duco” en- 


Popularize File Signals with 
New Display Assortment 


You will like this 
cabinet—It is de- 
signed to conserve 
space im your 
store. It sells for 
you and it carries 
your stock yet it 


takes up a space 


of only 4%xl6% 
inches on your 
counter. Attrac- 


tively lithograph- 
ed in three colors 


on metal. 





FRONT 
41 SALES MAKING 


VIEW 
DISPLAY 


There are separ- 
ate compartments 
in the back for 
“20 packets” and 
packages of 100— 
and for each col- 
or — Display it — 
The result is 
bound to be More 
Sales, Faster — 
This cabinet is 
paid for by us, 





lor you, 


REAR VIEW 


A CONVENIENT AND ORDERLY STOCK 
CONTAINER 


This Cabinet Given to You 

lispla Assortment No. 660 

| “20 packets” and 

ted colors the quanti- 

general demand—Remem- 

are the original patented 

ve known for over 10 

list and our special offer. 


ybhe » oF direct 


Free goods if you order promptly 


THE H. C. COOK CO., Ansonia, Conn. 
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No. 104 


Let Us Show 
You How To 
Make More 
Profits On 


Cuspidor Sales 
in 1927 





No. 108 


nie 
Ce IRELAND ad 
MAT THEWS-MEG.CO 
DETROIT ~ 


1500 Beard Avenue 


SALES REPRESENTATIVES 


THE ASSOCIATED STATIONERS’ SUPPLY CO., Chicago, Ill. 
ERNEST WALLACE 444 Market St., San Francisco, Calif 
PHIL. F. WEBSTER P. O. Box 873, San Antonio, Texas 
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Even the office boy- or girl leads a transforr X1st 
ence Dirt and dust are banished All moder ince ma- 
chines are clean and easy to handle. The sta: g ma 
chines now in use eliminate all stamp-licking the 
postal franking machine economises time. Though t Id 
style wet copy impression books are still used occa ill 


as a safeguard, for the most part letters ar 
carbon paper. Many firms print the carbor 
replies on the back of their letters received a 
filing room 

Efficiency exhibitions are held in Lond 
frequently in the principal provincial cities 
1s are organised by the Office A 
ciation, and anvone interested I improving 
carrying on business will there find exper 


examine e‘r difficulties and prescribe a ret 


Burglar Proof Chest Safeguards Retailers Cash. 


December 12, burglars operated in the s 
lFeltman & Curme, 118 South State Stree 
and ransacked the stock for plunder Large 
silk stockings were taker Several of the burelas 
the store at closing time Saturday night ar 
tellows They operated ibout six hours 
effort to reach the cash receipts of the Satur fe 
which were large, on account the cor re, ( 

[he store records and ( ish were cont 
proof safe, within which was a round door 
chest The door of the sate vas torced 
ind the Chicago police noted tor the rst 
in explosion was caused by means of a flash lig 
Various expedients were used bv the burglar 
‘ he chest a? Y : ‘ , 

x t ‘ ‘ Phe ] 
‘ 
\\ st é i i < 
< ‘ ex] t \ T t é { 
< w H il M ~ . ( | 
sul < Sate \ite ty ( 
( ( ml! the 5 ‘ 
' ‘ j 
S ght 
Sheaffer Office at Chicago Expands 
The V \. Sheaffer Pen ( panv has t 
r s Chic igo | r R 
IR } s beet dd the ie Te 
St space which |} es é 
rf t f M Ss I 
tf Sheafte pr rc l I 

users seeking servic: n their tount 
cils Vhe executive and clerical staff 
comfortable working quarters 1 er the 

Rkoon 504 faces the els tors and wind 
pens, pencils and “Skrip” are visibl 


December Visitors at Mimeograph Headquarters. 


Several local distributors for the A. B. D 
sited Mimeograph headquarters at Chicagé 
hes luded: J. E. Trevor Thomas f M 


Company, Shanghai, China; Ivan Allen 
Marshall Company, Atlanta, Ga.; H. E 
Nebraska Typewriter Exchange, Lincoln, Nel 
Tierney, manager of the Mimeograph department, Hen: 


E. Wedelstaedt Company, St. Paul, Minn.; W. Neill St 


rt, of the Stewart Office Supply Company, Dallas 
and president of the National Association of St 


Office Outlitters and Manufacturers 















Counterheight 
Steel Files save 
office costs 


HOW your customers how to make the 
most of floor space and keep their as 
records where they use them. ‘ 


J ‘“‘Y and E” Counter Height Steel Files are 
file and counter in one. Sections for cor- 
respondence cards, cash drawers, storage 
ledgers, etc. | 
Double steel walls (asbestos-lined) protect their : 
contents from fire. Drawers equipped with auto- 


matic latches. One-piece linoleum top if desired. 
Write for descriptive literature. 
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\VAWMAN «x FRBE MFG.(0. 


155 Jay St.. Rochester, N. Y.; In Canada: The Office Specialty Mfg. Co., Ltd., Newmarket, Ont. 
EXPORT DEPT. 368 BROADWAY, NEW YORK CITY CABLE ADDRESS **YAWMANERBE” NEW YORK 
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YESTERDAY 


What happened 
in your business 
yesterday? 





























You no longer need 
to wait a month to get the answer 


NTERESTING, aren’t they 
monthly statements that picture the 
details of your business before your eyes ¢ 


those and payable, compare with yesterday 


last month—a year ago. And it shows 


you at a glance just how much work 


because you gov- — each dollar is doing. 

ern the facts that 

they contain. are 
Yet think how much more valuable _ their fingers on the pulse of their busi- 

daily statements would be— placed right 


on your desk each morning at nine 


And invaluable, too 


your decisions by \n increasing number of executives 


adopting this method keeping 


ness. Because they know each day what 


is taking place, they are able to grasp 


o'clock sharp. Statements full of fresh 


today’s opportunities today and avoid 
In this way, 


facts—vital statistics. Statements that sudden financial pitfalls. 
give you at a glance the important de- — with a small investment, they are able 
tails of your condition—including yes- to save their companies thousands of 


terday. 

Now you can keep this closer contact 
adding a 
The right 


with your business without 
single name to the payroll. 
type of accounting equipment tells you, 
how much you owe and how 
It tells you how 


receivable 


each day, 
much is owed you. 


sales, shipments, accounts 


M O FOR YO 


ELLIOTT- 
342 Madison Avenue, 








dollars each year. 

Just how this equipment can supple- 
accounting system 
If you wish, one 


ment your present 
is an interesting story. 
of our representatives will explain it to 
detail. Ask your 
phone or write us. Elliott-Fisher Com- 


342 Madison Avenue, New York. 


you in secretary to 


pany, 


FISHER COMPANY 
New York City 


Gentlemen: 


(1) Please send me a copy of your booklet, “|! 


1) Please have a representative familiar with my line 
of business phone for an appointment with me 
Name 
Elliott - Fisher  c.. 
AUTOMATIC ELECTRIC ie aeoesends ae 
JUST WRITE — Elliott - Fisher does the Rest — JUST RIGHT 
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Salmagundi 





Fifteen Years Ago. 


Random Items Noted Here and There in 
Reviewing the Pages of Office Appliances 
for January, 1912 





Reliable 
are il sling Merchandise 


vood dealers take pride 
lewood Desks because 
they are reliable. They are the 
: | kind otf desks one man recom- 
O ds to another, on the basis 
it triendship and of doing a 
Locking Forward in 1857 : 

prtng d tu Mealers sell them 
i ek ie on the same basis—honest value 
/ Soy septal ap ae cs with no bad after effects. 
a , Nothing fancy, just reliable 
merchandise, a bread and but- 
Ps: ~ 5 iad tk ok a ter line designed for the aver- 
+ Mite Aiea Whi eve business man who demands 
the most value for his money. 

Englewood Desk Company 


58th Street and Lowe Avenue 


Se ee ee eee CHICAGO, ILL. 
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Crown Made Means Quality Made 
Typewriter Ribbons and Carbon 
Papers. 


Our trade mark stands for good 
service intelligently rendered by all 
who sell our products. 


We desire only high grade and re- 
sponsible stationer, office supply and 
individual distributor connections. 
Our dealers and distributors may 
have exclusive representation in 
their respective cities and terri- 
tories. 


If you are not now selling CROWN 
PRODUCTS, you should write for 
full particulars as to the profit 
making possibilities of this line. 


Let us have your inquiries. 


CROWN 


RIBBON & CARBON MFG. CO. 


Rochester, N. Y. 
U. S. A. 
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Technical Information on the Rubber Band. 
Science published the following paragrap! bout 

elasticity of rubber bands, which may be 

customer opines that modern rubber bands | 
“Why does a rubber band stretch, and 

when it does? That is the question that Dr. Pa 

of the University of Amsterdam, asked himsel! 

inswered at the meeting of the Association ot ( 

of Science and Physicians meeting at Dusseld 

puzzling thing about the stretching of a rub 

how it can stretch so much, even twelve times its original 


1 


length, without breaking, when the molecules 

it is made must be so widely separated Dr 

the X-ray spectograph, an apparatus by wh 

sible to take photographs which showed the actua rang 
ment of the molecules and the distances 

Ordinarily, the X-ray spectograph works 

stances that are in the form of crystals Ry 
crystalline, but amorphous However, Dr. Kat 
and found that when the rubber its stretched 
just as if it were crystalline, and returns t 
form when collapsed. So far, he has been wu 


why this should occur.” 


Diana, the Typing Cat. 


Otto Munzer, of the mechanical department of 1 \ 
ing & Calculating Machine Exchange, Chicago, III 
cat which nds typewriters accessor > 
touches a key with a paw and then hastens 

sing tvpebar with her teetl It's a great 

] ] } 


ylavful feline, and ()tto has |] pes that she 


alphabet and the Arabic notation in due 


keyboard work is rather errat: at present 
ment is looked for Diana is studious, nec 
rdinary cat would enjoy playing witl 
s fe i h S 
i we Ca 
— M Mut er nas I 
~ w ( tla ne \l at 1 x ¢ { 
F a thre 2 é 
te Ik i¢ ¢ i t Is. ¢ 
s} | wi t 
p s which are s« il 
1 el dep ( £ x 


The Wisconsin General Hospital at M 


rthopedic department whicl ares for 
Chey ome and gO as the hospital staff re« 
ditions which cripple then One of the 
discovered two ancient typewriters, and 
started a weekly newspaper That enterp 
an institution in the hospital, and as one editor 
is ailment—another steps 
These weeklies have a limited circulatior 

punches his mill tor as many carbon copies as he 
and starts the “edition” circulating at ten 
It's great fun for the youngsters, helps 
long days, and may innoculate some 
\ t é newspaper 


All Conveniences for Pick ’n’ Hunters. 


“Rig,” in Pillar to Post, Chicago Ever 
pewriter man called today to tell us the real 1 
the cute little doors opening dowt ward 
new s i seems 
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OUR CUSTOMER buys his bands by the pound... . He uses 

them by the piece... He’s directly interested in getting a maxi- 
mum number of bands to his pound... It’s to your direct interest 
to see that he does ... 


Made of 95% selected rubber, 5% sulphur and decades of manu- 
facturing experience, Hodgman Tested Rubber Bands assure you 
and your customer the maximum count per pound . .. Hodgman 
Bands harbor no adulterants, no spurious ingredients to “load” bands 
and reduce counts... They conform strictly to the formula named 
.and each pound is graced with an extra quantity to certify that 
it registers over, not under, the pointer on the scales ... Then the 
cartons are sealed . ..So your customer's confident he is getting just 
what he has paid for ... And you are confident that he'll be back 
for more... 
It's a happy cycle, sure enough. The only missing link is a coupon, 
which, filled out or in (as you choose) will bring prices, samples 
— and no obligation. 


A 


FOR-Ty sev-en ! 


=> . ep Ft 
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Ho dgman JisBands 
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Full Count- Full Wei¢ght- 
Full Profits for Bout 


Hodgman Rubber Company , FRAMINGHAM, MASS. 





Send latest prices on Hodgman Live Rubber Bands! 
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very Home or Office 
a Prospect for 





Bookcases 


Every home or office accumulates quantities of 
books either by direct purchase, as gifts 
otherwise. 


lookeases are needed. 

In the Mace, line ot Bookcases, there 1s a stvle 
to match the character of a dignified and richly 
turnished director's room, the plain efficiency of 
the modern office, or the quiet surrounding 
the tamily fireside. The range of woods, bot 


ai 
imitation and genuine, are in keeping with a: 

surroundings from the most costly to the mors 
simple and less expensive. 


he Macey line of Bookeases is a suitable line for 
any dealer. If vou have not thoroughly examined 
the possibilities in Bookcases, your inquiry is 
Invited. 


The Macey Company 
Grand Rapids 





























He Made the Sale. 


\ 


Wabash Folder Describes New Packing. 


“G-W 1927 Prosperity Drive.” 


Mimeograph Opens at Boston and Indianapolis 
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An Exclusive 
Proposition on 
the Wanted Kind 
of Carbon Paper 


STENOGRAPHER: |! 


lingers 


want a carbon paper 
that won't curl and 
ake clean, sharp copies. 


E MANAGER: | want a carbon paper 
easonal that will meet all the 
and that 


Lilia c 


OFFIC 


ti 
rr cy 


C DTrice 


is durable 


t+ 
MALICE 


yon that’s 


DEALER: | 2 Carl 
WANTED 


paper 


All three want— 


GRAND PRIZE 
CARBON PAPER 


WE WANT, established, reputable 
lealer int a carbon that will sell steadily 
4 
We give you exclusive territorial rights. 


W Cc allow 
We prepay all freight 


YOu a big discount. 


We send samples to vour list of prospective 
customers entirely without cost to you. 


We co-operate in EVERY WAY to make your 


store the Carbon Paper Headquarters for 
your city or town 
Write today for complete informa- 
tion on our Money- Making Sales 
Plan--it means PROFITS for you! 





Manufacturers of Carbon Paper 
since 1902 


Pacific Carbon & 
Ribbon Mfg. Co. 


J. Francis O’Connor, President 


1451 Harrison St. San Francisco, Calif. 
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No. 5469 AW— 


—a correct posture chair 


To Triple in 1927 


We shall manufacture three times as many ot 
our correct posture—com/fort—chairs this year as we 
did last. The selling records of this new type of 
seating unit—exclusive with us—indicate that we 
shall need to make this many more. 


lhe rapid and continuous increase in the sale of 


correct posture chairs is attributable to three facts 


the merit of the chairs, the fact that additional 
dealers have recognized this merit and added the 
hairs to their stocks, the fact that established 


lealers have recognized more completely the sell 


ng possibilities of the chairs and made them known 
to more people. 
To dealers located in cities where we 


are not 


represented—we shall be glad to tell—or have other 
tell—the 
kable 


that 


features of the chair result 


salability. 


dle ale Ts 


remat 






P DERBY & Co. INC. 


Chairmakers for83_ years 
GARDNER, MASS. 


217 West 35th Street, New York City 
199 Friend Street, Boston 
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Faber Has Handsome New Office in Chicago. 

E. A. Mayer, district manager at Chicago for the House 
of Eberhard Faber, has realized a vision which has been 
The 


district ofhce 


dancing before his eyes several years. 





has been moved from Suite 1400, Republic building, to 
Suite 1410-12 in the same building. The former quarters 
were not convenient in arrangement, and as the windows 


opened on the West, the executive office and display room 
were uncomfortably hot in summer. The new suite faces 


North, and enjoys excellent illumination without suffering 


from the ardent rays of the afternoon sun. The s e oO 
cupied has the same area as that formerly used it its 
arrangement permits of a more effective placing util 
ties. Entry is through the office occupied by M1: layer 


and his staff 


The display room is adjacent, and affords 


for visiting dealers who wish to look over tl 


aber line in seclusion, and without distractior The thre 


valls are lined with shelves on which are placed represent 


ative items of the Faber line of pencils, penholders, erasers 
and rubber bands, pencil sets and specialties. The various 
dealer helps furnished are given place on th elves 
facilitating the selection of advertising display material as 


vell as merchandise. A commodious table in the 


the room facilitates examination of the various it: inde! 


consideration, and opportunity for discussing t riety, 


price range and suitability of the various items to the deal 
er’s own trade. An endless variety of accessories to the 


chirographic art is within easy reach. Here, also, t dealer 


an plan his catalogue pages in case he wis 


the Faber organization for assistance in con £ ita 
logue for his trade. 

E. A. 
ordial 
at the 


forts and 


Mayer, the Chicago district manage: tends a 





invitation to stationers visiting in Chicag t i 
new display room, and avail themselves 

that it outranks 
| 


merchandise displays in the 


conveniences He holds 


1 
pencil 


Invincible Returns to Loop in Chicago. 

E. E. Blankemeyer, Chicago 
incible Metal Furniture Company, has move 
to 137-139 West Lake 


shown at 


representative ft [r 


street [ ntil recently 
1515-17 South W 


Sall street 


In¢ has been 


The new store is at the corner of La 


street, in the heart of the office furniture distr 


tion, it is convenient of access to the new building whi 

are under erection or in project for the Wacker 
In arrangement and location the Inv 

Natural ill 


sides \ 


system provides for the 


onspicuous ination 


windows on two well planned « 
dark winter ¢ 
seen trom two street 


stocks on display can be 


trom | the elevated 
The 

the display of the largest item in the line in a 

ast This nook is decorated, 

All deliveries are made from a ! St 


assing cars on systen 


steel cupboard line is given promi: t g 


wall and a 
focused on it 
rere 8.000 


square feet space are filled 


Mr. BI looks back on the fe : 1s 


1andling the In 


ankemeyer 
vincible line in Chicag 


of pleasure He started in a very sn 


th y th well as the ist 


of the local business, as 
] 


ine, has necessitated four different tions 














To Help You Sell 
More Weis Products 


The story of Weis Pro 


being told to your 
regularly through tl 
The Saturday Eve 
nerica’s greatest 


Che advertisement 


featuring Weis ‘‘( 
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(‘orrs sponden¢ e k 
appear 1n ar 
head complete desc1 
CLEAR INDEX’’ 


ng page. 
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‘“CLEARINDEX”’ is a quicker, 
more accurate system of 
vertical correspondence fil- 
ing—a system that has been 
approved by hundreds of 
prominent business con- 
cerns. It is so arranged 
that all tabs are in plain 
sight—at all times. No 
thumbing thru the file with 
‘“CLEAR INDEX’’ on the job. 
The ‘‘find-by-name’’ and 
‘“file-by-number’’ principle 
employed not only cuts filing 
and finding time in half, but 
practically eliminates inac- 
curacies and losses. Feature 
“CLEAR INDEX’’. It will put 
new life in your supply 
department, especially 
during Transfer Time, 
when time and 
money-Saving 
supplies are in 

demand. 


MAIN INDEX of heavy Gray pre ar th 
eyeletted anchoring tabs at bottor r tal 


fin two 
ered, or of meta 


itions) furnished plan 


is desired This index rema 
current hie permanent f 
the purchaser to buy the finest grade Note that tabe 
are both lettered and numbered Finding 
and filing by r ver—the kest 
all method 
MISCELLANEOUS INDEX in ‘ ather’’ folder styl folder b pla 
division to hold miscellaneous paper This index is also lettered and n bere t 
transfer file at transfer time to serve as an index for the tra rred a f t 
plain or celluloid covered tabs 
NAME FOLDERS of buff manila folder stock, tabbed itions to | 
bility Tabs are wide enough to take all names averaye th e how sta 
file 
NAME FOLDERS hold letters received from and copies of t ent rta 
They may be had in medium, heavy, or extra heavy folder The th 
index guides and miscelianeous folders—vray, red and buff ake it 4 


from the other 














We 








Every Olitice, Large or Small 
Has Use for 


“CLEAR INDEX” points the way to greater supply business, 
for every dealer. It fills a long-felt need in every 
office, large or small. You need not be located in 
a great city in order to do a volume business with it. 
The stores and offices in your neighborhood—every 
last one of them—can employ this time and money- 
saving vertical correspondence filing system to advant- 
age. 

“CLEAR INDEX” meets the insistant demand of modern 
business for Speed, Simplicity and Accuracy in the 
filing and finding of correspondence and papers. It 
is the quickest, most accurate system ever devised, 
and may be installed in any standard letter-sized 
vertical file, at nominal cost to the user, and a fair 
profit to the dealer. 


Study the description on the opposite page. Your 
own keen knowledge of business methods will tell 
you that “CLear INpEx” offers real possibilities to inde- 
pendent dealers. It is a time-tried, sales-building 
system that you can sell with the knowledge that 
legitimate dealers, and legitimate dealers alone, are 
selling it. No competition from factory-owned retail 
branches! No direct selling! <A price that will appeal 
to your trade, and a margin that will be to your liking. 


The method of ordering “CLEAR INDEX” is simple. A 25 
Division “CLEAR INDEX”, consisting of 25 Division Main 
Index No. 95121, 25 Division Miscellaneous Index 
No. 95F21, and 100 No. 8033 Name Folders, will outfit 
a single letter width drawer; a 50 Division will equip 
two drawers; a 75 Division three drawers; etc. Filing 
spaces may be subdivided with state or county or 
special guides, if desired. Main Index tabs may be 
had plain, celluloided, or metal. Miscellaneous Index 
tabs are furnished plain or celluloided. | Name folders 
may be had medium, heavy or extra heavy weight. 
Place your order immediately. 





Have plenty of Weis Pressboard 
guides with celluloid tabs on hand 
at transfer time. A special process 
makes the celluloid a part of the 
pressboard No Pasting. Letter, 
cap, invoice and card sizes. Allstyles. 





Weis Pressboard Guides are also 
available with the famous Weis 
Evyeletless Metal Tab of black or 
green enamel the tab that is riveted 
to the guide. The Weis Metal Tab 
is another quick-selling specialty you 


need 





Your supply stock is not complete 
without a full line of Weis Index 
Cards and File Folders. Huge pro- 
duction enables us to offer them to 
vou at low prices. All styles and 
sizes on hand at factory for rush 
shipments 









































Ric Howto Make More 


fe M in 1927 
‘ We're all interested in_ profits. Without 
them business couldn’t survive. Were yours 
what you expected them to be in 1926? Do 


you want to make them larger during the 
coming year? MHere’s a plan that you can 
follow to good advantage: 


1. Concentrate on a few well-adver- 
tised lines. Do not try to stock every- 
thing made. The more lines you carry 


; ¥ the lower your turnover will be. And 
without quick turnover profits are im- 
possible. 


2. Deal with manufacturers who are 
1 interested in your success; manufac- 

turers who will supply you liberally 

with ‘‘helps’’ to push their goods. 


3. Advertise your store in your local 
newspaper. 


4. Deal with manufacturers who are 
not competing with you through the 
medium of factory owned retail outlets, 
or specialty salesmen. 


5. Make connections with manufac- 
turers who can provide you with quick 
shipments when stocks run low. 


6. Watch the mail for the new 1927 
Weis Catalog of more than 1500 moder- 
ately-priced, quality-made items of office 
equipment and supplies. 


The Weis Manufacturing Co. 
162 Union Street 
Monroe, Michigan 


New York:—A. H. Denny, Inc Chicago Associated Stationers Supply Co 
386 Broadway Franklin Street 
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In Every Desired Size and Ruling 


Sfandara 


Bep 
Columnar Books 


These books are decidedly the biggest and most constant sellers in 
the entire blank book line. They meet the widest range of requirements, 
supplying rulings from two to thirty-six columns and are made in eight 


practical sizes in 150 and 300 page capacities 


Chere is not a business of any kind that does not require the help of 
some style of columnar book hey should be kept before your custom- 
rs at all times. 


Write for our circular B-2 giving full data and showing all rulings 


BOORUM & PEASE COMPANY 


Post Office Box 272, City Hall Station 
NEW YORK 
NEW YORK STORE GENERAL OFFICES 
449 Broadway 84 Hudson Ave. 
Brooklyn 
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Attractive 
Appearance 


Like the well groomed business man, a Colum 
bia cabinet always creates an excellent first 
impression. Its attractive appearance com 
mands the admiration of prospective purchas- 
ers, and goes a long way toward closing the 
sale. 


What explains Columbia appearance? Well 
balanced design and clean-cut lines. All cor 
ners and intersections fully finished. Drawers 
fit snugly. Hardware of highly polished and 
lacquered solid brass. Cardholders and pulls 
affixed from inside, so giving smooth effect. 
Handsome grained finishes reproducing beauty 
of actual wood; or finished in warm, pleasing 
shade of olive green. 


These features unite to give the Columbia its 
winning appearance. The keen executive, care 
ful about the appearance of his office, sees at 
once that the Columbia will harmonize with the 
finest surroundings and richest appointments. 
He will recognize, also, that attractive appear 
ance is backed by- 

But let us continue the story of Columbia su- 
periority in our reply to your request for a cat- 
alog and price list. You are invited to write 
today. 


Columbia Steel Equipment Company 


M. C. Box 2130 
Philadelphia 


Office and Showroom 
1735 Chestnut Street 








A FULL LINE 


Standard Height Cabi- 
nets, Combination Cab- 
inets, Files for cards, 
invoices, checks, docu- 
ments, etc. Counter 
and Desk High Units, 
Wide and Half-Sections 
Short Line Cabinets, 
Storage Cabinets 








COLUMBIA 



























New York Office 


re 1 matter « 
Mr. Reed's ren 


tell the 


Appliance Managers Honor Winners. 
tinued from page 52.) 
en arks laid emphasis Ol passages ll 
Reed. who said that success 1s muc! 
rrals than methods He commented 
irks concerning the good salesman never 
pl he was good because they knev 
who told you how good he 
said he was Empty wagons usually 
cation that the dav had come whet 
ompetitors get together ll 
the winners of the contest, he said 
se winners had not expected a job 
| morning to them, but that they had 
r the job, otherwise they would 1 
He likened the individual to the 
tesimal in size. but the size of the be 
m the possibilities involved he 
s a vital power within and the result 
lent on the size or the quantity at the 
of the spirit whi nimates ‘ 
the contest were proportik ‘ 
winners to succeed He said tl 
tion are rapidly becoming sy! Ss 
owing recognitior the ta : 
necessary to keep corporations alive 
1 growing recognition of the reci{ 
employer and employee. 
ed gratification the had 
ning as guests the winners of the 
He proposed a toast t the le 
nship. He said that it was 1 
and that in his judgment the eftects 
ind far-reaching He said tl 
iffair of its kind ever held i! New 
the fruits of the Office Appliat 
s determination to « rdinate their 
a common move promote and de 
urces of our industry the { f 
enefit of all He said that 
the intense feeling f animosity 
etitors, a meeting of this character 
the question, but experienc: 
r davs are not good strateg 
Trickery and unethical practi 
1 are dving a natural death and 
and co-operatio1 fe referred 
events during recent days 
f the times The association itself 
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What will 
YOU 


recommend ? 


Transfer Time Is Here! Whena 
customer asks for correspondence 
Folders, either on the phone or in 
your store, it is a good rule to 
always show Leatheroid Folders 
even if ordinary Manilla is re- 
quested. 


You can tell Mr. Customer that 
Leatheroid Folders outlast the 
ordinary kind many times over, 
have greater capacity and are 
cheaper in the long run. 


We can furnish any kind from 
s-inch scoring to 53-inch Expan- 
sion. The most popular sizes are 
Style W, j-inch capacity and Style 
C, 14-inch Expansion. 


When transfer time comes 
each year, leave the Leatheroid 
Folders in the file, take the old 
correspondence out, and place it 
in a low quality folder or cover 
because after it is transferred it 
will not be handled frequently. 


You can have Leatheroid 
Folders with any tabbing and with 
Acco Fasteners if desired. 


If it is economy to use Steel 
Cabinets and high grade Index 
Guides it is also economy to use 
Leatheroid Folders. 


The Folder is the Heart of the 
Use 


File. 





Quality Park Envelope Co. 


416 So. Dearborn St. 


Midway 


St. Paul, Minn. Chicago 
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main purpose of society, teaching men how to get zlong 
with each other in order to gain the common objective of 
happiness. Happiness, he said, is the realization of one’s 
ambition to be successiul and to win. It is possible for us 


1 


to know what a man’s life philosophy is, and fro1 


i 
| 
| 
| 
; 


deduce the reasons for his success or failure 


j 


We lke to read about famous men and find 


, 


they secured their results Che world’s problem 
that of men readjusting themselves to economic cond ns 
and to each other so that they can continue to operate to 


gether tor a common purpose, which is greater happiness 





He said that until every unit of this industry comes 
gether and thinks alike with regard to fundamental | es 
it will not be an organization but a crowd Il gnorance 
No. 2432. Quartered Oak Flat Top said the speaker, is always self sh, and the ignorant mar 
1 1 ¢ +} 


thinks everyone else wrong but himself. He referred 


prosperity the industry has enjoyed in 1926 and con 


on the indications that point to a better volume of business 
Ce in 1927. He said that the meeting was held to develop and 


maintain a better spirit of co-operation, of unity, of right 


; ness and of faith and confidence in the future of « 
For the representative office furniture dealer, 


modities, to the end that we may develop a bett ( 
the most profitable desk line is that ap- 


quaintance, learn more about co-operation and tl 


pealing to the great middle class demand. ordination of effort for individual and collective tx 


Suc appeal is that of » Jasper Novel- ; 
uch an appeal is that of the Jasper Nove Successful men, he said, in any industry are fair and squar: 


ty Works’ desks, made in three grades for ind play the game for all it is worth in which sense th 


the office, together with desks for teachers 


, are good sports. He pointed out many similarities etweel 

and students, and juvenile desks. good sportsmanship and good business ie enewested 

: : that we all assume a sportsman’s attitude toward nd 

Our line has given quick sales, substantial prof- affairs. and when we look into the mirror. ask ourselves it 
its and repeat orders to many dealers—so what particular element we are lacking. He desc1 shes 


any that through varying business sea- 
many that throug sym oS _—— true sport as one who does not boast, who never quit 


sons, ¢ facto as continued in steady 
ons, our factory ha ontinued eady, makes no excuses, who is a cheerful listener, always Lys 
full-time operation . ' , 
full-time opera fair, a quiet winner, willing to learn, who has courage 


who plays the game according to the rules and final 


We should like you to examine our line: al- is honest, the last being the most cherished of all posses 
most every dealer who sees it, remarks on sions. Such a man can stand erect and face th 
the attractive designs of wood and finish. sale im the knowieins that he hac Gone the beet tx 
Often we can refer you to displays of 
dealers in nearby cities; sometimes dealers ; toa 
traveling through Indiana give us.the pleas- Stationers’ Square Club Holds Annual Meeting 
ure of a call The Stationers’ Square Club of New York City held their 
annual meeting and election of officers recently fol 
But, whether or not you can arrange to see the lowing officers were elected President, C. C. 5 rst 
line, write for our catalog. It tells more vice-president, Tom Roe; se | vice-president, Aa Got 
than is possible in this limited space and theb; secretary, M. Libien; treasurer, W. Don 
gives you a good idea of the grade and for three years, M. J. VanAlst 
variety available Following the meeting there were dancing a 
ments 


PRaper NOVEICY Works | oaccivei wits « rising vote of thanks.” Mr. Schwarts refer 


The Desk Specialists red to the surplus in the treasury as $232.71 


JASPER INDIANA es 


fourth Wednesday in Januar 


next meeting of the club will take pl 


Capital Districters Elect Officers. 








lhe Capital District Stationers, Office Outfitter: 1 
\l inutacturers Association ot Albat Vv. N Y 7 held t st 
regular meeting for 1926 on Wednesday, Nove / 
lhe following officers were elected to serve during 1 

President Chester Donnel ot Albany 
president, M. K. Conover of Amsterdam, N 
Walter H. DeRouville of Albany, N. ¥ treasure! 
| Marsters of Albany, N. ¥ 

Retiring President F. D. Sargent preside 
turning the gavel over to the ew president 
Messrs Galliet (chairmat ( lapp Hakes ( ‘ ‘ 
wartz, M gal Hutchins Marsters. De 

No. 2429. Quartered Oak Drop Head T. W. Desk Mesick as a committee to arrange for and take 
the innual dinner whicl will take place earl 

















OFFICI APPLIANCES 107 








an 


Most of Your” 
)\ Customers Rely 
on Your Opinion 
of Merchandise 






Don’t disappoint them with goods that fall down on 
your promises and guarantees. What you sell has as 
much to do with making or breaking a reputation as the 





policy ot the business. 


Stationers carrying FiberstoK products have plenty of 
satisfied customers to prove that these envelopes and 
filing devices more than live up to the “selling talk” of 


their most optimistic salesmen. 


Furthermore, FiberstoK dealers seldom lose a custom- 
er through inability to please—for there’s a size and 





shape to meet every requirement in Fiberstok’s com- 
plete line 

If you’re not acquainted, write for samples today, 
make a few tests of your own and then let’s have your 


opinion. 














. 
se rr te FiberstoK 
‘ ‘ile pocket with standard or 
nal flap Expanding Envelope 
n Envelopes Flat Envelope 
s Tie Envelopes, Collateral f 
é ‘ 


National FiberstoK Envelope Company 
429-447 Moyer St., Philadelphia, Pa. 


New York Office: 150 Nassau Street 
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Berloy Card Index Cabinets— 
Berloy Storage Cabinets— 
Berloy Filing Safes— 

Berloy Transfer Units— 


Three Distinct Series of Berloy 
Vertical Steel Files— 

Horizontal Sections and Half- 
Sections— 











If you sell your customers Berloy 
steel filing and storage units, 
you will make satisfied cus- 
tomers—and if you make 
satisied customers 
you will sell more 
Berloy units 














troduction hasn't yet caught 
up with demand for the new 
Berloy Utilifile 


Improved roller suspension mech- 
anism is a popular feature of 
this file b...b_2 the ‘600 series.” 





















\fter inventory—another year ahead 
a good start is half the race—offices 
everywhere are preparing to buy new 
equipment to meet the needs of prog- 
ress—most of them want the best, be- 
cause they know it pays 
Those who know Berloy character will look 
no further—the majority of others can be 
convinced by Berloy merit and performance 


' te ae ee 
sut don’t cripple your advantage by fall Diem us tees wee 
ing to stock the complete Berloy line Berloy Transfer Units 





Tell them the story of Berloy units—show 
them the outstanding mechanical features— 
remind them that Berger has the largest 
sheet metal plant in the world, and a suc- 
cessful manufacturing record of 40 years— 
if they would know what company Berloy 
keeps, mention the U. S. Govt., City of New 
York, Federal Reserve Banks ot Boston, 





Berloy Double-door Storage Kansas City and San Francisco, American 
Cabinet La France Fire Engine Co., Grasselli Chem 
ical, National Cloak & Suit Co., Southern 

Pacific, Goodrich—and that’s hardly a start were and 8x8 —_ 


on the list of large users 


If any business is easy to get, Mr. Office 
Equipment Dealer, it is business on Berloy. 
No less surely, Berloy business is easy to 
keep, because Berger backs up its dealers 
to the limit. Thirteen Berloy warehouses 
in logical locations, assuring prompt and 
economical shipments, offer but one of many 
points in proof. : 





Berloy Two-drawer Card 
Berloy Desk Cabinet Index Case 


Dealers are invited to write us concerning the valuable Berloy Franchise 


6) THE BERGER MANUFACTURING CO., CANTON, OHIO 6) 


Boston New York Philadelphia Chicago 
B E R L Y St. Louis Kansas City Minneapolis San Francisco 
SERLoY Lee Angeles Dallas Roanoke Jacksonville 5 E R BERLOY Y 


BERLOY STEEL FILING CASES 
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it a time when it will be possible for the officers of the 
Ni il Association to be present 

The annual reports of the president, secretary and treas 
rer were read, showing that the association is commencing 
he six yea S istence in a most altl ‘ ditiot1 
is bersl ances 

Tw solute e passed—one to retiring President 
Sarge inking r his untiring work for the associa- 


tion during the two vears of his incumbency, and on 


good will, felicitation and the profter help to Kennet 
Gallt has ike Ove he | ot Stetsor 
S \] 
he educational feature ot the meeting consisted of an 
iddress Frank Pucker of the _o-operative Insurances 
Compat f Albar I Organization 


Montreal Stationers Elect Officers. 


Che Stationers Association of Montreal, ¢ anada, held the 
innu lectio1 ot cers on Wednesday December 
[he ng were elected 

Pres ( | re, Abraham: vice president, VW be 
Pennve Sf treasurer, William | Dawso1 re 
lecte 

The association will hold its annual banquet later, at 
such time in February as will coincide with the visit 
Pres t Stewart of the aeael Association of Stationers, 
Off Outfitters and Manufacturers of the U. S. A. (We 
are informed that tl late will be February 21 Ed 


Chiutco Club Holds Christmas Festival. 


Chiutco club, comprising many of the young w ‘ 
t e Ul in Q ization, l nderwood | pewritet (om 
t Id a é December 20 at the Illinois Clul 814 
South Mi g This was a Christmas party, d 
ny vl | a UTA ot renerous propertions vielded 
unending array of gifts for the assemblage Enterta 
vas provided |} 1 talent The evening is highlv et1 
ible ind demonstrated the splendid spirit whicl 
Is in Ce W. MeClellan’s congenial 


Acco Men Hunt Big Game in Dismal Swamp. 


T. Klis d Joseph Gurney of the American Clhy 
ng land City, New York, spent the rst 
< mting g ’ } si] 
1s ~ 1 v a 
\ i there see ~ r i 
is ft weir s S othe n 
\ vhethe s ( 
e bears 


Dixon Pencil Salesmen at Centennial Meeting. 


Salesmen < t enc] department, losepl Dixon Cr 
( \ i he tact December 
Ss C¢ [} ne S il d 4 
1 
| i t ~ S-Lit 
+ + 1 
r r ¢ i ' ] 
h me Maine i { I 
Jazz ( \ sine } 
ortance s S 
‘ 11S mT | < 
r the ‘ 
‘ che ( F 
il il 1) 
i e ( ights si 7 ¢ S la 
ire 
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COLUMBIA 


RIBBONS and CARBONS 


Girdle the Globe 


When You Want the Best, Columbia 
Products Will Meet Your Needs. 
Sold or sent to you any place in 
the world 


20 Years’ Experience 


is back of this Service, which is uni- 
versal in scope—prepared to serve 
you no matter where you are. 


ARBON PAPERS for Pen, 

Pencil, Typewriters, Billing Ma- 
chines, and every other school and 
commercial use 


IBBONS for all makes of Type- 


writers, Multigraphs and other 
mechanical writing or reproducing 
machines 


Let us know your wants. We carry every known 


requirement. Our organization ts at your service 





Samples and Prices on Request 


COLUMBIA 


Ribbon & Carbon Mfg. Coa., Inc. 


69-71 Wooster Street New York, N. Y. 


Branches Throughout United States and Abroad 


For GREAT BRITAIN, 22 Bush Lane, London, E. C. 4 
For Southern EUROPE, 


Via Donatello 19, Milan 32 
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SELL STEEL 
The Serviceable Equipment 


Both large and small concerns, the most dis- 
criminating buyer and the economy man, appre- 
ciate the superiority of steel office files. Above 
is illustrated our grade “A” filing cabinet, sup- 
plied in letter and legal sizes, finished in olive 
green or grained mahogany. It is made also in | 
three-drawer, counter height and can be equipped 
with general lock. 








THE BENTSON 


Steel Transfer Cases 


operate easily and stand rigid, even when stacked 
right up to the ceiling, by reason of our stacking | 
interlocking arrangement. They are made in four 
sizes: Letter, legal cap, invoice and ledger. They 
can be fitted with sanitary leg base, with rollers, 
or with follower block and rod. 

The BENTSON line also includes a com- 
mercial grade filing cabinet, storage lockers in 
desk height and in full, clothes locker height, 
also a cash service unit, and steel card index | 
sections. 

Write us for circular and discounts. 


The Bentson Manufacturing | 
Company 
AURORA “ 


ILLINOIS 
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and showed it. All the storms which have beaten tnis 
organization for a hundred years have served only to temper 
it; to improve the staff; to render the entire orga: 

able to make its service more effective Confidence is born 
ot performance. Therefore, it is easy to appreciate that con 
fidence distributors and consumers place in Dix 


products 

Che centennial conference sessions extended from M 
day, December 13, to Friday, December 17. Herman Price 
manager of the pencil department, presided over 
of the meetings. Addresses were made by Geo. T. S: 
the president; J. H. Schermerhorn, vice president; Williar 


Koester treasurer! 


“Elsie” Managers’ Conference at Chicago. 
Western branch managers of the L. C. Smith & ¢ 


[ypewriters Inc., held a conference at Chicago in Dece1 
ber. The sessions were held at the Palmer House. E 
tives in attendance were L. J. Conger, vice president; A 
M. Simpson, domestic sales manager; E. K. Ray 


Branch managers in attendance included: E. L. Eylar 
Minneapolis, Minn.; W. E. Montgomery, Cincinnati, Ohio 
- Faringer, Columbus, Ohio; F. McCaughey, Des 
Moines, lowa; F. A. Munchausen, Indianapolis, Ind.; J. | 
McCormick, Milwaukee, Wis.; E. H. Thorpe, Omaha, Neb 


Wm. Denvir, St. Louis, Mo.: H. S. Gilbert, Chicag 


Y and E Shows Lines at Savings Bank Conference 

\t the seventh annual conference of Mutual Savings 
Banks held in Phiiadelphia last fall, the Yawmar 
Erbe Manufacturing Company of Rochester shows 


plete exhibit of bank equipment, including commercial k 
keeping, desks, standing steel card ledger desks, vault 
trucks and Fire-Wall counter height files. There Is 
a large chart showing all the operations required 

duce the ruled and printed, tabbed and tinted \ d | 
ledger cards. In addition to this there were many enlarge: 


photos of Y and E installations in banks 
George Schulz, manager of the Y and E banking 


nent, was in charge of the exhibit 


Henderson Heads Main Office Appliancers 
Raymond fF. Henderson, 71 State street, Portlat 
was chosen president of the Maine Office Appli \ 
ciation at the monthly meeting of that organizati 
Monday evening, December 13, at the Elks club 
Other officers elected were Charles I Beecher A) S¢ 
street, South Portland, vice-president; Freder g 


of 1 Fellows street, secretary and treasurer 


Peter | Kyle of 252 State street and Kimball S ris 
bee oft 123 Park street, were chosen as members the 
executive board 

Joseph Wigon, Albert | King and Charles Bake: € 
appointed to make arrangements for the next meeti! 


Following the business session. Ernest A. C 


land mavicial wave an exhibiti I oOo! his skill 


Ladies’ Auxiliary of Dixon Club. 
\ ladies auxiliary has beet rganized tor the D 


employees 


that helptul group composed 


Dixon Crucible Company, Jersey City, N. J juxiliary 
will hold socials and other entertainments. It 

Helen Kaminski, president; Margaret Nola res 
dent; Ethel Druss, secretary; Aileen Coff tr 


Frances Pinta, financial secretary 
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Here’s Proof of How Parker 
Advertising Boosts Retail Sales 


\ 
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“eg i. 1927 
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$200,000 Extra Profits for Parker Dealers 


In 1926 Parker Dealers divided 
a profit-sharing melon of about 
$200,000 earned under our contract 
plan—$50,000 more than in 1925— 
with individual rebate checks as 
high as $650. 

1927 profits will be even greater 
to keep pace with new increases in 
1927 advertising. Three separate 
campaigns. One on Parker Duofold 
Pens and Pencils. One on Desk Sets 
and one on Pastel Duette Sets. 

Color pages every other week in 
the Saturday Evening Post. Four- 
COM P 


PARKER PEN 


a 





ANY 


color pages in Liberty, American 
Magazine,Cosmopolitan, Red Book, 
National Geographic, Delineator, 
etc.—a total circulation of more 
than 10,000,000. 

Also bigger space in 205 news- 
papers and 170 college magazines. 

Thus dealers everywhere are pre- 
paring for a bigger-than-ever de- 
mand for Parker Products in 1927. 
Check over your stocks today and 
be prepared with a full assortment 
of all Parker models, colors and 
sizes. 


JANESVILLE, 





This Color Page ap- 
ars inthe Saturday 
Post —Jan- 


WISCONSIN 











Offer Bigger Choice of Desk Sets 


—Yet Carry Smaller Stocks! 











tase of Pearl Permar 








A Princely ( 


on Black, or of 


7 toise Shell, Edged with 
dl Design, Comt 
with Parker Duof 


Pen, $16.5 


jift Box Inc 















The Ink is in the Pen— 


No inkwells needed on modern desks now 


One of the Several Advantages that Parker’s Interchangeable 
Pen and Base Parts gives to Dealers 


No need of tying up too much money in 
stocks when you handle Parker Desk Sets. 
No lost sales because the customer doesn’t 
happen to like the particular Pen that comes 
with the Set. 

For any Parker Pen can be converted into 
a Tapered Desk Pen in a few seconds. Thus 
the buyer has your entire Parker Pocket Pen 
stock from which to select a pen in just the 
size, color and point that suits him best. And 
you make it into a Desk Pen while he waits. 


Just carry an assortment of Desk Sets. Then 


with your stock of Parker Pocket Pens you 
can make up Desk Sets to suit every taste and 
every pocket book—at a price range of $7.50 
to $35. 

Parker Desk Sets also have the Ball-and- 
Socket Action that permits Pens to stand up- 
right, tilt in all directions and lie level on the 
base without drying. 

Desk Set sales will run into the millions 
in 1927. We offer a way for you to get your 
share of this business with the smallest pos- 
sible investment. Write today for all the facts. 


If anyone to whom you THE PARKER PEN COMPANY, JANESVILLE, WISCONSIN * OFFICES AND SUBSIDIARIES: NEW YORK 
give the Parker Set war CHICAGO, ATLANTA, DALLAS, SAN FRANCISCO 
to exchan the pomt he 


can pick out any Parker 


Fountain Pen in the 
dealer's stock, nd have 4 
it converted into a ta- 
pered Des 1 Bn 


kling 
Per 


interc shaneneiie 


Duofold Jr. Pens, $31; with 






Only the Parker 
nd Sets have this 


feature ! 









Black Glass Base, B ( B 
with Parker Duo- Park rh od, 1 
id Ir. Pen. $10 arke ‘ 
fold Jr. Pen, $10. $17.50 " 
Pa ¢ 
$27 


Double Owal Base, Black Glass with 2 Parker 
2 Over-size Duofolds, $35 





Pa hes Duofo i ~ 
$1] with any Parke 
Pa Pen, $12.2 
Aru? M . Apple 
Greer r Crystal Ba 
afr - and $15." bs 
nd $15 


Dzofold ‘Desk Sets 




















E., C. & P. Sales Meeting This es 


\ general sales meeting of the Eaton, Crane & Pike 
pany will be held at the factory, Pittsfield, Mass., vdoae 
5-7 [This will be attended by the entire sales stafi This 

eeti ill take the place of the semi-annual district sales 
conferences held at New York, Chicago and San Francisco 

the pas 

In add a ( sual routine of sales leetings, the 
seventy-fifth anniversary of Arthur W. Eaton, president 
the company, will be celebrated 

Boston Apelans Meet. 

\t th November meeting of the Boston \pela Clu the 
Bos nanager of the Doremus Company spoke on the 
inalysis and construction of a new advertising a¢ 


idvertising organization lines up a 
From this talk 


uned how art 


He exp! 


problem that they are going to handk 


the members got the viewpoint of an advertising ma 
his side of the fenc« 
r. | Atwell of the 


Atwell Company, the Ediphone rey 


rest e in Bostor is secretary-treasurer of the 1] 
says tl Apela Clul Boston is having a successful time 
The organizati is about twenty-four members w 
averag tendance fteen or eighteen at meetings whic] 
are held twice each month. 

Tenth District, I. S. M. A., Meets. 

[The members of the Tenth District of the International 
Stan Manufacture Association met on November 27 
at the Washington hotel, Shreveport, La The following 
people were pres 

WV é Hoe N Orleans: H. S. Wiseman, Shre 
port; F. G. Jones, Shreveport; M. W. Drake, Shreveport; 


d Cottingham, Texas; Gus 
1 Henry M. Schulze, 
Hellesoe. Chicago: | M 

Dallas, and Charles Herr, Chicags 
It is said that this was the held in the 


ld secretary James {) Corbet 


New Orleans: Gus 


Kt L1LISS€ 
1 
> best meeting ever 


th valuable informatio1 


Northwestern Stationers to Meet. 


ers of District No. 7 will meet the latt 

nth under the chairmanshiy Sterley F. Jerus 

McClain & Hedman Compar St Paul Mint 
+} 


Washington Stationers Invited to Baltimore. 


Vashington Stationers’ Association has receives 
vitation from the Baltimore Stationers’ As 
meet with them early in January Chis 
} S icct the Stationers ot | 1t1 Y 
teresting meeting 


District No. 1 I. S. M. A. to Meet. 


ae Jauch, district governor No. 1 of the Intet ‘ 
~ * ‘ Miar utac frrere Assoc 1atiol Day t ’ ‘) a re port 
P . ea 
Ye no meeting of his district until Mari 


Remington Man aged Hole-in-One Club. 


Manager Burt i the Remington Accounting M 
i) ( Ger ( ipe 
3 odes she i le ( t 
Oakla sc a d t ‘ 
H | ime 
M Bi tl I 
“4 | ee ie aster of the ” 
He s hat M R £ 7 
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Foret ¥ Foret Expanding File 
File in 1902 190.3-the Automat 


Demonstrate-- 
AUTOMATIC Advantages: 


Then your customers will have no other files 


Automatic “V” Expansion - - - 
Saves time, file and floor space. 


Automatic Compression - - - - 
protects records, reduces fire hazard. 


Send for Catalogs and investigate the differ- 
ence. You now can have more than merely 
high quality for reasons to sell high grade 
equipment over the commercial grades. 


The Automatic File &@ Index Coe. 
West 11th Street Green Bay, Wisc. 


y at our Chicago Branch Store 
VW eLuis Street 


Complete central dis; 
40 So 





Three Famous Desk Files— 


The BIG LEADERS with progressive office outfitters. 
Every desk worker a live prospect. 





AUTO- Desk 


The famous AUTO- 


Automatic Desk € abinet 


in Steel—for Per Et File—on caster Desk Combination. 
a See tadlaianel on tand, opens Helps organize 

lepartment matter inf ke a book for desk work. Keeps 
Sel tues et 1 nstant refer- desk top clear with 
| e wit nce all matters in good 


order. 














AA eg 
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WE INVITE YOU 
To Make Complete Use 


of Our Service 


INCE the announcement, early this year. 
of the formation of the Filing Equip 
ment Bureau, we have extended the 








scope of our business to the point where we 
can now offer you, in personnel and in plant 
equipment, a complete, modern business serv 
ice in which are included the following major 
departments: 
1. Card Index and Filing Supplies. 
2. Card Cabinets and Vertical Files in 
Steel 
[Indexing and Filing Service 
4. Special Case Work and Vault Fit 
tings in Steel 


, 
a ed 


5. Steel Storage Shelving 





\s a part of this service we have brought out 
in the past few months two new items 
in the department of Filing Supplies: the 
“DUBLTOP” Folder and the new “TRIPL- 
TOP” Tab Folder. Other innovations will be 


HUBLTOP announced from time to time. 
° . Tt; 


Filing Equipment Bureau invites you to 








make use of this complete service. 


We shall be pleased to send you 
samples and prices on “DUBLTOP” 
and “TRIPLTOP” as well as other 


products. Write for them. 


Filing Equipment Bureau 


| INCORPORATED /= 


113-115 PURCHASE STREET 


BOSTON, MASS. 



























January, 1927 OFFIC! APPLIANCES 115 





Dealer Helps for Cook Signals. 

The H. C. Cook Company, Ansonia, Connecticut, manu 
facturers of Cook’s file signals, which, they state, were 
formerly known as Vise signals, have added two features 
to their merchandising plan which make it possible for the 
dealer to enjoy greater volume and profit in the sale of 
these lines 


To popularize the use of signals and increase their sale 


AS 





i255. Quality Furniture 
Micisitscsts For Those Who 


a package of Cooks le signals, containing twenty of a 
olor, is now on the market It is known as ‘“‘Cook’s 20 Demand It 
Packet hese packets are to be had in any single color 

h the signals are made. They remove the necessity 

f breaking standard 100 packets and save the time 


juired for ¢ 


culaibaes sus teins In every community, there are 
The other new Cook feature is Cook's Display Assort those business firms who de- 


ment Ni 60. This consists of a handsomely lithographed ° | 


mand quality throughout in | 

















netal upright type, the base of which takes 

” H4x16% inches. Signals in twelv office equipment—even though | 
it may cost a few cents more | 

than imitations. These firms 
demand quality because it re- | 
flects the quality standards, | 
the character of the business | 

itself and the men who make 
up the organization. | 
To dealers who like serving | 

a clientele of this nature, The 

Milwaukee Quality line of office 
IEW, COOK'S SALES chairs is a valuable franchise. | 
nia ie alae alae To such dealers more informa- | 
q lor n b tion is available on request. | 
aa free goods, if the assort THE MILWAUKEE CHAIR COMPANY | 
ry 15 . EXECUTIVE OFFICES 

a ne oe ae ee inane le 624 SOUTH MICHIGAN AVENUE 

sa ach conti iat cas ieee Sa CHICAGO | 
play and convenient for the stock cler! | CHICAGO MILWAUKEE PORTLAND MINNEAP LIS 

















— 





OFFICE 





APPLIANCES anua 












































Skeleton Seated on an 
Uhl Steel Postur Chair 


No. 8500 Uhl Steel Postur 


A better day's work 


Uhl Steel “Postur-Chairs” make 
possible a better day’s work, with 
less effort expended. 


Better work is accomplished be 
cause in striking contrast with 
ordinary chairs, Uhl “Postur- 
Chairs” do not wear out the user: 
instead, Uhl Chairs conserve en- 
ergy, keep one fit and consequent- 
ly more and better work is done. 


Uhl “Postur-Chairs” encourage 
correct sitting. Proper sitting is 
more comfortable sitting—hbetter 
efficiency. For this reason, busi- 
ness men everywhere are replac- 
ing antiquated nerve-tiring chairs 
with Uhl Postur models. 





The Uhl “Postur-Chair” is the 
pioneer in the Steel Posture Chair 
held and the only Steel Posture 
Chair approved by the American 
Posture League of N. Y. There 
is a real difference between the 
Uhl Steel ‘“Postur-Chair” and 
other So-called Posture Chairs. 
Are you getting your share of this 
new business? If you are not re- 
ceiving the benefits from the Uhl 
Posture line, better write us 
today. 


The Toledo 
Metal Furniture Co. 


1374 Hastings Street 
Toledo, Ohio 





— A Chair Catalogue DeLuxe. 


Bound in a double, tinted iridescent cover, overia 
black and gold and bearing the familiar lion’s head al 
two concentric circles with the letters “M. S.” inte 


within the smaller circle and “Incorporated 1886” betwee 


the smaller and the larger, the new catalogue of 1 
Marble & Shattuck Chair Company of Cleveland is a 
of art from the front cover clear through to th ach 


Along the sides of the cover are neat, decorative desig: 
. 


and at the top is a panel bearing the words “Marbl 
Shattuck, chairs of quality for every commercial requir« 





ment.” The catalogue is twelve inches long by nine 
wide and contains eighty pages exclusive of the cove: 

Che frontispiece shows two pictures of the dining 
of the Antlers hotel at Colorado Springs, Colo vhere 
Marble and Shattuck chairs are used exclusively \ let 
ter from the manager of the hotel is reproduced, referring 














NEW MARBLE AND SHATTUCK 
CHAIR CATALOGUE 


to an order and complimenting the company 
and service of their chairs 

On turning the page we note two of the outstai 
features of Marble and Shattuck chairs, namely, the 
chair mechanism and basse This mechanism is made 
tirely from cold rolled steel stampings with solid 
ed steel shait Che springs are independently adjusted 
there is an extra heavy bottom plate fastened witl 
screws. The Marble and Shattuck patented all w 
which is standard with Marble and Shattuck chairs 
shown Chis is an interlocking leg and corner bl 
struction which produces a good appearance and i: 
terized by great strength. The caster hole is bored 
true right angle to the base leg and parallel t 

The Marble and Shattuck Chair Company is ar 
widely known concern who have consistently tollowed the 


progress of chair making throughout the years at 


dependently added not a little to the art of producing 
chairs, combining ease, good appearance and lasting qualit 
[heir products are made for use in offices, court houses 
banks, public buildings, hotels, et These chairs are 


structed of high grade, soft textured white oak, solid ( 
mahogany, genuine American black walnut and bir« 
grades range from the expensive, leather upholstered | 
to the comparatively inexpensive stenographers and 
keepers chairs. It is hardly necessary to attempt 
umerate here all the individual lines shown in this 
catalogue, which completely covers the Marble and Shat 
tuck line, giving numbers, dimensions, code words, et¢ 


everv chair listed, also for the different benches, setté 


oa which are also presented 


couches, costumes, e 
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SEIZE THIS OPPORTUNITY 


Office managers know that office efficiency depends 
largely on the eyes; that glaring reflections and 
other causes of eyestrain should be controlled in 
the interest of accurate work. 





That in brief is your advantage in selling 


GUNN LINO DESKS [MIMD 


GUNN furniture is high quality merchandise; for 
more than thirty years, it has contributed to the wT 

Grand Rapids tradition of quality. The GUNN | Re : y 
Desk with the inlaid LINO top marks an advanced t ' 
degree of efficiency. It has a firm, resilient surface £ 

of neutral color, restful to the eyes; it is not easily - : 
marred and ink or stains are quickly removed 


without damaging. LINO is inlaid in the top of 
the desk; it cannot warp or bulge. 


GUNN LINO Tables are popular in shops where 
fragile articles are handled, in libraries where LINO 
abates noise, and in cafeterias where it prevents 
breakage of dishes. 


Your field contains many prospects for GUNN 
LINO— tell them. Write for catalog and specimen 





1 
of top. 
THE GUNN FURNITURE CO. Ae: | 

Gunn Sectional Bookcases 
GRAND RAPIDS, MICHIGAN A new measure of service for 
New York Salesrooms: 11 East 36th St. users of books. Carefully de- 
Los Angeles: 1027 So. Broadway signed for office and home and 
San Francisco: 109 Stevenson St. used all over the world. 





GUNN [INO 25iss | 


TRADE MARK REGISTERED 


With Inlaid Lino Tops {stented and | All Styles-All Finishes 
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NOW! 


OMPARE VALUES 
on FILING SUPPLIES 


It was never more necessary 











ATISFY yourself. See 
whether you're buying 
the right line of filing fold- 


ers, cards and indexes. J/7 


COSTS YOU NOTHING 
TO COMPARE. 


Quality, prices, dealer dis- 
tribution exclusively (not 
maker-to-user sales opposi- 
tion from your manufac- 
turer), protection — you 
want all this assured. JUST 
COMPARE. 


Merchandising aid along 
definite lines; advice and as- 
sistance on systems. Dealer 
helps. Service. Is all this 
furnished? COMPARE. 





Comparison is your first 
step—it costs you nothing. 
Send for a complete set of 
samples on the Oxford line, 
and for a descriptive price 




















list. Both will come to you 
absolutely without obliga 
tion, to show you real qual 
itv at attractive prices. 





_ J Our unusual merchandising 


service and powerful deale: 
helps start to work for you 
from the moment you send 
in your first trial order. 


JUST COMPARE! 


It pays to test vour connec 
tions occasionally. MAKE 
SURE ON FILING SUP- 
PLIES, NOW — BY COM- 
PARISON! 





OXFORD FILING SUPPLY CO., 500 Driggs Ave., Brooklyn, N.Y. 





FILING SUPPLIES Exclusively 


the product of specialists 
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he a couple of pages are devoted pment i Sos = 
he technical construction of Marble and Shuattuck chairs 
These are intended to assist purchasers in the event some 
ccident makes it necessary for them to repair a chai 
On receipt of the necessary repair parts, a ¢ ibinet ike 
v ihead with the work Several different types 
asters and cast brass or bronze shoes are listed 
Finally there is an index to chair numbers and telegray 
cle gene graphic code 
\ccompanying the italogue is a price list, also severa 
folders intended to be sent out by the dealer in his mail 
One shows the ofhce of the Ford Motor Compa at 
Philade standardized on Marble and Shattuck chairs 
\ number of different types of chairs are illustrated in this 
folder with a partial list of the corporations using these 
chairs he front page ot this folder bears the suggest 
pient will also find it economical to standard 
ize on the Marble and Shattuck line The second folder 
describes the Marble and Shattuck guaranteed rotat 
hair : anism and base, presenting its several technica 
feature lear and lucid manner by means of diagrams 
lustrations and text. A third folder tells why Mar! 
Shattuck chairs are demanded by many exacting 
rs he ire “modern in style, built for comfort and de 
signed to last.’ A number of high-grade chairs are 
s10 together witl ostumer 1 ; 
sce in a larger mating piece devoted opp. | CPUS GOOd Frame 
: . of high grace pedapetbec ts: Get these facts straight. You can easily make 
; © eee og Tia cay a good, substantial profit from the business and 
; 8 , bes office table business now existing in your city. 
| aig” pinnae Moe scat You need make no special investment, increase | 
7 es your inventory or carry any stock whatsoever 
be oe beyond the minimum sample display. 
: ; ; e By our new plan we provide warehousing and a | 
Special Libraries No. 8, Volume 17. special new business table service which assures | 
Special Libraries Association in November issues prompt deliveries. ‘This successful plan is mak- 
Special Libraries Bulletin, neatly bound and printed ing money now for thousands of office appliance | 
e Atlantic ( erence : dealers who have in the past not sold tables. It | 
— re tions of the ' pays big profit, increases volume and directs all | 
7” tee cers reports Phis the business buying to your store. 


Northwestern Stationers to Dine This Month. 
L he nual dinne ! entertainment of the Northwest | 
Stationer _ ld at the Nicollet atel Mint = 


$5. TI . social affair v ittracts met St. Johns business tables are strong and sturdy; | 
trad ll over the int nd statione: they have many special construction features. 
Cities nd a cordial invitation to statione: They are attractive with new finishes and so 

her states to be present. Rese: moderately priced that everyone is a leader and _ | 


her, Poucher Printing & Lithographing Cor t } | tables are made in Oak, 

Sixt! treet. Minneap : red or piain: first quality quartered 

Gum Mahoga finish: and Northern 

Eln [he under top construction 

Coder Covers Twelve Southern States for Quigley. } mitt nt plank edge are exception- 
: . wae’. bg “ial trong. D tail drawers with 3-ply 

( ©. Box 182, Atl : ( botton S} 1 K. D. with bolt con- 


representatit ‘ thy, Ou 


soe, and dein, He wil cove Ariane, | ST. JOHNS TABLA 


ae ed er ae CADILLAC, MICHIGAN | 








ee 
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IMPROVED 
“The Perfect Writing Instrument 
Noitx Retail Price $1.50 


A Nationally Advertised 
Product which thoroughly 
meets an existing demand 
for an Ink Pencil of merit 
at a moderate price. 


GET YOUR SHARE 


of the sales our ex- 
tensive advertising 
is creating 


Our Dealer 
Prices Allow 
You 
Unusual 


Profits ELEVEN 


other at- 
Our discounts are tractive 
GREATER than 
those allowed by ladies’ and 
Nationally Adver- ’ 


men’s 
styles with 
gold filled 
trimmings 
which retail 
at $3.00 each 


tised Fountain Pen 
Manufacturers. 


STYLE 11X 
Actual size, 6 in. 
long -— Made of 
hard black rub- 
ber with nickel 
self filling lever 


and nickel ‘ 

clip on safe- with excep- 

ne tional dealer 
discounts. 


Send for Catalog and 
Price List Today. Add 
this attractive writing 
instrument to your line 


INKOGRAPH CO., Inc. 
99-149 Center St., NEW YORK 





That Mkt solid gold ball like point which 
is hard, round and smooth, glides with ease 
over the coarsest paper and makes it si- 
ble to write in ink as rapidly as with the 





softest lead pencil 

















Swiss Banker Visits U. S. 

Recently a representative of Office Appliances met D 
Jacob Haesli, a banker of Zurich, Switzerland, who was 
visiting the office of the Elliott-Fisher Company in New 
York. Dr. Haesli is connected with the firm of Wolfens 
berger and Widmer. He is visiting this country with th 
object of studying American office machines, particularly 
as applied to the banks. He is much impressed with the 
speed and efficiency of all large American banks in 
dling their transactions and is particularly interested i 
the extensive use made of bookkeeping machines. 

Dr. Haesli will pay a visit to Niagara Falls and Buffalo 
and will "two weeks in London, England, before his 
return to Switzerland. He left this country for Londor 
December 23 
New Dandee Line Catalogue. 

Che Erie Art Metal Company of Erie, Penna., has sent 
out a new catalogue to the trade dated January 3 
This catalogue emphasizes the features of the Dandee line 
of waste baskets, steel letter trays, clothes baskets an: 
other types of containers, including strong boxes, security 
boxes, hampers, book ends, mail boxes, clothes hangers 
costumers, steel display stands, steel shelves, etc. The line 
of waste baskets is highly attractive and numbers seven 
teen principal items, plain and ornamented, according to 
the use for which they are intended. 

The catalogue will be sent on request 

Comprehensive Moore Push Pin Folder. 

Office Appliances has just received a folder from 

Moore Push-Pin Company, Wayne Junction, Philadelphia 


Penna., containing illustrations of electrotypes of va 
items of their manufacture, counter displays, etc., wl 
they are prepared to supply the trade upon request 

Copies have been sent to members of the trade who 1 
lish catalogues, and if other customers desire a copy, 
company will be pleased to send one on request. A folder 
such as this enables members of the trade to select the 
particular electros they wish to use in their various adver 
tising media 


Wahl Company’s Second “International Sales 
Flight.” 


Kach year all the Eversharp dealers throughout the 
world engage in a contest known as the “Internationa 
Around the World Sales Flight.” Each country is desig 
nated as a plane and the standing of the various planes 


+ 


determined by the sales agent’s percent of the estab 
quota 

Dealers and agents of the Wahl Company take 
interest in following the course of these “sales flight 
At the time of writing the results of the 1926 “flight 
not available 


Powers Accounting Machine to Increase Plant 
It is reported that, with the purchase of the Wales Ad 
ing Machine Company by the Allen Corporation of Phil 
delphia, the Powers Accounting Machine Corporation wil 
soon have the premises formerly used by the Wal 
Wilkes-Barre, Penna 

Che Powers business has i reased decidedly in dor 


and foreign markets, and the new addition will be wel 


Mr. Simler on a Trip. 
Henry Simler, vice-president of the Americai 
Machine Company, Newark, N. J., is making a 
which he will cover the Middle Western territory 


Milwaukee, taking in the intermediate towns 
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O1 t hill where ti inbow ends 
? 
I f | “ id the 
? ‘ 4 ] 
Bu iges past—gnd years to come, 
An i ali tne time betwee 
No mortal man has walked far 
7 ] ? ; 
i No? een the pot nds seen 





C)Miitgears ago, P. T. Barnum amassed great wealth and 
S became ational figure—because of a strange conviction 

He believed Wg. American public liked to be fooled. 
But time has wrough®@many Chatiges. The chap who played 
the “three shell game,” dré@ijged of gastles in the sky and longed 
for the pot of gold at the raffiligw’s“end has a son today more 
skeptical, more coldly cautious, fight inthe hard school of ex 
perienee that “even seeing is not al@ays Beliéving.” He must 
be more)\than shown—he must be cofffiinced, “And this man’s 


name Is gion ‘ 
ake 


or nearly half a century now, Globe Wgrnicke has been 
building up in this new generation a stror@gr belief and a 
sturdier reliance upon quality products. And v each passing 
year the G-W dealer has found this market a little less 
tical, a little easier to sell, a little more profitale. Viimat’s 
why G-W dealers regard their G-W Franchisi ie tangible 







There are some important “Ports of C 
Franchise List—-one of them may s 
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There’s a friendly message of 
profit in every upturned face of 
the 45 degree, easy reading, cellu- 
loid angular tab guides. Let it 
speak for you. 


















































VITA 


2 USINESS, is to go smoothly, safely, without Show your prospect the Globe-Wernicke Safeguard 
riction., alo economic lines. must he routed System using the 45 de gree, easy reading angular cel- 
hrough as scientifcally as the th Century luloid tab guides which route the inquiring eye 

_ pins its glittering rails. Otherwise, there will through the use of color to instant selection. The 

b, sable “coashuse.” ddl — Trodile tough, sturdy pressh ard guides which stand up in the 

y san ile atin ocak iidiad: teesate iia ies hie file all represent quick easy sales, with fast turn- 

: he ; over tor—you! 

sg I ee business with the Glob There is 5 to 10 times greater profit in every sale of 

Wernicke Safeguard System of Filing. It is the enter angular tab g than in ordinary equipment. Write 

ing wedge that opens the flood of filing cabinet supplies for a copy of the booklet “Eliminates Waste” and see 

Sales you. for yourself their profit possibilities 


Globe Wernicke 


CINCINNATI 







In February, 4,000,000 » 


edaers 
in 16 national publications will 
see and read this Safeguard Mes 
sd your best prospects will be 
Cu? u to know the Safe Tudara 
System economies 


ai “a 


cM aw (6s iiTelay Nila ’ 
ws : 


~ 
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AGREE 5 - PARES. 





HE Space Maker is a handy double or single doored steel cabinet—good looking, 
sturdy, everlasting that is making money for G-W dealers. The many space 
saving uses for these steel cabinets which serve either as wardrobes or storage 
cupboards give you command of your prospects’ problems 
They are just the right height to add to sections of the high line. Their green 
enamel finish lends permanence to their trim appearance. The snug fitting doors are 
steel channel reinforced and equipped with a three-point locking device 
Your prospect will appreciate the economies Globe-Wernicke storage cabinets bring 


him—let us help you widen the profits in this market 


Globe=Wernicke 


CINCINNATI 





Tbe space maker-for cay sales 
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Smith, who was / 
my customer: 


Mr. Smith— printing buyer- gets his 
catalog envelopes on price. 
Later, when the postman brings him 


SN back half a dozen empty envelopes 





s stamped “RECEIVED WITHOUT CONTENTS, © 
ROS Mr. Smith gets to thinking. And he 


t 
+ 





“ . 








changes printers. 
MPROVED Columbian Clasp 


Envelopes will never help 


Poor envelopes can spoil a good 


you to lose customers. You've 


printing customer, just as a poor side 


heard of these envelopes- 
tough and strort >, fi “d ith ¢ i - 4 

. ee dish can spoil a good dinner. 

lasp that can be worked re- oO 
encasdignr pi deat: Make sure your customer under- 
f you ' solid mprovec Oo é 
en See ree ane stands the high cost of cheap envelopes 
had a kick because the clasp c 
dij | | p with the flap before he bu) f, 
punch , 4 ; 

You've never heard of the [hen you won't have to say regret- 
patch flap re inforcement tear- f - ag © fer } 

ng out. If you've ever med fully: “Smith—oh, yes! He was my 
Improved Columbian Clasps . nee 3 

prol y share the opinion customer. 

that they are the world’s best 

atalog envelopes. Your paper UNITED STATES ENVELOPE COMPANY 
merchant can supply you, in he woe , ' , ' 

1 sizes. Or write for the name SPRINGFIELI MASSACHUSETTS 
of a nearby distributor Wit even manufactu ring the country 


cad 
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i Plate Construc- 
i} tion acts as positive X= =~ 
mi stop to prevent sheets’ y 
i pivoting about sc _ - 
fd) 
tal 
1} 
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| 
’ 
. This newest ceppen product is a Visible Ledger — with all 
- 
) sheets visible—ten at a glance—adaptable to records ot all 
) kinds. No hunting through this ledger! The VI-DEX 
| Ledger focuses all your records where you can see them— 
1] and use them instantly. 
| The VI-DEX Ledger Binder (our The VI-DEX Ledger’s capacity is 
| stock 11x11 Class M bound in unlimited—ideal for active or in- 
genuine imported pigskin) is the @¢Uve accounts and records in 
LL wae every business or profession — 
. only one on the market construct- ~~ '- 
1 » stat Beil ti ne eet Cost and Stock Records—Adve1 
> , a close ate—< >» “e oT . ‘ “a 
merdyr ted ean nae tising—Insurance—Credit Refer 
which prevents the sheets from ence and a hundred other uses. 
pivoting about the posts, holding National advertising is cre 
them securely and in perfect ating a demand for the 
| alignment. VI-DEX Ledger! FR 
. Cex S 
i Irving -Pitt Manufacturing Co. 
Hat New York Kansas City Chicago 
ia) 
vay Irving-Pitt loose leaf products are sold by 
Hie selected stationers and office supply dealers 
throughout the United States. The Gz} Pum 
Nat trade-mark is the recognized emblem of ; 
"] supreme quality. 
if 
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Mitchell Heads Inaugural Committee. 

| Col Charles | Mitchell of Topeka, personal aide 
Paulet [ Nansas, 
| 


e and is person ally charge of the detailed arrangem: 


r ti eren 


lonies dent to the inauguration of Gover! 
Paulen and other state officers on Monday, January 
[he rmal inaugurati will be held at the auditorium 
Topeka at noon and there will be a reception at the St 
H s the ev 


Watermans’ Oppose Advertising “Tie-Ups.” 
[he Christmas number of The Pen Prophet, 
the L. I 


her things an article stating the company’s reasons 


. 


Waterman Company, 
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to 


heads the inaugural commit 


; 


ite 


house pul 


contains among 


sing the tie-up of general advertising with names of 

il dealers [fo make the matter clear, let us state a 
supposititious case The Smith Company, a national ad 
ertis nds a er for space to the Brownsville Bugle 
idve g hoes nstance. The advertising department 
ft tl ugle, sensing a chance for additional incom 
proa s the dealers in the town who sell Smith eS 
und or as consideration—to print the card 

he de r in connecti with the Smith advertisem«¢ 

Some dealers resp nd and some do not Sometimes a 
dealer who does not handle the Smith line is appt ( 
I thwith decides to advertise the competing article 
| he tie-up opens the door for adverse criticism the 
a 1dvertis« Dealers whose names do not appear 
feel that they have been discriminated against by retusiu 
S to the ggestion of their local paper Those 
and get themselves listed are likely to yk 
tie 1 means of squeezing them for a little 
ind the national advertiser must share the 
, 
| ted the Watermans’ do not 
, ' ; cor : 5 

Who Said “Veneering” Was Someting New: 

l the minds of many, veneering is synonymous 
productio1 methods It is thought of as 
quite unheard of among, say, the old | 

ne furniture It smacks of cheapness 
wl this opinion it may come as 
hear that veneering was not only known 
but s emploved in some e fine 
hinet-maker’'s craft 
l grandfather l 
nes and rich Ameri 
r ‘ t< ner ‘ ‘ 
F Sat | g | 
_ q t { 
Mr. Wilk 
re ¢ é 
110 | 
» has 
k nea 
i 
veneered work ( 
urnishec 
t I i 
I edule : ' 
S on I 
{ ( 
~ 1¢ 
S le It I ( ( 
] g I Li De f 


I 
2 
3 
4 
o 





Efficient 
filing and finding yet devised. No guides are 


wasted and the index is actually built to fit the 
list. 


It’s the most accurate method of 


Simple The principle of Natural System— 
Spell the Name with Guides—is quickly grasped 
by any file clerk. 

Quick Because the list is properly indexed, 
filing or finding is much quicker with Natural 
System. 


Durable The big handsome Steel Tabs are 
strong; the guides are the finest quality press- 
board. Headings are celluloid faced and can’t 
become illegible. 


Clearly Explained Write for the booklet 
illustrated above. It is the first really simple 
and complete explanation of a filing system 
written in terms that anyone can understand, 


The to 


direct mon 
way prof 


No 
>) 


Write today! 


WABASH CABINET 
COMPANY 


Wabash, liana. 
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An example of “‘the best that's 

made”— a LINCOLN DESK 

of the Louis XIV Period —as iT? 
true to the art of the period as 
it is worthy of it in craftsman- 
ship and material. 











| 
| 
oR 
: 
i 
: , , oe 
: An example of ‘“‘the cheapest tha 
: “ ‘ +? ‘ 
} DESK thoroughly good in material and craftsmanship 
He | correct in detail and proportion—the best desk at the pr 
he 
ee . - See sonnet a 
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to BOTTOM 


The most complete line of desks manufactured 


O matter what the grade, every LINCOLN DESK 


N is a desk on which you can afford to stake 
your business reputation. 


From top to bottom the LINCOLN LINE is complete, 
meeting every office need, from the most elaborate 
furniture for the President’s office, or the Board 
room, down to the modest requirements of the 
Shipping room. 


8 Matched Suites 


Each including everything in 
furniture for the Executive 


4 Commercial Lines 


These lines are the most com- 
plete manufactured, compris- 


office, from Inkstand and ing everything from the 36” 
Letter Tray to 14 ft. Di- Table to the 72” Roll Tcp 
rectors’ Table. Desk. 


The art, craftsmanship and material that go into 
the LincoLNn LINE furnish you with clinching 
sales arguments. But even more important, from 
your point of view, is the satisfaction—to say 
nothing of the profit— that comes from selling 
LINCOLN DESKS. 


Our monthly magazine, THE LINCOLN LINE, ts de- 
voted to bettering conditions in the retail office furn- 
iture trade. Sent free to Dealers and their salesmen 
upon request. Better send for a copy 


COMMERCIAL FURNITURE COMPANY 


2739 West CHicaco Avenue , CHIcaco 
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More sales are lost in the early months of the 


ogee epee 


vear because of incomplete stocks than for any 






other reason. You are going to sell fountain 





pens and mechanical pencils in 1927. So fill 






up your cases without delay and “get the 


So 






S— 


_ 


jump” on the new year. The Conklin Sap- 






phire Blue Endura is going stronger than ever. 





Have a _ representative assortment. And 
Conklin desk sets have set a new standard of 
utility and beauty. Show some of them. 







THE CONKLIN PEN COMPANY 


Toledo, Ohio 











Nothing else has even ap- 
proached the beauty of the 
Conklin Sapphire Blue line. 










The Conklin Endura uncondi 
tional and perpetual cuaran 
tee remains the outstanding 
safeguard of satisfaction in 
ownership 


ENDURA 


Unconditionally & Perpetually Guaranteed 





£5 erernaey 


G { Courtney, Chi 
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Conklin Sells a British Ink Pencil. 


ug rrangements just completed the Conklin Per 
Company of Toledo has secured the sales rights in 
ited States of the “Red Dwarf” ink-pencil, manufactured 


Thomas De La Rue & Co., Ltd., of London, Englar 


k-pet s have been popular in past years, and thei 
today’s market indicates a present popular 
demand r them [hese facts persuaded Conklin to put 
emselves into a position to supply the trade with an ink 
pencil that the company could recommend and which the 
ealer < with dence. 


\ few years ago “The Red Dwarf” was very popular 


he United States and is widely known as a thoroughl; 


satisfactor writing instrument. Furthermore, the makers 
f it qualified] reed instantly to replace at 


Red Dwarf” revealing defects in material or workmanshyiy 


This is a idequate protection which covers not only the 
Re Dw pe l evervthing else which the ¢ 
Pen Company offers the trade 
Reliable Does Big Newspaper Advertising. 
[The Reliable Typewriter & Adding Machine Cory} 
t 170 West Washington street, Chicago, has rece 
le extensive us¢ f display advertising space in thi 
Chicago Tribune, Chicago Daily News and Chicago Herald 


idvertising they ran in the month ot 





Decet fe ing typewriters, paying particular atte 
S these machines as ( stmas tts 
be 5 ey are useful, lasting and appreciated. The con 
il reports that the results from this advertising have 
beet er satisfactory It is declared to be somewhat 
for a dealer to use display advertising 
1it t vriter Occasionall) dealers 
small space on new machines, but seldom have rebuilt 
pewriters been advertised in the daily press 
=) ] i’ ~ le 


Additions to Monroe Sales Staff. 


ppointments to the sales force of the M 


Calculating Machine Company, Inc., Orange, N. J., u id 


ng men, w by reason of past experience re 
S qualihie t repres¢ mt the comi 
districts 


~ iyner, Spt field, Mo.; W. F. Claus, Cleve 


4) | Pollar 1. A} arillo., Texas: VW \ Lea Mac 


ago, Ill.; William R. Goff 
Minneapolis, Mint G. W. Duvall, Baltimore, Md.; H. | 
Du Little Rocl Ark.; E. WV Clede, Houst 
Harrell hita, Kan.; G. E. Ivan, Sar 
S. A. Chester, San Francis Calif -_ 
in} \ ( M. Baker, Indianapolis 
I bell, Madison, Wis.; H. L. Bechler, Pittsburg] 


Grant, Jr., Louisville, Ky \. J. MacNeal, | 
H Martin and R. ylor, all at | 
| sen, Los Angeles, Calit.; A \ 
Boldt, Johnson Cit 4. S. Dyer Asheville N. ( 
Gs aaa Octeone. Ta? 2. CoM ( 
D S Buffalo, N. \ QO. ¢ \ 
‘ ( { Brown, Cin i Oh Vi 


S i} edo, Ohio S k, I] 
Mi I LD) ta ] | } | 
Li ~ 
i ing s recentl if 
f tl M e Calculating } ( 
| ewark r ] 








wéth 
PATENTED AUTOMATIC SHIFT 


avatlable to dealers 


The introduction 


of the Faultless Vis- 


ible Record has opened to stationers 
everywhere, a market with great sales 


possibilities. This re 


record wiih patenied a 


to dealers It has te 


among which may | 


cord is the only visible 
utomatic shift avastlable 
n sure-sale features, 


ve mentioned that the 





record shifts automatically in any position, 
that the writing surface is perfectly flat, 
and that either sheets or cards may be 
used. In every way the Faultless is an 
ideal book-type of visible record for the 
stationery trade, and offers a trade op- 
portunity every stationer should in- 
vestigate 








Result-producing advertising and sell- 
ing-helps will be furnished dealers who 
secure Faultless agencies—of which a 
limited number are still available. 


29 RS 


x 
at 


Write today for full particulars concerning 
No obligation. 


our €eaier prot tion 


Danaus PA. 


“e 


Stationers Loose Leaf Co. fon 


MILWAUKEE f. 
NEW YORK | 





CHICAGO 
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FAULTLESS 
Record 
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COLOR ERODUCTS 


TYPEWRITER RIBBONS 
TYPEWRITER ~ PEN & PENCIL 


CARBON PAPERS 


REFLEX 


WRITING INKS + SHOW CARD COLORS 
STAMPING & NUMBERING 
MACHINE INKS 





THESE ARE ALL COLOR PRODUCTS 
SOLD BY 
OFFICE SUPPLY DEALERS 





The fact that our business has 
grown and developed largely, 
over a period of 48 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands has been 
rendered. 


Grade for grade—price for price, 
there are no stationers’ color 
products that surpass the A. & 
W. Line. 



















































































































































































Singer Joins Journal of Commerce Staff. 
E. R. Singer, well known in the office equipment field, 
has joined the staff of the New York Journal of Commerce, 
32 Broadway, New York City. He is in charge of the new 


department of office equipment, office appliances and ofhce 
management which the Journal of Commerce inaugurated 

on January 1, 1927. 
It was Mr. Singer's work on the Office Equipment 
o 


Catalogue which first brought him into touch witl 
fice appliance industry The Catalogue was sold in 1925 
to the A. W. Shaw Company, who are now publishing 
Prior to his connection with the Office Equipment 
logue he was with the firm of Rose & Co., accountant 

Once each week the Journal of Commerce will cd: 


considerable space to articles by successtul and | 


; - oOo 
_ —ee S| 


business men dealing with some phase of business 
tration. In conjunction with these articles the 


pments the 


Commerce will also publish news of develo 


office appliance and equipment industry such as wil ter- 
est the ultimate consumer New devices will ed 
newly discovered applications, in short, the progress made 
along these lines will be given deserved publicit this 
new management page. Manufacturers in the industry are 
invited to keep the Journal of Commerce informed ng 
the lines indicated. 

It is Mr. Singer's intention to make this teaturs ie 


Journal one that will be looked forward to | 


scribers to the publication. 


Miller Bros. Pen Company Perfects Eraser-Case. 

The Miller Bros. Pen Company, 305 Broadwa New 
York, are now getting out their display eraser case in ma 
hogany finish. It has a glass top and is fifteen inches long, 





nine inches wide, seven inches high at the back and five 
inches at the front. The tray is lined with silk gree sh 
and is divided into twelve compartments showing a like 
MILLER BROTHERS’ IMPROVED DISPLAY ERAS AS! 
number ot different steel erasers [here 
under the tray to cafry a gross or more of erase! rig 
inal packages 
It is stated that this business with the \ 
Company has been very good since the reorga 
President Van Hise looks forward to a good 1927 
Win New “Kelleys” in Sales Contest. 
Fifty-one Yawman and Erbe salesmen and 1 
wearing new Stetson hats as a result of the ard 
compaign put on by the Yawman and Erbe M ng 
Company. 
This was a lively contest and the 


congratulated 
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1. A full line of office equipment to bring full 
orders.—2. A valuable and exclusive selling franchise. 

3. A fast-selling popular priced Executive Safe with 
free $1000 Insurance Policy.—4. Full-page advertise- 
ments in the Saturday Evening Post and System re- 
inforced by vigorous advertising in your own local news- 
papers.—5. Free window trims, effective mailing pieces 
and other dealer helps. .. . These are some of the high 
points in the new Shaw-Walker Selling Plan. If it is 
not already working for you, mail the coupon at once 
for full information. 


> Built Like a 
aS 


LKER 


SED ee 





SHAW-WALKER, Muskegon, Mich. ] 
I'd like to know more about the new Shaw- i 
Walker Selling Plan and how it can make | 
noney tor me as al ext | sive dealer. 

! Cc! I I | i 
° i i 
Mail Maton... <adecalecaiee I 
; I 
C | i 

Addres ° 
oupon | ! 
Today !} 
fl Se i 
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A. B. MILLARD 
Tisch-Hine Company 








WILLIAM SCHMIEDERE 











oR 


Buxton & Skinner Printing & 


Stationery Company 


Some. ot 
Writers of 
Special 


Articles 


The writers who have contributed to the section 
be in touch with the trend of the times 
of opinion among them as to the broader aspects of the 


selves to 
mmiuty 
machines in the 

} 
SUDDIY 


that 


his office re 


extension 


the 


stationery 
‘quirements, 


service, not 





MASON W. 





store 
and the dealers are m« 


RAYMOND FROST 





H. SELL 


EB. H. f 
E. H, Sell & Co. Appliance Company 


Frest Office 





CROSBY 
& Martin Company 


H. 
Thorp 


B. 


MeCARTY 
Eckdall & MeCarty 


For the Sec- 
tion Starting 
on the Follow- 


ing Page 





Cc. I. HAMMET 
Hammett Book Store 


which tollows have wn tl 
There is an encouraging una 
subject of « r 
looks to the stationer t 


business man 


The 


re and more coming to realize 


restriction of service, 1s the rder of the da 
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This section is a sym- 
posium of opinions by 
successful stationers con- 
cerning the policy of 
extending their service 
to include all manner of 
of fice machines. Herein 
the reader will find 
many pertinent ideas. 
All of the writers take the afirma- 
tive side, but their views vary 
as to the extent to which the 
dealer 1s justified in making ma- 
chines and spectalties a stock 
proposition. 














Contents of this Section 


Oppor 117 + r ( Ommert ial Stationet 
M; king Specialties Worth While 
William F. | 
Kansas House Makes Office Machines P 
\ 
u Sta Handle M 
Selling Machin Several Fac 
Wil S 
Some Vi on Office Machines 
What the Average Stationer Can Sel 
H 
Boston Store Handles Office Machines 
No End to Business Man’s Department Store 
Ha 


Southern Concern Sells Many Machin« 
Willian H ( 





) 
I Furniture 

I Indicators 

N ring Machines 
I Fastening 


I 
Perforating Machines 
I 
I 


Seals 

Sorting Devices 

Stamp Affixers 

Stapling Machines, 
String and Cord 
Cutters 


Telephone Acces- 
sories 


Time Stamps and 
tecorders 

Trimming Boards, 
Paper and Card 


Typewriter Cleaning 
Brushes 


Typewriter Cleaning 
Material 


Typewriter Cushion 
Keys 


Typewriter Cushion 
Knobs and Feet 


Typewriters, New 
Typewriters, Rebuilt 
Ventilators, Office 
Visible Index Systems 


Water Cooiers 
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Horizon of Stationery Business Widening 


A Word or Two in Retrospect and a Peep into the 


HOSE of us who have read the stories of Dickens, 
Thackeray and other writers of the early part of the 
nineteenth century, will be able to conjure up a mental 
picture of the old time stationer in London and neighbor- 
ing cities whose small and dingy shops dealt in the pri- 
mary necessities which people of that time demanded. That 
was a day in which steel pens were not and the stationer 
was usually an adept in fashioning a pen out of a feather 
from the wing of a gray goose. Most of the older sta- 
tioners had recipes for the ink which they made, carefully 
guarding the secret of their formulas. Ink was sold very 
often in stone jars, pyramidal in shape, and a familiar sign 
indicative of the stationery shop, was the likeness of one of 
these stone jars to the quill pen projecting from the top 
Paper was sold, of course, and was rather expensive, ac 
cording to the standards of those times. The stationer 
usually was also the bookse ler and invariably the book- 
seller was a stationer [his made the stationer’s shop a 
rendezvous for the educated classes, so that his business 
was placed on a plane equal to the professional or semi 
professional business of the apothecary. No one has placed 
the stationer on record in those days as making any con 
siderable sum of money, but his business was eminently 
respectable and he was looked up to as a man somewhat 
above the average in learning 
All this was in the day when transportation on the water 
was by sail and on the land by horse and carriage or horse 
and wagon. As soon as steam came into the picture, how- 
ever, one can look back and discover that all the busi 
ness began to be speeded up and the world entered upon 
an era of mechanical developments, the like of which has 
never before been seen. Gradually large businesses became 
larger and small businesses increased. Distribution was 
quicker, markets were vastly expanded and the trade of 
the world took on a new complexion. We had entered the 
era of the machine and in a time which may be regarded as 
almost incredibly short since it covers but about a cen- 
tury. We find ourselves doing practically everything by 
machinery. We find ourselves masters of figure computa- 
tions by means of the machine. We are writing by ma- 
chinery, setting type by machinery, duplicating our letters 
by the million through the aid of machines; the addressing 
of our envelopes is automatically done and our letters are 


carried no longer by horse post from city to city, but 


Future. 


through the air across the Continent in a day and night 
The era of the horse is passed and we have come int 

age of mechanical power generated by steam, exploding 
gas and the electric current. In consequence f all this 


advancement in the mechanics of life, the volume of bus 
ness throughout the world has increased amazingly, s 


persons in the ordinary walks of life live better t 
kings and nobles lived a few centuries ago. 

In the course of this development the method 
ing on business has changed New lines of mercha st 
have developed and come on to the market and the littl 
s tioner and bookseller is among those who have er 
up He has become the business man’s department st 
where the man in charge of an office can go and 
thing from a paper clip to a typewriter Phe hold-backs 


and the die-hards have tought the development 


of the way, but in spite of all effort to the contrar ( 
find the stationery store gradually broadening its lines 
it is only a short step from the place where it will s 


rive and has a real distribution of everything that 


uses. 

This we believe is the handwriting on the wall. W 
see no other culmination. It is a development which the 
stationery trade as a whole can not avoid and will att t 
to avoid only at its own cost Chere are hills to climb be 
fore new vistas will be visible, but the road is pl 
marked. Whatever problems there are now confronting 
the dealers with respect to the handling of office machines 
and the servicing of them will be solved, in fact, are ng 


solved every day 

In the articles which follow the reader will find a singul 
unanimity of opinion as to the proposition that dealers must 
handle some office machines. Not every contributor is 
ing to go the whole way but all go part of the 
some dare to include the entire list. In this, as in ev 
thing else in life, success depends upon finding e rig 
man to handle a propostion. It is a personal matte 
how otherwise could a man in a town of 12,000 people be 
come conspicuously successful in selling every 
office machine in his stationery store and another man with 
ten times his opportunities, fail? 

The boundaries of the stationery business are widening 
and those will become successful who are capabl gt 


ing with the growth of their track 
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Ediphone dictating 
and _ transcribing 


AN UP-TO-DATE 
DEPARTMENT 


Here at the store machines, ty pe- 

’ f Tis Hir writers, A. B. Dick 
‘ s an of Mimeographs and 

n rv de Mimeoscopes, 

par tel Standard seal- 

udes ing machines, and 


other devices. 














Opportunity for Commercial Stationers 





Experience of a Michigan House Proves Value of Office 


Machines as a Part of the Stock of the Stationer and 
Office Outfitter—By A. B. Millard, Manager, Edi- 
phone Department of the Tisch-Hine Com- 
pany, Grand Rapids, Michigan 
ganizat S al ore ertain lines of merchandise is 
07, the 1 ment was ambitious to develoy in important factor for sideration in determining which 
lete pply and outfitting business, abl ines of specialties to acquire [wo things we learned to 
fice wherever opportunit not speciali ire furniture and filing equipment, al- 
S S rrogress were made thoug! rrv big stocks. Our reasons for not special- 
systet rtment izing are re local and eas f analysis. In most locali- 
g being ties these items ar! ery profitable and fairly simple to 
' r ‘ secure Our specialty department does not attempt to sell mer- 
the ts were ‘ dise of the kind sold by a larger competing firm in 
' oe t is Specialty salesm of various this locality merchandise with which other highly spe- 
pacities brlit ere given an opportunity to s lized sal €1 ill compet For example: we do not 
' c good. others fail sell adding machines because, in our estimation, the field 
ive made g : s ply 
; ( g idding more me s rapid Che potent prospects for certain items should be care- 
hey e train¢ ecause the figures in the net profits fully analyz In our opinion, certain specialties require 
; ke us We are being well repaid for the lifferent representation in different communities. In our 
' ‘ of the past mmunity there is no really enormous industry or variety 
( equipment and devices, or other f allied industries as, 1 example, the automobile busi- 
pecialtis iny store in our business may successtfu met! ness in all ises in Detroit. This fact permits us to 
; sideration and the factors gover rv oO! ir specialt isiness without having to employ 
selection 1 t be thoroughly analyzed specialty salesmen of the very highest ability. 
' empt s ade to draw a clear line of : Where businesses are moderate in size and well diversi- 
tinct etwee! t shall be sold in this department ed, relations betwe ustomer and seller frequently be- 
es egular line In our experiet me closer and the selling job simplified and stabilized. 
rned that line of loose leaf devices, ledge [he reasor 1 stationer and office outfitter should 
et vel essfully sold | ur full lit vish to entet to the business of selling office appliances 
eg ireful training, at f sor net ind systems may be ndensed into, first, a desire to serve 
ust e infected with the tality f the more broadl to be me bigger in his field of endeavor, 
the stomet nd the net Se nd esire to make more money. 
: ( 5 Phe te f his tures into the specialty line can 
distinctior ust be 1 decided f1 I ilysis of: First, the lines he may 
g to supply his trade; third, 
the necessary men; and 
R or nearby representation of 
‘ the lines have been ac- 
< nd if closely adhered to, 
directly under ‘ t tions uveras t results—profits—are certain 
1 dealings with a customer 
; 
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must be of the highest character and in our case are 
largely adaptations of plans used by the exclusive specialty 
selling organizations, modified to accommodate and not 
interfere with our standard policies—“The customer is al- 
ways right”; my apologies and compliments to the orig- 
inator. 

All manufacturers of office specialties of high character 
have access to and will supply information in definite de- 
tail regarding the best, most generally applied methods of 
conduct for the house and salesmen, these developments 
coming from their exclusive representatives at other points 
about the country, and they are at all times eager to co- 
operate with the store which will be sincere in its attempt 
to sell the manufacturers’ wares. Manufacturers gladly 
furnish sales, operating, and service manuals, mostly in 
loose leaf form, to accommodate addenda sheets, necessary 
in a growing business and, in our opinion, most failures on 
record in this attempt can be traced to “failure to recog- 
nize the value of these wonderful helps.” We have seen 
some horrible examples of this type of negligence in our 
own organization. 

A sufficient knowledge of the application and use for a 
device or system can be gleaned from the manufacturers’ 
sales literature. A test of the working unit or combina- 
tions of them prove and illustrate why and how the wheels 
move or the sections telescope, expand or contract, and this 
can be done in the oftice before the approach is made. A trial 
installation of a device or system can always be secured 
from a friend on an experimental basis, and if he can be 
made to give you a sincere answer you are quite likely to 
be encouraged. 

Complete knowledge of the capacity, use, peculiar oper- 
ation, or care of a piece of equipment, need not be known 
at once, but can by patient observation be acquired and will 
become invaluable. The dignified position of the customer, 
yourself as the seller, and the manufacturer need not be 
jeopardized for one moment if care has been given these 


few essential rules for beginners. Your responsibility to 
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the customer and the manufacturer is to be everlasting once 
you have accepted and filled an order, and I believe one 
may be safely guided by the thought we all know, about 
the fellow who serves best. 

I believe it is safe to follow this thought while attempt- 
ing to present your merchandise to all prospects, “Think 
in terms of service only—profits will be automatic.” 

Criticisms sometimes come from folks who do not know 
all sides of a situation. Perhaps certain businesses should 
not expand and then perhaps that is just the trouble, ex 
pansion is necessary. Not too broadly, of course, because 
one can cover too thinly to his own undoing. We believe 
that the adding of a few high grade leading lines of oftice 
specialties to our business of serving the Furniture Cit) 
with office necessities has made friends for us, friends of 
that warm, welcoming, perfectly human, everlasting type 
who always are glad to see us; and in most cases one line 
of specialties has helped to sell and secure the business f« 


r 


us on another. Frequently we find a salesman from the 
specialties department making 4a friend for the full line met 
and the reverse, and always they help each other in the ar 
ranging of customer information files, a very important 
function, 

Mechanics on the major items understand the mechanics 
of the simpler items and repairs are simply and cheaply et 
fected. Tips and leads work across the line both ways; 
policies are better advertised; accounts are more numerous 
opportunities are open for men of exceptional ability t 
greater advancement; overhead is proportionately lowere: 
on account of combinations in management that can easily 
be effected, and if the economies of the devices you sell 
prove out anywhere, they should be examples for e 


mies you should put in practice in your own plant 


Our mechanical office appliance and systems department 
shows the highest profit on the dollar invested against all 
other departments in our organization. It requires much 


planning at first, but later profits are automatic 


Making Specialties Worth While 


By William F. Laskowski, Jr., President, The Cotterel 
Company, Harrisburg, Penna. 


AN the stationer as time goes on and business de- 
velops avoid the issue of handling machines now 
classed as specialties? My answer is no, not if the 
manufacturer makes it worth the dealer's while and will 
sell the dealer at a price which will give a fair profit. 
This is essential because nobody can conduct a business 
which is not making money. We carry in our stock the 
following items which may be classed among the special- 
ties: adding machine rolls and paper, addressing machines, 
check protectors and writers, check sorters, dating stamps, 
duplicating machines and supplies, envelope sealers, eye- 
letting devices, letter distributors, numbering machines, 
paper fastening machines, pencil sharpeners, postal scales, 
punches, stamp affixers, stapling machines, telephone ac- 
cessories, time stamps, trimming boards, typewriter clean- 
ing brushes and material, typewriter cushion keys, cushion 
knobs and feet, visible index systems, water coolers, copy- 
holders, money changers, perforating machines, autographic 
registers, etc. 

We carry the foregoing items in stock regularly with the 
exception of new and rebuilt typewriters which are handled 
on order. Other lines which we sample and handle through 
orders to manufacturers include folding machines, sorting 
devices, string and cord cutters, time recorders, new type- 
writers, office ventilators. 


| believe that office machines will be sold in greater 


number and variety by stationers in future than they are 
now The reason is that manufacturers will come to a 
point where they will have to reduce their selling costs 
and the dealer offers the best available way out of the 


situation. Manufacturers should cultivate the dealer, for 
in the dealer's hands lies much of the future of successful 
selling. Dealers are in position to give effective and in 
telligent service in the distribution of machines in their 
territory. This is in spite of the fact that these mac! 
do not yield as good discounts as the other items of th 
stock. The dealer finds it profitable to include the ma 
chines above mentioned in his catalogue and in his mailings 
from time to time. I see no reason, in fine, why the dealer 
can not handle office machines as well as the specialty man 
and accomplish results with greater economy It is only 
necessarv for the dealer to be alive and alert to his oppor 
tunities and for the manufacturer to realize that the 
must be able to make money from the sale of his machine 


As soon as the manufacturers arrange their discounts so 


} } » 
aeaier 


that dealers can sell specialty machines with profit and can 
afford to hire competent salesmen to handle them, just so 
soon will these machines be handled increasingly by dealers 


until they are understood to be a logical part of the s ock 
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THE QUICKEST WAY 


The old quill pen was a slow and inefficient tool with 






which to produce a thousand copies of a letter or a doc- 






ument. The Mimeograph is the speediest and most effi- 







cient instrument that human ingenuity has devised for 
doing that job—and doing it well. Two extremes! Type- 










write a letter, a bulletin, a form, or trace by hand a diagram, 


an outline drawing or a penwritten message, upon a Mim- 






eograph stencil sheet, and within a few minutes the speedy 






machine will deliver a thousand exact copies thereof—at al- 
most negligible cost. What was once the work of days and 






weeks is now done in minutes. Because it has so remarkably 






economized both time and money, the Mimeograph has 






become a tool of great importance in modern business and 
educational activities. Upon request A. B. Dick Company, 
Chicago, will send you free booklet showing how modern dup- 
licating work can be well and easily done—the quickest way. 


MIMEOGRAPH 
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““U-NEED-ME”’ 


(REGISTERED 


STANDARDIZED OFFICE SPECIALTIES 
For the Desk and Chair 





Fox Folding Desk Pad with Work Distributors (Patented) Felt Chair _— Pads (3 styles 




















ree: or ee 














Patented— (See the Hinge 


Fox Plate Glass Desk Pad (4 Styles) Fox Calendar Desk Pad 


Ventilated 
Chair Cushion 
Work Distributor (7) Styles Felt Typewriter Pad 


Send for new catalog and price sheet on ‘‘U-NEED-ME”’ Office Necessities 


Geo. E. Fox & Company 


325 West Ohio Street Manufacturers Chicago, U. S. A. 
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pecialty That 
Repeats 


fhe SATELLITE Typewrit- 
r Stand is made for type- 
writers, adding machines, cal- 
culators, autographic, regis- 

ete It occupies little 
Hoor space, making possible 
most economical office ar- 
rangement. The actual merit 
and utility of the SATEL- 
LITE Stand bring complete 
installations from small ini- 
tial orders. Dealers find it 
has possibilities which, when 
developed, bring handsome 
3 profits. The opportunity is 
~~ open to dealers everywhere. 


CATELLI 
Typewriier Siand 


(Adjustable to the natural position of any pair of hands) 


The Adjustable Table Company 





c 









50 Mt. Vernon Street GRAND RAPIDS, MICH. 
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Highest Quality 
Water Proofed Cor. 
Pated FibreBoard 








offer you a new fast-selling specialty—that sells easily 


peat buyers. Many thousands of banks, industrial and ec 





stration. Many dealers have found LIBERTY Boxes 
surprisingly satisfactory line to handle. We will cooper 
Strongly reinforced—they with you in building sales. 


give unlimited wear 





The six point llustrate 1 les ived on 





margin 











NALES—that’s what counts in making profits 
sales to new customers and repeat sales to old 
customers. LIBERTY Collapsible Storage Filing Boxes 


mercial firms and other’ business organizations u 
LIBERTY Boxes. Thousands of others will buy on demo1 


to 


new customers and brings from old customers constant r« 
mn 


al 


‘ 


al 


COLLAPSIBLE 


aoa Boxes 


t 


of this page explain wi ocmmaas TY Box s are preferred t 














- _ _ *% 





Easy to open and close—the 
cord does it 














users. LIBERTY Boxes look bett ast _loneer- the 
users More satisfaction “ 
Letter Size No I ~ x10%x24 
Cap or Lega l 15 O™Mx24 
Labels and free labelling MADE IN <n. Moe aa = 240 ye ee The only <p tenia 
strips make reading easy SEVENTEEN Ghose & Seater y x 3%x24 even tf droppec | 
STANDARD > x4 xi 
SIZES Voucher > x 44x24 ; 
: — Documents 15 4'.x10 x4 f 
F Private Wire Stex 5%x24 : 
° vile ; x §” 17— 5%x 3%x24 ; 
—_ : ia. ; 6 x4 x4 : 
USED BY— . aia ay Gy &.. 
Banks—also x a” 1¢ 8 x x24 
Industrial Firms “iger Sheets 14—12 x12\x12 
Commercial Firms De posit Slips S x4 x24 
—General Offices tea nagar *-r ong , see 
Sales Slips 4 i X oO’ x24 
Vouchers Ot%x 4% x24 
Sneiey tin + hed Clip and mail this coupon with your letterhead for Coltcoein . 
iwWerty xes can Oe packec . 0 as oUapsibie—they require 
a —tepend aides full information and our proposition to rated dealers. cual ahesounell ned 
Please send me a sample LIBERTY Collapsible Storage Box and your propositio rated dealers 
Pe a de ie ee a ee haere baled de ADDRESS 
RAND MSNALLY SUELoI « o> CHICAGO, ILL. 
AGaVat at av aval a ave WAUAUAU AU AWAY: 
: 
' 

















of OFFICE APPLIANCES 143 


January, 192; 





| 


| ry 

| £ ¢ 

= 
as — 
YW 





popularity. It enjoys this distinction for common-sense 


reasons. 

It is the ightest portable—weighs 8% pounds net. It is the fastest, 
c < 

turning out neat and accurate work at any speed you demand. 


It is the most compact of all writing machines—the carrying case 
is only 4 inches high. Years of service everywhere have proved 
its outstanding dependability under any and every condition of 
service. All these advantages— plus the standard keyboard! 

Remington Portable is sold by our branches and dealers every- 
where on terms as low as $10 down and $5 monthly. Write for 


our booklet, “For You—For Everybody.” 


REMINGTON TYPEWRITER COMPANY 
374 Broadway Branches Everywhere New York 


Re mingt n 
TYPEWRITERS 


\ A MACHINE FOR 
ad EVERY PURPOSE 


REMINGTON-MADE PARAGON RIBBONS AND 
RED SEAL CARBON PAPERS ALWAYS MAKE GOOD IMPRESSIONS 


ae adhe Portable is the recognized leader in sales and 








PORTASLE TABULATING 
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Kansas House Makes Office Machines Pay 


There’s Nothing the Matter with Kansas, According to the 
View of an Emporia Firm who are Making Machines 
Pay Handsomely.—By M. W. McCarty of 


Eckdall & McCarty, 


Dealers in Books, 


Stationery, Office Supplies and Furniture. 


Note—It is not surprising that the town which produced 
William Allen White should also have other men of force and 
originality. There are at least two more—J. E. Eckdall and 
Mason W. McCarty. The gentleman last named wrote the 
article below. Mr. McCarty was one of the organisers of the 
Kansas Book Dealers’ Association, is a former president and 
for a number of years has been chairman of its board of 
directors. 


MPORIA, a town of 12,000 inhabitants, has five 
book stores and one office supply store. All of these 
handle typewriters and many other office items. 

Speaking for Eckdall & McCarty, we have sold over 
five hundred portable typewriters. Along with these have 
been sold Edison Mimeographs and supplies, tape sealing 
machines, Hectographs by the hundred, cash registers new 
and used, check protectors for home and office, adding 
machines for home and office, dating and numbering 
machines, postal scales, sectional bookcases, safes for the 
office and home, card index systems, letter files with all 
their auxiliary appurtenances and these latter we sell for 
homes as well as offices. 

But the typewriter business is our main business of all 
of the foregoing. 

Not only are the portables sold, but we sell the new 
Remington machines as well as rebuilts and used type- 
writers of all makes and our custom in these is not con- 
fined to offices, for many see practical use in the homes— 
by the children and the mothers and fathers. 

Besides the selling, typewriters are rented as well as are 
adding machines; but this rental business has been curtail- 
ed greatly by the sale of our Remington portable type- 
writers which are sold for little larger monthly payments 
than we formerly charged for rentals. Like buying homes, 
“they pay for them as they use them.” 

Who are our customers for typewriters? Were we to de- 
pend upon “Main street” for our sales we would have been 
out of business years ago, but we sell to ministers; to re- 
tired farmers who have moved to town to educate their 
children; to teachers and to the ambitious mother who likes 
these “personal writing machines” for her social correspon- 
dence. 

We think the purchase of typewriters by the multitude of 
people these days is simply in keeping with the modern 
trend. In our line twenty years ago fountain pens were be- 
ing introduced. Five years or so ago “Eversharps” ap- 
peared, in some degree replacing the older tools of writing, 
and now the “portables” are making a place for themselves 
though of course a good fountain 





as universal necessities 
pen and a good pencil will always exist coincident with the 
typewriter. 

The portable typewriter is now placed alongside the elec- 
tric iron, the electric sweeper, the electric cooker and wash- 
ing machine in the home. What brought about this condi- 


tion can not be explained. We know it is here. Some far- 
visioned individual saw the need of the age when he in- 
vented these portables, but he sowed better than he thought. 


What brought about this development? “Logic ot 
events,” as you say, as relating to typewriters, coupled with 
the publicity given through your magazine and other 
sources and, of course, the increasing demand of custom- 
ers led us directly to buying by tens in place of singles and 
as to manufacturers’ representatives—we would not have 
gotten very far in the business world in selling cash regis 
ters, adding machines and bookkeeping equipment and 
some typewriters without their exploitation. 

Twenty years ago we little dreamed of the present pos 
sibilities in these lines in the small town anyway, and ws 
dare say that twenty more years will bring as great or 
greater evolutions in the office supply business coupled 
with the book and stationery trades. 

Right here let us say this is a department that is 
touched in the smaller towns by department stores—it is 
handled locally by the stationers and it is about the only cd: 
partment that is not infringed upon by ten cent stores, drug 
stores and department stores. The main competition of | 
cal dealers in these lines in small towns is the larger stores 
in larger cities, but when we meet their prices and deliver 
on the “spot” we soon eliminate this competition. 

We believe that the practical use of a certain adding 
machine, ledger system, typewriter, check protector or cash 
register by the vendor helps the sale of the article used, fifty 
per cent. 

When we on our office stationery or in our advertising 
mention Remington typewriters, Edison Mimeographs 
Eastman kodaks, American school furniture, Conklin foun 
tain pens, Barrett and Corona adding machines, F. S. Web 
ster Company ribbons and carbons, and Globe-Wernicke 
sectional bookcases, along with the products of other lead 
ing office furniture and equipment concerns we find that 
the very words impress the customer—he has heard of the 
certain typewriter or adding machine or duplicating ma- 
chine, he has read of it, and he knows the firm selling it is 
reliable or it could not be linked up with the concerns pro- 
ducing such outstanding articles. 

We are agents for Remington lines in typewriters, but 
we handle used machines of all makes, rebuilding in our 
own shop where necessary. We carry a stock of all of 
them. We sell our lines by advertising in daily local pa 
pers, in school papers and by circularizing directly as well 
as making window displays several times per annum, plac 
ing prices on machines shown in windows. Also, of course 
we display office furniture and supplies in windows. 

We do some office to office soliciting, but when we have 
four truck deliveries per diem to any part of town and a 
“hot foot” ready instanter to “ribbon up” a typewriter on 
a ‘phone call, we about cover the service end 

We formerly handled toys, fancy goods such as toilet 
articles, framed pictures, and a whole line of gift materials 
which sold twenty years ago in our line of stores, but now 
are handled by drug, department and ten cent stores and, 
taking the place of all this uncertain and in a sense perish- 
able rubbish, comes the office and home supply department 
in the stationery store—practical things, sensible arti 


that add to the efficiency of social or business enterprises 
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The Popular Model 6-V with Daily PFeminder Folders 


NY STATIONERY STOCK that does not show an 
assortment of Kleradesk models is a sure index of lost 
sales, because National Advertising is making the values 

and virtues of Kleradesk so well known to office men and 
women that they are ready to buy it ‘‘on sight. 

Show Kleradesk prominently—in window and store—and 
cash in on the interest our advertising has already created for 
this time-saving and space-saving and labor-saving piece of 
desk equipment. 


Of course, circulars and post cards for your use, with your imprint, free for 
the asking. Also new and attractive window display material 


- Self-Closing Inkstand Co- 
115 Sengbusch Building, Milwaukee, Wis. 
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“The Dependable Typewriter” 


Ask about dealership proposition 


Smith Premier Typewriter Company 
376 Broadway New York, N. Y. 
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Add-Index 
SUCCESS 


IS 
BASED ON 


EXCEPTIONAL 


MERIT 
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COMPARE COMPARE COMPARE 


Its Repeat Users 


A representative list of 
‘*‘Big Business’’ 


Feders Reserve Bank 


ew York, New Haven & Hartford R. R 
York Central Railroad Compan) 
é Brothers 
Ame an Bridge Company 
; e Indemnity Company 
American Can Compar 
An an Car & F j ( 
J Hancock Mutual Life Insurances 
Ari r & Company 
ij Railroad 
y i Typew 
ew York W 
H s Malted M Cc 
Illinois Central Ra ad 
\cear Accident & Guarantee ‘ 
I s Steel Company 
Boston & Albany Railroad 
Paraffir Companies, Ir 
\ tern Ele ric Company 
New England Telephone & Telegrap! 
Edis Electric Company (Boston 
Boston Consolidated Gas Company 
International Time Recording Compar 
E Elevated Railways 
Pennsylvania Railroad 
Equitable Trust Company 
P Telegraph Company 
Carson Pirie Scott & Company 
R rporation Am ca 
Fire Insura e Cor a 
[ Motors Compan) 
Rubber Company 
Soup C any 
F nd Lines 
a gie Steel Compan 
F C Dun & Compa 
( t al National Bank 
A. G. Spalding & Brothers 
‘hicago Daily News 
I ben I Dornnelle rporatic 


Chicago Herald & Examiner 
E. R. Squibb & Bons 
City of Chicago 


Its EXCLUSIVE and 
STANDARD FEATURES 


Automatic Clear Signal 

One Hand Control 

Cast Out Item Feature 

Non-Add After Print 

Repeated Item Counter 

Triple Visibility 

Total and Clearing Key 

Sub-Total Key 

All Totals and Sub-Totals 

Printed in Red Figures 

Automatically 

10 Correction and Error Key 

11 Repeat Key 

12 Non-Print Key 

13 Non-Add Key 

14 Two-Color Ribbon 

15 Automatic Ribbon Reverse 

16 Flexible and Positive Lock 
Keyboard 

17 Adjustable Margin Liner 

18 Double, Single and Non 
Spacing 

19 “Subtraction” (small) fig- 
ures on every key top 

20 Portable—26 Ibs. 


EVERY Add-Index has ALL 
features listed above — the 
first FIVE ARE EXCLUSIVE 


ween Anne WN ™ 


itt COMPANY Nation-wide 
COMPLETE SERVICE 


Plus hundreds of Dealer Stations 


60 


COMPLETE COMPANY 
SERVICE STATIONS 
FROM COAST TO COAST 


60 


Sold through Dealers Only 
SEND in the COUPON 
TODAY 


Standard Ol Company 4 % 
The Texas Company on Standard Keyboard the 
Miseourl, Kansas @& Texas Railr Machines. PO? Ss 
of San Francisco Me 
Preasurer—— Milwaukee | Add-Index Corporation =... 
rymewe ‘League Co-epe GENERAL OFFICE AND FACTORY co SF 6 SX 4 
ciation a Grand Rapids Michigan KH a MOS 
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His Time Savers 


Every Ryco item is a good seller— 
a prolific profit-maker. And the en- 
tire line is tied up and backed up by 
a unique plan,—a highly profitable 
plan—on specialty selling. “The Ryco 
Way,” it’s called, but “Seventeen Years 
of Specialty Selling” would be just as 
good a name. This plan is yours, 
without obligation,— and a postcard 
brings it to you! 


ate an appreciable axiom among 
dealers that time-saving, work-sav- 
ing specialties are usually the largest 
profit-makers. 


Their practical novelty instantly 
appeals. They sell easily—and quick- 
ly—to enthusiastic buyers. 


Through seventeen years of special- 
ty merchandising, the Ryco Line has 
gradually developed—and taken its 
place not as a survivor but as THE 
LEADER of the fittest. It has proven 
itself practical, and PROFITABLE in 


the severest test of all, the test of time. 


Send tor it today—and start the 
New Year right! 


J. F. RYAN & COMPANY 
342 Madison Avenue :: N.Y.C. 













Pinzit! Pins papers t gether in 
split-second time. Does away 
with mutilating staples—wit 
tearing clips. Retails at $8.50, 


The Smokerset—for 
every executive's 
desk. Whisks away 
stubs and ashes in a 
jiffy, at a press of the 
button. $2.50t0 $3.50, 
according to finish, 






The Banker’s San- 
tary Moistener. A 
dollar item with a 
Dig dem and. 





Ryco Book-endse— 








In black enamel, “ere, 

solid Bronze and The tel-tab—an out- —™ 

nickel silver. Retail desk memo pad _ using and-out convenience 

from 25¢ to $1.00 adding machine roll. In item. Clamps to the 

per pair brass, bronze, olive gercen. *phone—uses adding 
Another $1.50 profit- machine paper roll. 


maker. Only $1 50 retail. 
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Public Expects Stationers to Handle Machines 


Being an Interview with Ray Frost, Manager of the Frost 
Office Appliance Company, Inc., Worcester, 


Massachusetts. 
ems g ving tend e part of t stomiers t V it y a few specialties, the dealer 
ok to the ymmercial stationer for non-spt l soon learns the est selling approaches and can compete 
f « ‘ ( es This demat comes (re ey t the salesman who sells only 
sto! ~ ae pend upo! ii Sta 
gular supplies The conscientious stat f It is our practice to t ich machines us we can handle, 
irs e, merits th nfidence « We cannot ha , them aggressively at the same 
c require i il eq ent tin Our | st more than three specialties 
end, the stat I the " t al I t t ‘ e may change from time to 
ie rmation and the f Iment of their time as the ocal market warrant. The 
tter comes that once the dealer learns 
, = tm, eens ~ Came to make ew specialties, learns how to 
a e needs of 1} ee ‘ sell ther vi tal ‘ ints are, what are the best 
e mad ‘ ethods of a then ready to take on other 
7 + arisine hine g ime process and eventually 
‘ ' s knowk ling ( sine n specialty machines. He 
“— ore an & uires a grou ‘ of knowledge and of confidence 
ect rding to their ‘ enable t ease his business. 
tie We are 1 g office furniture, visible files 
~ nd mimeogt Or es are displayed in the store 
TS ee Pasta d t] ire not at present pushed actively 
' — es — Ser he opinion that factory re- 
atte entat ma but | ty pe t f priced adding machines can 
ae Tae indled tal ilers, also stencil duplicating 
_— Ss, parce A nes ling tamping machines, dating and 
recor Kee te ors eee eee mbering 1 inically operated copyholders, 
= in agent or su — = - ;' pe es and visible indexes, also 
' ms h _ idding check protectors and writ- 
nib me He rs, eck t ( tting devices, letter distributors, 
, 4 woe, | telephone accessories, type- 
ive Tor re A 
. eapadins 2 = Btan vn . 5 It if r ft t ole line of office machines 
s of t and ~ tat irri i ind variety by stationers 
me O promt future be t tioner is the logical source of sup- 
se. t to give effective and in- 
st stud n market telligent s t if he will and this means 
ssible Hi lv that t roposition from every angle. 
point ane nts considering the volume 
ding new items © cost of ( i many do, list machines in 
es items requiring several their t their uses in circulars and 
rtant gover! f tors ~ Ilders t eve, to stock only those ma- 
‘ sO sell the others by sample. 
hines g rrange to service the ma- 
sugges s to bring him many ad- 
educational 1 ind that the t the stationer is full answer to 
ew mat é problem depends on the 
s own idk leveloy { {| the discount allowed the 
en so that ssibly he ealet t nd answer affirmatively the 
, ae L tow aT t est profitably, and can I give 
better profit than mat ‘ , t ; t with the other things which 
eme ( 
fi te ee Most ne r over $50 require so much 
th ¢ st possibilities t mmunit ( ting that the average stationer cannot 
live ther consist t I e t { ret ere to those devices which 
itatior < rt thes t t, not to old machines whose 
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The Royal Portable has come 
to fill a need which has long 
existed—for a personal type- 
writer that is as finely con- 
structed, as easy to operate, as 


the standard Royal 
Typewriter itself— 
one that turns out 
writing just as clean 
cut and just as 
beautiful. 


Built in the great 
Royal plant at Hart- 
ford, Connecticut, 
by the same work- 


| 





> 


At home anywhere— 


Special Features 


Perfect visibility of writing. 
Standard four-bank keyboard. 
Unusual speed and respon- 
siveness. 

Extra wide paper capacity 
and writing line. 
Automatic ribbon reverse. 
Two-color ribbon. 
Accurate back spacer. 
Margin stops--Margin release. 


Dust protection over all 
working points. 





7 





PorTaBLE ROYAL typewriter 


men who have built into the No. 
10 Royal the high standards of 
quality which have made it fam- 
ous all over the world,the Royal 
Portable is given the same at- 


tention by master 
workmen and pre- 
sents the same high 
standards of accura- 
cy, durability and 
ease of operation. 


The Royal Portable 
is built for long years 
of happy service in 
the home—for big 
fingers and little 
ones. 


ROYAL TYPEWRITER COMPANY, Inc. 


316 BROADWAY, NEW YORK 
Branches and Agencies the World Over 
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A DALTON 
Dollar’ | EIGHT 


Capacity 


on every desk 


— £ { 
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Cheaper than pad and 


pencil! 


The world’s 
finest $100 figuring machine 


N adding-calculating machine so versatile and handles both types of work with lightning 
f 


that it handles every kind of figuring rapidity. Subtracts, too, in jig time. And the 
ask, yet so low-priced that it makes pad-and machine is so simple. Only 10 figure keys— 
pencil figuring an absolute extravagance! “touch method” operation comes natural. No 
That’s the new Dalton (Million Dollar C; course of instruction needed—a child can op- 
city) Eight—an adding machine at a “type erate the Dalton. 
wrt Tt “1 79 " ! 
iui, cia aay eer Yet this machine is so sturdily constructed 
Put one of these machines on the desk of it will last a business lifetime. For it is built 
person in your organization with figut up to a standard, not down to a price. Actu- 
to do—it will save all the time now ally it is, part for part, identical in material 
sted in going to and from a machine, it will and workmanship to the world’s highest- 
ve endless mistakes. Why, the machine wil priced bookkeeping machines. 
in no time! 
_ : : In short, this new Eight is a Dalton through 
This Complete Service and throug! \ machine at the head of its 
priced euri ss, a 1 hine worthy of a company that, 
Daltor ieht multiplies as well as adds for 23 years, has produced only the best. 


THE DALTON ADDING MACHINE SALES COMPANY, Cincinnati, Ohio, U. S. A. 


Agents for Canada: The United Typewriter Co., Toronto and Branches 
Sales Agencies in All the Principal Cities of the World 





ADDING - CALCULATING 
BOOKKEEPING - STATEMENT AND ‘‘CASH REGISTER’? MACHINES 
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NEW Canode QUICK-SELLING SPECIALTIES 


The interest the public has shown in this line of office 
specialties since the new members were announced has 
been remarkable. The line challenges the attention of 
every dealer. 

DUPLICATOR SUPPLIES—The new Canode specialties include a 
thoroly efficient line of dry stencils, inks and inkpads. It also in- 
cludes ribbons and inks for the multigraph and multicolor as well 
as re-inked and re-manufactured ribbons for these same machines. 
This is the first time it has been possible to procure a complete line 
of supplies for both type and stencil duplicators from a single source. 


RIBBONS AND CARBONS— Our expert work with inks and colors 
has led us into carbon paper and typewriter ribbons. Sell the 
Canode Superfine line and be assured of the same fine quality as 
in other Canode products. 


SPECIAL INKS—Our stencil line includes ink for all office ma- 
chines and devices such as addressing machines, check protectors, 
numbering machines, dating stamps, permit printers and stamp pads. 
Sell Canode specialties to build up an attractive and remunerative 
The line offers a live opportunity to dealers and sales 
organized for aggressive selling. In- 


business. 
agents everywhere who are 
vestigate its possibilities 


Increased manufacturing facilities permit 
attractive discounts on our new blue dry stencil. 
Write for our latest specialty catalog. 


CANODE INK COMPANY, Inc. 


3005 Carroll Avenue CHICAGO 


There is a continually 
expanding field for 
multigraph and multi- 
color supplies. The ar- 
ticles illustrated to the 
right and below fill the 
requirements perfectly 
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These three numbers—dry 
ink and pad—constitute 
plete group of high grads 
duplicator supplies which 
the Canode dealers to 
competition 
winners 
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Canode Superfine Dry Stencil 
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—— Canode Ink Company 


atene 
nable 
meet 


They are real ra 





Every duplicating machine user is a live custom: 
typewriter ribbons and carbon paper The new Can 
Superfine line of ribbons and carbon gives Canode d 


an advantage ia soliciting that business. 
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SUPERFINE 
INK PADS 
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INSTRUCTIONS 
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CHICAGO, ILLINOIS 





a} 
le 


























Canode Superfine Ink Pads 
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CThe _V, 
MAGIC STORY 


~written by 


1lOO,000 VICTORS 


The Story Begins With a Mechanical Test of Fifty Thousand Strokes 
Pictured Above 


Mare 





100 


be" 


f. o. b. Chicago 


Lieys 


SS . > bean 5 te a i a 





story filled with opportunity 
for Office Equipment Merchants. 


' | HE magic story of the Victor is 


Victor from the start concentrated 
yn the single-model idea of manu- 
facture. Year after year, Victor has 
yuilt just this one model—always in 
increasing quantities. The same en- 


Can you imagine what the result of formance that has been written by 


this extraordinary concentration 
has been—this concentration never 
before attempted in the adding ma- 
chine industry? 


It has achieved as nearly 100% 
durability in intricate mechanism 
as has ever been known to industry! 


one hundred thousand Victors—a 
story that has been made the sub- 
ject of a full page Victor advertise- 
ment for January 15 Saturday Eve- 
ning Post. 


3000 dealers sell the Victor today. 
They know what this magic story 


gineers, foremen and workmen— jt has produced a machine that is ™eans in terms of sales and profits. 
day in, day out—have turned out trouble-proof beyond belief. No You, too, should know the details 
this basic Victor mechanism. This one knows how long a Victor will of the Victor proposition. Write us 
ingle model has become their jact for no Victor has ever worn {or this information today. Victor 
vorking religion—their industrial +t Adding Machine Compa 


Our factory was created to 
1 just this one model 


Such is the story of a perfect per 


"Cd 
North Rockwell Street, Chicago, 


Illinois 


ON Se he 
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Selling Machines Involves Several Factors 


Being an Interview with William Schmiederer, Manager of 
Stationery Department, Buxton & Skinner 
Printing and Stationery Company, 

St. Louis. 


NUMBER of factors have caused stationers to stock 
several types of machines used in homes and in of- 
There is a great anxiety on the part of the 
stationer to serve the people with everything they want on 
which he is in a position to make a profit. Keen competi- 
tion has made it necessary to try to increase the volume of 
There is a theory that if a customer comes to your 


fices. 


sales. 
store to buy one thing, you may be able to sell him that 
and something else besides, and the following out of this 
theory has led many stationers to branch out into what 
might be termed unrelated lines. 


It is difficult to school one’s self to leave orders to some 
one else when one knows he could make a connection that 
would enable him to supply the article to the customer. 
The customer asks for a check protector or adding machine 
and the thought of the profit on the sale is likely to lead 
the stationer to promise to get the machine for the customer 
if he hasn't it in stock. He gets one, and forthwith the fac- 
tory tries to sell him a stock, pointing out the profits to be 
made. The result is that he takes on the line and the same 
procedure is often followed with other lines until finally 
the stationer has a virtual department store. 


In the cases of some organizations the theory of a busi- 
1¢ss man’s department store which will supply anything 
that a business man may want for his office is all right: 
but the writer does not believe that this can be taken as an 
invariable rule to be applied by every commercial stationer. 
Several questions are involved. There is the question of 
whether or not one has the proper personnel to take care 
of the item or whether he can profitably employ qualified 
persons to take care of it. If a stationer desires to take 
on a certain office device it is, we believe, best for him to 
take a sample for show purpose or demonstration and refer 
orders to the manufacturers or their representatives, having 
the factory do the billing and assume the responsibility for 
servicing. In this way the dealer eliminates responsibility 
for possible failure of the device to produce the results ex- 
pected by the purchaser. If the device is returned for any 
reason, it is sent back to the manufacturer direct and the 
stationer does not have to pass the credit nor quarrel with 
the customer, jeopardizing other business. When devices 
are sold in this manner it is essential that the purchaser 
understand he is dealing with the factory and that the sta- 
tioner is merely performing a service in putting him in touch 
with the people who have the device for sale. 


Must Be Able to Provide Service. 


I do not believe it is the proper thing for a stationer to 
take on any device to sell over his counter unless he has the 
personnel and equipment to service the device after it is 
sold. He can handle it as above outlined and this outline 
only applies to the stationer who wants to be in a position 
to supply various things and finds it necessary to do so in 
such a manner that he will not be held accountable for ser- 
vicing them. Unless the stationer has personnel thorough- 
ly grounded in the selling and servicing of office machines 
and can make a special department of it that will carry it- 
self, | do not believe he should stock typewriters new or re- 
built, adding machines, calculating machines, type duplica- 
tors, addressing machines and dictating machines. 

Those who have the facilities and are competent to handle 
these machines can do so with profit. 


We ourselves sell stencil duplicators, sealing machines 


stamping machines, dating and numbering machines, 
mechanically operated copyholders, postal scales, 
All of these items except mechanically 


We carry samples 


visible in- 


dexes and radios. 
operated copyholders we carry in stock. 
of the copyholders only and refer our orders to the manu 
facturer’s representative, who handles the item, delivers the 
goods, and does the billing and servicing of the machines 
He assumes all responsibility. With the exception of the 
stencil duplicators, all of the machines we handle require 
very little service. We have the exclusive agency for one 
of the best known stencil duplicators and this is maintained 
as a special department with a factory man in charge. This 
department also employs a service man who is able to ren- 
der whatever other service is necessary, making repairs to 
sealing and stamping machines, which are the only other 
things which require considerable service. 

We carry two lines of visible indexes—a card system in 
the furniture department and a book system in the loose 
leaf department. Loose leaf sales are handled in an entirely 
separate department from the commercial stationery stock 
by specially trained people and we particularly pride out 
selves on this department. The visible index handled in 
this department is one on which we own the patent and 
manufacture exclusively ourselves. 

To sum up the whole matter, I would say that any con 
mercial stationer is justified in putting into his stock any 
thing with certain exceptions that he can sell, provided he ts 
in a position to render proper service on the devices after 
they are sold. If he is not in a position to render service 
he will make more money by letting such things alone than 
by selling them. It is the experience of the writer that 
service or the lack of service on special equipment will 
make or break more profitable accounts than any other « 
There is no question but that the 


Tie 


thing he can think of. 
carrying of these specialties in stock, selling and servicing 
them brings a great deal of other business with it, but if the 
dealer does not service a machine after he sells it, he bids 
good-bye to the supply business on the machine and often 
to the account as well. 


With the exception of 
specialties are handled through our commercial sta 
Radio is a big question with the stationer and 


visible indexes and radios 


tronery 


department 
I am not prepared to say just how it is going to work out 


We have a complete line of sets, both high and low priced 


and the necessary equipment, but we do not handle parts 


It is customary among the dealers in St. Louis to empl 


i Charge 


service company to do the installation work, make 


for it and hold the service company responsiblk 


calls after installation is made are referred to ther 


charged for. So far, the plan has worked very we 





Baker Heads Wahl Advertising Department. 


Benjamin Baker, who has been in the advertising de 


partment of The Wahl Company, Chicago, IIL, the 
year, has been appointed advertising manager. He su 
ceeds A. H. Ogle. Mr. Ogle was elected secretary-treas 
urer of the Association of National Advertisers, with head 
quarters in New York. 

V. M. Dyer, a newcomer to the pen and pencil field, 


has been appointed assistant to Mr. Baker in the Wahl 


advertising department. 
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Make Big Profits on Underwoods! 


NO INVESTMENT—YOU CAN’T LOSE 








® 


WHY NOT GIVE IT A TRIAL? 


Give the ‘Famous Shipman-Ward Dealer Plan’ a 
trial and Convince Yourself of its possibilities. 
Every live dealer wants to make more money and 
here’s YOUR OPPORTUNITY. 


UNDERWOOD TYPEWRITERS 


Are recognized as the Standard of the World. Ship- 
man-Ward Underwoods are acknowledged as the 
finest Rebuilts—Equal to New. Backed by thou- 
sands of dollars spent in National Ads. It’s surpris- 
ing how easy they sell. 


NO EXPERIENCE NEEDED 


You don’t need a typewriter department nor 
previous experience under our Plan. We furnish a 
Sales Manual, sales helps, advertising ideas, every- 
thing to make it easy for you tosell. Let us tell 
you all about it. Send in the coupon today, 





MORE 
BUSINESS 
WITHOUT 

MORE 

CAPITAL 






















For Your 
Conven- 
ience a Coupon Is At- 





tached. Just Mail It To- wv “fe SHIPMAN. 
day and We'll Tell You All About It. 4 1780 Shipman Bldg., 


C7 Tell us how we can in- 
crease our profits by your 


SHIPMAN-WARD MFG. CO. fe 


‘ 
, MES cc cccveesoesctusececesedoeces 


ESTABLISHED 1892 7 


s 
Montrose and Ravenswood Avenues J Address ssevesecacensees 


CHICAGO, ILL. 2 7m lt 
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The “Aluminum” Pocket Seal 


Light, handy — makes a clean-cut 
impression — sells easily and quickly 
You will find the “ALUMINUM” a very fine seller It is the lightest 


and strongest seal made; will do the work of a press five times its weight, and. 
therefore appeals to every seal user 

Your customers will like it—will like its sturdy construction, its neat 
finish, its clean-cut impression, its handy size. It can be slipped into the coat 
pocket or purse and carried around with the greatest convenience. 

The “ALUMINUM” can be operated with one hand—a patented lever 
age insuring perfect results with only slight pressure. For this reason it is 
preferred by notaries and others who use a seal frequently 

To enable you to display the “ALUMINUM” Pocket Seal on your 
counter or window and advertise it to your customers, we will supply free of 
charge, a handsome | 2"x1!5" display stand, containing a seal and leatherette case 


Your Dealer will supply one of the Display Stands, or you 
may write us direct and it will be forwarded promptly. 


This Sales Creating Counter Display Free 


Handsome leatherette and wood frame, 12"x!5". Seal is displayed in 
plush lined compartment and is held in place by a spring. Carrying case is 
attached under seal. Has easel back. Makes a splendid, business getting 
counter or window display. Replaced without charge when shop soiled 
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Saar Souk. 
Model 1—The standard universal Hotchkiss Paper 
Fastener. Used wherever papers must be fastened 


together. Binds up to 25 sheets. Guaranteed non-clogging 
with Hotchkiss Staples. 


UP-TO-DATE-NESS 


With A Reputation Back Of It 


OR over 30 years Hotchkiss has been known the 
Pryor over as the leading manufacturer of paper 
fastening devices. Hotchkiss has been constantly 
challenged—never equalled. 

You know the name—you know the products. 
Scarcely a business man anywhere fails to recognize 
them. The result is that Hotchkiss machines and 
Hotchkiss staples are EASY TO SELL. 

And now Hotchkiss has pioneered again. With a 
line already meeting the requirements of every business 
need Hotchkiss has perfected a new Wire Stapling 
Machine to meet a definite demand. Your customers 
can now have a Wire Stapler backed by the Hotchkiss 
reputation—the last word in paper fastening with the 
first manufacturer’s name on its guarantee—up-to- 
date-ness with stability. 

You can sell Hotchkiss Paper Fasteners as you can 
sell no others. If you are not already doing so write us. 


THE HOTCHKISS SALES COMPANY 


Norwalk Connecticut 


Hotchkiss Wire Stapling Machine— 
Easy to operate. Guaranteed clog- 
proof when used with the new genu- 
ine Hotchkiss pre-formed wire stap- 
les. Staples have exclusive patented 
loading device holding 250 wire 
staples. Machine binds up to 50 
sheets of 16 lb. paper 
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A genuine oppor- 
tunity for dealers 


This NEW 
Self Binding Method 
for Loose Leaf Records 


The new Lion Systems Self Binders 
(patents pending) fit any size sheet or 
punching. No extra equipment or 
special master binder is required. 


Due to the extreme simplicity of the 
method, many users are now transfer- 
ing their records monthly or oftener, 
instead of semi-annually or annually, 
and at GREATLY REDUCED 
COST. They know that Bound Rec- 
ords are satisfactory, complete and 
permanent. 


Dealers who secure the distribution of 
Lion Systems Self Binders will be for- 
tunate indeed, for they are accepted 
with enthusiasm by the user, and asa 
consequence repeat orders are re- 
ceived with gratifying regularity. 


We have only recently begun to estab- 
lish national distribution, therefore 
your territory is probably still open. 


Write for illustrated descriptive 
folder and dealer’s proposition 


LION SYSTEMS, Inc. 


332 South Michigan Ave. Chicago 


THE 
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MASTERGRADE 
REMANUFACTURED 


UNDERWOODS 








You can get the lion’s share of the typewriter busi- 
ness in your community if you handle the Mastergrade 
line of Remanufactured Underwoods. 


They are easier to sell because, from a standpoint of 
appearance, it is difficult to distinguish them from new 
machines. Perfect mechanical adjustments are as- 
sured by our factory methods which follow along the 
lines of those employed in the original factory. 


Then there is the satisfaction of handling the best. 


Add Mastergrade Underwoods to your line of office 
machines, office furniture, printing or stationery and 
open up a new avenue for large profits and quick 
turnover. 


Write for our proposition and price-list 


The WHOLESALE TYPEWRITER CO. 


Exclusive Distributors of Mastergrade Remanufactured Underwoods 
Largest Wholesale Distributors in the World 


428-430 Broadway New York, N. Y. 
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Boston Store Successfully Handles Office Machines 


Being an Interview with H. B. Crosby, Treasurer of the 
Thorp & Martin Company, Boston, Mass 
BER rs ago the Thorp & Con being properly prepared to sell these specialty items before 
rmulat the policy of making themss S .e relies upon them to bring up his average sale. 
vthing for the e except t We sell all kinds of machines, as I have stated above, 


telephone and elect ghts. We carry in stock almost all but we make special effort to sell only a few of them. 


‘thers are sold principally on request with the idea 
rvice, because there are a number of 
re careful and satisfactory me- 
This i ifter sale, which service, unfortunately, 
t was ht about princi the log e are unable some ses to give. We, therefore, must 
ds ; ( y we sell them in order that we may not 
1 b manut turer repre injure our eneral reputation r service. Those machines 
which we make a special effort to sell pay us well. We 

oo - i elieve that the stationer under proper conditions can suc- 
wes amas ges cessfully market typewriters, adding machines, calculating 


profitabl ided tft the departmentized commercial st : . : , 
s machines, stet and gelatine film duplicating machines, 


ne? tore \I t these developments however } 


additiona leable personal service rather tha lictating machines, sealing machines, stamping machines, 
: a i dating and numbering machines, mechanical copyholders, 
lope opens postal scales and visible indexes, also 
a , tting de s, fold machines, letter distributors, 
oor , pencil sharpet unches rting devices, stamp affixers, 
ner I rofitably serve his customers by sell telephone ac ries, Sta ng machines, time stamps and 
pecialty ma but most of these machines 1 recorders, stt ind cor tters and many other devices, 
knowledge on the part of the ilesman at including 1 -% ewriter at sories 

: | : hines will be sold in greater 
depend upon his t-class regular stationery salest t number and variety | stationers in future than they are 
it present s seems to be the logic of the situation. 

Ve elie that stationer should be le t sell t Che dealer < lace himself in a position to give proper 
ervice on the hines, but they do not on an average 
it a will me vield as iscount as the average of other items in 
will practicabl t is th store bted the commercial stationer can 
hig! rade specialt rofitably serve tomers by advertising and selling 
f the ess e be icing machines, a dealer can 
right who says that ther irrange t indle the matter in a way to bring him good 
Cash and rry vill [he matter is not easy one to handle, but things 
( thet that are t le s m are easy. Probably the up-to- 
| bend '« duct. ¢ rege and delivet late. energet d resourceful commercial stationer is the 
! ib a rers’ distribution problem, but as 
ll t number of higher priced article { i class suc i tolerably rare Of course, the sta- 
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tal tioner cal the ie by remaining in the present 


ch 1 y of us are found. 


consider 


Zoeckler’s Views on Office Machines 


Some Suggestions from One of the Leading Office Equip- 
ment Dealers in Davenport, Iowa 


itomobiles among their 


era ( 
s the appea é ne, if it is satisfactory, will 
chine 1s but the profit made on the 
ery gel) tl lesn riginal t re than this is sometimes lost 
$ hagas the ' ‘ t of his should the machine 
( re} tisfactory. Who of us would 
a fe :mount of the sale price of 
‘ od will of a customer? I 
anitite successfully carry at the 
( ( dating and numbering ma- 
5 ve le indexes, office furniture 
s are uch other articles as can 
ce e seller in expensive service 

( ( 
s pret not to sell them, depends 


of which are faith and en- 


an a long way. 
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PROTECTION FOR RETAIL MERCHANTS 
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Cash Sales Charge Sales Received on Account 


A System Enforcer Combination that embodies the maxt- 
mum in record preserving and record referring efficiency 
for the retail merchant at a sensationally low cost. 


Here are a couple of Profit Maker Combinations for 
HANNA Dealers. 
1 Lifetime HANNA Recorder (duplicate use) 
5M Sales tickets printed to the customers order 
with sufficient register carbon paper for the 
DE sR te idiccatacdbulveten dhe ewedee rae $29.75 
1 Lifetime HANNA Recorder (triplicate use) 
5M Sales tickets printed to the customers order, 
for triplicate copies and sufficient register 
carbon paper for the order. ............. er ew. 
The sale of every HANNA Recorder insures a perpetual 
supply business. May we tell you of the liberal discounts 
that are bringing HANNA Dealers enviable profits. 


HANNA REGISTER COMPANY, Inc. 


222 East Ohio Street Indianapolis, Ind. 








THE 


HAN NA 


RECORDER 
INSURES 


—a permanent record 

—duplicate or triplicate 
copies 

—quick reference 

Money Paid Out 




















Just the Cutter for the Busy Office 


Engineers, draftsemen, sign-writers, advertising men—in 
fact the entire organization of any plant will find the Boston 
Cutter a most efficient and practical appliance. 


The ‘‘Boston’’ Card Cutter No. 36-B 


Cuts and trims office forms, factory forms, legal forma, 
special forms, photographs, cardboard, asbestos, insulation, 
thin leather, rubber, fabric, advertising layouts, etc., quickly 
and accurately. Furnished complete with adjustable front, 
side and back gages of steel. The knives are of a high- 
grade tool steel, the table is of mahogany and the frame is 
of iron. Cuts any length. Mounted on specially constructed 
mw ee which makes it easy to move from one place 
© another. 


A full line of Cutters and Tableting Presses. 
Dealers Wanted. 


Golding Press Division 
American Type Founders Co. 


FRANKLIN, MASS. 














CURMANCO 


x 12 inches Wide, 7 inches High, Letter 8 
x 1 nches Wide, 7 inches High, Cap Size 
fray is nstructed of Olive Green Art Stee " 
lv welded to hold firmly Has Corrugated Mat Bott 
1 Rubber Fee Comes with handles on both sides 












SORTING TRAY 





























THE CURMANCO SORTING TRAY 
CAN BE USED EFFICIENTLY 
IN THE FOLLOWING WAYS: 


Z Index, « 
















15 x 7 Inches $4 


CURRIER MFG. CO. 


Minneapolis, Minn., U.S. A. 
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Polar Specialties Will Help 
Make 1927 a Better Year for You 


Polar specialties of which a number might 
almost be called staples, will help you to a 
better 1927, if you let them. Feature them 
one at a time, in window displays, prominent- 
ly in the store and when selling other articles 
all attention to some one item. Take the new 
Battleship Linoleum Desk Pads and Tops, for 
example everyone likes them. Offices, 
Banks, Hotels are live prospects. 

















the 52 Polar items are many quick selling, constant 
d steady profit-makers. Let these specialties help 


1 to a more profitable New Year 


Polar Manufacturing Co. 
119-125 North Fourth Street 
Philadelphia, Penna. 














PAPER FASTENERS 





sé a? 
MODEL D—Automatic, standard of- Makes Its Own Staples MODEL oy 1 model “D” tape 
= aa ee ded : . used, cast arm and base, gray ename 
saad aan oaer —h- ~ yma 5000 without a stop and nickel plate finish; heavy springs, 
pounds . rubber silence posts. Six inches = 
° ling range; can be operated mage | 
. ; : 1 ‘ + 4 ith best results. Stands firmly, w 
MODEL F—(Giant size) capacity two } veread\ j . ler and b wit : ; 
to forty sheets, weighs nine pounds The Eve rea | . the mode der ind et not clog. Weight six pounds. 
ter way of stapling, the result of long 
experience and knowledge of require 
ments. We can solve your customers’ 
ling problems; they will get to the 
Eveready sometime; why not now? 
We ik¢ it hit ¢ t 
1 ds 


Leaflets supplied. 


EVEREADY MFG. COMPANY OF BOSTON 


F. A. Burnham, Jr., General Sales Manager, 50 Church Street, New York City 
Factory, 34 Southbridge Street, Worcester, Mass. 
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The Specialty 
of Specialties 


Since the change in selling policy, 
ERROR-NO has become the SPE- 
CIALTY OF SPECIALTIES. Dealers 
who are awake to the profit possibilities 
in typewriter accessories, already are 
realizing the fruits of their efforts. 


The installation of ERROR-NO is as sim- 
ple as the product. It is not attached to 
the machine but fits behind it and is held 
in place by suction feet. The simplicity 
of construction insures constant and un 
interrupted use. 


Operators are enthusiastic over the ease 
and quickness of adjustment. Any depth 
of line may be had at will. Service is 
assured by a satisfactory guarantee. 


Doing away with expensive, direct solici- 
tation makes available a dealer proposi- 
tion thoroughly sound and offering suit- 
able profit. The time to start is NOW 
before the territory you want is taken. 
Write us today. 


FRRoE-NO INC. 


55 Arbutus Street 


‘Manufacturers and Patentees of 
The Famous ERROR-NO 


Rochester, New York 














A Smooth Surface 
for Any Desk 


The ROSCO Glass Desk Pad provides a smooth, firm 
writing surface for any desk. The base of pad is made 
of finest Binder’s Board. The frame is built up so it 
is level with the surface of the glass, thus making an 
even and uniform surtace over all. The whole is a 
combination of beauty and efficiency. 





An Aid to the Stenographer 
THE ROSCO INADRAWR 


The INADRAWR provides a useful aid to the 
stenographer by keeping stationery in a systematic 
arrangement. The INADRAWR is practically inde- 
structible, being made of cold rolled steel, and trays 
are easily removed for cleaning. 


Your suggestion of these and other ROSCO Office 
Devices will result in quick selling and your customers’ 
further inquiries for ideas will be evidence of their 
appreciation. 


If you are not fully familiar with these specia!tie: let 
us send complete details with prices. 


RAVENSWOOD 
OFFICE SPECIALTIES CoO. 


Originators of the Glass Desk Pad 
1800 Newport Ave. CHICAGO, ILL. 


































1927 OFFICE APPLIANCES 163 


Januar 








New Numbering Machi 
ew Runboring Masi IIR |) Do olers! 


The “AMCO TUBE 
WAY”—Clean, Safe 
No Waste 


ee Sons ' 
"aia, STEEL BOUND 
= * Storage Filing 


—— BOX 







Complete your line of files 
by selling the 


No ttles to break—no soiling of han: clothes 
fice furnitur Can use the last drop left 
a a Oe : No. 8 for Checks and Drafts 
r¢ I quai carapoard container! i 
tubes to a x—boxes contain regular a and No. 13 for Letters are 
, three sizes—Nos. 2, 3 and 4 two very popular sizes. 
LIBERAL ang geh ie 
DEALERS You will want to sell tl new 
t “tube idea” and the packing of “the m, af 
— table and clean-cut merchandising 


AME RICAN VISIBLE 


(AME ERING MACHINES 












Standard Model 41 
and 21 contain = six CLOSED 
wheels and one style 
of figure, eliminating 
the necessity of stock- 
ing many styles and 
sizes in four, five and 
six wheels. 













VISIBLE 
NUMBERS 
lis 
ach ad 
print ~ 









OPEN 


These are the ten sizes we carry 
in stock, and we make special 
sizes in lots of 100 or more. 


STOCK SIZES 


No 6—24”" long 6” wide and 4” deep 
No. 7—24”" long 8” wide and 4” deep 
No &—24”" long 9” wide and 4” deep 
No. 9—24” long 10%” wide and 4%” deep 
No. 10—24” long 7” wide and 5%" deep 
No. 11—24” long 8%” wide and %%4” deep 
No. 12—24” long 10” wide and 8” deep 
No. 13—24” long ” wide and 10%” deep 
No. 14—24” long 15” wide and 10%” deep 
No. 15—18” long 12” wide and 12” deep 








= 


Pcstntl tp of Figures 


American Numbering Machine Co. 
ATLANTIC AND peti AVENUES Steel Bou nd Box Co. 


BROOKLYN, NEW YORK 5039 Cottage Grove Ave. Chicago, Ill. 
BRANCHES: Chicago London Paris 
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THE SUN SHINES WHEN YOU SELL 


GOLD STANDARD REMANUFACTURED 
UNDERWOOD TYPEWRITERS 


THEY SATISFY! 


WE sell them. S 
kk OK * 

AND all other kinds. : cr 

THE best 4 

AT lowest prices. nN Qo a 
x * * * 

WE export—wholesale et ‘®) Rh 
*x** * * 

WHAT you want «st s \Y 
*x* * * * 

WHEN you want it. <P 
*x*x* * * 

AND what you want dd 


* * 4 
IN any class. 


THE VERY BEST 
BY EVERY TEST 


1927 
SATISFY YOUR CUSTOMERS! 


Prices on request 


GENERAL TYPEWRITER EXCHANGE, INC. 


462-464 Broadway, New York City 
uA. 
th 


«UE = ati 
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No End to Business Man’s Departmen ore 
to B M Depart t St 
Being a Few Suggestions by C. I. Hammet, Head of the 
Hammet Book Store, Crawfordsville, Indiana. 
t ¢ ng which has caused stationers in c nsider le us are cate I yvns of such size that one bookkeep- 
numbers to place office machines stock is the i ing machine in each of the ten banks of the county would 
sistent effort of the machine company’s salesmen, who onstitute the selling field of one man’s life time. If one 
being customed to high pressuring the user, have foun hires a specially trained man to make these sales and he 
it easv to excite the p1 t complex of many a stationer and makes them he is through or else one must find something 
sigt , . wit inv machines. Even so, we find else for his high power ability to do. 
that we have certain office machines that are making us Machines do add prestige to a business house in many 
real profit, but in many instances we are only the g cases but, boys, look out for that bright and shiny self- 
soles the ry and customer and use a fa acknowledged high power man who comes over to help 
lose the sale In fact, we're junior sales you sell Bill a new typewriter You take him in and in- 
who is making appointments and securing trials. Oc troduce him as the brar manager, etc., and let him start 
siona ourse. a customer demands ertai his selling talk. He sees he is going to fall down on selling 
which we trv to get for him if we do not have it Bill se proceeds to line Bill out as not knowing his own 
Again. the development of machinery ‘ stat ‘ ind. Yes, the vill do it tl way sometimes. Bill gets his 
stores results from the effort of factories who have P ur up and t you and branch man go and you are 
machines on displa' as many places ssible w mighty lucky if you have not lost the bread and butter 
husiness men are known to go. This zes the | usiness you have been getting from big boy Bill. Mr. 
spate iat machine and makes it easier f High Power did not know you and Bill were friends. The 
sot snleama ell it. Recently a Lit facts are that he es even believe that he and one of 
wee ettingl os w ecld by banke ough ' he others s like in the same office can be friends. 
' dot k that the ides ; it. the There is no | perience because the identical 
uld make a 1k money, but it was od publ sults bef ying to help a customer who had in 
stunt to attract favorable attention produ nd buy eping equipment. I called in Mr. Spell- 
capitalize the observation. “Your banker’s endors« P der wil ised me to get turned out. Now 1 sell the 
aching vithont even hintine — es self turn the sale over to the girl in the 
I . Kun caltiom- os fice wl d does show the machine we are selling 
. Ste ola henever tomer mentions the name of It. 
As vital and eners Wi rt table typewriters, adding machines, rebuilt 
the er ment store oa ' pewrite! plicators, stapling machines, copyholders 
ian wient o fe 1 any oth in get a good deal on from a catalogue. 
. ed ma , Ve cart e typewriters in stock, but many sales are 
store for the ess ide f deliv fr factory. Many of the little fellows 
: chine divis . 1 sell 1 consignment basis at a lower 
pe s the ask , discount ( ke ey, not having the investment 
1 sh tur er t er and as a result we would 
Ye s t t t t ce if a prospect looked twice at 
Dealer Should Have Better Discounts. , Mant ‘ : 
he s g ey in a $75 machine at thirty 
ationer can not profitab er per cent ¢ ount for four months and no sale makes us 
stomers by inc! ng the number of different 1 ¢ erv s é é t] fer of $65 for the sample and 
es unles has an increased trading are uitting tl ‘ I is personal experience and no 
scounts than many offer toda) his is id nned tl We s achines mostly from office to 
ISOI discounts offered dealers and : ce by mea of office to office calls or by means of cir- 
st ot erating a store as Sé t é ulars whi e mail t to prospects. 
S S associations It is laug 
sellidien tne emntaeniiniadiak Gallien aie Es Wide-Awake Machine Salesman Sees Other Possible Sales. 
t gracious t m for a twenty S Calling R adding machine never hurts 
$7.50 machine sting two per cent st, « e and t gh he 1 t be in the market now, I see 
te application. while a $20 e fc whe n | e is not getting the proper result 
5 s so mu more satisfactor t it s t! d him about six months ago. So I line 
$7.50 machine. Furtl ( s back ms up and feels better. I see 
il advertising and salesme1 S that he coul Inge s records to loose leaf equipment 
‘ vever, that twenty per cent is t S a tage and engage him in that consideration and 
f give the dealer. the maker having be: Os ind b e is tl il that I am alive. I pocket the 
se in developing. advertising tai g wder at regular list e and make another call. I did 
ar rhey are much mor ot sell ( g machine, but the next time I am 
7 5 who has ne going to get etter reception and can focus on the ma- 
| c < selling 1 \ S chine alone These ills do pay. We believe that many 
: ( charge k ( i deal to advantage the following machines pro- 
ed « 9 e to devek ¢ iding he can get t right arrangement with his source of 
sales verage small ( supply: typewriters iding machines, small and inexpen- 
e 4 » living f lupl g machines that have been tried and found 
lesc pecial apt Q. } lating | numbering machines, copyholders, postal 
nderful pur P scales, rebuilt tvpewriters and visible indexes. 
. ; ec is bee g The deal catiot is volume and his own liking for 
: ed s ache as we t isiness must be taken into con- 
¢ 1 a deratint Mfa; £ the atv 


ve machines which I sell are 


: eEK wt. rn Liz Ave ate - 
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merchandised through catalogues and are sold because of 
the reliability of the maker being known to the customer 
or because the customer believes in me personally; and of 
course, Mr. High Power Salesman never knows his cus- 
tomer in the personal way, therefore, he never thinks that 
a hick can get away with enough sales. And as a matter of 
fact, he cannot get away with them. He has got to stay 
with them and the sales he makes must be based on satis- 





January, 1927 


faction. 

I know that the consigned machines which we are han- 
dling are getting us a great deal of business, yet we may 
close few of our demonstrations compared with the other 
way of selling. We do, however, keep each customer in a 
lasting state of satisfaction and we hope that each such 
customer becomes a live advertisement for our service 


rather than a block for us to stumble over 


Low Discounts Bar Office Machines 


Being a Few Suggestions by Oscar Modene of the 
Marshall-Jackson Company, Chicago. 


DO not believe, said Mr. Modene, that office machines 
| will be sold in greater number and variety by stationers 

until discounts are made satisfactory. Of course, it is 
always a question if the stationer can give service. We 
ourselves have kept such specialties out of our catalogue 
except in cases where we have a satisfactory discount. 
As a rule the stationer in a big city like Chicago can not 
hope to obtain much business in office machines as the 
situation now stands. He cannot profitably stock ma- 
chines at twenty-five per cent discount when it costs him 
thirty-eight per cent of his sales to do business. 

We must consider all factors of expense. We are pre- 
pared to deliver either a safe or a dozen lead pencils. 
Obviously, we cannot deliver the dozen lead pencils and 
still make money unless we deliver other things at the 
same time. We can, however, deliver the safe and make 
money, because the price is large enough to overcome the 
expense, and the discounts are satisfactory. Where we 
cannot get a satisfactory discount, then everything that 


we add to the service is expense unless we figure that the 


1 in 


favor we do the customer is going to be appreciates 
substantial way in future. But this is drawing it rather 
fine. 

Mr. Modene believes that the situation encountered by 
the stationery house in the large city, such as Chicago, for 
instance, is quite different from that encountered by 
stationer in the city of fifteen thousand, for instance, 
even twenty-five thousand. It is conceivable that the 
smaller town may have no direct representative of a manu 
facturer of a certain office machine and that the stationer 
is in a position to become the representative of the hous¢ 
and push the sale of the machine in his territory. In sucl 
case he can profitably appoint some one to become familiar 
with that and other machines in like situation and can, ni 
doubt, make the matter a paying proposition because his 
expenses are relatively lower than they are in larger places 
where rents are a very real problem. Wage scales, too, 
the smaller towns are often not as high as they are i: 


larger centers, and delivery costs are less. 





capacity or reliability. 











Back of every PETERS is this Institution 


Assuring users of PETERS Adding Machines the de- 
pendable performance and satisfactory service to 
be expected of a strong and stable organization. 
ORE than a quarter of a century of experience producing and market- 
ing quality products; adequate manufacturing facilities and business 
resources; precision manufacture and high standards, make possible the 
adding machine satisfaction enjoyed by PETERS users. 
PETERS Adding Machines are Accurate, Rapid and thoroughly Reliable 
in operation. Unique design secures light weight and large capacity in 
standard construction, thereby obtaining portability without sacrifice of 





Peters-Morse Manufacturing Corporation 
General Sales Office and Factory: Ithaca, New York 
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Our Bargain Offers 
Will Save You Money 


Would you like to receive regularly 
our bargain offers on typewriters, 
adding machines, etc., without obli 
gating yourself in any way to buy? 
Our large buying power enables us 
to take advantage of special conces- 
sions from manufacturers who are 
overstocked. These low prices art 
passed to you in our bargain 


ofters 


Is Your Name on Our Mailing List? 


These unusual offers are given in 
bulletins which we publish from 
time to time and which will be 


mailed to you 1f you send us a copy 
‘f your business letterhead. Thess 
offers are for our “Preferred Deal 
ers Mailing List” and will be sent 


only to those who send us their I 
terhead. No need to write a sing 
word—just send a copy of your let 
terhead But mail it today 


38 RELIABI 


PELIABLE 


Typewriter & Adding Machine Corp 





"All That the Name Implies"” 


Wholesale—Retail—Export 
170 W. Washington St. Chicago, III. 

















No. 1012-A 


Kohlhaas Offers 


a complete and extensive 


Assortment of Sorters 


in any manner desired to fit the 
needs of an individual or a business. 





These undoubted specialties of undoubted 
merit present time and labor saving possibilities 
for your customers which will result in an ex- 
ceptionally profitable business for you. 





THE KOHLHAAS COMPANY 
CHICAGO 


183 N. Dearborn St. 
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PROFIT 

















“YUeake 
Your Work ected 


RUBBER. TYPEWRITER KEYS 


ee 


sau, 
will 
= 








# fasy * 


Harden 
ete 








Mr, DEALER 
a YOUR IMPRINT HERE 








Typewriter Ribbons 
Carbon Paper 


Rubber Twirler Rings, 
for all machines, 
including Portable 
and Woodstock var- 





We make: 


iable line spacer 
knob. 


Rubber Twirler Rings 
for Burroughs Add- 
ing Machines. 


Cushion Typewriter 
feet. 


—last yearon PEERLESS 
KEYS, is the experience of 
one of our stationer cus- 
tomers. Many others have 
been averaging much more 
than $1,000 profitannually. 


Ours is just a little specialty. Per- 
haps on that account you have 
ignored it. The leading stationers 
in practically every hustling com- 
munity are experiencing an ever 
growing repeat business. 


Write to the leaders anywhere and 
ask their opinion of PEERLESS 
KEYS as a profitable specialty— 
8 out of every 10 handle PEER- 
LESS KEYS. 


You have nothing to lose but 
everything to gain by asking de- 
tails of our dealer cooperative 
proposition. There’s a handy cou- 
pon below. 


Send in attached coupon 


PEERLESS KEY COMPANY, INC. 
176 Fulton St. New York City 


Boston Chicago Philadelphia Minneapolis 
Pittsburgh Los Angeles St.Louis London Berlin 


San Francisco Distributor: D. R. Pinney, 521 Market St. 
Wellington, N. Z., P.O. Box 1454 Sydney, Australia, P.O .Box 3003 


Peerless Key Co., Inc., 176 Fulton St., N. Y. City: 


| Please send us without any obligation on our part, details 

| of your special profit-making offer, together with sample 
of Peerless Key and erasure shields with our imprint (tele 
phone number if desired). 


NAME 
| ADDRESS 
| Telephone No. 
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OFFSET DUPLICATING AND 
PRINTING MACHINE 


Requires 
No Type-Setting 
No Wax Stencils 


The Latest Innovation 
in Printing 
AN OFFICE BOY OR GIRL CAN OPERATE IT 





copies mean 
only a fraction 


copies — more copies can be 
-an be pr 
cs . Po made in one 


hour's time. 


duced from one 
metal sheet. 
Every metal 
sheet can be filed a 
and used again. 


of time and 
money as com- 
pared with any 
other method. 





‘A note to office specialty men: a 
You will make no mistake in investigating this proposition thoroughly. Some 


good territories are open—if your record is good write at once. 


Jhany Sbancce~v 


President and General Manager 


REINER’S ROTAPRINT INC. 


Suite 1106 One Park Avenue Building New York, N. Y. 
Trade Supplied in Canada by Rotaprint Company 


§2 Spadina Avenue, Toronto, (2) Canada 























170 OFFICE 






Here 
A REAL 
TYPE 
CLEANER 





It is different from other 
cleaners 


Norta is a plastic 


compound 


It removes ALL the dirt by 
simply pressing against 
the type 


No Brushes--Pins | 
or Soiled Hands' 


SELLS ON SIGHT 
BIG PROFITS FOR YOU 


Write for Prices 





American Writing Machine Co. 
449-455 Central Ave. 
Newark, N. J. 
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Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 6% inch blade. No. 4. 12% inch blade. 

No. 2. 8% inch blade. No. 5. 15 inch blade. 

No. 3. 10% inch blade. No. 5% 18 inch blade. 
No. 6. 24 inch blade. 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
3700-3702 Wentworth Avenue 
Chicago, Illinois 











Quick as a Flash! 


End Mistakes--Double Speed with 
Precalculated Verified Answers 


Meilicke ready-made answers to routine problems cut 
calculating time in half for Western Union, Western Electric 
and many other users Any employee can use Meilicke 
Systems without training. There are no keys to punch, née 


levers to pull Just turn the card and copy the answer 


The Meilicke line consists 
of the following devices 


Interest Calculators 
Savings Bank Calculators 


Pay Roll Calculators 
Bonus Calculators 

Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 


Commercial Calculators 
Butter-fat Calculators 
Yard Goods Cal 
Discount Calculators 
Water Bill Extenders 
Electric Bill Extenders 
Gas Bill Extenders 
Price Checkers 
Vertical Cataloging 
Phone Indexes 


The Dic 





Meilicke Systems meet every need, and special Calculators 
can be supplied to meet any special requirements Let us 
show you without obligation how Meilicke systems can save 
money for your business. Write now 


Agents—Some valuable territories are still open. Write today. 


Meilicke. Systems, Inc. 
3471 No.Clark St. Chicago, Illinois 
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The Smith Noise and 
Shock Eliminator 


Made for L. C. Smith, Remington, Royal 

d Underwood typewriters. 

Saves repair calls, does away with desk 
lrumming, makes typewriter more quiet and 
snappy. 

[he device is quickly and at tically 
ittached and as — rem vithout 

ls, from the des 

Sold at all offices of The L. C. Smith & 

a Typewriters, Inc. Ask for trial 


Deale rs write for liberal proposition 


L. M. SMITH 
303 Kellogg St. Syracuse, N. Y. 










Rough 
Fixed-up 
& 


Rebuilt 
TYPEWRITERS 


Ribbons-Carbon Paper 
PARTS 


RUBBER 
COVERS 


















Burn 
LAMP BRACKET 


Will place light just where needed 








optician, 
or, in fact, anyone desiring well 


For the business man, physician, dentist, 
aftsma arti 
lighted work 
\ demonstration 
1j tments of the 
rade with this 


will show the many —— 
Burns Lamp Bracket. Supy 
serviceable appliance. 


Ask for trade prices and data now 


State and 64th Streets, Chicago, U. S. A. 


Makers of Burns Telephone Brackets 


Ask About Norta 


The New Plastic Type Cleaner 


24 HOUR 
SERVICE 


PLATENS 


AMERICAN 
WRITING MACHINE CO. 


449-455 Central Avenue, 
Newark, N. J. 
And 20 Principal Cities 


Established 
1880 










































172 OFFICE APPLIANCES 





January, 1927 


Southern Concern Sells Many Machines 


Some Suggestions by William H. Cogswell, Jr., Walker, 
Evans & Cogswell Company, Charleston, 
South Carolina. 


E STOCK and regularly sell among items classi- 

fied as specialties the following articles related to 

the office machinery field: Adding machine rolls 
and paper; check protectors and writers; dating stamps; 
eyeletting devices; numbering machines; paper fastening 
machines; pencil sharpeners; postal scales; punches; stapl- 
ing machines; telephone accessories; typewriter cleaning 
brushes; typewriter cleaning material; typewriter cushion 
keys; cushion knobs and feet; visible index systems and 
water coolers. 

We note that the use of office machines is growing. 
There must be a medium of supply and we believe that the 
stationer is the logical vehicle for marketing these ma- 
chines. 

Unless a dealer is in a position to give intelligent and ef- 
ficient service, he should be wary about plunging on this 
class of appliances as a regular part of his stock. The per- 
centage of profit is a doubtful quantity when compared to 
the greater turn-over of the other items of the stationers’ 
stock. 


Our traveling salesmen are equipped with literature cov- 
ering almost the whole category of heavy appliances 
When they sell items we do not stock they do so with the 
necessary reservations and restrictions that are imposed 
upon us by reason of our indirect connection with expert 
service. 

We are in the same boat with the manufacturers. If we 
can achieve quantity sales, they will absorb the cost of 
mechanical service and inspection and yield a better return 
Our sales of heavy appliances are limited as is necessarily 
the case with many stationers. Expert service is a heavy 
toll and the only excuse for its maintenance as far as our 
experience goes is that it is an overhead contribution to 
“service” and is only indulged because of its influence on 
other business. The wisdom of such indulgence is always 
debatable. We admit that up-to-dateness, resourcefulness 
and energy are some of the essentials in the make-up of the 
successful stationer. On the other hand “missionaries,” 
“slow movers” and “duds” are just plain habits to be re- 
stricted, no matter how great the urge to indulge 


Machines Stocked and Not Stocked 


H. E. Brock, an Executive of the Stromberg-Allen Sta- 
tionery Company of Chicago, Suggests a Few Points 
on the Practical Handling of Office Machines. 


R. BROCK did not care to commit himself as to 

the policy in general of handling office machines, 

contenting himself with the statement that his house 
stocked a number of such machines and handled them in 
the regular course of business. These include Victor add- 
ing machines, Hotchkiss stapling machines and the new 
Hotchkiss wire stapling machine, Todd check protecting 
devices, three-in-one speed fasteners, punches, etc. They 
also stock adding machine rolls and paper, dating stamps, 
envelope sealers, numbering machines, paper fastening ma- 
chines, pencil sharpeners, postal scales, punches, telephone 
accessories, typewriter cleaning brushes and material, type- 
writer cushion keys, cushion knobs and feet, etc. The 
company does not stock stamp affixing machines, but will 


What the Average 


obtain them on order. Inquiries for such things as rebuilt 
and new typewriters are turned over to the nearest dealer, 
the house asking no commission on such _ turn-overs 
Duplicating machines are carried, but are bought as 
ordered. 

Mr. Brock preferred to let the views of the house stand 
with the record of their performance in the handling of 
certain lines of oftice machinery. He pointed out that 
the house is situated in the wholesale district and that the 
retail trade is not as lively as it would be farther north on 
Clark street. This might change the attitude of the hous¢ 
with regard to certain machines, that is to say, if it wer: 


located in the retail district instead of where it is 


Stationer Can Sell 


A Few Brief Suggestions from E. H. Sell, Former Presi- 
dent of the National Association of Stationers, 
Office Outfitters and Manufacturers, 
Columbus; Ohio. 


BELIEVE that the average stationer can sell adding 

machine rolls and paper, dating stamps, duplicating ma- 

chines and supplies, eyeletting machines, paper fasten- 
ing machines, pencil sharpeners postal scales, punches, 
sorting devices, stapling machines, time stamps and record- 
ers, typewriter cleaning brushes, typewriter cleaning mate- 
rial, typewriter cushion keys, typewriter cushion knobs and 
feet and water coolers. Those are the principal articles 
which the stationer can most conveniently sell in the 
specialty lines. 

To sell machines of the more complicated sort, such 
as typewriters, calculating machines, adding machines, 


+ 


check protectors, etc., one must be prepared to give first- 
class service and employ high grade specialty salesmen and 
repairmen, carry out a delivery service and take care of 
other conditions which may come up. The more machines 
one adds the more complicated does the service become. 
A dealer must have effective and intelligent service in the 
distribution of such machines as adding machines, address 
ing machines, typewriters, bookkeeping machines, folding 
machines, autographic registers and the like and as a rule 
the discounts offered to a dealer are not sufficiently attrac- 


tive to warrant him in undertaking so complicated a task 
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Number This NS 
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od of selling 


helps whicl 


takes i 
' machine 
s selected I LAN 
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numberving y 


Makes Selling Easy 
For the Dealer’s 
Entire 
Salesforce 


MBERING MACHINE ‘| 694-710 JAMAT 


f ih 


Fe 


suited 


s systematic plan, which is based 
s of prohtable experience. It 1s 
| in simple, non-technical form and 
the “guess” out of numbenng 


selling 


method anyone in your employ 
ectly sell numbering machines - a 
mportant when there’s so much 


sale and so many chances to 


erts way 1s the easiest, the surest, 


economical and the most profitable. 


\ AVE., BROOKLYN, N. Y. 

















How these “Models Best Suited” 
and the ROBERTS Dealer Sales Plan 





“SKELETON” STOCK - SMALL INVESTMENT - QUANTITY DISCOUNTS 
Quick Turnover - - - - No Large Stock Necessary 





HIS assortment, the most comprehensive ever offered to the trade. is mad 
up of only six machines, THE ROBERTS BIG SIX! Each is suited to par- 
ticular requirements as to price and purpose. Selling according to the method 
outlined in the Roberts Dealer Sales Plan you can turn over this “skeleton 
stock’” again and again - on a very small capital investment. 
You have the widest latitude in selection - one each of the six machines, if you 
see fit, or any other combination which YOUR experience has proven the most 
profitable. You don’t have to take any “shelf warmers’’ when you hook up with 
the BIG SIX - - the selection is all your own. 
With your Big Six Assortment comes the wealth of selling ideas, and the com 
prehensive collection of dealer helps which together make the Roberts Sales Plan 


the most attractive and profitable ever devised for the sale of numbering machines 


SEND FOR IT - - See its novel method of educating your salesforce - - se 
its attractive display features - - see its profit producing effectiveness in full - 


SEND FOR IT TODAY! 


The ROBERTS NUMBERING MACHINE COMPANY °34710 JAMalca AVENUE 








NWANNAAANAAAAANANAANAAAAAAAAAAAAAARLAA 
Korrnrs Nummening Macnine Co. 
694-710 Jamaica Ave., Brooklyn, N. Y. 


plete Roberts Sales Plan for Dealers, together with 
all necessary information regarding the BIG SIX 
ASSORTMENT. 


SALOS? 
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Have you tried the touch 
on the latest CORONA? 


It has a rotarv escapement 










and a single universal bar 
— giving it a touch that is 
a delight to the most par- 


ticular typist. 


» No other portable typewriter 
has all these modern features: 









Standard four-row keyboard—the Adjustable paper guide—you Cal Stencilling device — Corona is 
same as all office typewriters. No insert each sheet in exactly the noted for its clear stencil cutting. 
shifting for figures. same place so that margins always Shift ker on both aides ot Ee 
Visible writing— you can see what remain uniform. board. 
you are writing without ralsing aes 
vour head an inch. Platen knobs——on both ends of [ype-bar action exactly the 
Fees carriage. same principle as that employed 
Full width carriage—takes a No. on all the best office machines. 
10 envelope, just like any office Automatic ribbon reverse—and T 
typewriter. swele-caid. cae-colil Hiees. Double carriage release—you can 
le release with either hand. 
Self-spacing carriage return—right 
out where you want it for quick Variable line spacer—no other Both back spacer and margin 
action. portable has one. release— on the keyboard. 

RS . . 

=» LC Smith & Corona Typewriters Inc 

bf - 

Si 12< E. Washington St., Syracuse, N. ¥ Established 1903] Sales offices in principal cities of the world 


Also manufacturers of the L C Smith Typewriter, the ball-bearing office machine 





So 
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Announcing the 


COURANT 


LETTER-OPENER 
Retailing at 


$6.50 


PRACTICAL machine for open- 
ing mail at a price appealing to 
the largest class of users, i. e., those 
having 10-100 letters in morning mail. 





The Demand Exists 


The Machine is Proven 


The Margin Liberal 


Dealers: 


Write for Discounts and 
Sample on Approval 


Specialty Salesmen: 
Get Our Offer 


We Also 


Manufacture 


The Hush-A-Phone 
The only successful phone silencer on the 
market. Provides privacy, office quiet, 
and improved hearing. 


The Auxil-A-Phone 
An aid to phone hearing under difficult 
conditions. 

















Address 


Hush-a-Phone Corp. 


19 Madison Ave., N. Y. 
Suite 1303 




















CORONA PORTABLE ADDING MACHINE 
with Indiana Cash Drawer and 
Hanna Register 


A Unit of Real Interest to Dealers 


In the South particularly there is 
still some desirable territory open. 


Corona Adding Machine is Corona Built 


Portable Adding Machine Co. 


343 S. Dearborn St. Chicago, III. 














“Universal” Multi-Wing 
Displayors and Bulletin Boards 


Are Used in Every Field of Human Activity 


<3 

\ | Z : 

ie 
1) 4) ees 





USEFUL TO 

Realtors 
Curators 
Welfarers 
Educators 
Architects 
Researchers 
Librarians 
Exhibitors 
Traffic Men 
Statisticians 
Sales Managers 

ce Managers 
Purchasing Agents 
Advertising Mngrs. 


tea wt 
J SAY 
* Zz 
Z 
== 
-_ 


ar 







For Bowing We Menvlactore USEFUL FOR 
Merchandise Swing-Wing Piabs 

Simple Mos Displaylors Crate 

Charts Photos for Breryline Printing 


A Exhibits 
of Business. Bulletins 
Statistics 
Blue Prints 


Advertisin 
Photographs 
School Work 


Real Estate Data 
Visual Instruction 





Write at once for 1926 catalog and New 
Office Equipment Distributor Plan 


Gnibersal Fixture Corporation 


133-135-137 West 23rd Street 
New York City 
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THE NEW 


AJAX 


TIME STAMP 


atente 





Front View 
Showing Attrac- 
tive Appearance 
and Sturdy Con- 


struction. 





All metal with a SE TH THOMAS CLOCK MOVE- 
MENT. Establishes a new standard in time stamp 
construction Th Clock Movement is so located as 
» make it impossible for the jar of stamping to 
iffect its accuracy Rin. materials us sed in its con- 
truction and the a lans % are the best mc 

1 buy ronal sll ability, Service sail eae 1omy. 
nests Price $40. 00 r. eee 

Engraving Extra rol thet od Bored 

WRITE 


Ajax Time ice Co. 


8 Wa ei a St. BOSTON, MASS., U. S. A. 


a n Representative; R. ~~ Stewart & Co. 80 Duane St., New York 

sour i ecenew A Ban ~~ ubber St amp Sea iCe ~208N. 7 mee “ Leuis 
Ca lifer a Representative: my s Rubber Stamp Co. 
Illinois Ecoantanniies y Pe tee on i & Stamp Co., 120 s. ‘a rk ahr Chicage 
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REGAL REBUILT 
ONON ES 


Trade-marked—Nationally Advertised 


ufacturer 


Approved by the Man 


ROUGH TYPEWRITERS 


Stock in 82 Cities 
All Models 
All Types 


Alf Makes 
All Series 
73 Lowest Prices 


Write for the Regal Plan. 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, 12-14 So. Jefferson St., 
New York, N. Y. Chicago, Illinois 


Cable Address: REGALTYPE, N. Y. 











Typists do | 


THEY MAKE HARD WORK EASIER 
SAVE THE EYES, FINCERS, NERVES 
ALL OFFICE MANAGERS LIKE 
MUNSON KEYS.» THEY MAKE 
POSSIBLE BETTER WORK AND 
CREATER PRODUCTION.~ALL 
DEALERS LIKE MUNSON KEYS 
THEY SELL EASILY. -~» STAY 
SOLD. SATISFIED CUSTOMERS 
REPEAT ORDERS. COOD PROFITS 


ONE GRADE KEY ONLY-THE BEST 


*IUNSON 
SUPPLY CO. 


23 City Heal PI. 
New York 


THE LARGEST RUBBER KEY FACTORY IN THE WORLD 
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The Stationer and the Discount 


Being the Gist of an Interview With A. E. Riddle of 
Riddle & Wunderle, Chicago. 


HE stationer, said Mr. Riddle, is not trying to avoid 
He is willing to do his best to market all 
manufac- 


the issue. 

manner of 
turer can make it an object for him to do so 
The manufacturer, 


soon as the 
The stationer 


office machines as 


invites the issue. He does not avoid it. 
by selling machines through direct agents who concentrate 
on his product alone, makes it impossible for the stationer 
to do as good a job at handling office machines as he might 
do were conditions different, but the stationer, it must be 
confessed, is not always in a position to create a market for 
specialties. While he has his outside men, these men must 
sell a diversity of lines and must divide their attention be- 
At best, they can see only a third or so of the 
There is another point which 


tween them. 
customers of the house. 
makes it difficult for the stationer to build up business on 
that is, that principals 


The executive sends some one else to 


an unknown specialty, very few 
come into the store. 
buy some definite thing with the result that it is the clerk 
or the porter who sees the machine in the window or on 
his business to tell the boss about 
He may even say, 
never buy a thing like it. He'd 
When the next day a spe- 
sell him the 


whole list of 


the counter. It is not 
it, nor is it part of his duty to buy it. 
“Why the boss 
laugh at it if | 


would 
suggested it.” 
cialty salesman may call upon the boss and 
same machine. The 
office machinery just as soon as manufacturers discontinue 
being field. There is no 
doubt but what the stationer can sell such specialties and 
for the manufacturer to 
stationer encounters 
in creating The matter 
seems to work in a circle and how to get out of it is one 
of the problems that I believe that manufacturers will be 


stationer can sell the 


their competitors in the retail 
measure necessary 
the difficulty that the 


a market for any 


that it is in a 
sell because of 


one thing. 


forced by circumstances to turn over an increasing amount 


of their business to the retail dealers because the retailers 


will them or thirty or forty outlets for their 
product in a given town where their sales would otherwise 


whom their im- 


give twenty 


be limited to the number of people on 


mediate representative can call. 


Discounts are not satisfactory on office specialty ma- 
chines. Where it costs forty per cent to do business and 
the manufacturer offers a discount of twenty-five per cent, 


Nor 
satisfactory. We 


the offer is not tempting is a consignment proposi- 


tion always have occasionally and do 
sometimes permit a manufacturer to place one of his ma- 
chines in our counter. We 
give him say two square feet of space on the counter and 


feet of window, but seldom do 


our window and another on 
space in the 


sight. If we are offering a type- 


two square 


these machines sell on 
writer, for instance, and it happens to be of a little known 
as good as the Royal, Under- 


will 


make, people will ask, “Is it 


wood or the Remington?” and nothing we can say 


Machines so placed cost us space 
them, and I am 


convince them that it is 


and the time of a demonstrator to show 
free to confess that our experience has not been satisfac- 
tory. This is simply because we cannot get enough money 
out of selling such a machine to pay us to bother with it. 
I submit that this is not our fault 

I do not the dealer is now in 


give effective service in the distribution of office 


believe that a position to 


machines 


in his territory, because he has no salesmen educated t 
present the advantages of such machines and the manufac- 
turers find it difficult to educate the stationery salesmen 
Every man will naturally 


properly to present their lines. 
the most 


gravitate towards the line which gives his house 
profit. 

In listing specialty machines in catalogues and by means 
of folders, without meeting the customers there is an ele- 
ment of danger because it is difficult to describe a machine 
by mail. When a customer hundreds of miles away orders 
the machine from the picture in the catalogue and finds it 
different from what his mental conception had been, we 
at once encounter a loss. 

I believe that the dealer could arrange to handle the 
service on office were inclined to push 
them and would see to clerk understood the 
machines and could give the service. That is the 
why we do not ourselves handle more machines now. We 


machines if he 
it that one 
reason 


have no one competent to give the necessary service on 
any considerable number of different machines. 
The stationer may be the answer to the manufacturers 


in the future, but he is 


distribution problem at some time 
In fact. it will be a long time before the sta 
specialties out of his 
still have to create a 
make it an 


not as yet. 


consent to market new 


Manufacturers 


tioner will 


own resources will 
market, but afterward, if he is 


object for the stationer to be the outlet because he will 


wise, he will 
’ 


get many more strings to his bow in that way than he can 
by direct factory distribution. 
The cost of individual distribution of specialties is 


great and there is quite an astonishing disparity bet 


ver) 
weel 
the manufacturing or productive cost of a machine and its 
The extra money represented 


and the 


final cost to the consumer. 
by the difference between cost of manufacture 
price of the machine to the consumer includes the manu 
facturer’s profit which is a comparatively small percentage 
and the selling and advertising expense necessary in the 
marketing of the machine. It is probable that as the situa 
tion now stands this cost is necessary because the dealer 


not in a position to go out and create a market and mak« 
a machine known to the public. The manufacturer, there 


fore, must create his demand, although the process is ex 





pensive. Every time a new machine is put on the m: 
large sums of money are spent before the stockholders get 
anything back. Mr. Riddle that the time 


come, however, when on practically all the standard 1 


intimated 
will be the source of outlet, because 
every field of 
profession and office. The dealer 
trained, better informed men, more 


chines the dealer 


into trade and in 


business reaches 


himecelf time go 
nhimseil as time goes 


will have better 


of handling a diversity of lines and doing justice to « 
We cannot tell what the future holds, but the tender 
seems to be for the dealer to increase the scope « f l 


and to enlarge the horizon of his business in every 


can as long as he can take these forward steps with 
order not to over-reach himsel 
+} 


and sound judgment in 
The matter of proper discounts to 
the lack of which is a stumbling biock to the devel 
, +h 


more intensive working of the 


} 


ie dealer is a big 


of a broader and 


field. 
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BUMP PAPER 
FASTENER CO. 


LA CROSSE, 
WISCONSIN 


Eastern 
Representatives — 
SEYMOUR- 
CONOVER CO., 
350 Breadway, 
New York City 





SAVE TIME AND POSTAGE 
BY USING A 


PELOUZE 


POSTAL 
SCALE 


It tells automatically 
the exact amount of 
postage in cents, re- 
quired on all mail 
matter, including 
parcel post rates by 
zones. Warranted 
accurate. Finished 
in gold bronze or 
French gray. 








NATIONAL 
Made in Several Styles 


Intended for individual desk, library, office or ship- 
ping department 


For sale by leading Dealers everywhere 
Ask for “‘Pelouze’’ Scales—Send for catalog 


Pelouze Mfg. Co. 


Household and Infant Scales 


Chicago 


in many of the 


Manufacturers ‘‘Pelouze’’ 


232 E. Ohio St., 


The above advertisement is appearing 


national magazines. 














The Fastest 

















| The Famous 
| No. 74 Aladdin 
| Desk Flex 


Write today for special 
sample offer and for 
New No. 26 Catalog 


ALADDIN MFG. CO. 


609 East 18th St. MUNCIE, IND. 


ALADDIN’ 


-&. LAMPS ... 


“‘Lighting over a million homes tonight”’ 


Selling Hand 


Time Stamp 
on the Market 


Price $17.50 List 


Fine Discounts 





/ 


= | 


HANDLE 
TIME 


JOSLIN’S ECLIPSE s5'sMe 


‘‘The Clock with a Memory’”’ 


PIN TO YOUR LETTERHEAD AND MAIL 


A. D. JOSLIN MFG. CO., 
Manistee, Mich. 


Send details of your dealer proposition 
at no obligation to us. 
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TRINER | 


ALL- MAIL 
COMPUTING SCALES 


4 and 8 Pounds 
Capacities 




















For Speed 
& Capacity 
















| BRISTOW 


are giving the same efficient 
service as the well known 
Triner Parcel Post Scales 
used daily in 52,000 U. S. Post 
Offices. 


Sort ing correspondence in a hurry-up 

waiting mail and th m clerk has other 
requiring atten The BRISTOW butor 
manipulation as au, & 





mply drop tl 


| 
| 
| comp t wl ¢ opening ur examir K the I \ 
Write us your requirements. serve ; ied > ‘podaam ms Picry aed a. ag gy: ee gy DEAT E : 
TRINER SALES CO. | Ree? STANLEY R. BRISTOW 
53 W. Jackson Blvd., Chicago, Illinois t 2.08 Gusieet Avsune ‘ West Orange, N. J. 














ae cO M ~ O —It will not clog” AZORA 






NON-CLOGGING P as . 
PAPER STAPLING Azora air cushions and twirlers, two 
MACHINE highly practical accessories, are 


STAPLE * : making typewriting easier for thou- 
sands of users. Sales, both new and 
replacement, are large. Write for 
prices and discounts. 


AZORA RUBBER CO. 
54th and 20th Streets, 


Incorporating New 
and Outstanding 
Features 


The STAPLE RELEASE per- 
mits the use of both No. 1 
and No. 2 staples. A device 
that doubles the utility of 
this already preferred paper 








stapling machine. . CICERO, ILLINOIS 
rrr~ eer 
Write for literature, prices, etc., as well as various Above Belew 
other attractive offerings now ready THE AZORA THE AZORA 
A. H. IRVIN COMPANY, Inc. TWIRLER ¢ AiR CUSHION 
1015 Chestnut Street Philadelphia, Pa. = Cae ae PAT. DECEMBER 21, 1915 
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$17.00 SPOT CASH 


—for selling this L. C. Smith 
for a $3.00 first payment. 

DEALERS! Write today 
for details of our Spot Cash 
commission proposition on 
time sales. 

No investment—no respon- 
sibility—your $17.00 all clear 


——— 


po ateas 


ee 4 


AUTOMATIC 


MAILING MACHINE 





Will G t F ld i I | ° f profit All you do is to take the 
> ‘ ( se seve alr eES order We deliver, collect, guar 
2 zat er, oid an nsert severa pieces 0 antee to satisfy the customer. L. C. Smith Re-Newed Type- 
7 = writers are easy to sell Look like new Work like new 

mail into env elopes up to 5000 per hour. If you’re not handling them, you’re missing a real oppor 


tunity Write for our Spot Cash commission plan today 
Some dealer territory still open 


INSERTOGRAPH CO., Waukesha, Wis. are oe Corp. 











—EE—————— 
— 
ALI business men wish to 4 | ’ ’ 
telephone without being = p BROWNEE 
overheard — ~ aa y , 


mnnege Seater 


The“WHISPER-IT” |.7t Rg gad tone 


sanitary telephone mouthpiece ‘i =< oonge A vutomat x 
Ve , —_— as tenet 








Jeb elit MaelsisM cele lem aelt. , proven successfu 
Imerar ] } } I an nvelory z 
it as illustrated and 
moistens the flap and 
seals it Saves tim 
vs oe E 7 always ready for ise 
AISpot c | ny ] J s —— clean, neat and efficient 
at A card of ten $6. . Retails for $4.50 
Try this out im your mail by use of our stuffer order , 
ards 4 request will bring you a supply imprinted | M. a 4 ee 
THE COLYTT L ABORATWauES 565 W. Washington St s 2671 SALMON SsT 
* heremetes Chicago, 1 = . PHILA., PA. _ 



































Januar) Ye 


OFFICE AP 








SMOKERLITE 


[The Electric Tobaccoliter with the one-year 
absolute replacement guarantee ; in 12 models, 
also combined with Lamps, Desk Sets, and 
\sh Trays 
GOING OVER BIG 

Bigger an anybody thought it would. It’s here to 
Stay the most jinie ow office—or home iccessory 
ever chronicled. Sells every working day year 


TRY IT 


SMOKERLITE-NEUBURG 
19 HUDSON STREET 
NEW YORK CITY 
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clAR-O-TYPr 


THE wOeOte tYPe Citcance 
Brings Repeat Business 
Assures neat, clean typing 


and carbon copies. Just apply 
with dauber and the type is 


cleaned instantly. Does not 
evaporate. 
We furnish free advertising 


aids to our dealers. 


ail at 50c and 75c. Also 
Liberal discounts to 


Individual bottles to ret 
pints, quarts and gallons 
dealers. Write us today 


THE CLAROTYPE COMPANY, Ine. 


16-A Hudson St. New York 











ling in a 

r vé 

5 s k tender nervy 
aT 8 £ t s oy ra 
ke « 

> F tA J 21 
Mag ps clean up like new 
and e soal Wher search of somet 
M for one year 


Tre Pac ad 19 ne Place, New York City 











that 


principle 
through 
and 
i adding machine key- 


{ new api tior f time-tried 
nd operation 


Line Operation 


- 


' 
: . = = 

oard Dir subtra¢ Multiplication and Di 

i f Write for booklet, 


ALLEN | CORPORATION 


, President 


309 South Fifteenth Street Philadelphia 














EASY SNAP DOUBLE FOLD 
Collapsible Storage Files 


(Corrugated Fiber 
Board) 








(Patent 
Pending) 


“It Snaps Shut” 
Recommended as very satisfactory by hundreds of Bankers 
now using them. 


Bank Supply Salesmen Here’s Your Chance 














DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key possesses. 
You'll get MORE key 
business by selling 


The Master Key 


(No rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Ine. 
29 Columbus Place 














PLIANCES AND DE- 
VICES, Typecieaning end 
made of stiff China Bristies, 
General cleaning end made of 
soft substantial Camel Hair. 
An attractive colored display 
ecard with each order. Big profit to 
Gealers. Write for interesting prices. 












































ARTHUR W. HAHN Dept. A 
at es Latnyette ‘Btrect, Now" — : 


Strayer Coin Bag Co., New Brighton, Pa. Brooklyn N. Y. 
MANUFACTURERS OP coin BAGS—WALLETS—FILE BOXES 
6é » ] 
——— It’s a 
- 9 
Hanson” 
That means it is a real 
postal scale for a real 
business office. Four 
practical capacities— 
The only 2-lb., $8.50 5-Ib. $7.50 
thoroughly 20-Ib., $7.50 50-Ib., $9.00 
a 
ot “TYPEWRIT- | HANSON BROS. SCALE CO. 
Bre, OFrice A. | 539 N. Ada Street, Chicago 


Distributors: 

Associated Stationers Sup- 
ply Co., Chicago, 

» Bates & Holdsworth Co., 

Framingham, Maas., 

The Wirschberg Co., At- 
lanta, Ga. 

H. 8. Crocker Co., Los An- 
gotes and San Francisco, 
Calif. 
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Jones—Modern Stationer 


How Keeping Step and Keeping Up Have Kept One 
Man Young at Three Score. 


S THE day of congestion passing? Has the pendulum 
swung to the extreme of its arc and is it 
tating at the point where it will swing back through 
Apparently the crowds in the 
But suppose we pass 
It is a 


now hesi- 


a period of diversification? 
great stores are bigger than ever. 
down a side street. Here is Jones, the stationer. 
week before Christmas and the main floor of his store is 
filled with customers. Every person behind the counters 
is busy. Men are buying office requisites and gifts for 
other men and for women; women are buying gifts for 
men and welcoming the chancé to give something besides 
the annual piece of neckwear. Papeteries, expensive foun- 
tain pens; mechanical pencils in gold and composition bar- 
rels; pen stands and sets; loose leaf memo. books, diaries, 
leather goods, postal scales—half a hundred items are be- 
ing sold as fast as the clerks can tie them up. 

Twenty years ago Jones paid little attention to many of 
the devices he is selling today so freely. There were com- 
paratively few mechanical devices before the public that 


the stationer could sell, and the things which are now 


offered practically everywhere were just emerging from 


the shell. There 
we know 


were no pen and pencil sets such as 
check protectors—no portable type- 

inexpensive adding machines—no 
A hundred things which 


them—no 
writers—no_ practical 
staplers that an office could use 
are now refined and finished were then in the developmental 
stage. 
Business back in 1907 But 


The public was content with less. In 


was fair it ran along on 


lower gear. many 


offices and counting rooms the old ways were good enough 
The star adding machine salesmen who have since founded 
fortunes out of their commissions were just beginning to 
develop the arguments and arrange the campaigns destined 
to sweep like an avalanche through the older ways, wreck 
ultra-conservatism The 


a faint 


ing prejudice and destroying 
rumble of the avalanche of progress was then but 
murmur. Few heard it, and fewer still believed what they 
heard. 

We were speaking of Jones 
Then he 


discount his 


But, pardon the digression. 


Jones of today is not the Jones of yesterday. was 


thinking of the wherewithal with which to 
bills and meet his pay-roll. 


We knew him then. 
He has put on the seven league boots. 


He was an old young man 
But in the intervening years Jones has 
His hair 
as new snow, but his face is ruddy and his 


changed. 
is as white 


We enter his store filled with the layout of 


It is a store 


eyes sparkle. 
all the things the modern stationer deals in. 


with neat and attractive windows, counters and shelves 
cleverly arranged to show the most in the best way. And 
there is light—light—light everywhere. Brisk!y a smiling 


young man steps forward. “Is Mr. Jones in,” we ask 
“Yes; right back there.” Then we see Jones. And we 
realize with a thrill that the alert young-old man is the 


Jones we knew years ago, but that he has kept step 
used the alchemy of work and progress to defy the years 
He is young and progressive, despite his laughing assertior 
down the burden, he himself 
188.) 


that if so-and-so should lay 
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Designed for office work and 


stapling samples together. ener. Neat 


ers’ proofs or sheets of paper together. 
economical and durable. 


your name. 


antee our product. 








The ideal desk paper fast- 
and efficient. 


Every Dealer in Office Equipment Can Sell 


at least one Acme Stapling Machine, and by demonstrating its own effi- 
| ciency, reliability and durability, the Acme will bring you increased business. 
There is nothing better for fastening documents, letters, invoices, statements, print- 
The Acme is of sturdy construction, reliable, 
Demonstrate it before a customer and the sale is made. 
more he uses it, the more staples you will sell him. 
Send us a copy of your mailing list, and we will mail them Acme literature, over 


The Acme Staple Binders are the only binding devices designed, built and distributed 
complete from the raw material to the finished product, in our own factory. 


Write for our special dealer’s proposition. 


ACME STAPLE COMPANY, 1643-47 Haddon Ave., Camden, N. J. 


Used by insurance companies, 


lawyers, corporations, etc., 


for vouchers, documents, etc 


The 


We -guar- 


It means money for you. 
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‘‘There is no other’’ 


FARIES — the only desk 
lamps with the exclusive 
Faries interchangeable shade 
which may be removed for 
cleaning or replacement with- 
out tools or unwiring. 


A “Better” 
Lamp 


Restful, dignified and beau- 
tiful—a_ product scientifically 
and economically correct, 
possessing that enduring sat- 
isfaction so necessary and 
desirable in the things we 
live and work with. 


No. 3611 


PATENTED 


Write today for il- 
lustrated AMRON- 
LITE beoklet 0-1 
in colors. 


When at the NATIONAL LIGHT- 
ING EQUIPMENT EXHIBITION 
in Cleveland, Ohio, Jan. 31st to Feb. 
Sth, be sure to visit the FARIES 
Write also for il- exhibit. 
lustrated leaflet 
0O-A-12 showing 
Faries line of Brass 
Cuspidors. 


IDEAL for HOME or 
OFFICE 


FARIES MFG. CO. 


Decatur, Ill., U. S. A. 














The Superior 


MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 
Eliminates four out of five necessary oper- 
ations in the stamping of mail. Prevents loss, 
misuse and mutilation of stamps by keeping 
them locked together in one safe place. 
Makes possible an accurate record of all 
stamps used 





DEALERS: 
You know that persistent National 
creates a steadily increasing 
demand for an article, the 


Advertising 


om b 





merit of which has already 
been established. Each of our 
advertisements urges pros 
pects to ask you for the Mul 
tipost and you should be pre 
pared to supply them. Under 
our Dealer Plan you carry no 
stock, have no money in- 
vested and are not obligated 


for service 


If YOu Aave nu if recetved “ur 
Dealer Book Why & 
How, wriie for um now 


Multipost Company 


ROCHESTER, N. Y. 























Good Territories Open 


For a Dependable Standard Adding Listing 
Machine of Highest Quality —Full 
Nine-Column Capacity 


Barrett Portable 


*88 


F. O. B. Phila 





It Weighs Only 24 Pounds 
Built for Heavy Service 
. 
inte Sebtunit Gaieuival te 
Lanston Monotype Machine Co. 
Philadelphia, Pa. 





MILLIONS 


READ 


| Standard 
Advertising 


AEE PES 





— 





Sy 


the slow, 
yesterday 
nddressing business letters. 


Messy, 


STANDARD STAMP 
postage safes. \ convenient time and 
saver that always proves a ready seller. 
postage stamps, 


five times faster than by hand. 


to your store. 





Write for special sales proposition 





Our monthly messages to executives are making 
stamp-wasting methods of 
as obsolete as is the steel pen for 


AFFIXERS are portable 


labor 
Affix 


precancelled stamps or labels 


STANDARD ENVELOPE SEALERS are used 
in all Government departments, prominent 
banks, public utilities and large and small con- 
cerns They will bring prestige and profits 


STANDARD MAILING \fACHINES (0. 


Postal Permit Machin fnvelope Seolers 


Stomp Affixers 


Manutacturers of Mailing Equipment for 16 Years 


Revere Blvd. 


Everett, Mass. 
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May We Send You One? 


MR. BALDWIN 





CHANGEABLE LETTER DESK NAME PLATE 


Lists at $4.25 Complete, with Attractive Discount for 
the Dealer 


Return the coupon below and we will send, all charges pre- 
paid, one of these new—fast-selling—changeable letter desk 
name plates. 

It’s a real beauty, In Oak or Mahogany, and the pure 
white celluloid letters on the jet black background are all 
changeable. 

Easy to read—easy to change—excellence in appearance— 
and economy to your customer—cives you four strong sell- 
ing points that make profitable sales come easy. 

Return the spon now—and we will send the plate, charges 
prepaid, at « . We will bill at $4.25 less our attractive 
discount. If you decide to return it—do so at our expense, 





Mail This Coupon—Now! 


Davenport-Taylor Mfg. Co. 
412 Orleans St., Chicago, IIl. 


You may send the sample name plate for our inspection, 
We will either keep it and pay your charge net, or return it 
to you at your expense within 10 days, 


BENOSS cc tcdececcscceesoccces 


DE cccecundbebatebsaveeecedsos , BORO. cc ccccccccsescces 








"MERCANTILE? Pot fens 
Parcel Post Scale 
and various other models have been equipped with 
charts showing the new postal and parcel post 
rates since April 15, 1925. The indicator auto- 
matically points to the computed amount of first 
class postage and parcel post, including special 
fee and also all other classes of mail matter 

For 15 years we have built all of the first-class 
mail and 70-pound Parcel Post Scales for the U. S 
Post Office Department. They now have over 
150,000 Triner Scales in use, and find them satis- 
factory and so will you. 


Write for information 


TRINER SCALE & MFG. CO. 
2714 W. 2ist Street Chicago, Ill. 











A REMARKABLE 


TYPEWRITER SPECIALTY 


STATIONERS CAN NOW SELL 


The Krantz Typewriter Shock Absorber has proved its 
sales possibilities among typewriter men It offers 
equally as good opportunities for stationers who handle 
typewriter supplies and accessories it is desirable 
equipment for any typewriter because it abates the noise 
and jar of operating the machine promotes accurate 
and consequently better work relieves strain and 


lengthens the life of the machine 

Often where one absorber has been installed, repeat 
orders have been received for all machines in the office 
This is the kind of business worth while It is the 
kind you can have if you go after it A liberal propo 
sition is open to stationers who are in a position te 
demonstrate and sell Krantz Typewriter Shock Ab 
sorbers May we tell you about it? 














Edward Krantz Products Company 
407 S. Dearborn St., Chicago, Ill. 

















Trade R ap 1 de X Mark 
The Telephone Time Saver 
f - ocala For_Office and Home 


A rapid index for 








numbers frequently 
called Takes _ pen, 


pencil or typewriter 


Convenient — Compact 
Quick—Durable 
Attractive 


Can be used on either 





desk or wall ‘phones 
Instantly attached 


without using tools 





List Price, 75c each 
Trade discounts on request 


Sole Distributor 


“The House of Service’ 











SALES CORPORATION 


72 SPRING STREET NEW YORK 


Stationers’ Glassware, Hardware and Specialties 


Sele Manufacturers of the Gem and Perfection Desk Memorandum Calendars 
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ARE YOU ON 
OUR MAILING LIST? 


We are continually sending 
dealers valuable sales helps 


It is our policy to 
let our dealers 
share with us in 
the profits of this 
business which 
has _ unlimited 
possibilities. We 
keep in constant 
touch with you 
to cooperate in 
helping you build 
up more profit- 
able sales. 


COLES COPYHOLDERS sell easily—Be- 
cause their use saves the valuable eyesight 
and reduces fatigue of stenographers; Be- 
cause they increase stenographic efficiency 
25 to 50 per cent; Because they have uni- 
versal adjustments, take up no room on tops 
of desks and finally because they are eco- 
nomical. 


Made and Guaranteed by 


COLES COPYHOLDER CORP. 


45 West 34th St. New York City 











The Best 
the Market 
Affords 





The New Model A 


A Special 

Specialty 

Message 
from 


“THOMPSON” 


to the Dealer 


To justify their existence, office specialties must 
show by actual facts that they are instrumental in 





The New Model B 


saving time, money or labor for the user. 
Thompson Time Stamps are time savers. They 
have proved their efficiency in banks and offices | 
in New York and many other big cities. The re- 
cording of the hour, minute and date of the re- 


ceipt of papers, and the printing of the firm name 
and the character of the transaction such as Re- 
ceived, Sent Out, Started, Finished, etc., speeds up 
work and prevents inaccuracies and excuses. 


Write us for details of our dealer proposition 


THE THOMPSON TIME STAMP CO., Inc. 
100 Church Street New York, N. Y. 














CLIPLESS 


PAPER FASTENERS 


Are the machines your trade prefer. 
Why not give them what 
they want? 


HAND AND k 
STAND 
MODELS 












The 
machines with 
the automatic 
tuckers 


~~ 
Dealers! Write 
us for our liberal sales ~ 
proposition on this old reliable product. 


NEWTON PAPER FASTENER CO. 
NEWTON, IOWA 


Chicago Representativ e 


A. J. GOLDBERG & CO. 
317 W. Monroe St. 
CHICAGO, ILL. 
















We have some 
choice territory 
open for high 
class rep- 
resenla- 
lion. 











When a 
DESK LAMP 
is needed, 


Sell SILVERGLO! 





Because, 


I(T IS NEW— in princi- 
ple, finish and design. 


IT IS DIFFERENT— 
the only lamp of its kind 
in the world. 


IT IS SCIENTIFI- 
CALLY CORRECT.— 
Using indirect lighting, 
it chases away both glare 
and shadow 


IT IS ECONOMI- 
CALLY SOUND— 
actual laboratory tests 
show more work accom- 
plished, by preventing 
lo. 203-15 ~ eye-strain and eye 


S r and Black latigue 
IT WILL BE PROFITABLE TO YOU —new, different, 
rrect, economically sound it is half sold as 


cientifically « 
oon as displa 


ints and literature 


SIIVERGLO LAMBS, INC. 


300 East Federal Street, Baltimore, Md. 
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A New 
to satisfy 
an old need! 


=< >. 


i 





$12.00 List 
Capacity, 100 Staples 


ERE we show the newest addition to 

the Speed Fastener family. It is Model 
No. 2 which has all the meritorious features 
of Models 50 and 100... and staples, sheets 
or books up to 12 inches from margin. 


SPEED FASTENER STAPLES FIT 





Sample Impression of ECONOMO 


CLIV 


fowlh,] 









~ 
< 
7 ’ * 


a 
Nov 30 1920 


A Quick Selling 
Specialty 


The ECONOMO Time 
Stamp is a_ durable, 
low-priced article which 
needs only to be dis- 
played to sell quickly. Its field is everywhere. It 
is in constant use in offices, factories, warehouses 
and other places where a record of hour and date is 
required. The printing surface is mounted on a 3/16 
inch cushion which, with the flexible cord in the 
handle, insures uniform, clear impressions no matter 






how rapidly the stamp is handled. The hour hand is 
adjusted by means of a knob and indicator at the side of th 
nickeled case—there is no delicate mechanism to get « of 
order—CONTINUOUS, RELIABLE SERVICE. 


For sale by stamp manufacturers and stationers. 
Write for descriptive matter to 


LOUIS MELIND CO. 


362 W. Chicago Avenue Dept. B. Chicago, Ill. 


ALL SPEED FASTENER MODELS 


We are manufacturers to the trade of Rubber Stamps, Seals, 
Stencils, ete. Made to order. Write for general catalog. 

















{Guaranteed clog-proof, 

‘ Few parts—easy toreplace, 
Staples don't jam or clog, 

|) Absolutely rust-proof, 

| 
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No pounding necessary, 
| Penetrates wood, fibre, etc 





Frozen Staples 
s with 
Fastens 40 harpened Points 
sheets 16 Ib. 
bond in one op- 
eration, up to 
4% inches from 
margin. 


SOLD ONLY 
through Trade 
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LINCOLN— PREFERRED 


Reloads in a jiffy, 
No waste of staples, 


~ ae : b ty. , : 
Locks automatically when staple chamber ts empty —— daily grind ft -etendin 


— work, Lincoln Rubber 
eys have gained a preference 
that is indicative of true 


PRACTICAL OFFICE MODELS 


No. 50 No. 100 merit. As a result they sell 
Size of Base Size of Base easily. 
3% in. wide x 6% in. long 4% in. wide by 6% in. long ? 
Capacity, 50 Staples Capacity, 100 Staples 
$8.00 List $10.00 List Write for Our Sales Plan 


Staples, 1000 to box; 10,000 to carton 


LINCOLN 
RUBBER KEY CO. 


27 Thames Street 
NEW YORK 


PARROT SPEED FASTENER CORP. 


Sole Distributors 
388 BROADWAY, NEW YORK, N. Y. 
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In Many Offices 


EVERY DESK NEEDS A 
BRONZE NAME PLATE 


Sell them at the same time you sell the desks 
ind other equipment—complete the installation 
and get the extra profit. Solid cast bronze 
ime plates add a sense of dignity and perma- 
nence to the appearance of any institution. In 
yffices visited by the general public they are 
rtl ch more than the cost 
We also make window name plates, name 
frames, wicket signs and outdoor tablets in 
solid cast bronze Ws shall be pleased to sub 
mit sketches or ph ographs or to send you 


lescriptive leaflet w th prices. 


ZIMMERMAN BROS. 


and COMPANY..BANK EQUIPMENT 


4020 Michigan Ave. Chicago 
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The achievement of the Pioneers 
in the note moving field 


For thirte¢ ears this appliance has 
ghted the for improved transcribing 
Yow, as always, the Line-a-time moves 
tead of holds the notes or cop It 
rks by which saves rem of 
he hand from the keyboard,—a valuable 
peration. 

Jur experiet A: led to refinements 
pertectio! f details which vyuarantese 
purchaser ears of thorough-going 


The Line-a-Time Mfg. Co., Inc. 
924 St. Paul St. 


Rochester, N. Y 








For The Ediphone Organization 
allow us to extend to you the 
Season’s Greetings and a full 
measure of prosperity in 1927. 


Ps rs 
Zikemoe O. Edison 


Development 


Cig G... 


Manutacture 


a Mh Abwnant 


National Service 
pag 


THOMAS A. EDISON, Inc., Orange, N. J. 


Service Everywhere 
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Jones—Modern Stationer 
(Continued from Page 182.) 
would probably be the dean of the city’s trade. 

We asked some questions and the answers crackled 
with the electric snap of the true executive. The reasons 
came pat and to the point. He wasn’t discontented. He 
had no grouch. If the maker of an article didn’t give 
enough discount to make the handling of his goods possible, 
he did not complain. He didn’t want any boycott—didn't 
once say, “there ought to be a law,” etc. Not once. He 
was open to conviction. He had plenty of goods to sell 
that the public clamors for, but is willing to handle more— 
with, however, the business man’s proviso—they must 
pay! He is not “agin” the manufacturers. He is for them. 
He sees a time when the manufacturers and the distribu- 
ters will get together, but it must be a mutual proposition. 
All through our talk he was tolerant, but decided. His 
business has momentum—prestige. It serves a growing 
clientele. It is a thing of use. It does more than make 
money. 

The stock is up-to-date. The things Jones sells are such 
as maintain the reputation of his business. They add to the 
good name of a business whose reputation is already in the 
first class. In general, Jones subscribes to the following 
doctrine 

It is asserted that the completer the stock the greater 
the prestige of the business. This probably within limits 
is true, but we still believe it to be unadvisable for any 
dealer te attempt more than he can accomplish at first. 
The ability to sell a new line of goods is something which 
must be learned. It is not conferred upon one by any 
sort of formula or hocus-pocus. When the dealer has 
found out how to market profitably one machine, he learns, 
through that experience, how to handle certain others and 
gradually can add to the number of items he carries in 
stock in this line. To attempt a dozen different things at 
one time would simply be to overload his stock and present 
his sales force with what would appear to be a hopeless 


Here endeth the office specialties section in this, the Ja 
cated to the question whether or not the commercial s 
cialtics in his stores. It has been a pleasure as well 

the section carefully will see that there are seve 


every stationer is now favorable to the exten 
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proposition. They, as well as he, must grow to it 

Of inestimable advantage in the marketing of office ma 
chines is the acquaintance of the traveling representative 
the manufacturer. The manufacturer himself has give 
broadly much study to the problem of marketing his lines 
This information he has imparted to his sales force, wh« 
being in direct contact with the field, have sharpened what 
ever was theoretical into the practical and understand 
thoroughly the steps necessary to interest the customer 


r 


a good machine. They know the extent of the mar 


Ket 


and can form a fair estimate of the local possibilities of 


¢ 


absorption They understand how to obtain prospects 
how to follow them up and how to close the sale. The 
dealer can use the information of these traveling men in 
way which will save him a good deal of time because while 
experience is a good teacher, she is a dear one, expensive 
in time and in money as well. 

Machines which are simply sampled have a tendency to 
grow into stock propositions and it is believed wise to let 
them do so as soon as developments are such as to warrant 
the belief that a money investment will be of advantage 
Carrying a machine as a sample and ordering from the 
manufacturer has the advantage of tying up no money, but 
it has the disadvantage of forcing the dealer to delay de 


y 


livery of the machine and of placing the servicing ir 
hands of the manufacturer so that the customer will look 
more to the manufacturer than to the dealer for whatever 
he expects the machine to do and naturally will boost the 
manufacturer, regarding the dealer as merely the @ 

between if the machine meets his expectations Little 
prestige is gained in this way by the dealer. Sometimes 
the dealer is well enough equipped to stock certain ma- 


chines and send out men to sell them and maintain a 
mechanical department to make repairs and readjustments 
In such cases he gets the blame and also receives the 
credit, and if the balance is on the right side of the ledger 
as to blame and credit, he will achieve reputation as a man 
who sells evervthing for the office and takes care of his 


customers 


nuary, 1927, issue of Office Appliances—a section dedi- 
tationer can and should sell office machines and sp: 

as a labor to prepare this section. Those who read 

ral outstanding propositions and that practicall 


sion of the sale of specialties and machines 


by stationers, provided a way can be found to surmount certain difficulties which ar 


clearly explained. The statement of a problem is the first step to its solution and we 


entertain the hope that those who read the several articles in the foregoing sec- 


tion may have their ideas stimulated and may themselves help to solve some 
of the questions which have been propounded. We hope that many 


readers may benefit through the ideas to be found herein end 


that they will add their sugge 


»stions to those already given. 
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Reaching 100,000 Retailers 
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Ly AOORER ENTE OPE DO* . TREES MOLES O8 any OTHE® Ca”eES © CONTRO, fk, MCES GeGHECT 10 OxeeGd oteey? aOneS 
In the building up of distributi for its daily proe 


Miller Rubber Company Mar- | duction of « million 


of finishec rubber goods, 
Miller Rubber Company has made constant use of direct mail 


kets a Million Pieces of Finished sidereahen of GaP apetaete te EOAAED senators ue Cane 


Rubber Goods Daily With the saa tuts tide Ghaliceane dee ced eae 
Aid of Multigraphed Direct Mail. For example, we are marketing our line of surgeons’ 


gloves and druggists' sundries through one group of retailers « 
7 e flated rubber toys and balls through another and our 
Many a large concern has a similar Geared-to-theeRoad tire agh yet a third and so on. Only 
form letter production would meet 















@ smooth running system of 
our need. 


opportunity open to it in economical 


production of the kind of mail matter 
fou to know that our system, based on the use 

2 one of your automatic type- 
rating satisfactorily since its 
our machines all forms which 
tion, all of our direct mai] 
r Personalized Service to 






that serves merchandising and reduces 





ting machines, has beer 
l We are ruz 
volume. come within their scope. 

advertising, including our Mi 
dealers, ic produced on them. 







the ratio of direct sales expense to 





Typesetting No Problem Here RCTS 


The machine in the foreground above is the Multi has indicated a grati 


graph Keyboard Compotype which is to the Multigraph 


ost of 


f operating your machines 


saving. 





We have in addit been getting « high quality of 
what the linotype is to the newspaper. evenness and clarity in ou re letters. 





Look under “American Multigraph Sales Company” 
im your telephone book, or write to the address below, 


for complete information about recent revolutionary PANY 


THE MILLER RUBBER COME m 
Multigraph improvements. If= 
~ 4 


THE AMERICAN MULTIGRAPH SALES CO. 


1836 East 40th Street 


General Manager 


Cleveland, Ohio 
eal la ie 


typewritine MU/L7/LRAPIT 
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Hail Hercules 


Hercules—a new line of 
Meilink Safes—the strong- 
est light weight safes built 
—safes to sell at a new low 
level—yet built to deliver 


real safe service. 


lelGW[Lle, 





Above anything in this safe class. 
Many exclusive Meilink features. Heavy 
door plate and bolt work identical with 
label line. Famous unit equipment. Write 
or wire for complete details. 


The Meilink Steel Safe Co. 


Toledo, Ohio 
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Burrows Brothers Open Fifth Branch Store. 


tee ba, ae 
OY tigre 
aes, 
Another branch store, the fifth, has just been opened by : ye 
' ' \ , , ' “ ¥ 
the Burrews Brothers Company of Clevelans It is located die ¢ 
at 1821 ¢ entry road eveland Heights, one of the pru 
} , ’ , ] . 
ul Ss S leve 







igen eo gars tcecee | COLORED COPYING 
icross tl street fro vhere the Burrow Circulating 
Libra cated library has moved into the store E; C 7 
vhich car i omplet ine of stationery mMmce supplies Pp N i: 
books t | potter (Chinese brasses meras gilt 
: the main downtown store whict rite in color-Lopy In Colo 
ki ( der 
tore H. Me Ww 
he Ww pany ft i numi irs 
oughly tamiliar with every phase of the business 
name Rurrows” has me to mean much to the people 
this cit s evidenced | the opening of this new store 
speaks well for the caliber of the employes, quality of the 
goods, t service rendered and the attit 


company | the general publi i, ee 


Details of Woodstock “Electrite’”’ Repeat Key 





The repeat key, usua associated with the adding n 
chine ~ onvenience embodied also in the Woodstocl 
[vpewrit Company's Electrite” typewriter This 
i I | T By cde h ¢ 
ke d repetiti 
ial 
) 
| 
A-S#OF } 
aA S548 } 
hI 
me | | 
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With or 
a without 

aon, eer oie Slo, point 

> hepinen aad weatesaclie protectors. 


Remington at Southern Commercial Teachers’ Z oN 
Convention. on eae Z 
un ting machine t t he Oldest Pencil Factory in America 
the Southern Com | NEW <vornk  / 
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VISIBLE RECORDS 
In 
BOOK FORM 


mean bigger 


PROFITS 








NEWER, better and more con- 

venient method of visualizing 
records — without the need of steel 
frames, stands or cabinets. A thousand 
visible records in a single Loose Leaf 
Book—10,000 records on the desk top 
atarms length. They are PORTABLE, 
COMPACT and can be adapted to 
any business or profession, without 
costly outlay for expensive equipment. 


Send for circular and dealer's proposition. 


]F the Cesco Catalog of Binders and 

Forms is not in your Loose Leaf De- 
partment, send for a copy. It shows 
a complete assortment of Ledgers, 
Post Binders and Commercial Forms. 


Che CE. SHEPPARD co. 
Ven Zit City 
ow 
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and it is exerting a strong influence upon commercial edu- 
cation throughout the South. 
Over two hundred teachers attended the convention. 





Harry Sanders Takes New Position 

On December 1 Harry S. Sanders, for the last six years 
manager of the New York office of the American Multi- 
graph Sales Company, resigned his position to become gen- 
eral manager of Reiner’s Rotaprint, Inc., 1 Park avenue, 
New York City. 

On November 30 the entire sales and office force of the 
New York office tendered a dinner to Mr. Sanders at Sar- 
di’s restaurant, Park Place, New York City. The affair 
was arranged by the New York organization as an expres- 
sion of esteem to Mr. Sanders on the occasion of his depar- 
ture from the Multigraph ranks. A beautiful watch with a 
suitable inscription accompanied upon which 
had been engraved the presentation speech and the names 
of each one of the New York organizations was given to 
Mr. Sanders at the close of the dinner 


by a scroll 


The scroll read as follows: 

To Harry S. Sanders 
New York Office at the time he 
American Multigraph Sales Co. 

November 30, 1926 

About six years ago Fate decreed that the path of your 
life should cross the path of life of most of us! 

At that time, you were a stranger to us. We did not 
know you. You came as our “New Boss.” We had a feel 
ing of uncertainty and there was no peace within us. 

We looked you over and in a futile sort of way tried to 
size you up. You lulled us into a feeling of security with 
your soft, soothing, southern suavity and for a year we 
were under your spell. 

We then did something that we had never done before 
We took a pen in hand and expressed our sentiments to 


the left 


The 


From 


you in writing. We gave the pen into your keeping. Long, 
long ago, old Omar Khayyam, sang 
“The Moving Finger writes; and, having writ, 
Moves on: Nor all your Piety nor Wit 
Shall lure back to cancel half a line, 
Nor all your Tears wash out a Word of it.” 
Again, our Moving Fingers write, a Tribute to you in 


Black and White. 
are a Man.” Your hand has smoothed many 
in the road of our lives. 

The years have with arrowy swiftness flitted by; 
time we have tried you and each time found you rang true 

It is with an exquisite mixture of joy and sadness that 
we subscribe our names and present to you this watch 
We hope that from now on, every second will be happy, 
every minute will be successful, every hour will be golden 
—and so on ad infinitum. 


When, in the never-ending march of Time, 

There comes the hour in which old friends must part, 
Know then, that each has left his firm impress 

His deep inscription, on the other’s heart. 


We say to you, “Harry Sanders, you 
a rough spot 


many a 


Let not regret at parting mar the hour, 

For when it’s past and each has gone his way, 
Each leaves a treasure in the other's keeping, 

A bright, untarnished mem’'ry of the day. 


A memory which each minute in its passing, 
Serves but to brighten and to keep anew 
A memory as soft as twilight’s shadows, 
A memory as fresh as morning’s dew. 


Take not this token merely as a token, 

A record of each hour’s pealing chime, 
But rather as a symbol of our parting, 

A golden, gleaming symbol of that time 


Pressteel Moves Offices. 
Engineering Corporation, manufacturers 
of visible and standard 


The Pressteel 
of the “Pressteel Universal’’ line 
steel filing units, have moved their general office from 392 
Fifth avenue to 342 Madison avenue. New York City, N. Y 
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Let us, for a moment, give a thought to the back bone of your 
| Filing Cabinet business—‘‘Supplies’’. 





You know the importance of customers coming back for more, 
the advantages of having customers with a fixed habit of re- 
ordering from you when supplies for filing cabinets are needed. 
That’s what builds up a permanent and profitable trade. 


In no business is dependability and service so important as in 
the Filing Supply business. In no business should a dealer be 
more careful in lining up with the right source of supplies. 


Browne-Morse have in their catalog eliminated confusion and 
complications from filing supplies. A solution of indexing 
problems is clearly presented in a definite manner. 


Browne-Morse supplies are truly works of thought, efficiency 
and unexpected quality, even down to methods of wrapping 
and packing. 


The Browne-Morse supply catalog lists all indexing supplies 
and gives in a brief way information that will assist in the 
selection of indexing plans suitable for individual requirements. 








Browne-Morse Co. 


Muskegon, Michigan 
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—SCHOOL 
—HOTEL 
—HOME 
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—GARAGE 





No. 212 Storage Cabinet 
Size—78 in. High, 36% in. Wide, 18 in. Deep 


A STYLE FOR EVERY REQUIREMENT 
A SIZE TO MEET EVERY NEED 


Dealers who handle Terrell Storage Cabinets can create 
a demand and open new fields for profits by demon- 
strating the many new and usually unthought-of pos- 
sibilities and uses of a steel storage cabinet. 


INDESTRUCTIBLE—FIRE-RESISTING —ATTRACTIVE 


TERRELU’S EQUIPMENT COMPANY 


GRAND RAPIDS, MICHIGAN 























Prize 
ale > 
If 
() 

{ 4 
] 

i { ~ 
Tr} 


Miss 


Master Bowler, Prospective Quarterback. 





Window Displays Back Up Shaw-Walker 
Advertising. 
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Natal Days in Sheaffer Sales Family. 
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Visible Record 
Systems 
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EVERYTHING IN SIGHT 


Capacity varies from a 
minimum of 72 records 
to a maximum of 1476 


Portable — Easy to Handle 
LAYS FLAT 
A Big Saving in Time and Labor 


Light 


A SPECIAL TELEGRAM 


‘A very rigid test was made 
this morning in our office as to 
relative strength of competitors’ 
binders and the <Adco Visible 
Binders, with the result our bind- 
ers withstood every test and the 
competitors’ absolutely gave 
way This test seemed to prove 
to both officials of our prospects 
that the Adco Visible was supe- 
rior in every way 


DEALERS—Send for Catalogue 





W.G. LLOYD COMPANY 


626 S. Clark St. Chicago, Ill. 


ACCOUNTING DEVICES COMPANY 
w. G. LLOYD COMPANY 
Consolidated 
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PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, built up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards, office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


PEERLESS 
_ WIRE 
GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 
INDIANA 

















A Winner | 
in Sales 


Esco Office 
Pads are winners in sales. 





Chair Cushions and 
They 
provide that comfort so neces- 
sary to good work. Every user 
is a booster and one sale leads to 
another. They are winners in 
| sales because they are winners 


among users. Write for prices. 


_ ECONOMY SEAT CO. 


1824 S. Albert Street, 
CHICAGO, ILL. 
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Conklin Invades Hawaiian Islands 

To perfect distribution in the Hawaiian Islands, Mr. 
Tom Emerson, Pacific Coast Manager of The Conklin 
Pen Company, will leave his San Francisco office in Janu- 
ary for an extended trade visit to the land of grass lingerie 
and pineapples. 

The Conklin Company has shipped a iarge volume to the 
Islands for several years, and feels that the business can be 
considerably increased by better organization of distribu- 
tion factors and more frequent direct contact with the trade. 
There are now more than 300,000 people in the territory and 
business in all lines is rapidly increasing. 


Hodgman Rubber Co. in Hands of New Interests. 

The business of the Hodgman Rubber Company of Tuck- 
ahoe, New York, has been purchased by local interests 
identified with the Archer Strauss Rubber Company, and is 
now known as the Hodgman Rubber Company, Framing- 
ham, Massachusetts. 

The Hodgman Company has been making rubber bands 
for over forty years and the same standard high-quality 
product is now being manufactured at the new plant in 


Framingham. This plant is in close proximity to Boston 
and is in a position to give unusually good service to the 


Boston stationery trade. 


Sesqui Gives Highest Award to Remington Line. 

To the long line of Remington successes has been added 
the winning of the Grand Prize at the Sesqui-Centennial 
Exposition at Philadelphia just closed. Awards Jury con 
ferred its highest honors on the Remington typewriter line, 
with special mention of Remington-Noiseless No. 6. 

The awarding of this grand prize to the complete Rem 
ington typewriter line is in the nature of completing a 
cycle. It was at the Centennial Exposition in Philadelphia 
in 1876 that the No. 1 Remington, the first typewriter ever 
shown to the world, received international recognition by 
receiving a gold medal. From that time to this, few im- 
portant exhibitions in the world have failed to 
add to the Remington collection trophies in the shape of 
grand prizes, diplomas, gold medals and the like. 

The Remington Typewriter Company regards the win- 


industrial 


ning of the grand prize at the Sesqui-Centennial as one of 


the most important of all of its successes. In the first 


place, the rules which governed the Awards Jury were 


compiled with unusual care, and were unusually drastic. 
They were an amalgamation of what were considered the 
best of the had similar 
juries at Chicago, San Francisco, Paris, Berlin, 
and other cities where international expositions have been 


the awarding of this 


requirements which governed 


London, 


held in the past. In other words, 


prize was by no means a perfunctory performance. 
In the second place, the personnel of the jury was most 


impressive. Five men of outstanding distinction in the 


business, scientific and technical world made up the jury, 
headed by Dr. S. C. Sims of the Franklin Institute of 
Philadelphia, and in their deliberations they used not only 


amalgamated standards referred to above, but also the 


exacting requirements employed by the Franklin Institute 
itself in judging the merits of mechanical and technical 
products. 

! 


The machines in the Remington line and the material of 


the Remington supplies were tested as to their effective 


ness in use and _ operation. Factors of metallurgical, 


chemical and mechanical natures were considered, as well 


as ingenuity of operation, ease and economy of operation 


and general all around effectiveness from the efficiency 


standpoint. 
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A Complete Line 


Built in Volume to Sell at a Price 
the Popular-Priced Market will Pay! 


ANDLE a line your custom- 
ers can add to regardless of 





what future requirements 


call for. At its price and variety 
he BGe of units, the Econofile line can re- 


ECONOFILE 


peat faster than any line you ever 
handled, bar none! You can sup- 
ply Econofiles in 2, 3 and 4 drawer 
heights with a variety of card, 
check and document drawers that 
will fit any business. 










The Econofile Line is a beautiful line to 
display, a durable line to demonstrate 
and a price factor that assures turnover. 
Our dealers the country over say they 
never have pushed a better seller. 












Cara 
Drawer 
Inserts 


Every Service Feature 
a good file needs. The case is rigidly 
reinforced and will outlive files sell- 
ing at much higher prices. All joints 
are electrically welded. The hard 
ware is handsomely finished in 
brushed brass. Finished in Mahog- 
any, Walnut and Olive Green. A 
popular seller because the price is 
right. A good number for you be- 
cause the margin is right. Full de- 
tails upon request. Write today. 


Check Drawer 
Inserts 


INVINCIBLE METAL FURNITURE CO. 
Manitowoc, Wisconsin 


SALES Chicago New York han Sapiens 


E E BLANKMEYER BR. ORTHWINE M M ; CORBETT 
OFFICES 137-139 W Lake St i4 W. 34th St 420 8S. Spring Street Document Drawer Inserts 
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No. C-66F 


66x36 inches 





DIETZ DESKS and TABLES 





No ( 660T 


66x36 inches 





LLUSTRATING one of our three new 

grades. The above made in genuine ma- “ 
hogany and walnut. With our five grades 
of straight line desks and tables, should be 
an attractive line to meet your complete re 
quirements. On all our products the writing 
beds are finished with lacquer — the ever 
lasting, beautiful finish. 


Write for catalogue; our line may be open 
in your territory. 





The Logical Line for Your Trade 
The Shipping Point Convenient to You 


FREIGHT AND TIME SAVED ARE ADDED PROFITS 


DUES THE J. F. DIETZ CO. 


CINCINNATI, OHIO 





Lae 
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and the figures for this year to date are indicative of a ten 

to fifteen per cent increase over 1925. Exports of metal Sti 
furniture in 1925 amounted to $4,652,603; in 1924 to $3 Should be in Every Office 
993,633; and in 1923 to $3,394,326, with 1926 showing about 


the same ratio of increase 


Sales in Latin America totaled $2,534,343. This region ° 
has been the principal destination of American metal fur AN FORDS 
niture for the past three years. 
Foreign Typewriter Sales. j N as FRESER 
England’s objections to the predominance of American t 


made typewriters does not seem to hinder their importation 






in ever-increasing numbers Recent exports show 5,326 
new standard machines valued at $348,915, with 2,120 new 
portable typewriters valued at $80,313 and 412 rebuilt ma 
chines valued at $9,526 being shipped into that country 1n a 


single mont! France and Russia are also among the best 


2 
customers tor this Ameri il product France during the 


month bought 1,919 nm standard machines and 1,056 


















portables, while Russia ught 1,090 machines, all standard 
uilds only, no portables 
Output of Envelopes. 
In 1925 all manufacturers of envelopes produced $48, 
639,850 r nm mcrease ‘bg per cent overt 1923, of $47 
835,850, according to the ennial census of manutacturers 
recently made public by the Bureau of the Census. Of the 
135 establ ents reporting, 28 are located in New York 
21 in Illinois, 16 in Massachusetts, 12 in Pennsylvania, 1] 
Missour nd the ret nder scattered in 16 other states 
Export of Pencils. 
The United Kingdom bought 104,433 dozen of the 537,85 The kind that will remove 
j 1 ’ ‘ } | ¢ ‘ 
dozen pencils exported in November, with Canada next a Id iti 8 d bl ts 
89629 and Mexico third witl 75.735 The PI lippin« I< o wri n an oO e 
nd bought 79,467, while Alaska took only 263 dozer 
Postal Rules. 
\ ne de e1 ervice with Poland s been 
nced the Post ster General, effective December 1 
192¢ \ rge of Zl ents in addition t the regula 
Stage I rticles will made for the service by pt stal 
t tic f bhotl tries Packages or envelopes 
tended r special de rv in Poland should have aftixe 
els re ns Express pecial delivery 
tained from the | Office Department 
es lispat n r pe 
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‘The ‘Pencil Incomparable”’ 












Send for our Mutual 
ofits Plan 










General Pencil Company 
Jersey City New Jersey 
























Extra Dollars for 
Your Spare Time 


CAN you use a few extra dollars? 

If so, here's your opportunity. 
A local representative is wanted for 
Philadelphia, St. Louis, Cleveland, 
San Francisco and other large cities 
to look after new and renewal sub- 
scriptions for this journal. One 
familiar with the office equipment 
industry, or a person who is now 
representing other papers could 
handle the work. Representatives 
making a number of smaller towns 
will find the prospects good. Only 
a small amount of time needed each 
month although a liberal commission 
arrangement makes the work attrac- 
tive. In reply, kindly give the names 
of a few substantial business men 
with whom you are acquainted. For 
details, address 

Circulation Department 


The Office Appliance Compan 
417 So. Dearborn St. Chicago, Il. 
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particularly the requirement for consular documents and 
visas on parcels not exceeding $30 in value. 
Salesman’s Samples. 

Germany has arranged to allow the free importation, un- 
der bond, of salesmen’s samples, the State Department an- 
nounces. A recent decree now permits commercial trav- 
elers to import all kinds of samples provisionally free of 
duty, provided that the samples are not subject to existing 
import restrictions and that they are from countries en- 
titled to most favored nation treatment from Germany. 
Such samples must be re-exported within 12 months un- 
less a longer period is set by special arrangement. 

Cuban Consular Invoice. 

Cuba has revised her form of consular invoices, which 
must now be 9 x 14 inches, and at the foot of the sheet 
below the shipper’s declaration a space of not less than 3% 
inches must be left blank for the consul’s official rubber 
stamp. On invoices of more than one sheet, this blank 
space is required only on the last sheet, and the heading 
on the invoice is required only on the first sheet—effective 
January 2, 1927. 

New Time Clock. 

A time clock with elaborate automatic devices in addi- 
tion to those now generally used in such machines, is 
about to be placed on the market by a Swedish company, 
which is claimed to fill every demand made by industry on 
a time control apparatus. Hitherto the time control devices 
in industrial use have been of American or German man- 
ufacture. 

The new Swedish system, which has proved trustworthy 
and efficient in practice, according to consular reports, 
utilizes a chain of apparatus under the control of a so-called 
“program” device connected with a central clock, from 
which an electric impulse travels every minute to the con- 
trol apparatus, by means of which prearranged electric sig- 
nals for stopping and starting work may be given. 

The new apparatus is said to be extremely simple but ac- 
curate in operation, the use of electric power through con- 
trol devices providing the best means by which this effi- 
ciency can be secured. The recording, on paper or cards of 
the arrivals and departures of workers is entirely auto- 
matic in the new machine, in contrast to the old method 
which made necessary the introduction of a card into the 
apparatus by the workman. 

Business Prosperity. 

Economic conditions throughout the United States in 
the fiscal year just ended showed greater prosperity and 
were on a firmer foundation than ever before in the coun- 
try’s history, says Herbert Hoover, in his economic review 
and in the annual report of the Department of Commerce 
made public December 1. 

Government reports still show business climbing the up- 
grade, with such headliners during the month as “activity 
in industry maintained in business review,” “new high rec- 
ord set by industry for production,” “shift in normal seen 
in world finances,” “gain in trade value indicated by report 
on check payments,” “scale of union wages in industries 
shows per hour increase,” “retail sales larger in 
November,” etc. 


Hay Joins L. C. Smith Foreign Department. 

Willard C. Hay has been transferred to the foreign 
sales department of the L. C. Smith & Corona Typewriters, 
Inc., Syracuse, N. Y. Mr. Hay had been connected with 
the domestic order department since 1914. Previous to 
that Mr. Hay had been in several connections, including 
that of stenographer and later purchasing agent of the 
Monarch Typewriter Company. 


Advertise and the world trades with you; sleep and they'll 
leave you alone.—Eversales (The Wahl Company). 
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Drexel Institute of Philadelphia Adopts CLEMCOGLIDE 





“CLEMCOGLIDE” is adopted by Drexel Institute of Philadelphia 


BECAUSE they require the strength of construction necessary to with- 
stand the abuse, wear and usage given by the constant shifting of classes. 


BECAUSE the value of proper teaching is enhanced by modern 
equipment. 

“CLEMCOGLIDE”’ is acknowledged the most modern and advanced 
typist desk. 

“CLEMCOGLIDE” overcomes all objections to the commonly called 
‘‘Center Drop Typewriter Desk.”’ 

It gives longer life to the typewriter. 


“CLEMCOGLIDE”’ patented construction assures a longer desk life. 


For further information write to 





TRADE-MARK REG. 


THE CLEMETSEN COMPANY 


Sole Makers of CLEMCO “‘2 in 1’”” and “CLEMCOGLIDE”’ 
3403 West Division Street 
Chicago 
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UNTLESS offices—commercial 

and professional—need protec- 
tion for office supplies and wardrobe 
facilities for two or three people. 


Combination Tudor—the double duty cabinet—was 
made to enable you to get this business of great aggre- 
gate volume. 


Wherever drawings and large papers must be filed flat— 
in drafting rooms, art stores, advertising departments 
—there are good prospects for Li-flat sales. 


For these and the other cabinets and the tables of The 
Lymetco Line it will be difficult for you to pick out any 


LYON METALLIC 


LINE 


YMETIce 


MANUFACTURING 


S 
STEEL pBLE 


but logical prospects. Every business 
and professional office has need for 
the clean, protective storage offered by 
Lymetco Steel Cabinets and Tables. 


Utility and quality bring Lymetco sales. The Lymetco 
Line is pleasing in design, rugged in construction, beau- 
tiful in finish. There is oak, walnut, mahogany, ivory 
gray or white as well as standard Lymetco Green, all in 
durable Lymetco Lacquer finish. 


Write today for full information on the complete 
Lymetco Line. Write, too, for our sales plan, which 
opens new profit opportunities for you. 

ILLINOIS 


COMPANY, AURORA, 
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Has Veteran Fountain Pen. 


, ¢ scitor ¢ +} 
eKS oO! e visitors a c 


Fort Madison, Iowa, was 


Pen | 
iveier t 
é H vest ( I 
t of the | 
( Pe ntinonple pa 
< i pl re 
nas the I. H. ¢ 
é é s 2 Shea ffe 4 
ved fr W A ~ t 
1 when his fa i I 
Q ke & Courts 


APPLIANCES 





203 





Indisputable 
proof 


he guarantee tag on 
(Ggunlocke Chair is 
p roo f of 
It is an irresist- 
ible argument, a 
builder of profit. When 
showing Gunlocke chairs, 
make the most of this 
guarantee. You can’t go 
wrong on it be- 
cause Gunlocke 
Chairs. are 
made to live up 
to the guar- 
antee, 

Gunlocke 
Chairs are good 
chairs for your 
trade; just a 
line on your 
letterhead 
brings full de- 
tails. 





ev ery 
indisputable 
quality. 


sales 








THE W. H. GUNLOCKE CHAIR CoO. 


WAYLAND, NEW YORK 

















Immediate Delivery 


can be obtained on 


Quigley Typewriter Desks 





with 30 inch openings, also 19 
inch and 24 inch, in single and 
double drop | combination 
mahogany, combination walnut. 


1 
ead Oak 


é Desks 


rile 5 


Pioneer Builder Off 


The Quigley Furniture Co. 
Whitesboro, New York 
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BOSTON 


ENCIL SHARPENER 
he» a New Business Suit 


Meet the new Boston 
Box! In the “boxing” 


line it’s a “counter BOSTON] 


HARPEA A FR 


hit” — a master- 
stroke of colorful sel- 
ling-power to push 
Boston Sharpeners 
over your counter 
faster than ever! @ 





Model 
B 
The ace of the 4 winning-card BOSTON models. All nickel 


finish; sharpens all sizes and grades pencils. Special Cutters 
for Architects and Artists if desired. Retails rapidly at $§.00 


Cc. HOWARD HUNT PEN CO. 


Seventh and State Streets Y Camden, N. J. 





R the crucial records that must last 

— letter signatures, book entries—the 

Pen has no equal . . . For Pens that 

must serve—and in serving well build up prof- 

itable good will for dealers—there is no equal 
for 2 — > 


HUNT PENS 


The Hunt Counter Case con- 
tains 108 ten cent Hunt Pen 
Packets — 8 pens in each, 6 
popular styles. Your name 
on each packet with your 
order now for § or more 


cases PRR eR 


Cc. HOWARD HUNT PEN CO. 
Seventh and State Streets YW Camden, N. J. 





uN? A mamnved pens | 
”“ a | i 
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(Hold Successful Sales Contest—Continued from Page 30.) 


For you—an opportunity to make some extra money 
besides helping you to earn the much sought monthly 
bonus check—really a double bonus compensation. 

For us, increased business and increased buying power 
reducing our overhead. 

For the Globe-Wernicke Company more nearly the 
correct amount of business out of Milwaukee to which 
they are justly entitled on the exclusive agency arrange- 
ment giving you the protection in your territory on the line 
all year around. 

So let’s get in step. The “Brewers” could be heard down 
stairs in their enthusiasm at their meeting on Wednesday 
night and you know how “Henry Ford” was greeted when 
he came in to the “Reds” meeting by mistake. 


Standing of the Teams. 


“Reds’’ “Brewers” 
Mr. Ters . 49 Mr.Radtke ... 39 
Mr. Puhle .. 20 Mr. Klemme 19 
Mr. Gustaveson . 19 Mr. Sorensen 16 
Mr. Knack .... 6 Mr. Spilker 36 
Mr. Andree . ; 3 Mr. Ford .. 10 
Miss Born... ; .152 Mr. Smith 42 
Mr. Larson..... cata, ae Mr. Jones 15 
15 14 
. ae — 6)191 
2 


Total Points Scored. 
(Including Golf) 


“The Reds” ... Shae ceiath ich 325 
se ne Pe ee ; 261 


To stimulate interest as the contest went on, the respec- 
tive captains of the “Reds” and “Brewers” held meetings 
of their teams, during which ways and means of develop- 
ing points were discussed. It was not unusual for one 
member of the team to go out and help another member 
close a job, nor was it unusual to give advice as to pro- 
cedure with reference to a certain thing. 

At the outset the “Reds” jumped into a lead and main- 
tained it until the very last week of the contest. On Fri 
day of the last week the two teams were deadlocked at 
405 points each, and it was the very last day of the con- 
test that decided the issue, the “Brewers” corralling just 
a few more points than the “Reds” to win the contest. 

To say that interest during the last week of the contest 
was at “fever heat” would be putting it mildly. The fact 
is, there was a riot of interest on the afternoon of the last 
day and it was not until quite late on Saturday evening that 
the records indicated the “Reds” had won. 

To show what real interest existed, I cite the following 
example: 

The contestants left the store on Saturday afternoon 
without knowing which team had won. Mr. Netzhammer 
stayed at his desk until almost 9 o’clock compiling the 
records to ascertain the winner. After he had done this 
he proceeded to attend the opening of a new store that 
his company had equipped. Miss Born, one of the “Reds” 
was as the opening also and immediately wanted to know 
who had won the contest. When informed that the “Brew- 
ers” had won, she looked at her watch and observed that it 
was 9:30 and remarked, “I wonder if I could still get in 
touch with Mr. Bauschek of the Police Department and 
close that visible index deal before midnight.” It might 
be said that Miss Born had already won first place in the 
contest by such a margin that she was safely in, but she 
still was so interested in seeing her team win that she was 
willing to leave the celebration at 9:30 on Saturday night 
and work up to midnight, the closing hour of the contest, 
in an effort to close the deal which would swing the de- 
cision from the “Brewers” to the “Reds,” a member of 
which team she happened to be. 

Another outstanding display of interest in the contest is 
shown by the fact that Mr. Ters, a senior salesman, spent 
all of Friday of the last week helping Mr. Puhle, one of 
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of all metal desk lines. 





a 


Why notsell these fine steel desks? 


Dealers throughout the country are They are graceful in their proportions, 
taking on this most highly developed beautiful in appearance, and everlast- 


ing in serviceability. Likewise they 
cost no more than good desks of wood. 


These men have seen the trend toward Not only for offices (and most modern 


desks of lifetime 
beauty and endur- 
ance for offices and 
are putting them- 
selves in position to 
profit by the large 
and enormously 
growing patronage 
it promises. 


Jamestown Metal 
Desks are the last 
word in metal crafts- 
manship. 


offices are being 


Models for every equipped in metal), 


requirement but for public build- 
ings and even homes 





JAMESTOWN | 


these fine desks 
offer the ultimate 
beauty, good taste 
and protection 
against fire. 


Ask today for the 
Jamestown Metal 
Desk catalog and 
prices. 






METAL 
DESKS 


Beautiful, strong, quiet, fireproof. No bolts, screws or angle 
irons used. The patented knockdown construction permits 
economy of shipment and storage. 


$ 


* 


JAMESTOWN METAL DESK CO., JAMESTOWN, N. ¥. 
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LEIPZIG 
TRADE FAIR 


Worlds Largest International 
Techaline Exhibition 


Marcu 6" 1Q)2'7 Marcu12* \ 


Buyers, Importers, Business 
Men--~ are again cordial] 
invited to the great Leipzig 
Spring Fair. 

















LEIPZIG TRADE FAI rs 
Industrial Output of All Europe The Vice President of the 
ate 4 Pe) ‘ae a 2 ah F National Be nk of Commer 
} Wk) a “After our return to Ame we 
ae a —s ©. y will ies no time in ani ae 
as as ~~ a American Chambers of Com- 
~ mncoaet ~~ aaa : merce an Ln cg. the Cham- 
aes Ne ber of or mem of St. Louis, 
PY NSN to send their me cuiuaee regula rly 
sarriiqawo /nusyntac . to visit the Leipz ig Tr ade Fa 
| ~—. <2 both in the Spring and in che 
aastin Fall.’ 











600 leading manufacturers of office appliances are exhibiting this 
Spring. Adding machines, addressographs, duplicating and many 
other time and labor-saving devices . . . 69 Exhibitors; Paper manu- 
facturers ... 258 Exhibitors; Office furniture... 31 Exhibitors; 
General office appliances . . . 246 Exhibitors. A high total of 604. 


Go to Leipzig for your requirements. It pays. 


The Leipzig Trade Fair is the world’s oldest —held 
regularly for 700 years... the world’s largest —with 
10,000 exhibitors ...the world’s most attractive— 
with 150,000 buyers...the world’s most inter- 
national— with buyers from 40 leading nations. It 
grows bigger and better every year. Let us assist you 
in your plans to be represented at Leipzig this Spring. 


For complete details, phone or write: 


LEIPZIG TRADE FAIR, Inc. 


630 Fifth Avenue New York City 














the junior salesmen, close a deal at 


be saved the 
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Waukesha, Wis 
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ut of last place that he might 


while 
the entire 
the latter 
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Mr. Larson spen same day with Andree 
n an effort to pull 


umiliatior 


nning the prize for the poor 
st showing in the contest 
The prize winners were as follows: 
Team Winner—Brewers Grand Prizes Ist place, 
Miss E. Born, $75.00; 2nd place, P. F. Radtke, $60.00; 3rd 


{ 
$40.00: 5th 


\\ \ Spilker $50.00 4t] place, E ] Ters, 
|. Puhle, $30.00; 6th place, C. H. Ford, $20.00 
Least number of points, F. A. Andree 
Essay Prize Ist pla I I Radtke, $5.00 21 d place 
H. Ford, $4.00; 3rd place, F. A. Andree, $3.00 
Golf Score Ist place \\ \. Spilker, 20 points; 2nd 
ice P IN tke, 1 t ird place, F J Ters, 12 
points; 4th place Miss orn, & pornts; Stl lace M 
Puhle 4 S 
Positior Salesp« Points Prize 
Stee liss B 116.0 $10.00 
2nd in Steel ir. Radtke 7.6 500 
S \W\ iv. 26.0 » 
d W Ale 17.2 5.00 
Pape Miss B 146.6 10.00 
nd in Paper Mr. Spilker 27 5.00 
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CEE EOE BEE A EAE ETE 
THE STANDARD WHITE INKY 


Dries with Engraved Line Effect . 





* 
. 
* 


. JOHNSTON'S 


In OW 


3 & 


[7 ‘J 
7 


i. 


& 





MADE IN U. 8. A. KNOWN ABROAD 





x Og « 











? Can be used It adheres firm- 
§ 6uUCeither)=with ly. Dries quick- 
NS : : 

: Pens, Brushes, ly with = en- 
a Air Brushes, graved effect. 
. . v* . 

. Cones or Rub Will not dis- 
é ber Stamps color if fairly 
™ Can also be protected 
és W aterproot« d by the User. 
esd (HALF OZ. 25c) 

“ firder from your Stationer or Office Supply Dealer 
D4 . , 

* Our prices, terms and discounts to Deal- 
@ ers gladly furnished on request. Samples 


Over 


of work and sample jar on request. 





500 Agents in the United States alone. 
ae; J. W. JOHNSTON Years 





(Manufacturer 


1244 New Arts Bldg. Rochester, N. Y. 
LSE E EF SEE EES BH 





4 Wak. \ aS 5. a 





Used Like a Pencil 


: 


Rush Eraser Company 


500 S. Clinton St. Syracuse, N. Y. 


Representatives for Holland and Dutch East Indies: 
BLIKMAN & SARTORIUS, Amsterdam and Sourabeia, Javea 


Just a Stroke and the letter 

or figure is erased. For quick, 

clean, invisible erasing, it is 
incomparable. 


RUSH-FRASER 


is an ideal Ink and Typewriter 
Eraser; it does important work in 
the office and does it better than 
possible with the ordinary eraser. 
By means of the flexible diamond 
brush, blots or errors are quickly 
and thoroughly removed. It is 
used by the U. S. in engineering 
and governmental departments. 
It is made in 14K gold finish and 
packed by the dozen in handsome 
gold and silver display cartons. 








Sold through the Stationery trade, 
and liberal terms are offered deal- 
ers. Prove its quality for yourself; 
send us 50 cents for a sample. 











*. 
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LHUALIFIED 


Py {Veleli lem ur: \ea-il) | aa oy =) a oe 


everywhere 
SC OLN Oe 27-0 =) Dp Ca Ore) 


MENASHA ,WIS. 











= 2) Oo D 
CHAIR 
COMPANY 


Manufacturers of high grade 
Office and School Chairs 


Write us for photos and prices 


HOOD CHAIR COMPANY 


Greeneville, Tennessee 











immediate results is attested by the following figures: 

The average monthly sales of the Northwestern Furn- 
iture Company on Globe-Wernicke products during the 
contest were more than 2.8 times the average monthly sales 
for the first eight months of the year. 

One salesperson sold twice as much in filing cabinet 
supply items during the contest as he did during the en- 
tire eight previous months. 

One sales person’s average monthly sales on Globe- 
Wernicke products during the contest was five times as 
much as his average monthly sales for the eight pre- 
vious months. Another’s was three times as much. An- 
other’s twice as much. 

These are only a few outstanding developments of the 
contest and all were accomplished without the interven- 
tion of any extraordinary circumstances. 

Sales contests do pay when properly planned and prop- 
erly conducted. 


Y and E Puts on Filing Sales Contest. 

November and December were the direct-name months 
in the Yawman and Erbe Manufacturing Company organ- 
ization. During these months the Y and E Direct Name 
Concentration Contest for Y and E branch salesmen and 
travelers was carried on, beginning November 1 and end- 
ing December 31. Each salesman had a contest quota of 
twenty-five Y and E direct name systems, an average of 
only one system every two days. Each system equalled 
twenty-five points or a total of 625 points per quota. Any 
direct name system of twenty-five to six thousand sub- 
divisions counted for twenty-five points. Each system con- 
sisted of a set of guides and corresponding set of miscel- 
laneous folders and a supply of individual folders, and all 
types of direct name guides were eligible, including angular 
metal holders and flat metal label holders, celluloid or 
plain. 

Every branch salesman and traveler qualifying in the 
contest to the extent of 625 points will receive an order on 
his local shoe dealer for a pair of Nettleton shoes of a 
style of his own choosing. The branch salesman who 
books the greatest number of points over quota during the 
contest will receive $75. The second and third greatest 


number of points over quota will receive $50 and $25, re- 
spectively. The traveler who books the greatest number 


of points over quota will be given $75, the one who books 
the second greatest number, $50. First, second and third 
prizes will also be awarded to branch managers on the 
basis of the greatest number of points per salesman over 
quota. The last prizes consist of merchandise. 


A Regal Coast-to-Coast Campaign. 

The Regal Typewriter Company, 524 Broadway, New 
York City, recently issued a striking broadside 17 by 21% 
inches. The front of the first fold contains as its illustra- 
tive feature a mammoth cut of a Regal rebuilt Royal type- 
writer. The “big reason why” new customers will “insist 
on a Regal rebuilt Royal” is disclosed on the inside pages, 
which resent the features of a sales-building program, con- 
sisting of a coast-to-coast advertising campaign. Reproduc- 
tions of twelve Regal advertisements are shown. 

Along with the broadside was a mailing card for dealers 
to fill in suggesting the name of a local paper for adver- 
tising and giving information as to stock, etc. 

It is suggested that Regal dealers tie up with the local 
advertising and obtain the maximum of results. The com- 
pany offers blotters, folders, new posters, window trans- 
fers, etc., for the use of dealers in this campaign. 


Vinegar is wine that became cynical.—Art Metal Welder (Art 
Metal Construction Company). 
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7-piece suite 


Desk 60x34 
Table 60x34 
Swivel Chair 
Side chair 
Telephone stand 
Costumer 


Waste basket 





A Valley City Office Suite 


of Especial Interest to Dealers 


The No. 4160 desk illustrated is part of a beautiful 7-piece suite made 
of walnut. Only a brief glance is necessary to perceive the pleasing 
detail or ornamentation and attractive general design. Although 
especial attention is given the appearance of this desk, it is no less 
sturdy than others of our line. In addition to the appearance of this 
suite, the dealer has the advantage of a price which will interest a 
large section of his trade. 


Valley City Desk Company 


Display in Fine Arts Building 
Grand Rapids, Michigan 
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GOES BLANKS 






























b 
Another have made money for other printers— : 
opportunity they will make money for you. 3 
for profit Goes Blanks have been designed for type overprinting—de- ; 
Goes Art Advertis- signed to effectively set off the printer's printing. They will bo 
(i ing Blotters will enhance the appearance and value of your printing—they will > be 
per, B stimulate business help you to sell higher-priced jobs of printing at largely in- SS 
eos in dull seasons. creased margins of profit. They will help you to secure new ee % 
(ca They will keep the accounts—help you to extend your business with old ac- x ipa 
8 advertisers name counts. Thousands of printers will testify to the excellent Be 
OMe before his trade in opportunities offered by Goes Blanks aa 
f a4 brisk seasons. Send There is a Goes Bordered Blank for practically every con- ‘—») 
= for the samples. Put ceivable purpose, from a small merchandise or advertising 
SD 4 on an aggressive coupon to a large insurance policy form, more than one hun- Pre 
' i Blotter Sales Cam- dred styles, all beautifully lithographed in rich appropriate SS 
St paign. You ||] besur- colors. The border of this advertisement is an exact repro- 
Od prised at the results. duction of one of the beautiful borders. 






Send for the samples. There is no obligation 


GOES LITHOGRAPHING COMPANY 
49 West 6lst Street, CHICAGO 








3779 
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Imperialf- qa 


PECIAL in- 

stallations of 
Imperial steel 
equipment have 
met with suc- 
cess and ap- 
proval every- 
where. The ex- 
perience we 
have gained 
designing, mak- 
ing, and in- 
stalling special 
steel furniture 
during the past 
twenty-two 
years affords 
the dealer def- 
inite assurance 
that we can 
producethebest 
equipment and 
quote the best 
price 


ws lh es | _— . 
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Steel 


BE -CAUSE of 
its rigidity, 
strength, and 
longevity, steel 
is the most 
suitable for 
making perma- 
nent, built-in 
furniture. In 
Imperial in- 
stallations the 
native qualities 
of steel and 
perfection of | 
manufacturing 
methods are 
combined, of- 
fering superior 
products. 


Write today 
for definite and 
complete dealer 
information 


IMPERIAL STEEL CABINET COMPANY 


2130-2152 Fulton Street 





CHICAGO, ILL. 














c- nna 
What a big difference 











quality makes in Clips! 


know at a glance they are made of the best clipwire— 


q Quality! How quickly it is noticed in all our clips—you 


you can instantl 


see that every clip is alike, all of them 


correctly formed—and if you count them you will find full 
measure. 


Mentally figure how such clips will add to your pres- 








tige—how they will help build up your reputation. 


AMERICAN CLIP COMPANY 
Long Island City, New York 


q( 
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FURNITURE 
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Desks cr Bookcase Filing Devices and Supplies Tables 
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Premier Steel Filing Cabinets 


‘‘Built for Business’’ 


Electrically and Acetylene 
Welded. Rigid in construc- 
tion. Beautifully finished. 
Full Roller Bearing. Double 
drawer fronts. Brushed brass 
finish hardware. “Pinch” fol- 


lower, positive in operation. 
Drawer capacity 25 filing 
inches. Automatic locking 


device if desired. All stand- 
ard finishes and in 4, 3 and 2 


drawer sizes. 


Constructed for Unlimited Service 


Mishawaka, Indiana 
PRICE 





Prices are F. oO. B. 











RIPTION Shpg. 
Olive Mahg & W 


‘ ° st gt. 
Stationery No _ 4. Green Walnut Cr’td 





C; bi ata 504 4 Dr. Letter File $33.00 $39.00 185 
sabinetsS 504-1 4 Dr. Letter File-Lock 39.00 45.00 135 
506 4 Dr. Legal File 39.00 45.00 145 

Costumers 506-L 4 Dr. Legal File-Lock 45.00 61.00 145 
304 3 Dr. Letter File 29.00 85.00 115 

Tables 304-L 3 Dr. Letter File-Lock 35.00 41.00 115 
306 3 Dr. Legal File 35.00 41.00 125 

Stands 306-L 3 Dr. Leen! Flle-Lock 41.900 47.90 188 
104 2 Dr. Letter File 25.00 29.00 95 

Copy 104-1. 2 Dr. Letter File-Lock 29.00 33.00 95 
106 2 Dr. Legal File 29 00 33.00 105 

Holders 106-L. 2 Dr. Legal File-Lock 33.00 _ 37.00 105 








The Usual Discounts Extended to the Trade 
Address All Communications to the Chicago Sales Office 


Premier Metal Products Co. 
JOHN W. MESSIMORE, Sales Director 
2808 Logan Boulevard Chicago, Illinois 


WE aA SOME OPEN TERRITORY FOR 
fANUFACTURER’S AGENTS 














The InnerSecret 
of LOOSE LEAR> 











These flexible, arching steel bands show 
why Proudfit Loose Leaf Ledgers save 
time Leaves can be removed or in- 
serted 11 30 seconds When book is 
opened, writing pages lie actually flat, 
not theoretically so. This also saves 
time The book is lighter and smaller 
than other books of equal writing surface 
because it its narrow binding margin. 
Leaves are held firmly by compression 


and do not fray or tear on edges. 
R f the i ther advantages 
P f I se | f Devices are easy to 
Ve ha ptionally profitable 
proj n for ger office appliance 
es where Ne have no repre- 
VW t 


Proudfit Loose LeafCo. 


12 Logan Street Grand Rapids, Mich. 
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Why split your ribbon 
business with others by 
handling a brand everyone 
carries? Be independent. 
Sell your own brand. Keep 
your customers coming 
back to you instead of 
jumping from one place to 
another as they do for 
factory brands. 









Why? 







You can build a profitable 
typewriter supplies business 
with our help. U. S&S. ribbons 
are made in a grade and 
weight for every purpose and 
are packed in neatly litho- 
graphed boxes with your im- 
— Start after the ribbon 
usiness today by asking for 
further particulars. 












USE 
'e Mfg. Co.. 
Sansom & 10th i. 
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Graffco Pencil Sharpener 


Mechanically perfect and prac- 
tically indestructible. No stops 
or adjustments. Gives just the 
point you want—either—needle, 
medium or blunt. Sharpens 
Crayon or Indelible Pencils 
without breaking the points. 

Handsome in appearance and 
will last a lifetime. 

A nationally known article 
that offers an Exceptional Dealer Profit. 


Graffco Vise Signal 


For Follow Ups and _ classifying 
Mailing Lists—Credit and Collection 
Systems. “Reminds You of the 
Right Thing at the Right Time.” 
If you have trouble in working out 
your system write us for expert ad- 
vice and information. It will be 
given—without charge or obligation. 


Graffco Index Tabs 


loose leaf or 
bound books. Slip on easily— 
grip firmly. Celluloid window 
takes pen or pencil readily. 
Can be supplied either plain or printed with al- 
phabet—numbers or with months. 
Liberal Dealer Offer on Request. 
Our new, complete catalog mailed upon request 
Other Graffco Products 


Viz Signals, Vise Paper Clips, Map Tacks, Thumb 
Tacks, Graffco Picture Hangers, Glass Pushpins 


GRAFF-UNDERWOOD CO. 
18 Beacon Street, Somerville, Boston, Mass. 





For indexing 
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| TYPEWRITERS 
—— 


Akron, Ohio.—M. E. Scholla has taken over the Akron Type- 
writer Exchange, 123 South Howard street, and will feature the 
Woodstock typewriter Mr. Scholia had been associated for- 
merly with George Ikens, manager of the exchange. There is 
Scholla will give a good account of 














every prospect that Mr 
himself. 

Boston, Mass.—V. H. Davidson has been appointed manager 
of the local branch of the L. C. Smith & Corona Typewriters 
Inc. He had been manager at Milwaukee, Wis 

Chicago, I!i|.—A. B. Froehlich, of the Reliable Typewriter & 
Adding Machine Corporation, spent several days on business at 
New York in December. 

Chicago, I!!.—Extensive newspaper display advertisements by 
the Manufacturers’ Typewriter Clearing House stimulated ex- 
cellent sales of typewriters for Christmas gifts 

Chicago, ili.—S. G. Garvey has been placed in charge of 
dealer work by the L. C. Smith & Corona Typewriters Inc. He 
carries this work in addition to the school business on which 
he has been specializing for some time. 

Chicago, 'll.—A. H. Weeg has returned to the 
Typewriter Corporation as manager of the local office. He had 
been with the company nine years. Last year he resigned to 
enter the sausage business. December 15 Mr. Weeg returned to 
the Hammond office, and is enjoying the familiar duties and 
surroundings again Mr. Weeg took pleasure in getting ac- 
quainted with the new electric ‘“Multiplex,’”’ and looks for an 


Hammond 


extensive sale. 

Detroit, Mich. 
C. Smith & Corona 
joined the local branch, 203 Barlum building 

Detroit, Mich.—J M Hackney, 
branches of the Woodstock Typewriter Company 
factory at Woodstock, IIL, in December He was interested 
particularly in the new addition to the plant 


Lloyd D. Leckner, who has been with the LL. 
Typewriters Inc., at Sioux City, lowa, has 


eastern 
visited the 


supervisor of 


indianapolis, ind.—F. C. Myers, formerly a city salesman at 
Chicago for the Hammond Typewriter Corporation, has been 
transferred to this city. He specializes on schools and univer- 
sities, and has made an excellent showing 

Los Angeles, Calif.—The Shilling-Lake 
chartered in Delaware to deal in typewriters and calculating 
machines; capital stock, $1,000,000; Oliver C. Edwards, incor- 
James R. Lake, charter representative, 


Company has been 


porator, Los Angeles; 
Wilmington, Del. 

Milwaukee, Wis.—J. B. McCormick, who had been in charge 
of dealer matters at the Chicago branch of the L. C. Smith 
& Corona Typewriters Inc., has become manager of the local 
branch. Mr. McCormick succeeds V. H. Davidson, who has 
been promoted to the management of the Boston branch 

Monroe, La.—W. E. Stone, formerly manager at St. Peters- 
burg, Fla., for the Underwood Typewriter Company, has been 
appointed manager of the local branch. 

New Orleans, La.—Fred McDonald has been transferred by 
the Remington Typewriter Company from Miami, Fia., to the 
local branch, 333 Baronne street. 

Philadelphia, Penna.—Clarence B. Rouillot, 272 High street, 
and Victor B. Rouillot, 23 South Sixteenth street, have filed a 
petition in the common pleas court withdrawing from the unin- 
corporated Quaker City Typewriter Company 

Sacramento, Calif.—C. F. Hickerson has been appointed man- 
ager here by the Remington Typewriter Company, succeeding 
H. M. Walmsley. 

San Francisco, Calif.—The Holliday Typewriter Company has 
moved its headquarters from the Sheldon building to 437 Kearny 
street, where it occupies a sidewalk store 

San Francisco, Calif.—R. A. Stone, of the Stone Typewriter 
Company, has returned from a trip to Los Angeles, made in 
the early part of December. 

San Francisco, Calif.—G. S. Edmondson, vice president of the 
Hammond Typewriter Corporation, paid a visit to San Fran- 
cisco late in November. He traveled direct from New York 
through Chicago to San Francisco, returhing home via Los 
Angeles and Kansas City. While here he made his headquar- 
ters at the district branch, Second street, near Market. One 
of the objects of his visit was to discuss plans regarding the 
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Leading The Procession 


TEELCASE Desks have established a name for themselves. 
No single feature of construction, design or price could 
possibly be responsible for their popular acceptance. But the 
combination of all has placed them at the head of the procession. 


Steel is the accepted material for office equipment. Its many 
advantages over wood—durability, immunity to fire, etc.—have 
proven this to even the largest corporations in the country. 


Dealers who are interested in knowing more about this subject 
are urged to write us for complete information. There is money 
to be made selling the Steelcase Line. Now is the time to get 


































the facts. 
METAL OFFICE FURNITURE CoO. 
GRAND RAPIDS, MICHIGAN 

Manufacturers of 
ga | STEELCASE ; 
| | _. Business int hone! * 2EFt@rs . 
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HOOSIER DESKS 


Dealers Everywhere Have Proved It 





The experience of dealers everywhere has 
proved that the slogan “Built True—Clear 
Thru” is not just coined phraseology. It ts 
an insignia of genuine merit. The results 


from the product in the hands of users 


No. 6548 prove it. 





very Hoosier Desk is built under the care 


The new 6000 line of turned 


leg decks affords dealers a fine ful supervision of honest workmen and in 
opportunity for 1dditional . ° P _ . . 
in iin shebeee ape tutth keeping with highest standards. The line ts 
ae ee aereeee ane he Ge one any dealer can hitch to with pride and 
cial paneling and carving add ‘ - 

to the attractive appearance proht. 

These desks will give t pleas 


ing effect in hundreds of offi : . F ; 5 . 
If the Hoosier line is not being sold in your 


ces, homes and shops 


city, write us. You'll find the proposition ex 







ceedingly interesting. 


HOOSIER DESK COMPANY 
JASPER, INDIANA 














The answer to the wear-resist- 
ing qualities of BUSHNELL’S 
PAPEROID Wallets and Filing 
Pockets lies in the hemp-rope 
fibre employed in making 
Bushnell’s ‘‘Paperoid’’. These 
tough fibres seem to know no 
limit when it comes to lasting 
durability. 





ALVAH BUSHNELL COMPANY 


925 Filbert St. 
PHILADELPHIA, PA. 
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new electric model of the Hammond typewriter with James H 
Sait, district manage! 

San Francisco, Calif.—The San Francisco office of the Ren 
ne Typewriter Company is now showing the new all-ele« 
tr Remingt machine It has been received by the sales 
for wit great deal nthusiasm They predict that the 
nac I g want The entire San Francisc« 
ftix sua le nd service forces attended the annual Christmas 
a w off 2 Second street, Saturday evening 
Decen rhis nnual event in which the district 
nanaget! ( RB Water Vays takes much nterest Ther 
“ big ristmas tree nd Santa Claus distributed presents 
t i the ren present An orchestra gave music for dan 
nex dur rt evening fror S to 12, and refreshments were 
served A ln t 200 people \ present at the party 
St. Petersburg, Fla W. B. Bridges has been transferred 
the Underw | Typewriter mpany from Albany, Ga 
iger ¢ e local bran 11 Central avenue 
Seattle, Wash.—The pewriter Corporation of Washington 
has increased its capit tock from $40,000 to $99,500 
Syracuse, N. Y.—Willard « Hay has been transferred to the 
foreign sale department f the L. C. Smith & Corona Type 
vriters Ir He had been with the domestic order department 
s e 1914 
Tucson, Ariz \ rr. B who had been with the Under 
wood Typewriter Compar Dubuque, Iowa, is now attached 
to the loca ranch n the ¢ ngzress Hotel building 
Woodstock, Ilil.—S. D. Lawrence, head of the Woodstock Type- 
writer Company's service department, returned recently from 
an extended rip throug) eastern states He expressed 
satisfaction with the gene state of affairs 


October Exports of Erasers and Rubber Bands. 


Commerce Reports] October export shipments from the United 
States of rubber bands and erasers weighed 61,709 pounds 
valued at $48,736 Rubber thread totaled 110,475 pounds, valued 
at $152.30 Band and eraser shipments, although less than ths 
74.005 d record of September, were good 











AP? <. 








ACCOUNTING MACHINES 
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Boston, Mass James Power! has joined the Langford Sales 
Andit Comy r as cor 1 ‘ engineer He makes his head 
qu ters e? Mr. P had a wide experience in the 
abulating ‘ eld 

Buffalo, N. Y F. K. Montgomery has been promoted by the 
> Adding 'vpewrit iny from tl ( offi 
manager f the ew off re 

Chicago, Ill F. E. Tappe has rejoined the sales staff of tl 
Powel 7 inting Ma Corporation IK \ Ackert s a 

Ww sale y } r 

Chicago, II! W J Lar ler manager here for the Ellis 
Adding Typewriter Con will add several men early this 
vea ne ) issist ( H. Morrow ir 

ne iss { i rs 

Chicago, Il The |] tt-Fisher Company ha nlarged 
school dep tment Ad was gained by rearranging 
listr ffics I made it possibl t place the 

for rangement, facilitating the work of 

Hartford, Conn The rwood Computing Ma¢ ne Con 

I eN se an opt n January on the four-story iild 

and (r e streets, and the railroad A be 
s available TI transaction 
el t $185.00 

San Francisco, Calif l Klis Adding Typewriter Compar 
A \ rae the ntract for nstal t t fitts 

il Reserve Ban) (Twe 
talled are the duplex-trar 
ract was ] ] 
of this type F H Mont 
dquarter t 14 Sansome 
ager f is Adding Type riter Compar 
Witkes—Barre, Penna recent sale of the W \ddir 
\l } (‘orporation w release spa 
r ti ] f he Powers A‘ unting Mac} 
u-ed joint I 
\ manuf ictured . 
have been worked 

Be It Ss nd wonderfully rth w 

I \\ ‘ 
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First) 


CHICAGO 


QUARTER OF A CENTURY OF PROGRESS 


. f strict adherence to the policy of square | 
25 ' te ne and fair prices; together with a 
sincere and deliberate intention to achieve 
t e supremacy in all our transactions 
Years s resulted in our steady growth, 

a, eae I or naintain the standard and 
Lines with ou ustomers’ requirements, we 
Brief cases elope equipment year after 
Catalog cases year The people in the plant are schooled 
sales cases Mashek cy of doing things, thus 

Portal ios perpetuating a lition for good work. 

Vallets and 

Music cases rhis ombined work of specialists with 
tn the experience acquired in a quarter of a 
A large variet; entury of manufacturing, and our added 
f leathers and ¢. Vilities, results in a vroduct—unexeelled 


ever large 
. we Se mn quality—that dealers 


everywhere offer with ab- 
solute satisfaction. 


variety ofstyles 


made, is 
our sin- 
our cus- 


The progress 
ample cause of 
thanks to 
and 


cere 
tomers 


their valued support and 
continued patronage—and 
we gratefully add our 
tribute of appreciation 
for the past year, with 
the hope that 1927 will be 
prosperous and laden 
with good health and 
good cheer for you and 


yours. 





FRANK & CO 


CHICAGO 








SALES MANAGER 


Now making good but eager for larger 
opportunity. 


We want a man who in two or three years 
is going to be worth $15,000 to $20,000 and 
who already has a proven record as an 
individual producer and also, at least in a 
small way, as a director of other men. He 
must already have an established earning 
power of $8,000 or better. The younger he 
is with these qualifications (provided he is 
settled) the better we shall like him. 


This position is with an established manu- 
facturing company in Chicago with its 
product successfully in use for ten years and 
installed from coast to coast in some of the 
country’s largest concerns. It is now add- 
ing important units in office appliance lines 
and needs to multiply its field representa- 
tion. There is stiff competition but the 
product has marked advantages. The man 
needs resource, industry and tenacity but 
the right man will find an opportunity that 
will grow with his own growth and a dispo- 
sition to fairly recognize permanently, on 
its merits, his contribution to the business. 
Position immediately available. Address 
W-39 care Office Appliances, Chicago. 


friends, for | 


«If it’s made with Leather, MASHEK makes it Better” fo 
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THE 
FREE HAND 


Reg. U. 8 
oft. 


Wagoner’s 
eat 
Mode! “ae 





Temporarily Permanent 


Many papers, such as receipts, order blanks, notices, etc., 
are bound together only temporarily, but while they are 
being held they must be absolutely fixed and permanent 
The Free Hand Binder holds papers with the strength and 
neatness of a permanent binder Its simple mechanism, 
operated by one hand, speeds the process of inserting or 


removing sheets Your customers will quickly see its 


advantages. 
Write for complete details and prices. 


FREE HAND BINDER CO. 
227 PEARL ST. NEW YORK, N. Y. 
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ADDING MACHINES 

















Chicago, Iiil.—J. W. Kiplinger, formerly assistant domestic 
sales manager of the L. C. Smith & Corona Typewriters Inc., 
has been elected vice president of the Portable Adding Machine 
Company. 

Cleveland, Ohio.—The Victor Office Machine Company, 1024 
Prospect avenue, has been established to distribute the products 
of the Victor Adding Machine Company in Cleveland and North- 
ern Ohio. E. J. Eggleston, who had been manager of the local 
Victor branch, is directing the new business The Victor 
Adding Machine Company has_ discontinued its Cleveland 
branch 

San Francisco, Calif.—E. W. Harris, formerly of Portland, 
Ore., is now with The Dalton Adding Machine Company, 21 
Second street, San Francisco. 








File Clerks for Civil Service Positions. 


Examinations will be held by the United States Civil Service 
Commission to provide eligibles in the departmental service at 
Washington, D. C., and elsewhere for positions involving sim- 
ilar qualifications The examinations—for which applications 
will close January 15—will qualify under file clerks at $1,140, 
and junior file clerks at $1,320 a year Applicants will be 
notified of the date of examinations 

The duties of appointees will be to sort, arrange, prepare 
for filing and file papers, index cards. cross reference sheets, or 
other office records. Competitors will be rated on spelling, tests 
in indexing and filing, and arithmetic. 


SE I —— 


OTHER MACHINES 
= —I—$— 
































Every Office Needs This 


SER 


—for 
Forms or 
Cuts 





SERVICE Unit No. 106 contains 33 drawers each 
8-23/32” wide, 1-3/16" high, 13-54” deep. Even a 
small office could use this unit for a current supply 
of forms and for cuts, electros, zincs, etc. If a 
broken package of forms is allowed to stand on 
shelves, it gathers dust and many sheets in each 
package are wasted. 

When cuts are stored in ordinary boxes, they are often 
scratched or marred because of the boxes falling 


SERVICE Unit No. 106 prevents all this 

The price is low and the liberal discount permits a good 
margin for you if you will but push the SERVICE 
No. 100 Line 


Live dealers wanted. Write today! 


Service Steel Products Corp. 
914 West North Avenue CHICAGO, ILL. 











Boston, Mass.—The A. B. Dick Company has established a 
branch at %0 Federal street, in the Chamber of Commerce 
building. 

Chicago, Ill.—Frank W. Booth has joined the local sales staff 
of Russell Ernst Baum, 608 South Dearborn street. 

Chicago, !!|.—The Office Specialties Sales Company, Suite 212, 
177 North State street, is representing the Michigan cash 
register in the Chicago field. 

Indianapolis, Ind.—The A. B. Dick Company has opened a 
local branch at 425 North Pennsylvania avenue, in the Reserve 
Loan Life building 

New York, N. Y.—Business Letter Service has been chartered 
with capital stock of $10,000 to do a multigraphing business; in- 
corporators—R. L. Deely, J. A. Bell, Jr.; charter representative 
J. F. Hughes, 61 Chambers street 

New York, N. Y.—Harry Sanders, who had been manager 
here for The American Multigraph Sales Company the past six 
years, has resigned to become general manager of Reiner’s 
Rotaprint, Inc¢ 1 Park avenue 

Wilmington, Del.—The Safe-Guard Check Writer Corporation 
has been chartered in Delaware to deal in and with all kinds 
of machinery; capital stock, $20,000,000; charter representative, 
T. L. Croteau, Wilmingtor 





85% ———_—__—_—— 
LOOSE LEAF | 




















Chicago, tll—The Visible Records Equipment Company, 1432 
Altgeld street, has joined the Chicago Association of Commerce. 

Chicago, Ill—F. L. Coggin, manager here for the National 
Blank Book Company, spent the Christmas holiday with his 
daughter and granddaughter at Cleveland, Ohio 

Chicago, !!|.—The Proudfit Loose Leaf Company has moved 
its Chicago branch from the Security building, Madison and 
Wells street, to 737 West Jackson boulevard 

Kalamazoo, Mich.—The Kalamazoo Loose Leaf Binder Com- 
pany has added another Harris offset press to its mechanical 
plant 
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File Folders —stock or special imprint 
—four grades, in a range of weights from 
light to extra heavy—an exceptionally 
strong line. 

Sizes—letter, cap or guide height—100 to 
the package—wrapped or boxed. 

Price list—with discounts and complete 
set of samples—mailed on request. 


Robarco Transfer Storage 

Cases —of wood or metal—provide an 
efficient, inexpensive means for 

the storage of transferred records 
THEY LAST INDEFINITELY 


Metal Boxes are made of cold-rolled 
steel (not tin) neatly finished in black 
japan. Stocked in letter size only—spe- 
cial sizes for individual requirements, 
made to order. 


Wood Boxes are made of kiln-dried 
basswood, with dovetailed and glued cor- 
Se — — ners—making them exceptionally strong— 
covered with embossed paper. Stocked 
in bill, letter and cap sizes. 








823 SO. WABASH AVE. 


ROBARCO VERTICAL FILE FOLDERS 
AND TRANSFER STORAGE CASES 





SEND FOR DESCRIPTIVE CIRCULARS AND PRICES 


ROCKWELL-BARNES COMPANY 


CHICAGO, ILLINOIS 








This Steel-Frame Folding Chair 
Sells as Easily as Other 
Steel Office Equipment 

Beacon Chairs take little room for display or 

storage, and little effort for selling—but they do 


produce ready sales and liberal profits. . . Our 
dealer’s proposition, backed by full co-operation, 


should interest you. 
“aoe CHAIRS 


Guaranteed for 
Years 









THERE’S ARM-CHAIR EASE 
1 these chairs, with their gently 
sloping backs and roomy seats 
By conserving the energy of their 
occupants, they increase efficiency 


othice or tactory. 


SECURITY, too, goes hand in 


hand with comfort—for the rigid 
steel frame of a seacon Chair 
prevents wobbling, breaking or 


accidental llapse. even under a 


weight of 1,000 pounds. 
LOW COST AND LONG SERY 
ICE—Beacon Chairs cost less 








than wooden folding chairs of the 
better grade, and five-year service 
is guaranteed. There’s no service 
expense to eat up your profits. 
RUBBER LEG-TIPS act as 
cushions to protect floors and to 
prevent noise. 

BEACON CHAIRS FOLD FLAT 
to a thickness of only 1%”, and 
weigh less than 10 pounds. 
SEATS AND BACKS are either 
upholstered or of wood, harmon- 
izing with any frame color spe- 
cified 

A SAMPLE ON 10-DAY FREE 
INSPECTION will be sent gladly 
upon request. Just clip the cou- 
pon below, pin it to your letter- 
head, and sign. 


Beacon Steel{Furniture Co. 
1841-1845 Carroll Ave. Chicage 





= 2 oe ae 
o 
Please send ! 
asample 
Beacons | 
Chair for 16 





: days’ in- 

g spection, subject to return for full i 
B credit Explain your dealer’s prop- 3 
| os on 

EE — 
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We Make Carbon Rolls 


Special Features 


| 
| Burroughs Adding Machines - - - Clean Whiteback—Sharp Write 

| Wales Adding Machines - - - - - - Clean Whiteback—Sharp Write | 
|  Autographic Register Machines - Non-Smut—Non-Stick— Durabie 

| Elliott Addressing Machines - - - Strong Kraft—Durable 

| 


Elliott-Fisher Machines - -Super Strength—With- 


stands Type Perforation 


—Will make 100 copies 





Carbon Papers of All Descriptions—Inked Ribbons for Every Requirement 


H. M. STORMS COMPANY 
561 Grand Avenue - Brooklyn, N. Y. 


Oe — 
i — 
i] 





YOUR OWN SPECIFICATIONS 


" . o_e . . J 79 
Desk, Chair or Table—in the Evansville Desk Co. line No. 721 
you will find what you want as though built to your 
specifications. This is because the best ideas of dealers 


—ideas gained from their experience with consumer re- 
quirements—are incorporated in Evansville products 


Desk, Chair or Table, Evansville Desk Co. offers the right one for 
the purpose. Further details for the asking 


EVANSVILLE DESK COMPANY, EVANSVILLE, INDIANA 
OO 




















Remington Veterans Honored at Arkwright Club 
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American Writing Machine Company Moves 
Newark Store. 
* ‘ \ * ( 
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To 

Experienced 
Calculating Machine 
Salesmen:— 


The sales territories of this Com- 
pany are liberal in size and so ar- 
ranged that our men can build for 
a definite future and be assured of 
a good income. 


Over the past several months many 
new men have joined our sales 
group and we have opportunities 
for several others. 


Applications will be treated in 
strictest confidence, handled only 
by Company executives. Write us 
frankly and fully, giving all facts 
in your first letter, stating prefer- 
ence as to location. Address Gen- 
eral Sales Manager, Marchant Cal- 
culating Machine Company, 280 
Broadway, New York. 




















Office Chairs 


of Quality 





Permanent 


Exhibits 


14th Floor 
Section 1411 
American 
Furniture 
Mart, 
Chicage 


77 White Street 
New York City 


608 Howard Street 


San Francisce 


No. 6666-6 


No. 6667-6P 


Manufactured by 


Crocker Chair Company 


Sheboygan, Wisconsin 
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FOCRET 3B ae OO 
SEALS STAMPS - STENCILS - SEALS ~ 
FOR THE STATIONERY TRADE Ae 


CAST BRONZE DESK SIGNS Commodity Classification No. 10 is scheduled for intensive 











ALL STEEL D 

































sales effort January 31-February 5. This comprises Numbering 

ASHIER i Machines, Numbering Machine Inks, Rubber Stamp Goods, Rub- 

c LOANS ber Stamp Inks, Stamp Pads, Time Recorders, Check Protectors, 
PRIVATE — OFFICE Check Protecting Inks and goods of similar character. 


Chicago, ill.—C. A. Olson, of the Safford Stamp Works, is 


TELLER ——__—" NOTARY PUBLIC serving this year as chairman of the stationers’ and printers’ 
diyision of the Chicago Association of Credit Men 


LSC GRA B S SIGNS Chicago, lil._—M. L. Willard, president of The Superior Type 
Company, left Chicago December 9 in his Franklin car, driving 


WE ARE WESTERN AGENTS FOR to California. He expects to take it easy, and arrive in time 


AX FOLLE AUTOMA C fc yr ¢ *h ist 1as. 
AJ = I -~ TI r Tr 
it.—E. A. Ludwig. of the American Seal & Stamp 


Chicago, 

TIME STAMPS Company, attended a family reunion at Detroit Christmas. Mrs 
Ludwig accompanied him There are three brothers of this 

family, residing at New York, Detroit and Cleveland re 


spectively. 
E MANUFACTURE paarren 
w Ww for Wm. A. Force & 


Chicago, Ill. Farr, manager here 


STENCILS-RUBBER STAMPS Company, Inc., returned in December from a six-weeks’ tour 


West He covered the Pacific coast from Vancouver to Los 


BADGES-TOOL & TIME CHECKS Angeles. Mr. Farr found conditions good generally, and enjoyed 


this, his first trip to the coast 











(Furniture—Continued from Page 211.) 
AMERICAN SEAL & STAMP CO. tain a stationery and office equipment store at Prescott, Ariz 


The past season has seen a very large increase in this con 


120 So. CLARK STREET cern's business in all lines in the state of Arizona, 
CHICAGO, ILL. New York, N. Y.—The Central Store & Office Fixture Cor- 


poration has dissolved 
New York, N. Y.—The Pressteel Engineering Corporation has 
WAX SEALS ALL KINDS OF CAR SEALS moved the general office from 392 Fifth avenue to 342 Madison 


avenue 


NUMBERING Oakland, Calif.—The Oakland store of the F. W. Wentworth 
MACHINES Co., distributors for Library Bureau, has been moved from 3805 
REPAIRED Thirteenth street to a store double the size at 311 in the same 
block of Thirteenth street Cc. K. Townsend is the manager 
Philadelphia, Penna.—A. S. Saxton, manager of retail stores, 
Kardex Rand Corporation, was a speaker at a meeting of the 
Philadelphia Chapter of the Cost Accountants’ Association 


Ni qua h t December 17 
OW pus your cos umer San Francisco, Calif.—Owen Bronson, general manager, A 
Carlisle & Company. went East in December on a business trip 


; ! 
and wardrobe lines! He planned to visit the Van Dorn factory in Cleveland, as well 


as some of the other factories represented in San Francisco by 


























The cold season makes people add to their out- this well-known stationery firm 

door apparel and the need for providing accom- San Francisco, Calif.—Charles H. Victor, district manager of 
modation for it becomes more than ever apparent. the Yawman and Erbe Manufacturing Company, has returned 
The Furnas Line includes many styles of ward- from a visit to the Eastern factories of the company and is 
robe cabinets and costumers, all modern designs now engaged with plans for the alteration of the present large 
of ready sale. quarters occupied by the San Francisco branch at 132 Sutter 


Shall we send our complete catalogue? street. This has been made necessary by the expansion of 
business, Mr. Victor stated 

San Francisco, Calif.—C. F. Weber & Company report excel- 
lent business in office furniture and equipment at the main 
store in San Francisco, Mission and Second streets, also at their 
various branches This concern has recently opened a branch 
store for office furniture only at 343 Thirteenth street, Oakland, 
Calif., and a branch store for office furniture, school furniture 
and their entire line of public seating at 1317 Van Ness avenue, 
Fresno, Calif 

Seattle, Wash.—The giant chair of The Sikes Company, Phila- 
de!phia, Penna., was exhibited here some time ago at the Desk 
Exchange, James street The chair is over ten feet high, and 


FFURNAS 
FURNITURE 
COMPANY 


INDIANAPOLIS, 
IND. 





seats nine persons 

Seattle, Wash.—The Seattle Office Equipment Company has 
placed on the market an issue of $135,000 first mortgage, seven 
per cent bonds on the property at 1624 Fourth avenue The 
new building is to be ready for occupancy in about a month 


The Case for Direct Mail Advertising. 


The Globe—Wernicke Company, Cincinnati, Ohio, has sent its 
dealers a sixteen—page brochure, ‘“‘To Help You Sell More 
Goods.” It is a handbook of a current direct mail campaign 
to aid “G-W" dealers to get more business, in conjunction with 
the company’s sales contest for the first quarter of this year 
"1926 Prosperity Drive." A “barrage of mailings’ will go t 
the dealer's lists, each piece bearing his signature and a return 
post card. The brochure tells of the plan in detail, and the dif- 
ferent pieces of advertising matter which make the plan a 
power for sales Incidentally, it is not unlikely that schools of 
advertising will request this brochure and the advertising mat 
ter which it expounds, as an excellent ‘‘case”’ for students t 
study 
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Would You Wear a Paste Diamond— 


if a real one cost about the same? 


#4 course not! But covers that cost but little 
why sell cheap-look- less! Our second grade— 
ing, flimsy imitation- yes—but comparable to 
leather ring-book covers, the usual “first” in looks, 


when for about the same feel, and long life. 
price you can give your All 
tt. exposed metal parts 
trade GENUINE TRUS- ' I 
a7 = ) are brass or nickel—silver, 
SELL Price Books and f. Th 
Memos in real cowhide? entirely rust-proo pate 
prices will suggest you 
Our J and JP lines are get our latest catalog. 
black levant grain cow- Here are a few sizes to 
hide, made of one piece in- give you some idea of 
stead of the 3-ply pasted price: 
Style 73 ]—Sheet size 73%4"x5", 3 one-inch 
rings— resale price $2.10 —Cover only. 
Style 74]—Sheet size 8%"x5%", 3 one- 
inch rings—resale price $2.30—Cover only. 
G GENUINE Style 36 ]—Sheet size 11°x8™%”", 3 one-half 
inch rings—resale price $3.00—Cover only. 
Style 76 ]—Sheet size 11°x8%", 3 one-inch 
PRICE BOOKS AND MEMOS rings—resale price $3.20—Cover only. 





TRUSSELL MANUFACTURING COMPANY, 3 Trussell Park, Poughkeepsie, N. Y. 











The “ERASER PLACER” 


SELLS ON SIGHT 


What the Eraser Placer is 


A spring driven roll to which is attached 16 inches of stout cord. 
The Tri-Ply eraser, or any standard eraser, is attached to the cord by 
a convenient snap fastener and the spring automatically returns the 
eraser to its place when it is released. It is easily attached to any make 
of typewriter and lasts for years. 





Patents Pending 





Every Typewriter 





User a Live Prospect 





Send for Jobbers Price 
and Sample 








Manufactured by the makers 

of the famous Philco and 
Type-Art Brands of be 
ribbons and carbons. 




















Showing spring clip and method 


of fastening eraser Showing Eraser Placer in action 


PHILLIPS RIBBON & CARBON CO., Inc. 


61 HALSTEAD STREET ROCHESTER, N. Y. 
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Increase Your Profits in 1927 


With the beginning of a new year thoughts run naturally along the line of 


how to do a larger business and make more profits. 


° Many dealers have answered both questions in previous years, by making 


a connection with the Imperial Line. 


It is complete in four grades, it has a universal appeal through the attrac 
tive designs, built-in conveniences, staunch construction and moderate prices. 


The Imperial Line is backed by a nationally known Trade Mark and guar 
DESKS antee. It enables you to sell the majority of your prospects and at a good 
profit. 


Let us send you further particulars. 


IMPERIAL DESK COMPANY, Evansville, Indiana 


for every office use 
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Consolidation Notice 


The consolidation of Cooper Carbon 
Coated Paper Company with the Chicago 
Binder & File Company has been com- 
pleted. 

Our combined General Office and Fac- 
tory is located at the address shown be- 
low and all correspondence should be so 
addressed. 

We are pleased to offer our custom- 
ers a more complete line and better 
service than heretofore. 


Chicago Binder & File Co. 


MANUFACTURERS 
LOOSE LEAF DEVICES - PRINTING 
INKED RIBBONS and CARBON PAPERS 
500-508 W. Thirty-First St. 
CHICAGO, ILL. 
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An Enviable Standard 


‘or more than thirtv-five 
years, Hoffman Neve 

Warp De sk Pa 1s have 
maintained it enviable 
standard of quality I} 

volume of production pet 
mits low price vith a go 

margin of profit Sixty 
styles enable you t fill 
most any request 

Let us send < ital w 


prices and discounts 5 
L. HOFFMAN 
145 Lafayette Street 


NEW YORK, N. Y. 


Shelf B 
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| 4 WEBCO PRODUCT 
= iota TRADE MARK 
ee 
Camden, N, J.—The Tybon Corporation has been chartered to 
deal in typewriters capital tock, 5,000 shares no par value 
charter representative, Riggins & Davis, Camder 
Chicago, Ill Miss Claire Mandgan has been placed in charge 
of the ribbor ind carb department of S. S. Stafford, Inc., 
here 
Kansas City, Mo.—Edward W. Simon & Sor eased the 
cond floor t 917-19 Grar venue The Panama typewriter 
rilybons d rbon pape e distributed 
San Francisco, Calif.—Frank R. Nichols, of the Columbia Rib- 
bon & Carbon Company, New York, has been visiting the trade 
here ed by Arthur Fraser district salesman 


San Francisco, Calif.—Raymond Scofield, with the Ingrim 
Rutledge Stat rv Con has returned fron i Visit to 


Chicago and the souther tates, where he was successful it 
irranging for vide representation of “Copyright Products 
rhe Ingrim-Rutledge arranging establish 
brancl ] country for t exploitation 
of *‘‘ rig n which the firm 

















Ja a Sales D National Assocta tat 
ers, Office Out/fitte tu s includ h 1g 
January 17 ommod assification No ( i 
ind Novelties of Ail Kinds January 24-29—¢ 
fications N l and 2, feat chool Suppl 

Allentown, Penna.—7 Hag Elliston ¢ 
iting in ~ stor Z I r t 

Buffalo, N. Y The Buff Stationery & Not 

cupied its \ tore at Genesee street 

Chicago, !tl.—The Monar Stationery Compar merged 

stocks t 7 Monr tt wit the oO at 1027 Nort 
State str » « ners wi ta i 
I salesn & North State r € 

Chicago it é veste ve ‘ 

S » & I Y I whic 

hit I Shortly be s Mr 

riste spe ! 
arent 

Chicago, Ill He lit 164 
Nn nsw ] d and 

I I d ing mm ne 
hir ] rpot J 
Strom I R H 

Chicago, III rder ft e the handling t 
fied lines S. S. Stafford the local bran« Zz 

war e! n j 
I ¢ landg 

} or = T 
i ior wl 
\ field 

e fur 

Cleveland, Oh é ir Br Compar 

irt t ‘ | t 1821 ¢ ‘ trv road Euclid 

Denver, Colo The S$ State Printing & Stat 
pany ha ee] rtered t duct a printing a 
I nes cal I \ \ 

W. H. Baker 

Des Moines, lowa \ re is been opene: I 

ist street | t t } 

Erie, Penna H mer Paper ¢ 

W Chahot a f . pine Hy . ertising 
nage! I posit ‘ created to bia f the 
npany s ad 

Keene, N. H | iy has 1 

nt ‘ Th I 
I block or 
building 
I s said t } 





Original and Best 
lype Cleaning (ud 


Cleans your type |No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
com your desk 


APPEARS 





TRAOE Maan 


WHEN 


DIRT OISAPPEARS 
MANUFACTURED BY 


The FS. Webster Company Inc. 
BOSTON 
MAKERS OF 


MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons | 


— 























Know Why You Should 
Stock the 





TRAD. 


SILENT STAMP PAD 


Larger profits, business prestige and customer 
good will follow every Mun-Kee Pad you sell. 


Special Features 


Non-slipping rubber base Practical ink reservoirs 
Reversible stamping service One-piece blocked metal cover 


MUN-KEE PRODUCTS CORP. 
NEWARK, NEW JERSEY 


MUN-KEE PRODUCTS CO., Dept D. 
Newark, N. J 

Gentlemen :—Please send me a sample and full informa- 
tion about Mun-Kee Silent Stamp Pads. 


Name 


\ddress 
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EUREKA 


The Old Reliable Sanitary 
Copying Cloth and Bath 


This standard equipment for the letter press copy 
method is of good repute with all users of that type 
equipment Features of the EUREKA Bath include non 


rusting metal construction, and an arrangement prevent- 


ng mustiness or mildew EUREKA cloths are non-ravel- 
ing and treated so as to insure clear-cut, sharp copies 
ind absolutely accurate results. Now supplied in new 


office green in addition to the standard aluminum finish 


DON'T TURN DOWN ORDERS 


for these goods—just forward them to us; we'll fill them 
satisfactorily with neat profit to you and no trouble. 
Write for the EUREKA booklet. 


The EUREKA Blotter Bath Co. 


3732-34-36 South Wallace St., Chicago, U. S. A. 




















UNIFORMITY 
IN CONSTRUCTION 


Quality in Western Desks runs uniform. 
This 1s due to the care exercised in 
selecting the material for each part of 
the desk, the same workmanship all 
the way through and exact adherence 
to prescribed standards. Uniformity 
follows as a matter of course. If you 
are not fully acquainted with the line, 
the easiest thing to do is to ask for 
complete details. 


Western Furniture Co. 
Blair Ave. and Palm St., 
St. Louis, Mo. 
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Mittineague, Mass.—Frank Howley has succeeded Dick 
Thomas in the advertising department of the Strathmore Paper 
Company. Mr. Thomas has joined his brother, who conducts a 
mercantile business 

Philadelphia, Penna.—The C. R. Hoskins Company will open 
a commercial and social stationery store at 924 Chestnut street 
occupying five floors. Frank R. Welsh is president and Charles 
R. Hoskins is a member of the organization. This new enter- 
prise is made up of former members of the organization of the 
Wm. H. Hoskins Company 

Portiand, Ore.—H. S. Berry has been appointed manager of 
the Irwin-Hodson store at Washington and Tenth streets. He 
succeeds G. M. MacElwain, who continues with the organiza- 
tion, selling to the city trade. Mr. Berry was connected re 
cently with the B. E. Calkins Company, Butte, Mont He has 
had an extended experience in the stationery trade, both at 
Boston and in the West 

San Francisco, Calif——E. E. Crandall, general manager of the 
Schwabacher-Frey Stationery Company, has returned from an 
extended visit to the new Los Angeles store. 

San Francisco, Calif.—Ernest Wallace, manufacturers’ repre- 
sentative, returned home in December after visiting the fac 
tories in Chicago, Philadelphia and Detroit that he represents 
in the coast territory. 

San Francisco, Calif..-Leaving San Francisco on September 
15, L. C. Adams of the Charles R. Barry Company, with offices 
in the Sharon building, returned recently from a three months 
trip, in the course of which he visited the factories and New 
York offices represented by the company They included the 
Samuel Ward Manufacturing Company, Oakville-American Pin 
Division, the Thompson & Norris Company, and the Sherman 
Envelope Company 

San Francisco, Calif.—A salesmen’'s training class which will 
run for about two months was opened in the F. W. Wentworth 
Company's store here December 1 There are morning and 
afternoon sessions on every week day B. R. Lindgren, the i: 
structor, said that the school is to train the company’s sales- 
men in the fundamentals of the things the F. W. Wentworth 
Company has for sale and how to develop a nose for business 
The classes are to train salesmen for the firm's sales activities 
in San Francisco and its branches in Oakland, Sacramento, Los 
Angeles, Fresno, San Diego, Portland and Seattk Some of the 
salesmen from the various branches have attended the schoo 
and in other cases salesmen are prepared here and are sent out 
to the branches. 


San Francisco, Calif.—The Stationers’ Association of Cal 
fornia waived its annual monthly meeting for December, owing 
to a rush of holiday business. Orders had been especially good 
in greeting cards, personally engraved. Some of the business 
houses sent out greeting cards to customers, this tendency 
being slightly on the increase. In the way of holiday gifts, 
quite a few minor office appliances were purchased for use in 
the home, or for society, clubwomen, etc., who find that system 
saves time. A little drawer of filing cards, close to the desk 
extension telephone, is said by busy women to be especially 
useful, if a line or two of data accompanies the name. All 
prominent clubwomen have not secretaries and it is sometimes 
difficult to place a name immediately Filing cards make this 
easy. 

Union, S. C.—William J. Haile, Jr., has opened an office sup 
ply and stationery store next to the Western Union Telegraph 
Company office 


“Market Research Agencies.” 


The domestic commerce division of the United States De 
partment of Commerce has issued “‘Market Research Agencies,’ 
No. 6 in Domestic Commerce Series, price fifteen cents, from 
the Superintendent of Public Documents, Government Printing 
Office, Washington, D. C This is called ‘‘an inventory of ac- 
complishments in the field of market research.”’ In it are given 
the names and addresses of 297 agencies engaged in market 
study. These include Federal and state government bureaus, 
advertising agencies, chambers of commerce, co-operative mar- 
keting associations, foundations, universities, magazines, news 
papers, trade associations and individuals. 

The book presents descriptions of the activities of these sev 


eral agencies relating to market research A list of publica 
tions is included. If desired, copies may be obtained from the 
following branch offices of the Department of Commerce At 


lanta, 538 Post Office building; Baltimore, 22 Light street; Bos 
ton, 1801 Customhouse; Chattanooga, 1301 Market street; Chi 
cago, Room 845, 33 South Clark street; Cincinnati, Chamber of 
Commerce; Cleveland, Chamber of Commerce; Des Moines, 423 
Federal building; Detroit, 607 Free Press building; Galveston 
309 Post Office building; Houston, Chamber of Commerce build 
ing; Los Angeles, Chamber of Commerce; Louisville, Board of 
Trade building; Memphis, Chamber of Commerce building; Min 
neapolis, Federal building; Newark, Chamber of Commerce 
New Orleans, 322 Post Office building; New York, 734 Custom 
house; Philadelphia, Room 812, 20 South Fifteenth street; Port 
land, Ore., 215 New Post Office building; Rochester, Chamber 
of Commerce; St. Louis, 1201 Liberty Central Trust Company 
building; San Francisco, 310 Customhouse Seattle, 515 Low- 
man building 
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/mperial 


The Medium Priced Line of Good Quality 
CURRENCY BAND TRAY WALL RACK HOLDOVER FILE 





Made in Quartered Oak and Birch Mahogany 
Put samples in stock and get your share of this business 


IMPERIAL METHODS CO. - - - Forest Park, Illinois 


E. L. SIRUS, New York 


AMES MEANS EXCELLENT SERVICE 





Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 


3ranch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these goods are 
shipped 24 hours after they are received. By devoting our service to the 


trade, we leave the retail field entirely to our dealers. 


If you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtain the same service for typewriter parts and tools? 
Remember that 


Ames Means Eixcettent Service 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office and Export Dept. Great Britain Office Branch Office 
50 Lispenard St., New York Longs, Ltd. 507 Mission St., San Francisco 
79 and 80 Queen Street, Lendon E. C. 4, England 











TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER PLATENS 
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Paper Punch 





Its Convenience 


Makes It Sell A 


Light and small, 
the Gail Punch 
fits’ in a loose 4 
leaf book, ready 
to punch holes 
to fit the bind- 
er. The Gail 
outfit, consisting 
of a fibre or steel ruler and three punches, can be 
left in the ring book for use whenever an unpunched 
sheet is to be inserted, or it may be used as a desk 
punch, The ruler assures accurate punching. Three 
Punches on fibre ruler retail at $1.25 a set. Write 
for complete particulars. 





Atlas Stationery Corporation 


Exclusive Dist. of Cushman & Denison Specialties 


New York, N. Y. 


al 


“Cado” 


— Leonard Street 
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Sleel fAge 
FILING CASES 





A very high grade line 
of steel filing cases 
massively built and 
handsomely finished 
at attractive prices. 


Every drawer 
equipped with anti- 
noise-and-friction pro- 


gressive suspension. 


Built - to - Order 
Cases and Equip- 
ment of every de- 
scription. 


Corry-Jamestown Mfg. Corp. 


CORRY, PENNSYLVANIA 


_J 








Supreme 


DRY STENCILS 


for all duplicating machines 
No moistening before cutting 


SAVE 


Time — Money 


Typewriter 
YOUR TRADE DESERVES THE BEST 


“Quality Supreme” 


Arlac Dry Stencil Corporation 


418 Fourth Avenue Pittsburgh, Pa. 


(Distributors for U. S. A.) 


Dealers and salesmen write for particulars today 
Please mention name of Duplicator when writing 





7 


«/ 














STEEL DIE ENGRAVED 


Business 
Motto Cards 


can be used to good advantage in your 
correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 3}x4} 
inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 


Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 
It’s what you get, not what you 
pay. 

Anybody can cut prices but it 
takes Brains to make a better 
article. 


We have samples and price list ; send for them 


The American Embossing Co. 


Steel Die and Copper Plate Engraving 
and Printing in All its branches 


192-96 Seneca Street Buffalo, New York 
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Chicago, III Ted who has been local representa 
for the Wa Per has resigned to enter anotl 
ine of businée 
Chicago, Ill ‘ B has been appointed sales manag 
by The “\ " ‘on I was advanced from assistant sa 
manager. Joh il sales manag ha 
duties ¢« f pron d to his work 
Chicago, 'II J \ has been app tra I 
Ohio, Kent and nia by Eberhard Faber He 
succeeds M indl wen makes. his juz rs 
Chicago, ir list Republic building 
enna tl James vice president i < caro rep- 
resentative ab x Company, has been elected pres 
dent ibl | Associatior This |} ly con 
prise ena! ! Re building, 209 South State tr 
Chicago, III ry W Sheaffer Pen Compar has tah 
:daitional f floor of the Repu! building 
Roon de e original Sheaffer suite, serving 
is a I ng service ac ns 
users 
Chicago, !!I.—The | of Eberhard Faber has moved 
from Suit ' Repul to Suite 1410-12. The change 
has permitt etter of displays and 
office It t! Y away from t ifterr 
which is trying in the 
Chicago, !ll.—The W1 Welty Company 6 South State 
street, has talled an ravograph” department for incising 
names ind | rrels In addition t doing this 
work for us company engraves names for 
out-of-town dea sw ot equipped to do 
Chicago, Ill Benjar has been advanced to advertis 
ing manager TI Company A H. Oglk his pre 
decess n ecretary of the Ass 
Nationa headquarters in New Yor Cit) 
V. M. D ed assistant to Mr. Baker 
Chicago, Il! Sevel of the local staff of the Josep! 
Dixon ¢ p the factory J ( N. J 
t attend te erence I DD Th 
ver ? ! s and educa r S.. 2 
Mu \\ I Aller S john, O. ¢ ~ |  * 1 
rs W n and ( I A. W l uf 
Ss I I : l igh Cl ! 
‘ . ‘ { 
Fort Madison, lowa Ss ffs Ww \ 
Sheaffer Pe t x 
Decem! 
Lake Geneva, Wis \ ] < “ 
robbed dr 
Ine 
S iffer 
Madison Wis Ss S 
San Fran Calif Ap de 
+) , I) ‘ 
San Fran Calif Ww 
e W \ fer FP lt 1 da 
‘ dule 
} M I f ng 
. 
San Francis Calif eT ‘ { 
ph Dix “ l idq 14 i 
we ( itte 
Te Dix ( 
pans t f T ‘ i 
Springfield, Mass } rit i 
ome «i - ‘ . ind pen 
i rt W 
I (ari 
Country of Origin Marks on Pencils 
Ship t pencil f th United States I Canad 
ust M S. A.” An orde1 
pepte r dual marking of 
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® In Emerson Motors 
‘ Solid Mica Only 


be erm is something more than pride 
f craftsmanship behind the Emerson 
policy of using only the best. Our 37 
years’experience in building small 
motors exclusively, 2 h. p. and less, has 
taught us that only the best gives the 
kind of small motor service you need 
and demand. 
The use of solid mica, expensive but 
better, in Emerson commutators is typi- 
cal of the quality behind this quantity 
production line of motors. 
Consulting and advisory engineering 
service on request. Sample motors gladly 
supplied for test. 


The Emerson Electric Mfg. Co. 


2018 Washington Avenue, Saint Louis, Missouri 
50 Church St., New York City —608 S. Dearborn St., Chicago 


RSON (MOTORS 


AND FANS ~ BUILT TF 






ULSION oan OIRECTCURRENT 
TART SPLIT PHASE 
~ INDUCTION POLYPHASE 











When Price is 
a Consideration 


You can meet the customer’s figure 
and still sell him a serviceable, good 
looking desk if you have plenty of 
Almas on your floor. 

They are not the finest desks made 
but in their price class they stand at 
the head of the list. 


Ask for current folder showing the 
more popular numbers in Mahog- 
any and Oak. 


“OFFICE 
GANRLD 
PURNITURD 


ALMA FURNITURE CO. 
High Point, N. C. 
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NOT N oH CATALOGUES 
| We 


Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 
conventent reference. 
ill . F From the L. E. Waterman Company, New York, N. Y.* comes 
. a folder on “‘Waterman’s Perfected Desk Sets."" This illustrates 
trim of and describes the several types made, and gives details of con 
struction and retail prices. The pen sets are illustrated in 
colors. 

The Toledo Metal Furniture Company, Toledo, Ohio, issues a 


six—page folder in colors, describing and illustrating the ‘‘Pos- 
ture’ chair line. Several models are made, giving routine and 
detail workers of all kinds opportunities to sit easily and com- 
fortably throughout the day. 
S I AY POLISHED From the Aladdin Manufacturing Company, 626 East Eight- 
teenth street, Muncie, Ind., comes Catalogue No. 26 of Aladdin 
electric portable lamps. This shows an extensive line of elec 
tric lamps for the office and home, with color used where needed 
é to show the designs and effects. 
and thus preserve its An envelope enclosure furnished to dealers by The Parker 
Pen Company, Janesville, Wis., shows “A Star Writing Team.’ 
This comprises the “Duofold” oversize fountain pen and the 
e ° “Big Brother’ oversize pencil Specimens of handwriting en- 
able the reader to pick the pen point suited to his or her hand 
Original Beauty From 8S. E. & M. Vernon, Inc., 65 Duane street, New York 
N. Y., comes “Royal’’ catalogue No. 25 This describes the 
company’s lines of bound blank books, loose leaf note books and 
composition books The book also shows columnar books and 
pads, and a line of notes, drafts and receipts This catalogue 
makes 124 pages, and is bound in blue cloth 
“Pull Open This Door to Profit and Opportunity” is a com- 
bination catalogue and price list from the Reliable Typewriter 
170 West Washington street 


& Adding Machine Corporation, 

Chicago, Ill It lists and illustrates the various types of office 
machines handled by the company and narrates the corpora 
tion’s policies on various points of business practic: Color 
was used effectively in the preparation of this catalogue 


. . Dealer. 
50 Lispenard Street New York City The Geo. C. Fetter Company, St. Louis, Mo., issued a forty 
sight page catalogue of Christmas gift items for distribution to 
Telephone Canal 5026 its trade. The catalogue covered the range from fountain pens 


to bookcases 
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Direct Mail Matter—Manufacturer. 
Fibre trays and transfer lines were featured in a mailing by 


The Weis Manufacturing Company. 
A broadside from the National Blank Book Company, Hol 
yoke, Mass., cited unusual bargains in discontinued loose leaf 
and bound books 

A mailing by the Aladdin Manufacturing Company, Muncie 
Ind., offers January shipments with February 1 dating on the 
company's No. 74 ‘‘Deskflex’’ lamps. 

From the Michigan Machine Company, Detroit, Mich., comes 
a folder in colors descriptive of the Michigan ish register 
Three sizes of cash registers are offered. 

The Insertograph Company, Inc., Waukesha, Wis.,. announced 
a change in the prices of its mailing machines, striking an 
unusual note in stating the reason for the change 

The Crown Ribbon & Carbon Company, 782-90 St. Paul street 
Rochester, N. Y., distributes “‘Facts and Figures from The 
Crown.’ This is a concise guide to the selection of typewriter 
ribbons and carbon paper 

The Tenacity Manutacturing Company, Reading, Cincinnati 
Neatness personified! Ohio, mailed a four-page picture letter showing how stationers 

and bookbinders use Tenacity metals in the production of all 
Where Lam, everything is spick sorts of loose leaf binders 


and span. Where I am not, A mailing by The Giobe—Wernicke Company, Cincinnati, Ohio, 














: : . directed attention to the company’s new “‘5—filk which gives 
everything is littered with twenty-five per cent more capacity than the four-—drawer cor 
trash. I am at the side of respondence file, and is but 3% inches higher 
— busy man—helping him ent — ee ee ge ™ — . a, from —_ 

: an orn iron orks Company, Cleveland, Ohio t counsels 

* om decks cleared for action. the use of Van Dorn transfer cases, and tells why these cases 
am in every room in every are good, and fit custodians for valuable but inactive papers 

well-planned home—and everv- A mailing by The Globe-Wernicke Company, Cincinnati, Ohio 

thing is kept i -pi said “You can't get it in a stocking But many Christ- 

sd pt n apple pie order. mas shoppers have this Home Desk on their Gift List."" This 

broadside gave selling ammunition on the sale of the G-w’ 


home desk. 
- “An Increase in the Family’’ announces a mailing from the 
Invincible Metal Furniture Company, Manitowoc Wis The 
“Economo” file line has been expanded by the addition of three 
os drawer cabinets for letters and for documents, and a variety of 
the standard waste basket 


others combining inserts of several sorts 

‘he Oxford Filing Supply Company, 500 Driggs avenus Brook 
Soli = The Ox: ) ny y. . 
7 is ot side ond poston, Sizes for lyn, N. Y., announced in a mailing a contest for a new Stetson 
Sn fee name. Cofete vo, armonize hat Winners will receive a $10.00 check to pay for the hat at 
pe _ _ pa ae were — the local dealer's store The contest runs fron December 26 

‘ — ¥v ave « « a ta q nd > er ta) Tr Se lir y filir 7 = —- >] 

been in service for thirty. Buy them by a oh. oe sly ang 
the dozen at stationery, house- 
furnishing and department stores. 





















The National Blank Book Company, Holyoke, Mass mailed 
to dealers a letter about an advertising campaign to enhance 
the quality of the stationer'’s service to the consumer The 
copy emphasizes the stationer’s equipment to render service in 
solving business problems, as well as in handling merchandise 
over the counter 

The General Fireproofing Company, Youngstown, Ohio, cap 
italized a disastrous Chicago fire in a mailing into the Chicago 
territory The fire was described dramatically, and illustrated 
Then the folder went on to tell the performance of the “All 
steel’ safe containing the records of the business This safe 
survived a three-story fall, and after cooling, was opened All 
papers were intact 








National Vulcanized Fibre Co. Wilmington, Del. 
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SMALL OFFICES OUT- 
NUMBER LARGE ONES 


times the small 
fhees that there are large ones 
prospects for small desks becaus« 
1s premium and 
utilized to the best advantage 


re afr many 


Dealers frequently overlook 
portunity for sales of small 
rviceable lesks to these 
t to those dealers open for a lin 

mall desks, the Tell Cit) 
cially appealing. May we 


TELL CITY DESK CO. 


Tell City, Indiana 











| 3300 North Broadway 





i 







Dealers: 

The Tiffany is 
a quick turn- 

ing specialty 

| you can push 

| with profit 

| Send for de 
tails 


The Tiffany | 
a new adjustable stand | 


th improved and pe rfect ed features and adjust- 
abl e head to hold any machine Its all-steel con- 
struction, light weight inean rigid assembly and 
pleasing Olive green—only drop leaf in Olive green, 
otand black—finish m ake t a most desirable con- 
venience Rack and gear movement permits raising 


ant d lowering at will The solid base, with casters, 
allows the stand to be moved easily without danger 
f upse ng or marring even a highly finished floor. 
Free from vibration eping or sliding. Prices 
mailed 





St. Louis, Mo. 


TIFFANY ADJUSTABLE STAND Me 











_An Especially 
FINE INK 





For Those Who Want the Best 
Wherever ink of the finest quality 


sary—INKLETS will more than 
Ifll the requirements. Ink cannot be 
ner than that which—INKLETS 


ive yo In addition—INKLETS 
ng—unaffected by heat, 
in ind are actually 50% 7 
" ( k. 
é g ink tablet ‘ 
profit. 


Write for liberal dealer offer 


GENERAL ECLIPSE CO. 


Dept. A Danielson, Conn. 






































DIEMER 
PRODUCTS 


for 
SATISFACTION 
and 
SERVICE 


ENVELOPES for filing 
mailing and _ carrying 
RED ROPE 
and JUTE, for flat or 
folded papers Als 


metal end filing box: 


~~ 


purposes, in 





The illustrations show 
a few of the designs 


carried in stock 
Samples furnished on 


request. 





JOHN F. DIEMER COMPANY 


519 Broadway New York, N. Y. 


SEND FOR CATALOG NO. 30 
Est. 1869 
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= FRICTIONLESS 
CHAIR PAD wy 


FAITHFUL AS A D0 








ARE YOU LOOKING FOR 
A LARGER 


NET PROFIT 
in 1927? 


THEN HANDLE THE BOOMERANG 
IMPROVED FELT CHAIR PAD. It is 
above competition. Our dealers maintain 
a uniform resale price and realize good 
profits by avoiding cut-throat prices 
Patented—All infringements prosecuted 
Write for circular and prices 


The Boomerang Chair Pad Company 
Passaic, N. J. 


New York Representative, J. Schwartz 
709 West 178th Street 


APPLIANCES 
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THREE BRANDS 
THREE QUALITIES 





In the UNION line of Typewrit- 
er Ribbons and Carbon Papers, 
three brands are made each of un- 
failing and uniform quality in its 
particular grade. Various brands 
are produced to meet various uses 
of your customers. Each brand is 
the best in its class and fully sat- 
isfactory for the purposes intend- 
ed. Remember APEX, SUMMIT 
and XTRAGOOD Typewriter 
Ribbons and Carbon Papers cover 
alf requirements. Besides ribbons 
carbons, stationers also find a 
steady business in our inks for 
stamp pads, numbering and dat- 
ing machines, duplicators, etc. If 
your present line is not satisfac- 
tory, let us quote prices on your 
next order. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 


PHILADELPHIA, PA. 











PARAGON INKSTANDS 


For many years Paragon inkstands have 
been steady sellers. The automatic self 
closing cover, excluding dust and pre- 
venting evaporation, is a feature that aids 
materially in making them sell. All of 
the eighty-odd designs of Paragon ink 
stands have special features which appeal 
to the discriminating buyer. Our catalog, 
showing all Paragon products, will be sent 
to commercial stationers on request 


| PARAGON LINES 


Supply you with 
“What you want when you want it.” 


Stationers Specialties—Stationers Hardware 


Frank A. Weeks Mfg. Company 
93 John Street New York City 





VICTORY 


APS OPE TNE Dus! Wi To 4 Mild  BELORE WAIN 940 EP: 


Victory Stamp Pads Are Quality Pads 


Made of the best material and inked with Pure 
Rubber Stamp Ink. These pads are not surpassed 
by any other, and are made in the following Col- 
ors: Red, Black, Blue, Violet and Green. 


Dimensions 

Dimensions 

.. Dimensions 

... Dimensions 314x614 

..Dimensions.. ... 44x76 
..Dimensions............4 x9 


214 x34 
234x414 


Sealing wax in various grades, sizes and colors. 


Write for Price List 


LUTHER INK & STAMP PAD CO. 


East Park, Near Mulberry St. Newark, N. J. 
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The Addressograph Company, 903 West Van Buren street 
Chicago, lL, sent to its list “A Profitable ‘Move’ to Make Be 
fore Xmas.’ It was illustrated by a picture of a man at a 
chessboard, reaching for an addressograph and its operator to 
energize his line of communication Within was an offer to 
place a machine on trial, and illustrations of the several types 
of addressographs and ‘“‘Graphotypes.” 

Direct Mail Matter—Dealer. 
yvich, 532 South Dearborn street “*hicago li 


Spak & Nat ( 
ral specials n office furniture and equipment at 


offered seve 

duced prices 
Accessory Advertising Matter 

Hanson Brothers Scale Company, 514 North Ada street, Ch 


cago, Ill has some window or counter display cards for the 
use of dealers These are in color Newspaper advertising 
electros are also available to Hanson dealers 


The Weis Manufacturing Company, Monroe, Mic! furnishes 
dealers with newspaper advertising electros showing Weis fibre 
trays and transfers. These are line engravings of a type which 
is attractive and print up well in any newspaper. 

The National Blank Book Company, Holyoke, Mass., furnishes 
dealers with a giant w ow display cutout featuring National 
bound account books It depicts an open account book, with 
the shadow of a man across the pages The figure wields an 
admonitory figure—an action that impels a close look 

The National Blank Book Company furnishes also newspaper 
advertising electros for dealers’ use in their home town papers. 
These are single column ads, each featuring specific items 
There are ten advertisements in the series 

Price Revisions. 

The Aladdin Manufacturing Company, 626 East Eighteenth 
street, Muncie, Ind., has circulated a new price list 

The Insertograph Company, Inc Waukesha, Wis., has an 
nounced an upward revision in prices on its automatic mailing 
machines 

The National Blank Book Company, Holyoke, Mass., has re 
vised prices on duplicate and triplicate order books, and similar 
merchandise 

Ss. E. & M. Vernon Duane street, New York, N. Y., has 
distributed Price List No. 226, covering blank books, loose leaf 
memos and note books, et: 

The Reliable Typewriter & Adding Machine Corporation, 170 
West Washington street, Chicago, Ill, has distributed Cor 
fidential Wholesale Price List No. 300, effective December 15 











1926 
The Globe—Wernicke Company, Cincinnati, Ohio, has dis 
tributed Price List No. 625—-B, covering items listed in Sta 
tioners’ Supply Catalogue No. 625 This is a sixty-eight pag: 
book distinctive for its completeness and legibility 
| 
' 
| 
eee 








Paragraphic reviews of current issues from 
the house organ field, classified for convenient 
reference. 
Manufacturer. 
Honest Injun (The Wabash Cabinet Company) expounded the 
‘“‘Natural” system of guiding corresponde nee and card files 
The organization and methods of the New York City employ 
ment department of the L. C. Smith & Corona Typewriters 
Inc., were described in the company’s house organ, the Type 
Bar Bulletin 
Leopold News (Leopold Desk Company) published ‘The 
‘Kick’ That Comes from Making and Selling Something Fine 
The article referred to the thrill that comes from selling 
meritorious merchandiss 
Art Metal Service (Art Metal Construction Company) showed 
a newspaper plant equipped with steel furniture, from the steel 
desks and files in the editorial and local room to the business 
office Looks like a fine shop to work in 


The G-W Stimulator (The Globe-Wernicke Company) an 
nounc ed a sales contest for the first three months of a Sd The 
1927 Prosperity Drive " includes the ‘700 and ‘'9000" lines, as 
well as the new “G-—W five drawer fil 

The National (National Blank Book Company) printed Tor 
Important t Overlook.” This was a merchandising article 


selling the Christmas spirit It counseled spreading the Christ 

mas spirit throughout the year, instead of a grand slam at the 

holiday time 
Art catalogue 


covers were mentioned in the Faultiess Loose 


Leaf Bulletin (The Stationers’ Loose Leaf Company) While 
the company’s major operations are in the production of loose 
leaf accounting svstems t has a department for the produc 


tion of catalogue covers, made special 

“Turning Complaints Into Orders” in Typing Tips (The M 
ler—Bryant-—Pierce Company) told of a sales correspondent wh« 
makes con plaints result n orders Of course the letters sat 
isfy the complainant, and the adroitness with which the kick 
is handled brings in added business 


The Royal Standard (Royal Typewriter Company, Inc.) paid 
ts respects t the master workwomen” in the factory or 
gZanizatior Productior perations requiring deftness as well a 
skill are lled by women in the Royal plant Salesmen ars 
accustomed to speak of ister workmen in the shops. The 
women ar nportant factor in assembly and inspection, dé 
veloping the completed product to a point of perfection whicl 
makes off work ea for the women operating the type 


writers 
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ertified 


ADDING 
MACHINE 
ROLLS 

my 














Made to satisfy the demand for better 
adding machine rolls. The consistent 
good quality of the paper will insure 
dependable performance and will bring 
you more satisfied customers. 





You can fill every adding machine 
need with Certified rolls and add to 
your profit possibilities as well. 


Write tor samples and prices. 


U.S. LACE PAPER WKS, ry 


163 UNION AVE. BROOKLYN, mY. |) 

















$e PM. Loose Leaf Line 
BLACK BEAUTY 


Metal Tip Guides 





Scratching 
Chipping 
lare 





THE 


WOR KAMAN 


MANUFACTURING COMPANY 
CAPITAL and SURPLUS OVER $400,000.00 


General Offices and 
Factory: 


1200 W. MONROE ST. 
CHICAGO 


Eastern Offices: 


110 E. 42nd ST. 
NEW YORK 
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CONRADES Chairs are free from 
the defects common to products 
from inexperienced hands. More 
than eighty years’ knowledge goes 
into each chair. 








CONRADES 
MEG. Co. 


Manufacturers of Office Chairs 
and School Seating 


2nd and Tyler Sts., 
St. Louis, Mo. 











No. 1705 


We exhibit our 
line American 
Furniture Mart, 
Space 513, 666 
Lake Shore 
Drive, Chicago, 
Illinois. 
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A LINE OF 
QUALITY FURNITURE 


Of Flush Construction 


National Desks have a person- 
ality which is reflected in Sales. 


Designed and built to meet the 
demand of the critical. 


NATIONAL DESK COMPANY 


HERKIMER, NEW YORK 
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Some excellent sales material was contained in “‘The Enter- 
ing Wedge,”’ contributed by Henry S. Thompson, traveler, in 
The “Y & E” Idea (Yawman and Erbe Manufacturing Com- 
pany). He covered a deal in which keen competition was fore 


stalled by skilled suggestion and tactful selling. 
Pounds (Hanson Brothers Scale Company) printed some good 
advice on advertising displays, and showed some of the ma- 
terial provided by the company for its dealers. A window dis 
play by Siekert & Baum, Milwaukee, Wis., was illustrated to 
show that the dealer gives scales window spac« 
Charles R. Wiers, president, Direct Mail Advertising 


Asso 


ciation, Inc., contributed ‘““‘The Fourteen Points of a Good Let- 
ter” to Business (Burroughs Adding Machine Company) He 
is a leading exponent of the art of mail solicitation, and sug 


gested some of the finer points of the letter writer 

The Globe—Wernicke Doings (The Globe—Wernicke Company) 
published ‘“‘Window Advertising Makes the Passer Buy This 
was an address before the dealers’ school conducted in October 
by the company, and was reprinted to pass on some wholesome 
and effective philosophy to those “G-W” dealers who did not 
get the talk in person 

The Mouthpiece (Dictaphone 
interesting installation Copy for a 


Sales Corporation) described an 
publication for the btiind is 


dictated to the machine The blind compositor embosses the 
letter symbols on a metal plate, which later goes on the press 
A blind proofreader checks this work with her fingers. while 
listening in on the cylinder 

A novel plan was used in The G-W Stimulator (The Globe 
Wernicke Company) to stimulate interest in a coming contest 
The portraits of first and second prize winners of the “Ful 
fillment Goldstakes’’ in three different classes were printed 
with this caption “Will They Win Again?’ Mebbe, but it'll 
take mighty hard plugging to beat the field 

The Sundstrand adding machine is going into the movies 
according to the Sundstrand Bulletin (Sundstrand Adding Ma 


chine Company) The Metro-Goldwyn-—Mayer Picture Corpora 
tion is going to release Tillie, the Toiler which well known 
comic has an office setting The Sundstrand machine will er 
hance the office atmosphere Maybe Tillie will use the machine 


engagements 
inaugurated by The Lyo 


to total the number of her 


A new feature has been Standard 


(Lyon Metallic Manufacturing Company) When You and I 
Were Young.’ Childhood pictures of the executive personnel 
and recent portraits are shown in a group If the series goes 
far enough to includ the women workers, there may be ar 
insurrection, for those babyhood photographs will tell a style 
expert in which decade the likenesses were made Which sug 
gests an idea to election officials to determine the age of re 
luctant woman voters 

A slogan contest has been announced in The Coach (pul 
lished co-operatively by the Boorum & Pease Company, ¢ 
Howard Hunt Pen Company and Sanford Manufacturing Com 
pany). It will develop a slogan suitable for the stationery 
business Details of the contest will be given in the near 
future This slogan is to be offered in the place of that se 
lected by the National Association of Stationers, Office Out 
fitters and Manufacturers, which has not been taken up wit) 
enthusiasm by the trade 

Association. 

A novel desk display was described in Making Markets (Sheet 
Steel Trade Extension Committee) To show the steel desk’s 
ability to stand moisture or heat without affecting its operating 


qualities, a teakettle spews steam on one pedestal The other 
pedestal is exposed to dry heat from an electric unit The dis 
play card tells the reasons 

Dealer. 


livened the 


December 


pages 1 tne 
Fountain 


offerings 
organ for 
prominence 


merchandis 
Company's 


Christmas 
Japs—Olson 
pen desk sets were given 


house 


“Insist on Neat Letters said The Blank Book News (The 
Columbus Blank Book Manufacturing Company) The sac 
rifice of neatness for speed is a common error The suggestion 


was made that careless work is remedied by having the typist 
rewrite a few letters at the close of the day It's a drasti 
remedy, but effective 

Bramwords (The Bramwood Press) grew onfidential with 
readers One customer said he had a small job, run monthly 
and wondered if the Press handled small jobs like that Si 
the editor explained that small jobs and big jobs are handled 
in that print shop, with equipment and supplies to produce 


plenty of either, or both 


A novel idea is used by Office (The Baker Printing 


Topics 


Company, Jersey City, N. J.) A blank enclosed reads, “‘Has 
Your Subscription Expired” Readers are told that the price 
of subscriptions is an occasional order, and they are invited 


to renew by sending an order, attaching the subscription blank 


so that the editor will get it 


‘Temperance in Correspondence” published by The Office Cat 


(The Richmond & Backus Company) was a volumnious lecture 
in few words on the choice of words in letter writing The 
analogy to modern use of high voltage drinks was carried i: 
the thought that rough thoughts, expressed i i burley manner 
have no place in a business letter, no matte W ageravat , 
the provocation 
Internal. 

The Gill-O-Gram (‘The J. K. Gill Compa) irged all 
ployes to give generously to the community chest fund 

In chronicling the marriage of a pencil factory gir The 
Dixonite (Joseph Dixon Crucible Company) said she was taking 
lessons in the useful art of darning hose for the fire depart 
ment—her husband is a smoke eater 

The Strathmorean (Strathmore Paper Company) told of the 
annual turkey feast The company provided 500 birds for mer 
bers of the organization Twenty-five vears ago the farm of 
H. A. Moses, president of the company, provided the ten or 
twenty turkeys needed Now the birds come through commer 
cial channels, with an expert of the Strathmore orgar it 


making the selections 


U. S. Leads in Metal Furniture Sales to Salvador. 
Commerce Reports] The importation of etal furniture into 
Salvador is one of the comparatively recent developments 
attributable to the rapid economic development within the past 
few years. The trade in those articles has not assumed any 
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You get best service from the specialist 
—we specialize in Desk Pads 


Ninety styles, stiff, flexible or semi-flexible backs, 
three sizes: 19144x24%, 12% x19% and 24%4x38%. 
Also Glass Desk Pads, Work Distributors, Board- 
clips, Adjustable Desk Pad Corners, Special Bind- 
ers, etc. 3rass and bronze cornered desk pads 
in a number of styles 


Card Index Cabinets, black 
cloth covered throughout 
14” lock-cornered wood 
frames, with ELSANE Pat- 
ented two-rod follow blocks: 
for 3x5, 4x6 and 5x8 cards 
in 1, 2, 3, 4 and 6 drawers 
Also letter and legal cabi- 
nets in 3, 6 and 12 drawers. 


SAINBERG & COMPANY, Inc. 


77-79 East 130th Street, New York, N. Y. 
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| Crack-Proof 
Transfer Cases 


REPUBLIC Transfer Cases pro- 
tect from dust. Matter entrusted 
to them is kept clean, in orderly 
arrangement and easily accessible 
for reference. 
REPUBLIC cases are genuine 
red oak, thoroly kiln dried and 
made to give years of satisfac- 
tory service. They are sold only 
to the trade. Price lists to rep- 
utable dealers on request. 


The Republic Box Co. 


1691-1709 Merwin St. Cleveland, Ohio 








Write for 





Circular 
IDEAL No. 2 
TYPEWRITER 
STAND 
lable top measures 17 by 18% inches, height 26 
inches. Drop leaf 12 by 18% inches, hinged on a 


level with table top. 


SHERMAN-MANSON MANUFACTURING CO. 
1445-1455 W. AUSTIN AVE., CHICAGO 














Good Merchandise 


is always successful— 
for both Merchant, Manufac- 
turer, and User 






At no time has the C. A. 
Cook Co. “Quality” line of Ad- 
justable Spring Back Chairs 
suffered an interruption in its 
twenty-five-year record of 
success. 


Nor is there any secret or 
mystery about that. It its 
merely invariable and uniform 
goodness of “Cook Quality,” a 
sign of good chairs found in 
all corners of the world. 


“Cook Quality” is a guarantee of the foremost devei- 
opments and improvements in Adjustable Spring Back 
Chairs conducive to good posture and COMFORT. 


In the same way that energetic Americans are raised 
from youth to manhood on Mother's good roast-beef- 


mashed-potatoes-bread-and-gravy meals, do — 


their business to higher levels on “Cook Quality” 


justable Spring Back Chairs. 


C. A. Cook Company fostust 
18 Osborn Street 
Cambridge 39 Mass. 
Write for Catalogue and Circulars 
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—FOR THRIFTY BUYERS— 


A unique and distinct quality specialty 
that satisfies and creates demand. 


Distributed by leading Jobbers 


STATIONERS! 
Write today for sample display carton. 


The Tip Top Mfg. Co., Inc. 


Canadian Agents: Brown Bros., Ltd., Toronto 





“TSP” PAPER CLIPS 


Syracuse, N. Y. 
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| | Crescent Doesn’t 


| Pin You Down 








because Crescent Pins are guaranteed superior quality, 


high in every respect. Stationers who sell them assure 
the quality of their service in this line Crescer® Pins 
are the product of automatic machines kept perfect 


mechanically by a force of veteran pin makers. 


Although Crescent Pins are of superior quality, they cost 
no more than others Made in nine standard sizes and 
packed in roll cushion, pyramid, and in boxes from \% 
to 6-pound sizes. 


We shall be glad to supply samples, 
prices and discounts. 


Crescent Brass & Pin Co. 


5760-5800 Trumbull Avenue 
Detroit, Michigan 


A. L. Jones, Inc., 55 New 
Montgomery St. San Fra is« 
Calit., Packie Geant Reoresente- 
tive 

Phil F. Webster, P. O. Box 873 
San Antonio, Texas, Southern 
Representative 

Chas. 8S. Jacobsen, 520 West 
End Ave., New York, N. Y., 
New York Representative. 











™ APSCO LINE Sikzrentrs 





An 









**Apsco”’ 
The 
' for every 
Junior | requirement 
of office, 
when your » store, 
Customer schoolroom 
wants a and home 


[ high grade 
machine at 

a moderate 
price 


These are the models that have made 


the **APSCO”’ LINE famous: 
CHICAGO GIANT 
JUNIOR DEXTER 


DANDY WIZARD 
CLIMAX IDEAL 


Write us for Window Cards 


Automatic Pencil Sharpener Co. 
CHICAGO 














FILE BOARDS 


ARCH FILES 


Complete 


SHANNON ARCHES 
FALCON ARCHES 
PERFORATORS 
INDEXES 
COVERS 











4 


CLIP FILES 


MOUNTED WITH 
CLIPS COMPLETE 





Write for Catalog and Price List 


American Mfg. Concern 


FALCONER, N. Y. 
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ctacular 


great proportions and it is not likely that any spe ; 
increase in metal furt mports will take plac the near 
future. The growing prosperity of the country seems to indi- 
cate. however, that the market for this class of goods will 
ex perience slow but steady improvement Metal beds and 
filing cabinets comprise most of the metal furniture used ir 


Salvador 
The United 
cent of the metal furniture 
land and Germany hold se 
The preponde 
States is wing to su] 


seventy per 
while Eng- 
spectiv ely 
the United 

of goods 


plying approximatel) 
nported into Salvador 
ond and third places, ré 
of articles made 

r appearance and 


States $ sul 


rance ol Saies 


quality 





and proxin y the irk ; 

{Furthe: format regarding customs duties, ! ethods of 
sale. retail prices and other details regarding the Salvadorean 
market may be obtained upon application to the specialties 
division of the United States Department of Commerce Wash 


ingtor dD. Cc File No. 219,130.] 


Commerce Department Report on Central Chile. 


The United States Burs Foreign and Domestic Commer! 
has pul hed Trade Infor Bulletin N« 140, covering tl 

Markets f Central C The price is ten cents in 
copies may be obtained from the Superintendent of Documents 
Government Printing Off Washington, D. ¢ r from the 
district and perative ffices of the bureau 

The importance of the central provinces of Chile W 
which this report is concerned, may be judged by the fact that 
they contain fully thirty-eight per cent of the juntry’s popu 
lation and ude its tw cities—Santiago and Valparais 
Approximatel fiftv-five per cent of Chile’s tota mports pass 
through the ports of \ iraiso, San Antonio and Los Andes 
all of which are in the provinces 

Chile’s importance the standpoint of the American ex 
porter is ine ited by t that this country is now the cl 
supplier of ts mport ements Since prewar years we 
have almost d bled orts to Chile and t the present 
time it is probable that ted States product iccount for 
twenty-five per cent Cl ‘ port trade 

Particular attention been given it t! bu th 
actual requirements of the rket and a review f the methods 
generally employed in m« ndising A stud) e facts cor 
tained |} I will enable American exporters 
ga r ! possibility of incre ne their s} 
of the tr e through a! ntensive iltivatior f . 


Bankers’ Bulletin on Railroad Consolidation. 


I \! Banker Associatiol New Yor N Y 
published “R ad pamphlet. This is 
report of ecial ! tee of commerc: rine ap- 
pointed | t issocl ented to the fifty-second annua 

t I Ar f October 4-7, 192 The ur 
l der the directior f the Int 
t ( Cor he topic of tl rt 


House Organ Philosophy. 


r \ et ve enoug! the truly ¢ t ian li 
fully ane ‘ thers t er life The Coa published co 
perative the B ruy & Pease Company ( Howard Hunt 
Pen ¢ ' nd Sanf Manufacturing Con 

> > > 
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Sond for samples 


Solomon was wrong, for once, there is something 
NEW under the sun, there is a new way of sealing, 
locking, fastening envelopes without the use of seal- 
ing wax, and that is the newly patented device 
known 


etc., 


the 
AMESTYLE ENVELOCK 


Pages of copy would not take the place of a single 
sample in your hands prove EASE, CONVE- 
NIENCE, and SAFETY. Write today for FREE 
samples yur letterhead 


AMES SAFETY ENVELOPE CO. 


55 Sudbury St., Boston, Mass. 


as 


to 


use yt 
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WIRE 
BASKETS 





Barbee Wire & lron Works 


440 Conway Building 
CHICAGO 
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SE ling used machines for profit, although it has been the universal 
practice to take them in part payment for new machines. The 
used instruments received in this manner are immediately dis— 
posed of to regular dealers in that class of merchandise. Al- 
though the announced rule forbids salesmen of new machines 
to handle on their account the used typewriters taken, it is 
declared that many violations of the rule occur. The recent 
sharp depression of the franc, with the keen competition which 
has existed for some years in the typewriter trade, has caused 
a stimulus in the purchase of used and rebuilt instruments 
and agents for the new machines have made extraordinary dis 
count concessions to secure orders 
Current Terms on Typewriter Sales. 

Current retail prices for second-hand typewriters of standard 
American makes are now between 1,500 and 2,000 francs ($38.46 
and $51.28). A few months ago slightly used model typewriters 
of a standard make were being sold to the public at the equiv- 
alent of $65.00. The price return is now declared to be only 
from $55.00 to $60.00, despite a substantial franc increase, and 
moderately good machines are offered at the equivalent of 
$40.00. 

LABELS AND SEALS The steady fall in the franc has caused the adoption during 
the past eight months of a sliding scale for the determination 

For Every Purpose of the retail prices of new American machines. Thus, if the 
franc is between thirty-eight and thirty-nine to the dollar, the 


price may be 4,750 francs; and if it drops in the afternoon of 











Are available in a broad range the same day to a point between thirty-nine and forty, the 
° ° price automatically becomes 4,875 francs. This method of com 
ot styles, colors and $1zes. putation has not yet been applied to the second-hand trade 
: ’ > “2ce rs . The present condition of wide distribution among small deal 
y ou I be ple ased with both the ers suggests the feasibility of the establishment at Paris of a 
quality of the goods and our central stock of used American typewriters, from which sales 
"Fins could be made to retailers at Paris and in the provinces. Rea 
service. sons favoring this proposal are as follows: The financial respon 


sibility of the representative in charge of the depot being as 

sured, there would be no credit and exchange difficulties whic! 

e now prevent many small dealers from importing American 

e omas tationery g. 0. machines; the transit delay of six weeks to two months after 

the forwarding of orders would be avoided; local dealers could 

SPRINGFIELD, OHIO select from stock and provincial dealers could make similar 

selections or receive consignments subject to examination; in 

struments could be delivered in small quantities for immediate 

need and in the conditions desired, ‘‘rough’’ in usable stats 

or rebuilt; and ocean transportation and customs formalities 

for the individual dealer would be avoided, and prices could 
always be quoted in his own currency 

Rebuilding Costs Low in France. 

In view of the fact that the cost of rebuilding a typewriter 
in Paris is about $7.50 (300 francs) as compared with more than 
double that sum in the United States, it is preferahle to have 
the reconstruction work done in a French repair shop. 

The French customs duty upon typewriters coming directly 
from the United States is 12.60 francs per kilo. A machine 
weighing 12% kilos would be assessed a duty of 157.50 francs 
($3.90). Freight and insurance may be counted at $1.00 With 
i eneietiemiatiiiaaianeaian the expense of rebuilding at Paris added, the cost of importing 
and putting in condition an American “rough’’ machine priced 
at $28.00 at New York would, therefore, be $40.40, or at present 
——— - exchange, 1,616 francs. A further factor worthy of considera- 

tion in the matter of creating a selling house at Paris for 
imported used machines is the probability of early revision of 
| the French tariff. The finance minister has urged the prohi 
bition or restriction of certain imports and the establishment 
| of ad valorem duties instead of the present specific duties for 


other classes of products. In the event of legislative action 
| along the lines proposed, typewriters from the United States 

may have to pay more in dollar values than the present rates 
) require. An effort by the smali, but influential, French types 




















writer industry to impose a protective margin in the new rate 

may also be anticipated 
Protection for Industry Discussed. 

| Individuals at Paris engaged in the sale of American type 

writers and other office appliances of American origin have 

| promptly stated their attitude in the present tariff situatior 

through a communication to the minister of commerce, pointing 

| out the indispensable office uses of typewriters, calculating and 

accounting machines, duplicators, addressing machines, and 

similar instruments and stressing the fact that the United 

States is the originator, and at present the principal furnisher 

of this class of merchandise to France They declare that the 

French production is still inadequate to assure the essential 

A CONSIS I EN I 7 supply for French needs; that the quality of the French product 

is inferior to the American standards, and despite a big differ 

ence in price, partly occasioned by existing customs duties, the 

imported machines have held their favorable position in the 

estimation of the great majority of users, who in buying instru 

ments of such importance prefer to pay more to have greater 

utility. A request is made that unconditional importation of 

the appliances specified, together with parts, accessories and 
supplies, be maintained. 








ENCTL CO — MOMICA! ee 403 1 















Carbons, Ribbons and Filing Supplies Exports 


Write for samples and prices United States exports of carbon paper, typewriter ribbons, 
filing folders, index cards and other office forms in Octobe 
1926. By the Division of Statistics, United States Department 


of Commerce: 











Filing 
folders, index 
ecards and 
other Carbon Typewriter 
office paper ribbons 
e e Countries forms. Pounds Dozen 
nited States Pencil Co Relgium ees ae 
e Czechoslovakia . ‘ 11 20 52 
Den. & Far. Is 2,459 $ 1,555 199 588 
; ia — Finland , 360 374 202 599 
Philadelphia Manufacturers— U. S. A. France ; 828 429 1,712 
Germany ; 500 242 350 
7 Greece 104 
Hungary 15 13 
—_—_ Iceland 63 
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Covers of Indestructible Bakelite 





GENUINE 
rw cae MAHOGANY 
Full Satisfaction in ALWAYS A FAVORITE 

PRESTO Inkstands | 


Genuine mahogany always has been a 


‘ . ’ favorite but price. until recently, has 
Beautiful in design and material open at made it pprohibitive for general use. 
a touch and close automatically, keeping ORPIN, however, offers a line of gen- 
ink fresh and clean. Eliminate evaporation uine mahogany in simple, conserva- 
of ink, spurting, blots, etc. Covers are of tive but dignified styles and at a 
: . \ . : aling combination . / 
highly polished, bakelite, practically inde- a, Sern woods m 


many manufacturers considered im- 


structible and everlasting, and adding to possible is now a fact 


the attractive appearance. 


Full information with prices and dis- 
] 


counts on request 


Price-list and discounts to 
Stationers on application 


BACHRACH SPECIALTY CoO. ORPIN DESK COMPANY 


2275 Third Avenue New York, N. Y. 121 Medford Street 


Canadian Distributors: CHARLESTOWN, MASS. 
R. J. Lovell Co., Ltd., 144-150 Simcoe St., Toronto 























Graffco Vise Signal 


— For Follow Ups and _ classifying 
- Mailing Lists—Credit and Collection 
Systems “Reminds You of the 


Made from pure white omg hing at =~ Right oo 7 
= . ; you nave rouble in Work! , ou 
SULPHITE BOND | Gralfeo” Your system write us for gupert 6d 


vice and information. It will be 
given—without charge or obligation. 


NGraffcov™s in 


| For indexing loose leaf or 
| bound books. Slips on easily 
grips firmly. Celluloid win- 
dow takes pen or pencil readily. Can be sup- 
plied plain or printed with alphabet, numbers 
or months 


Graffco Vise Clip 


Three sizes—holding from 2 to 60 
papers in a non-slip grip. Made of 
plated steel—an article of real quality 


that it is a pleasure to use. 


Soldim 
25-50-10 Roll Packages 
and the HANDY HALF DOZEN 





Our new, complete catalog upon request 


OTHER GRAFFCO PRODUCTS 
Viz Signals, Map Tacks Thumb Tacks 


Handsome Display Cases and Advertising 
Material— FREE—to Dealers. Full details 
of liberal Dealer Offers sent on request. 


GRAFF-UNDERWOOD CO. 


18 Beacon Street Somerville Boston, Mass. 











YANKEE PAPER & SPECIALTY CO. Menasha Wis. 
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101 WEARS OF MANUFACTURING EXPERIENCE 


rs \ 












































Display cards and sales helps 
are furnished dealers free. 
Write now for Folder 22. 
This chair is There is aside 
‘ No. C 3003 CXY chair to match 
Takes the Cost 
out of a Metal 
Costumer ~ 4 
| Bverz_Cestumer payer sctually wants A NEW SALES MAKER 
iba tar Seo Boos mes so sestty Sieh HIS new H-W office chair 
class metal costumer for the price of 
<2 - Ee has gracefully turned arms, 
tomer—the product will do the rest. a com ortably shaped back, 
Write for prices and discounts and an easy-working trouble- 


proof mechanism. It is attrac- 


The 
5: tive and you will find it easy 
to sell. 


Costumer 















Baltimore, Md. Los Angeles, Calif. 






Boston, Mass. New York, N. Y. 
The Sanymetal Products Co. Buffalo, N. Y. Philadelphia, Pa. 
Chicago, Ill. Portland, Oregon 






1695 Urbana Rd. Cleveland, 0. Kansas City, Mo. St. Louis, Mo. 


San Francisco, Calif. 








ee 
















The Standard Since 1917 


THE 
DIAMOND 
LINE 


25 | 26 27/28 
29;30/\31\; a@\lelieie 
@e@ieite I. 





DO YOU RECOGNIZE AN 
“UJIPTODATE” OPPORTUNITY TO INCREASE 
Like the finger of time, the red ; YOUR BUSINESS? 


line is moved forward, cancel- 


@pD ing the past. The “Uptodate” 2 
is a superior calendar in ap- Buy Now for the Fall Trade 


| 
NEMOURSA pearance and finish as well as 
in its unique method of indicat- Waste Baskets Bond Boxes | 
ing the current date. The gen- 2 Towel Baskets Letter Trays | 
uine Dupont Fabrikoid or Du- Large Hampers Card Files 
pont Nemoursa used to make 2 
Ch its framing, presents a calendar neeeeeaes oe a ae 
| of beauty and distinction. Desirable territory for Factory Represent- 


Write for up-to-date information atives and Dealers. 










An. PENN ART STEEL WORKS 
ee BY ERIE, PENNA. 


an NA ST RAL 
- 
NEW YORK Half Way Between New York and Chicago 


bed . 7 


° 
491-493 Broadway 





















Januar y, 


folders, index 
ards ar ad 











yther Carbon Typewriter 
office paper ribbons 

Countris forms. Pounds Dozen 
Italy 466 R4 778 1,830 
Netherlands 109 69S 64 14 977 
Norway 50 175 135 b 126 
Poland & Dar 20 48 
Spain 18 9 351 
Sweden 609 457 469 6: 198 
Switzerland 1¢ 357 168 465 1,687 
United Kingdon 624 11,337 10,209 2.68 9,078 
Yugo. & Alt 24 52 
Canada 121 11,550 5,91 1,208 714 
Br. Hor 50) 
Costa Rica 47 299 41 
Guatemala 12 S30 729 18 81 
Honduras 130 26 40) 24 117 
Nicaragua 117 35 52 l 8 
Panama 533 503 450 18 67 
Salvador 275 291 42 170 
Mexico 1,924 7.458 5,402 537 1,786 
Newfid. & Lal 105 108 
Bermuda 26 . 
Jamaica 14 283 213 14 70 
Trin. & Tob ] 
Other Br. W. I 29 
Cuba 612 4,731 3 130 2.544 
Dom. Reput Yi 199 91 132 
Argentina $42 1,622 R91 2,916 
Bolivia 130 147 615 
Brazil 1,486 2,432 2 245 879 
Chile 63 390 401 1,592 
Colombia {82 339 420 830 
Ecuador 38 ‘ 
Peru 997 : RO 287 
Uruguay 9] 136 100 428 
Venezuela 7¢ 46 92 223 722 
Aden ll 
Br. India 2,518 1,808 04 2.488 
Br. Malaya 206 345 09 q 807 
Ceylon 129 121 55 180 
China 14 2,335 1,537 141 408 
Java & Mad 242 2¢ 192 606 
Other D. E. In 2 &3 6F 17 47 
Hongkong 336 211 i) 28 
Japan, ine ( R15 9.900 6,255 51 140 
Philippine Is 38 1,735 1,438 1,330 2,471 
Siam . tetas 127 ees 
Australia 151 7,452 6,102 1,299 4,10 
New Zealand 209 1,184 1,052 250 939 
Br. I Afr 60 70 46 101 
Br. S Afr ’ 2 000 1,25 6 484 
Br. W Afr 21 l 29 i 
Egypt 16 23( ¢ 2 
Port. I Afi 6 SF 
Canary Is 1 

Total $16,679 77,447 $59,004 15,327 $46,973 


Reciprocal Tariff Concessions Between France and Greece. 


Commerce Reports] A mercial agreement between France 
and Greece has been negotiated, giving reciprocal tariff con 
cessions on number of products Greece permits the admis 


sion of French manufactured products, including cash boxes and 
safes, at the xisti ng minimum tariff 
The United ates enjoys the most-—favored-natior 


joy status witl 
Greece, but not with Francs 


Metal Office Fur urniture Exports 


United States exports of metal furniture by countries during 





October, 192¢ 3y the Division of Statistics, United States 
Department of Commer 
Bank and 
safety 
deposit 
vaultsand 
Filing Cases Sa equip 
Countric No Ni ment 
Germany 55 2,224 2 § 175 
Greece 6 91 
Iceland 2 i00 
Italy 1 60 
Netherland 16 4,233 
Norway 75 3,655 l 
Spair 20 605 
Sweden 0 1,873 
Switzerland 58 5,329 
United Kingdon 80 20,397 ] 1,510 
Canada 168 7,127 117 077 $ 998 
Costa Rica 18 731 13 
Guatemala 14¢ l 
Honduras E 187 
Nicaragua 174 
Panama e 1,609 195 
Salvador 4 443 lf y 6 
Mexico 10% 14,346 +¢ 122 f 
Newfid. & L 7 388 x] 
Bermud 1 0 
Jamaica ‘ 260 ] 74 
Trin. & 7 2 134 
Other Br W ’ 1 vil) 
Cuba l 8,095 497 
Dom. Reput ; 117 
Dutch W Ir ] 19 l 140 
Haitian Re} 2 80 l 
Argent i g 10.658 
Brazil 512 15,846 


Chile 117 3,519 4 
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A NEW 
PATENTED 
FEATURE! 


W ASHBURNE’S 


New—Improved 
“O. K.” Paper Fastener 


can be used for temporary work or can be locked for 
permanent fastening This is a feature that cannot be 
found in any other fastener of this type. 


O. K. Fasteners offer big profits. National Magazines, 
Trade Papers, Car Cards, etc., are carrying our adver- 
tising to millions of people daily. Be sure you have a 
stock on hand 





The O. K. Mfg. Co., Oswego, N. Y. 


The Clip With Bull Dog Grip 


eo} 4 


PAPER 


FASTENERS FASTENERS 














‘‘Guth Tables’’ cover the entire field for 
use in Offices, Directors’ Rooms, Public 
Buildings, Schools, Libraries, etc. 


A most comprehensive line; sizes 2x3 ft. to 
5x18 ft., tops 7/8” to 1-3/4" 5-ply. Three 
distinct grades, in Oak, Mahogany, Walnut. 


Catalog upon request 


Inquiries for Special Designing and Building 
in Table Equipment Are Invited. 


HENRY L. GUTH ASSOCIATES 


Executive Office—ALLENTOWN, PA. 
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WE OFFER THE FINEST 
LINE OF 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 


EXCLUSIVE FOR 
THE DEALER 
AND STATIONER 


Allen & Company 


11-13-15 Vandewater Street 
New York 


: 


~TyT. 
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Filing Cases 





January, 1927 


Bank and 
safety 
deposit 

vaults and 
equip— 


Countries 
Austria 
Belgium 


Den. & Far. Is 


No. 


11 
21 


$ 710 
061 
365 





WRITE 


CURA 


ALL 
PERFECT MACHINES LOWEST PRICES 


SPECIAL DISCOUNTS TO DEALERS 


CTORS 


ti) 





TO FLAVEN, MANHATTAN BLDG., CHICAGO 














went EL 
Gold Pen Points 


are leaders in the trade, known for their perfection and 
first quality. Your trade gets 100% satisfaction if you 
use eigel pens. You can unhesitatingly guarantee any 
We back up our product. 
Highest Grade Pen Pointe 
for the repair trade. Im- 
printing done on quan- 
tity lote—all etandard 
weight and size — Mani- 
fold, Accountants and 
Special Points. 


Send today for samples and prices. You'll be glad you did. 


E. O. WEIGEL & SON 
587 South Tenth Street Newark, N. J. 


pen point made by us. 





France 001 
Colombia 
Ecuador 
Peru 
Uruguay 
Venezuela 12 
Br. India 
Br. Malava 1 
China ‘ 20 { 
Java & Mad 7 3 
Hongkong . 6 
Japan, ine. Chos 
Palestine 
Philippine Islands 57 
Siam P 1 
Australia 
New Zealand 53 L 
Br. E. Afr 5 2 
Br. S. Afr 7 
Egypt 
Liberia 6 
Port. E. Afr 
Canary Is l 7) 


a 
St de OS et 


Ste 
~ 
- 
_ 


] 


Total 


Countries 
Belgium 
(Czechoslovakia 
Den. & Far. Is 
France 
Germany 
(ireece 
Irish 
Italy 
Netherlands 
Norway 
Poland & Dan 
Sov. Russ. in KE 
Sweden 
Switzerland 
United Kingdo: 
(Canada 
Br. Honduras 
Costa Rica 
(7uatemala 
Honduras 
Nicaragua 
Panama 
Salvador 
Me Xico 
Newtid 
Bermuda 
Barbados 
Jamaica 
Trin. & 
Other Br 
‘‘uba 
Dom 


St 


Fr 


& Lab 


Tob 
W IY 


Repub 
Dutch W. Ind 
Haitian Repub 
Vir. Is. of I Ss 
Argentina 
Bolivia 

Brazil 

(“hile 

Colombia 
Meuador 

Peru 

Uruguay 
Venezuela 

Br. India 

Br. Malaya 
Ceylon 
China 
Java & 
Other D. FE. h 
Japan, ine. Che 
Palestine 
Philippine 
Siam 
Syria 
Tur. in Asia 
Australia 

Fr. Oceania 
New Zealand 
Br. 8S. Afr 
Br. W. Afr 
Egypt 
Other 
Liberia 
Port. E. Afr 
Other Port 


Mad 


Is 


Fr. Afr 


Afr 


Total , 

Shipments to Non-—contiguous 
ALASKA 

vaults [number] 


Safes and 


Other 


No 


ment 


10) 


ULL $42 10 
Other 
office fur- 
iture and 
ixtures f 
14 


1 


SON 34 


Territories 


; $15.87 


Other 
metal 

urniture 
> s*A 


294 
1,085 
2,309 

466 


198 
1,14¢ 
948 
100 
45 
18] 
4,299 
18.07% 
l 
187 
1.19¢ 
R9 
87 
708 
565 
; 186 


1,990 
414 
1.246 
186 
{8 


611 
th4 


$89,936 








Safes 
Other 


Safes 
Other 


and 


and vaults 


vaults [number] er 

metal furniture and fixtures [pounds 
PORTO RICO 

[number] ; 

metal furniture and fixtures [pounds] 


metal furniture and fixtures [pounds 15, 1 
HAWAII 
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SIMONSON meTaAL Tir GUIDES 


For Vertical Letter Files, Ledger 7 Posting Trays, Card Systems and 
Indestructible 






NONE GENUINE UNLESS STAMPED U. S. ' Send for Free Sample and 
PATENT NO. 794,749 ON METAL TIP. Dealers’ Discount 


Roger A. Simonson & Co. ~“manuracrurers 1225S. Michigan Ave., Chicago 




















Cam Pea) ] Markilo 


i 

| 4 f OwenLorts Y/ 

| Cotes ts / f Envelopes 
eng 0 ase a With chemically 
f / tne J f united edge seam 
a —e sf r-i/ = Patented Sept.30, 




















S, 1924. (G. Perry) 





The Markilo Envelope is a great protector of cards, 
papers, loose leaves, etc. A beautiful piece of cellu- 


loid work. Every business institution can use GUMMED CLOTH PATCHES 
Markilc envelopes to profitable a. —s FOR REINFORCING 

any size for loose leaf ring books, file cards an 

special purposes. LOOSE LEAF SHEETS 

The Markilo is already regular merchandise with Put up in boxes of 100, Packed 1000 to the Carton 
many stationers. Samples, prices, etc., for the asking. MANUFACTURED BY 


CROWNOLO MFG. CO., 12 WEST 17th ST., N. Y. 


Markilo Co., Mfrs., 6252 S. Halsted St., Chicago, U.S. A. 














VISIBLE RECORD SALESMEN WANTED 


Men who have had experience in the sale of visible card record equipment, will find a real 
pportunity in selling Handifax. We are looking for experienced men to act as our exclusive sales 
representatives in a number of the large cities 
When writing for our proposition, kindly give ful tails about ou pas ence and some facts 
° ee 
Handifax Visible Card Records 
Hand ix I ne type of visible card record Its inch of visible space n both front and back of each 
itstanding a ntages are ard in which to visibly record facts 
Low Price: Pr s for complete Handifax equipment bes A px gl ; akes ; tle more room than an ordi- 
r co sider ny nae -] rice for other visible m “ ~ eX vrs 
r on eae tee . a yA er 4 re, $ : r th “ Flexible: Each panel is a sheet of cards fastened to- 
ad; 4 phe * nd tee Ghee 339 ; ae gether. Easy to add or remove individual cards, 
= 2 - = =e, 9S Convenient: Reading for reference or writing for 
Large Visible Area: Cards have either % inch or 1 posting, is all done in a normal position 
You an make big money selling Handifax. and if ire open for a new connectior be sure to write for 


ry position for ou to become our exclusive sales repr sentative in your city 
Handifax-Ross-Gould Co., 330 N. Tenth Street, St. Louis, Mo. 











Are Your Stamp Pads ‘‘Sweaty”’ 


The “SOLO” New Principle stamp pad that makes a rubber 
Stamp Pad is guaranteed to stamp “print right” 365 days in 
eliminate this condition. the year, under any and all con- 

The “SOLO” Pad is the only ditions. Sample on request. 


Protect the Consumer and maintain the high character of your 
store by selling only “SOLO” Products when Stamp Pads and 


Stamp Pad Inks are called for. TIE UP WITH A WINNER. 


Peerless Carbon & Ribbon Mfg. Co.., Inc. 


476-478 BROOM S&T. NEW YORK, N. Y. 
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A.W. FABER Thin COLORED LEADS 


Red, Blue, Green, Purple, Yellow and Brown 
THE TRIUMPH OF EXPERT LEAD MAKERS 
No other lead in the 


world is like it. 


Into this brand is concen- 
trated the skill and ex- 

ience of the oldest 
ead mills in existence. 


ORIGINAL — DURABLE — UNIFORM 
Remember : Sufficiently firm to withstand writing pressure 


A. W. FABER, Inc., Newark, N. J. 


“* Pencil Factories Established in 1761" 





A New Line of 
Gold Plated Pens 


Offered by 


MILLER BROS. PEN CO. 
305 Broadway New York 


te i[[Display cases furnished Free to Dealers 


<< 


MILLER BROS 
GOLD PLATED 


w 
oO 
@ 


¥ 








COmULLER BROS 
@ GOLD PLATED 


<4 oe 





MILLER BRO'S 
GOLD PLATED 











“Every Desk Needs a Dozen” 





With 
100 
Uses 


A 
Paper 
Clip 











Two Sizes 
334’ retails @ 50c per doz.—5 54" retails @ $1.50 per doz. 


Order a few dozen and see how every- 
one in the office will want them 


L. D. VAN VALKENBURG CO., Holyoke, Mass. 


A BEST SELLER 














- 
= i TO THE OFFICE TRADE 
No. 4 Size Kwikstik Mucilage 
Mini Retails at 50c a Bottle 
TTARY Nets You 25¢ Profit 
met Nest quit! 
KWIKSTIK 
The popular adhesive. Pure gum 
ae Arabic Mucilage 
TA A NO CORK NO BRUSH 
lg #4 No Muss NO FUSS 
—_ Made in 4 Sizes, to Retail at 
“ Pn cone 10-15-25-50c 


Kwikstik Company, CHICAGO 
3229 S. Ashland Ave. 














STEEL NUMBERS 
BRASS LETTERS 
LIBERTY COLORS 
SILVER MARKING 
TACKS TACKS 





Solidhed “Eyelet Pliers 


ACOMBINATION PUNCH 
AND EYELET SET \ 


Solidbed “Eyelets 


SOLIDHED TACK CoO. 
37 Murrey St..N. ¥ 






















The Winning se mos 
CARDS 


when detached 
You have the “drop” on 
your competitors when 
you offer business cards 
to your prospects in this 
attractive manner. 


_ 














Stubsof cardsheld Arm- 
For they can see the advan- ly by lever binder in case 
tages of Wiggins Patent 
Seored Cards and Wearwe!ll Lever Binder 
Cases at a glance and wil! never be content 
to carry loose cards again 

Wearwell Cases hold the cards firmly 
resh. As 


they detach smoothly, and never rub nor 
get soiled, waste from spoilage is prac- 
tically eliminated. 

Scored Cards supplied in blank gre to 
be printed in your own plant. Write today 
for samples and prices. 


and keep them always clean and { 
THE JOHN B. WIGGINS CO. 


WIGGINS JOHN B. WIG 
Book Form Rites CARDS 705 piaiiee bom Bide. and Til. 
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Eupense 
bYerels 


Travelers’ Weekly 
Travelers’ Monthly 
Personal Expenses 
Radio Record 


Send for Samples 


Beach Publishing Co 


750 Book Building 
DETROIT - MICH. 









































Indexed Tabs 


There's an Aigner Index Tab 
for every indexing need. Just 
find out what your customers 


need and then put it up to us 
Ask for our Index Specialty Catalogue 
“ITS FREE“ 


G. J. AIGNER & COMPANY 
Manufacturers 


521-523 West Monroe St., Chicago 
2806D) 


MANUAL 
TT y31 
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WELDON ROBERTS 


Rubber Erasers 


Our New Suede Eraser 


Chases Ink Spots Like Sixty 
—Yet it’s fine for erasing pencil marks. 
It’s the sort that brings repeat orders. 


WELDON ROBERTS RUBBER CO., NEWARK, N. J.,U.S.A. 





MUUINUNTNN.TAAUESUE GHETTO WU 


YES SIR! YOU CAN DEPEND ON US. 
Our Products Supply The ‘‘Little’’ Bit More That Gives Satisfaction in 
CARBONS AND RIBBONS 
On Every Single Order You Are Assured of 
UNIFORMITY—QUALITY—SERVICE—ALWAYS THE SAME 


= For thirty years COBWEB and SATIN FINISH carbons, SATIN FINISH and GOLD SEAL 
: MULTUM ribbons have proven their quality and dependability ALL OVER THE WORLD 


a a We invite reliable agent and dealer inquiries. Our agency means buliding better business. 
IN PARVO 


A.P. LITTLE, Inc. Factory: Rochester,N.Y. 


New York Office—Bible House, Astor Place 










“Much in Liittle’’ 


E alll TT | | HUVUYIOUUOERU EO EULER LAA RnR 





We Manufacture a Complete 
Line of Office Chairs 


Suitable for Directors, Executives and 
General Corporation use. We are prepared 
to specially design and construct chairs 
for Banks and Public Buildings. 


The Marble & Shattuck Chair Co. 


CLEVELAND, OHIO 


“Designed for Comfort and Built to Last’’ 
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BONDS, STOCK CERTIFICATES AND SECURITIES 


overprinted on these steel engraved blanks have a quality look and feel equal 
\ to that of United States Bank Notes because they are produced in exactly the 


same manner. Consequently they are the preferential choice of dealers and 

investors and prove an unusually profitable source of income to the printer. 
SAMPLES SENT ON REQUEST 

KIHN BROTHERS BANK NOTE ENGRAVERS, 205-209 WEST 19TH 8T., NEW YORK CITY 


“(ROR ALL PAPERS OF VALUE |” 
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The best dealers in Dayton, 
Chicago, Baltimore, Hart- 
ford and some 40 major cities 


Write Pressteel Corp., 342 Madison Ave., N.Y: 
for information on the two lines of greater profit- 


Pressteel UNIVERSAL 
VISIBLE & Standard UNITS 


















Thumbtacks | 


(Sharp Steel Points) 
Dealers 
Nickeled Steel 18-5¢ blks $0.55 
Enamel Colored 18-10c “ $1.10 
Brass Thumbtacks 18-19¢ “ $1.10 
Assorted Brass, Enamel! Colored 
and Nickeled Steel Style “K")$ 90 


Send for illustrated folder 
and Price List including 


Celluleid Covered, Marking and 


\\ 
N *® — aease Peck Theme 
— al nebo: be ad Numbered Thumbtecks 


. | Moore Push-Pin Co. 
“K” Display | 























| 
| Philadelphia, Pa. 









PATENTS 


Trademarks and Copyrights 


Difficult and rejected cases specially solicited. No 
misleading inducements made to secure business. 
Over 30 years’ active practice. Experienced, personal 
Write for terms. Book free. 





conscientious service. 





Specialty:—Typewriting and Adding Machines. Address 


E. G. SIGGERS 


Suite 33 N. U. Building 
Washington, D. C. 


SOOO ODS 







oo 





Boon d tad ta tad ta ta ta Uae 


MARKIT TIC 


Every Store and Stockroom should have it 


J.7 hs / 

TER, A For printing 
price tickets, 
numbering 
bius, boxes, 


shelves, etc. 


HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 
SURFACE: wood, glass, tin, paper, etc... by means of a 
lasting adhesive material furnished. Made in two sizes. 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 










KET PRINTER 








WINNING 














— 

fin 
INDISPENSABLE |) Aya RY 

IN OFFICE. HOME Ano SCHOOL > HY oo aS 


INK-OUT MFG. COMPANY, 15 Label St., Montclair, N. J. 
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CRAP ER L STAIN. 468 


Dealers Sell Coin Wrappers! 


The “ Automatic” 
Is a fast seller—it's easy to handle— 
only one size to stock—it is best for al] 
hand wrapping. 
Red Windows give ease of visibility 
Write for Catalog of 
I-Strong” Bank Supplies 








The C.L.DOWNEY CO. 


941-943 CLARK ST. 


CINCINNATI, OHIO. 





Addressing Machine Stencils 
FRONES COMPANY 
392 Broadway, New York 


are manufacturers of typewriter stencils for 
existing makes of addressing machines. 


Exclusive agents wanted. 








COIT’S BALL-BEARING LETTERING PENS 


DEALERS—Send for our Counter Display of 
12 Pens on 30 Days’ TRIAL at Our Expense 





For &chool Thousands 
Students of 
ARTISTS Satisfied 
Balesmen Users 

Real Estate 
Agents 
Draughts- 

men Easy to 

Architects Make 

and with Coit 

Btorekcopers Pen 





THE BRIDGEPORT PEN CO. 
BRIDGEPORT, CONN., U. 8. A. 
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The Featherweight Eyeshade 


protect the 





is constructed to 
wearer’s eyes from glaring arti- 
ficial or natural lights or bril- 
liant reflections. Durable, hy- 
gienic, adjustable, light weight. 


Where it touches the forehead, 





the celluloid is curled, presenting 








a smooth surface. 


The FEATHERWEIGHT EYESHADE CO. 













Quick Sellers—Big Money Makers 


0 pow “Instant” Des 


¢ Handy Files 


Their pocket pages keep 
papers in order but instantly 
accessible, indexed A to Z, 1 to 
31 specially classified by 
covered, removable in- 





dex tabs. 

with pasteless pocket pages for 
news clippings, striking advts., 
ete The storehouse for val- 
uable ideas, instantly accessible. 


Albums for Every Purpose 


Autograph, Camera, Portrait, 
Postcard, Dise Record, Greeting 
Card, Memory, School Day Mem- 





ries 
Se rap Books 
Double Dummy Bridge —- 3. 


Write for prices and special discounts 
Merchantville, N. J. W.C. Horn, Bro. & Co. Zs; 200 5th Ave., New York 
LL A TT 








POLK’S 
REFERENCE 
BOOK 
For Direct Mail 
Advertisers 


gl bow to in- 
crease ur business 
by the use of Direct 
Mail Advertising. 60 
pages full of vital 
business facts and 
figures. Who, where 
and how many 
prospects you have 
Over 8,000 lines of 
business covered. 

Write for your 

FREE copy. 


R.L. POLK & CO. 
Detroit, Mich. 
445 Polk Directory 
Building 
Rranches in princi- 
pal cities of U. S 

















BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
ulres no expensive per- 
Orated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as a 
full case of cards. 


When a card is with- 
drawn the others are 
not only held in place 
but are kept on the 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel plated. 


In writing, please mention “Office Appliances.” 


Improved Boehner Binder Co. 
142-144 Fox Street Aurora, Illinois 
We manufacture Leather Novelties only and are not Engravera 








NICKEL PLATED 
BRASS 


RINGS 


WILL NOT RUST 








FOR LOOSE LEAF BOOKS 
PAMPHLETS, BLUE PRINTS, ETC. 
EXCELLENT ARTICLE TO HAVE IN OFFICES 
FOR BINDING DAILY REPORTS 


\"—$1.75 
PACKED 100 IN A BOX PRICE PER 100 { 300 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 
























Drawing 
Board and 
Library Paste 





Sticks paper to the drawing 
board . . . holds it flat and 
smooth. For all who draw. For 
book - mending, labeling, and 
many miscellaneous uses. 


Made by the Manufacturers of 
Higgins’ American Drawing Inks 


CHAS. M. HIGGINS & CO., 271 Ninth St., Brooklyn, N. Y. 


















GUIDES 


Celluloid Index Guides 
Metal Tip Guides 


We manufacture a high grade line of filing supplies. Our equip- 
ment enables us to give prompt, satisfactory service on special 
card work. An investigation will reveal the profit possibilities 
this line offers you. 





We do not sell to consumers direct. 


DACO GUIDE COMPANY 





154 Pearl Street Boston, Mass. 





LEON ISAACS & CO. TURNER &HARRISON 
GLUCINUM PENS SILVER-ALLOY PENS 


The Slickest Pens Ever Made 


SPECIAL IMPRINT 
PENS 
FOR THE TRADE 


LET US QUOTE OUR PRICES 
Established 1876 


The Turner & Harrison Pen Mfg. Co., Inc. 


FALCON PEN WORKS 
Mustrated catacg on application. PHILADELPHIA, PA 
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ARE YOU? 


Are you interested in 
trade doings in 


in Germany GREAT BRITAIN? 


If so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 


—a monthly journal 
for the Stationery and 








The Leading Trade Paper 
for the 





Office Equipment Industry 





BB 
R 






“Buro - Bedari - Rundschau” Allied Trade whose 


editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 


(Office Equipment Review) 


Founded and Edited 
since 1908 
by Friedrich V. Schack 


Issued Weekly 


Circulation in all German 
speaking countries 





Subscription Rate: 
$4 per year 
$6 for 2 years 


Specimen copy free. 


Buro-Bedarf-Rundschau 
Berlin-Charlottenburg 5 





Germany 














January 
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Let SYSTEM 


be Your Salesman in 


GREAT 
BRITAIN 


Every concern that sells a 
product or service for busi- 
ness men can cover the Busi- 
ness Field of Great Britain 
through SYSTEM —the Brit- 
ish Magazine of Business.’ 


Statistics show that more 
than 6,000,000 workers are em- 
ployed in Industry by the 
Business Men of Great Brit- 
ain. To employ these profit- 
ably, Business Men must buy 
millions of tons of raw ma- 
terials, employ every modern 
method of transport and use 
immeasurable quantities of 


machinery and equipment. 


In addition to this substan- 
tial home market, Great Brit- 
ain does an enormous over- 
seas trade in the Eastern 
Hemisphere through her high- 
ly developed export organi- 
zation. 


Thus by covering Great 
Britain, you reach at the 
same time these rich over- 
seas markets 


If you have anything to sell 
to the Business Buyers of 
Great Britain, whether it be 
works or office equipment, 
transport facilities or a busi- 
ness service, you cat. cover 
the entire market by adver- 
tising in SYSTEM —the Brit- 
ish Magazine of Business. 


To American Manufactur- 
ers interested in the British 
Market, the SYSTEM Serv- 
ce Department offers infor- 
mation and advice free of 
charge and will report on 
local conditions entirely 
without charge or obligation. 


SYSTEM 


The Magazine of Business 


43-44 SHOE LANE 
LONDON, E. C. 4 
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GOOD RIBBON 


To give uniform results under 
continuous typing a ribbon must 
renew itself quickly. This re- 
newing process depends on the 
nature of the ink which must 
flow quickly and evenly from the 
unused part to the used part of 
the ribbon. 


Because of their ability to renew, 
Bucki Supreme Typewriter Rib- 
bons take the guess-work out of 
ribbon selling. 


rhe ribbon line is ably supported 
by carbon papers of similar 
quality. Both enjoy repeat sales 
due to the satisfactory service 


given 


If your ribbon line is not up to 
standards, let us explain our plan 
for creating a successful ribbon 
and carbon department. 


THE 


BUCKEYE 


RIBBON & CARBON CO. 


1468 East Fifty-fifth Street 


CLEVELAND 


Established 1896 




















MUST RENEW ITSELF 


OHIO 
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angles. 


from light office chair to director's chair. 








Four point Suspension Chair Iron. Preferred 
by some manufacturers because of its su 
porting the chair at four points at rig 
Like the Standard, it has a wide 
range of adaptability--good for any style-- 


Features of Bettcher Chair Irons 
that Help Retailers Build Chair Sales 


HE adjusting screws are of Bessemer 

screw stock with ‘‘easy grip’’ knob. The 
spring tension screw is extra long, making it 
easy to operate. The positive locking device 
prevents chair working up or down and pro- 
vides easy adjustment for height. 


All steel used in the manufacture of Bettcher Chair 
Irons is open hearth. The springs are oil tempered for 
long wear and a lifetime of satisfaction. 


In fact, no expense is spared to produce parts of the 
finest quality. These parts are skillfully assembled 
and securely riveted, resulting in a high grade product 
that is a fit companion for only the best of office chairs. 


Be sure your chairs are equipped with Bettcher Chair 
Irons. 


THE BETTCHER STAMPING 


& MFG. CO. 


3100 West Sixty-First Street 
CLEVELAND, OHIO 


General Motors Bidg. 
DETROIT 
23 South Jefferson St. 
CHICAGO 








— 
4 





186, Faubourg St-Martin 
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“Mi ke 99 To us “M. B.” stands for “MON BUREAU” 
° e Toyou“M. B.” stands for “MORE BUSINESS” 


This magazine has been in France the pioneer of modern 
business methods; it is the reason why it has gained so high 
a reputation among the most progressive business men of 
this country. 


If you advertise your goods in M. B. you are sure to reach 
the very public that is interested in your goods: office fur- 
niture and general modern office equipment of every descrip- 
tion. Not only will your ads be read by a large and 
sympathetic public but your copy stands every chance of 
being believed, as M. B. in its capacity of an expert in 
sound business methods has won the confidence and affec- 
tion of its readers. 


If you want to appeal to the most progressive French firms, 
M. B. is the very medium for your advertising. You need 
not apply to any other. Just concentrate inM.B. Remem- 
ber that its initials stand for “MORE BUSINESS” for you 
and write today for a free copy of this live wire publication. 


The Advertising Manager 


“MON BUREAU” 


PARIS Xeéme Arrt. (France) 
Sm eC PCO Sar Sat tm ey BP Bm Se me me me 


January, 


Knickerbocker Bldg. 
BALTIMORE 
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A high degree of skill is reflected in the 
details of a B & G Desk. The perfection of 
details is what lifts an article from the ordi- 


nary to the unusual. But for all this quality, BENTLEY & GERWIG 
only a moderate price is asked. FURNITURE COMPANY 


Do you know as much as you might about 
J ; « a. ao | . > « PA : x 
B & G Desks? If not, send for catalogue. RRERESURG, W. Oe 





























So erleererete tee eennsitill ae Re ee ST a 


THE LINE OF LOWEST ULTIMATE COST 


eee 


Dependability 


There is an invaluable factor of prime importance in 
making one product superior to another. 

It is not just a matter of certain prescribed materials 
and methods, but it is that constant feeling of responsi- 
bility to one’s customers that prompts the utmost effort 
to justify their confidence and good-will. 

It is bound to find expression in the quality, uniformity 
and price of the goods, and in the dependability of service. 

Paramount to the certainty of supplying the best quality 
for each purpose lies this consistent dependability at all 
times. It is not only the goods and facilities, but the spirit 
back of them that counts. 

It is found in the “Line of Lowest Ultimate Cost.” 


NeipicH Process ComiPANY’ 
Burlington ® New Jersey U.S.A. 








“The Line of the lowest ultimate cost? . 
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N addition to the illustration above the Cutler N desks—wardrobe—telephone stand—waste paper 


matched suite consists of two sizes in tables— basket—letter tray—costumer—and chairs. A com 
three smaller sized flat top desks—secretarial desk pletely illustrated folder will be sent you promptly 
—double and single pedestal drop head typewriter if you will send us your name and address. 
7, 
\ 


A PLEASED CUSTOMER @ KERSHAW 
TELLS HIS STORY : 2 


The experience related by Kershaw’s 
is only one of the many that have 
been told to us which prove the 
Cutler conception of the best in mod- 
ern office furniture meets the needs cove you wet 0” 
and preferences of business organi- — 2 pndeod 00 ot enews 
zations. Cutler workmanship and ee on neve seen She i 
materials combined with attractive . bo tGr selections . eo furnish tei? Off 6 
prices give the Cutler dealer a back- Ay pay trae with th 
em and confidence that make 
, more profitable sales. 





pecemper 19, 


ced 
ament? 





CUTLER DESK CO. CHURCHILL ST. BUFFALO, N.Y. 


EXPORT OFFICE 368 BROADWAY NEW YORK CITY 
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The Super-Standard Writing Machine 


HE New Model 6 Remington- 
Noiseless,withfour-rowstandard 
keyboard, is justly called ‘The Super- 
Standard Writing Machine,’”’ because 


it renders a kind and character of 


service entirely beyond the range 
of any typewriter of standard con- 
struction. 

This latest Remington-Noiseless 
machine performs with the very 
highest efficiency every productive 
service required of a typewriter. It 
has every standard operating feature. 
It is notable for its light touch, swift 
and easy action, the uniform excel- 





lence of its product, and its capacity 
for manifolding work. And in ad- 
dition to all of these advantages it 
confers on every user the priceless 
boon of quiet. 

Business efficiency and human 
nerves unite in their present-day 
demand for noiseless typewriting 
and the New Model 6 Remington- 
Noiseless is the one and only writ- 
ingmachinewhich supplies thisneed. 

We will gladly place one of these 
machines in your office, for exami- 
nation, without any obligation to 
yourself. 


Remington Typewriter Company 


374 Broadway 


Branches Everywhere 


New York 


Remington Typewriter Company of Canada, Limited, 
68 King Street West, Toronto 











NEW REMINGTON-NOISELESS 


With Four-Row Standard Keyboard 
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National Business Show 
Americas Efficiency Exposition 








os Angeles 


In The 
Ambassador Auditorium 


March 21st to 26th inc. 
1927 


When thousands of good business people come to the National 
Business Show to see and learn more about better business 
methods and equipment, why not show them what you have ? 


“It’s the personal contact that counts’’ 


NATIONAL BUSINESS SHOW COMPANY 


Frank E. Tupper, President James F. Tate, Secretary 


Chicago 50 Church St. Los Angeles 
417 S. Dearborn St. 


31 Casino Floor, Ambassador Hotel 
+, Hunter, Manager NEW YORK Waldo T. Tupper, Manager 
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\ single word contains a 


wealth of meaning 
Protected. 


Business men like to close the day with a se 
ure feeling that records, the daily transac 
tions are protected. They like to know that 
should anything happen during the night 
fire, theft or 
1S | rotected 


other disaster—their life work 





In considering protection, there can be no 
\ safe is either ample or it is 


not—tfor the purpose. 


ompromise 


Can you afford to offer 
customers who depend on your judgment any 


thing less than adequate safety? Schwab 


Safes and the Schwab Sales Plan protect rec- 
ords for your customer and insure profit 
vourself. To interested dealers, 


full informa 
tion will be 


furnished on request 


THE SCHWAB SAFEICO. 


LAFAYETTE, IND. 
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_AD DING BOOKKEEPING « CALCULATING _ AND BILLING MACHINES 









urroughs Portable 


yp). Adding Machine 











Think of it! 50,000 Burroughs 
Portables added to the 1,050,000 
other Burroughs Machines that have 
been sold throughout the world. 








The Portable is every inch a Bur- 
roughs, built in the Burroughs fac- 
tory to Burroughs standards, from the 
best materials Burroughs experience 
can buy—passing the same rigid 
inspection as the highest priced 
machines—carrying the same guar- 
antees—backed by the same Bur- 
roughs nationwide service. Portable, 
convenient, speedy, accurate, easy to 
operate, low in price, high in value 
—giving to everyone, everywhere, 
complete satisfaction. 



















Ask for demonstration or com- 
plete information.No obligation. 


BURROUGHS ADDING MACHINE Co. 
DETROIT, MICH. 


Burroughs Adding Machine of Canada, Limited. Sales 
and Service Offices in all Principal Cities of the World. 











BurroughsHas ult Morthan [100.000 Machines 


a Serene ne BOOKKEEPING - CAI CULATING AND BILLING MACHINES 
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DESK CLEAN—letters in the mail—nose all powdered—ready 
to go! No need for ‘‘overtime’’—no spotty work—no tired 
wrists and aching backs where there’s a Woodstock Electrite. 
It’s the modern typewriter—a fine standard machine powered by 
electricity. It means faster, easier, more pleasant work for her; 
better, clearer, smarter letters for you. Send for the Woodstock 
Electrite booklet and learn how this modern typewriter can speed 
things up in your office. 


/ 


WOODSTOCK TYPEWRITER COMPANY, Woodstock, Ilinois 
Bran ; mn Pri Citie { ' ’ Vor 
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Hour by hour, day by day 


UNDERWOOD 


typewriters save Time- 
the principal business cost 


Nearly 3,000,000 in use ~Speeding the Worlds Business 








